| WITH THE KEY ON THE COVER 





THE TRADE JOURNAL OF THE OFFICE EQUIPMENT INDUSTRY 





JULY, 1947 


How to Sell Quality Merchandise . 13 
Future of Leather Goods Industry . 14 
Forty-first NSA Convention . . . 15 
Office Machine Merchandising in a 
Competitive Economy . . 16 to 25 
“Mining Your Claim Today" . . . 26 
What Shall We Do About Prices? . 30 











Here’s what it means to You 





Suppose you received a good-sized order for carbon paper and typewriter ribbons 
from China. You’d probably wonder how they knew about your company. We 
wondered, too, when we received such an order at Webster’s. Investigation 
showed that it was a result of our advertising in The Saturday Evening Post. 


What does that mean to you? 
Just this: If Webster’s American advertising can influence sales in far-off China* 


think of the selling job it is doing right at your own doorstep! Dealer after 


dealer reports that this campaign is being read by his customers — and that it’s 
selling merchandise. Reason? It’s a steady, hard-hitting campaign that has been 
running without interruption for more than 35 years! 

To get the most out of this effective promotion, make sure your customers know 
that you sell Webster’s Carbon Papers and Typewriter Ribbons. Take advantage 
of Webster’s merchandising aids, and watch the sales roll in! 


Yes, those Chinese characters at the top of the page mean just one thing: Profits. 


*This campaign has also brought us orders from India, South Africa, Switzerland, Costa 
Rica, various parts of South America — in fact from all over the world. 


F. S. WEBSTER COMPANY 


13 Amherst Street, Cambridge 42, Mass. 





{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 

industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 


{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 


for honest differences of opinion, the publishers 
They do, however, 


customers. 


A 


Acco Products, Inc. 

Ace Fastener Corp. 

Acme Bulletin Board Corp. 
Acme Staple Co. 

Acme Visible Records, Inc. 
Adirondack Chair Co. 


Advanco Prod. Div. Adv. S.B. 


Aigner, G. J., Co. 
All-Steel Equipment, Inc. 
Allen & Co. 
Allen, R. C., 
Machines, Inc. 
Alma Desk Co. 
Amer. Hair & Felt Co. 
Amer. Map Company 
Ames Supply Company 
Anderson-Hickey Co., Inc. 
Art Metal Construction Co. 


Business 


Art Steel Sales Corp. 80, 


Autopoint Company 


B 


B-T Company 

Bandes, Julius, & Co., Inc. 

Bankers Box Company 

Barkley, C. L., & Co. 

Barrett Adding Mach. Div. 
Lanston 

Beach Publishing Co. 

Bickett, L. M., Co. 

Bison Distributing Co. 

Bonnar-Vawter, Inc. 

Boorum & Pease Co. 

Brewster Mfg. Company 

Bright Chair Co. 

Brown, Arthur & Bro. 

Browne-Morse Co. 

Brush-Punnett Co. 


Buckeye Ribbon & Carbon Co. 


Budlew Products Co. 
Burroughs Adding Machine C 
Bushman-Moore, Inc. 

c 
C-Thru Ruler Co. 
Calculator Equip. Corp. 
Canvas Products Co. 
Cardinal Sales, Inc. 
Cardinell Corporation 
Carpenter Paper Co. 
Cel-U-Dex Corp. 
Clarin Mfg. Company 
Clarotype Co., The 
Clary Multiplier Corp. 
Codo Mfg. Corp. 
Cole Steel Equipment Co. 


67, 68, 69, 7 


Collier-Keyworth Co. 
Columbia Ribbon & Carbon 
Mfg. Co. 


Columbia Steel Equipment Co. 


Commercial Controls Corp. 


Consolidated Loose Leaf, Inc. 


Consolidated Stamp Mfg. Co. 
Consolidated Wire Prod. Co. 
Continental Ink Co. 

Cook, The H. C., Co. 
Cooke & Cobb Co. 

sXorona Typewriter 
YXorry-Jamestown Mfg. Corp. 
Jotterman, I. D. 


( 
( 
( 
Cramer Posture Chair Co. 


D 


D & G Mfg. Company 
D & R Mfg. Company 
Daco Card & Index Co. 
Darnell Corp., Ltd. 
Dayton Stencil Works 
Dick, A. B., Company 
Dixie Chrome Products 
Domore Chair Co. 
Doppelt, Charles, & Co. 
Downey, C. L., & Co. 


E 


Eaton Paper Corp. 
Electronic Laboratories 
Esterbrook Pen Co., The 


4 


0. 


fa 
offer their services 


Eureka Specialty Prtg. Co. 


Eversharp, Inc. 

F 
Farber, Louis H. 
Federbush Co., Inc. 
Feldco Loose Leaf Corp. 


Fisher Mfg. Co., Inc. 
Force, Wm. A., Company 


Fox, George E., & Co. 232, 


Fulton Specialty Co. 


G 


General Fireproofing Co. 


Glaro Machine Products Co. 


Globe-Wernicke Co., The 
Graff, George B., Co. 
Gregory Fount-O-Ink Co. 


Guide System & Supply Co. 
116, 
Gunlocke, W. H., Chair Co. 


H 


Hall-Welter Co. 
Harriman-Welts, Inc. 
Harter Corp. 


Herring-Hall-Marvin Safe Co. 


Heyer Corp., The 


High Point Bending and Chair 


Co. 


Hunting-Roberts Co...139, 155, 


Hush-A-Phone Corp. 
Hyman, L. & Sons 


ke. 


Imperial Desk Co. 


Imperial Leather Furniture Co.2 


Imperial Methods Co. 
Indiana Desk Co. 
Ink Specialties Co., Inc. 


Int’] Office Appliances, Inc. 
Invincible Metal Furniture Co. 


Jasper Chair Co. 

Jasper Desk Co., The 
Jasper Office Furniture Co. 
Justifier Sales Co. 


K 

Karl Mfg. Co. 

Keystone Steel Equip. Co. 
L 


Leopold Company 


Lightning Adding Mach. Co. 
Lion Steel Equipment Corp. 


242 


97 


146 
212 
191 
181 


233 


991 


on 
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171 
228 


249 


Little, A. F., Ine. 
Lombard Industries 
Lund Equipment Co. 


M 


Manifold Supplies Co. 
Marble, B. L., Chair Co., The 
Markilo Co. 

Markwell Mfg. Co. 

Marr Duplicator Co., Inc. 
Martens Type Cleaner Co. 
Maso Steel Products 

Meier, Joshua, Co. 
Meilicke Systems, Inc. 
Meilink Steel Safe Co. 
Melind, Louis Co. 

Metal Office Furniture Co. 
Metal Specialties Mfg. Co. 
Meyer & Wenthe, Inc. 
Michigan Desk Co. 
Midwest Naturlite Co. 

MiLo Leather Chair Co., Inc. 
Mimeograph, The 

Mittag & Volger, Inc. 
Modern Desk Pad Mfg. Co. 
Monroe Cale. Machine Co. 
Mosler Safe Co., The 
Multistamp Co., Inc. 
Murphy-Miller, Inc. 83 
Myrtle Desk Co. 


N 
National Blank Book Co. 


National Brief Case Mfg. Co. 


National Business Show Co. 
National Desk Co., Inc. 
National Engraving Co. 
National Furniture Mfg. Co. 


Nat’l. Passbook & Supply Co. 


Neidich Process Div. 

Nemes, S. 

Neva-Clog Products, Inc. 
New Indiana Chair Co. 
Norta Distributing .Co. 
Northern States Envelope Co. 
Nu-Craft Products Co. 


Oo 
Ohio Distributing Co. 
Old Town Rib. & Carb. Co. 
Oxford Filing Supply Co. 


P Q 
Paramount Fabricating Co. 


Parker Steel Products, Inc. 
Peerless-Imperial Co., Ine. 


Peerless Steel Equipment Co...2! 








THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. In the execution 
of its various commissions this bureau calls upon 
practically every member of the staff. It answers by 
personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 
pares advertising copy,-furnishes list of desirable 
agents and dealers in nearly every country, aids for- 
eign dealers in securing U. S. A. lines, and in many 
other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
tion of the field have evidence of its proved value. 
Subscribers’ requests for catalogues to bring their files 
up to date, or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 
tin which is mailed frequently to leading manufac- 


turers, 





bviously cannot undertake to guarantee transactions between advertisers and 
in resolving any disagreements which result from relations established 
through the journal. 


Perfect Rubber Seat Cushion 


Co. .. S| 
Phillips Process Co., Ine... 236 
Plymouth Rubber Co. ‘ 246 
Precision Staple Corp. 240 
Pronto File Corp. 187 
Protectali Mfg. Corp. 188 
Quality Park Envelope Co. 198 

R 
Ranney, Susan..... 240 
Rapid Roller Company 211 
Red Feather Products, Ltd.....243 
Regal Typewriter Co. 235 
Remington Rand Inc.....72, 73, 141 
Reuben Company 201 
Rex-O-Graph, Inc. 142 
Reyburn Mfg. Company 154 
Riteform Chair Co., Ine. 119 
Rite-Line Sales Co., Ine. 217 
Rite-Rite Mfg. Co. 242 
Rivet-O Mfg. Co. .158 


Roberts Number. Mach. Co.....229 
Roberts, Weldon, Rubber Co.....246 


Rockwell-Barnes Co. . 173 
Ross-Gould ‘Co:... 241 
Rowles, E. W. A., Co. 206 
Royal Metal Mfg. Co. 252 
Royal Typewriter Co. 55 
Ss 
Schollhorn, William, Co. 220 
Seng Company, The 166 
Sengbusch Self-Cl. Inkstd. Co.244 
Service Prod. Div. Woodall 220 
Shalleross Co., The. 157 
Shaw-Walker Co. 49 
Sheppard, C. E., Co. 226 
Sherman Manson Corp. 155 
Shipman-Ward Mfg. Co. 248 
Sikes Co., Inc., The...... : 57 
Smith, Larry, Industries............233 
Smith, L. C., & Corona Tws. 47 
Speed-Key Corp. 243 
Speedliner Corp. 150 
Speed-O-Print Corp. 123 
Speed Products Co., Inc. 148 
Spencer Rubber Products Co.....238 
Staedtler, J. S., Ine. ...248 
Stationers Loose Leaf Co. 239 
Stewart, R. A., & Co. 162, 247 
Storms, H. M., Co. 245 
Sturgis Posture Chair Co. 209 
Superior Marking Equip. Co.....247 
Swan Pencil Co. 161 
T 
Technygraph Co., The 240 
Toledo Guild Products, Inc.....227 
U 
Underwood Corp...........Back Cover 
U. S. Savings Bonds 230, 250 
U. S. Typewriter Ribbon Mfg. 
Co. . 235 
Vv 
Vail Mfg. Co. 205 


Van Riper, The Mark, Co. 122 
Victor Adding Machine Co.....143 
Victor Safe & Equipment Co...136 


ee 
Wansco Paper Products Co.....218 
Warshaw Mfg. Co. 229 
Weber Office Specialty Co. 120 
Webster, F. S., Co... 2 
Welch, W. W., Co. 179 
Wells Office Furniture Co.....76, 77 
Western Mfg. Co. 226 
Western Wholesale Stationers..236 
Wick & Rouillot 225 
Wilson Jones Co. 135 
Wolber Dupl. & Supply Co.....164 
Woodstock Typewriter Co. 208 
Write, Inc.. 185 


Yawman & Erbe Mfg. Co...58, 59 
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For the benefit of the subscribers the lines advertised are here classified. Man ! } : , 
1 ‘ y of the requirements of the modern business 

are represented. Should subscribers be interested in any article of office equipment not listed here, a he are cordially row thre 

communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 























obligation. 

Accounting Systems Equipment Caleulating Machines icati 

Eureka Specialty Prtg. Co 242 Allen. R. C.. Bus. Machines, Inc...127 SS be a 245 ——T <p & Suspie 23 
: Y ‘ — + a e ( 245 Ames Supply Co 237 

Adding Machine Parts Barrett, Addg. Mach. Div 132 ; : Co ia Ri : ; 7 
Ames Supply Co. 237 Burroughs Adding Machine Co. 113 a — Hs ane (See Arch & Clipboard D ale ES See ve 937 
Shipman-Ward Mfg. Co 248 meee Multiplier Corp 147 les Dick 4, ‘4 coe y S 

Adding Machines re . ake ag a . ; 151 Coin Bags, Trays & Wrappers Heyer Corp mellcied 253 
Allen, B. C., Bus. Machines, Inc. ..127 - py oe My Fae rona Tws 47 Art Steel Sales Corp 80, 8 ink Specialties Co........ 214 
Barrett Addg. Mach. Div. 132 ' Adding Machine Co 143 Downey, C. L., & Ce 225 Manifold Supplies Co... 51 
Burroughs Adding Machine Co.....113 Calculating Machines, Used Copyholders Marr Duplicator Co., Inc 160 
Clary Multiplier Corp 147 Calculator Equipment Corp 225 Acco Products, Inc 920 Mittag & Volger, Inc 63 
Monroe Cale. Machine Co 151 Shipman-Ward Mfg. Co 248 Bankers Box Co 101 Old Town Rib. & Carb. Co 7 
Remington Rand Inc 72, 73, 141 Calendar Pads & Stands Hall-Welter Co O45 Red Feather Products, Ltd. 242 
Smith, L. C., & Corona Tws 47 Fox, George E.. & Co. 239 233 Int’l Office Appliances, Inc Rex-O-Graph, Ine 114 
Underwood Corp... Back Cover Carb ‘ . eae rT Rite-Line Sales Co e Shalleross Co 157 
Victor Addg. Machine Co. 143 — Pagers (See Ribbons & Wells Office usakenis Oa = Smith, L. C., & Corona Tws 47 

2 arbons) ” 9 inee ’ 

Adding Machines, Rebuilt & Used ner w yay | 140 
Calculator Equipment Corp 925 Gard Index Boxes & Trays Costumers Speed-O Print Corp 123 
Shipman-Ward Mfg. Co 248 te Sage orem Ine 115 Globe-Wernicke Co 64. 65 ~ hnyeraph Se. , 300 

; : ‘ ; ; é eta onstruction Co 95 Glaro Machine Products Co 149 ctor Safe & Equipment Co 36 
Adhesives (See Inks, Adhesives, ete Art Steel Sales Corp 80, 81 Peerless Steel Equipment Co 251 Wolber Dupl. & Supply Co 164 
Air. Cireulators & Conditioners Cole Steel Equipment Shaw-Walker Co 49 Endorsing Machines 

felch, W. W., Co 79 Co 67, 68. 69, 70 We Yffice F ar - rid : A 
Columbia Steel Equipment Co 133 — — Tao saa cig Commercial Controls Corp 125 

Alvodern Desk Pad Mfg. C ° Corry-Jamestown Mfg. Corp 1s, Guniiens & Pane, Cher Engraving, Social 
Modern Des ad Mfg. Co 240 Farber Louie H 146 Gee Wee) — Inc 181 National Engraving Co 243 

Arch & Clipboard Files teneral Fireproofing (C 153 ilobe-Wernicke Co. 64, 65 
Federbush Co., Ine. 212 Globe-Wernicke Co 64, 65 Perfect Rubber Seat Cushion Co...210 Envelope Sealers, Openers en 

s 2 ee - Commercial Controls Corp 125 
Globe-Wernicke Co. 64, 65 Guide System & Supply Co.....116, 117 Crayons 5 4 
Rockwell-Barnes Co 173 Imperial Methods Co 225 Brewster Mts. Co 170 Envelopes ‘ 

Service Products Div 220 Invincible Metal Furniture Co 183 je. & W ry; Cooke & Cobb Co. 231 
Shaw Walker . Metal Office Furnitu C i Rowles, E. W \ Co 206 Globe-W k 

Shaw-Walke ‘oO. 9 2 riture Co 05 _ jlobe-Wernicke Co 64, 65 

Yawman and Erbe Mfg. Co.._58, 59 Peerless Steel Equipment Co 251 Dating Stamps Northern States Envelope Co ‘177 

Pronto File Corp 187 Consolidated Stamp Mfg. Co 18° Quality P env » 98 

iy os c "a Tf — kwell-Barnes Co 173 Force, Wm. A., Co Wilson — + cal an i35 

a 0. 6, a¢ Ss aw Ws . % ‘ *y Ss ~~ ‘o ) ais 

Banks Supplies Wells Orne Senndiutens Co 76 4 Melia 5 ee 156 Envelopes, Celluloid ens 
Downey, Cc. k.,.&. Co 225 Yawman and Erbe Mfg. Co....58. 59 Meyer & Wenthe,, Inc 241 Algner, G J., Co 203 
National Passbook & Supply Co.....241 e Rivet-O Mfg. Co 158 iam a Corp 229 

Bankers Notecases —_ on | Stewart, R. A., & Co 162, 247 Meier ° Jos! ; Ht 
Art Steel Sales Corp 80, 81 Art Steel Sales Corp 80, 81 Superior Marking Equipment Co...247 eler, Joshua, Co 247 
General Fireproofing Co ” 53 Cole Steel Equipment Desk B Erasers, Blackbeard 
Globe-Wernicke Co 64, 65 Ge e iF 67, 68, 69, 70 , x Geacan E., & ( Rowles, E. W. A., Co 206 
rie Safe & Eaui . or feneral Fireproofing C 53 Fox, George E., & 232, 233 

PB cam nati Equipment Co.........136 Globe-Wernicke Co : 64, 65 Melind, Louis, Co oe oe supply C 23 
illing Machines Guide System & S rc s 117 ah AP ag von. Byer 237 
Remington Rand Inc 72, 73, 141 Imperial Methods = prateais HL Desk Lames > . Melind, Louis, Co ~~ 156 
Underwood Corp Back Cover Invincible Metal Furniture Co 123 ge ‘Go Ag gy ya Se Se, ee eee _ 
; saat ats . a o dwest Naturlite ‘ 917 

Binders, Catalog & Periodical Metal Office Furniture Co..... 105 Wells Office Furniture ( 76, 77 Expense Books . eas 
Acco Products, Inc 230 Peerless Steel Equipment Co 251 Beach Publishing Co 242 
National Blank Book Co 943 ee File Corp... 187 Desk Name Plates Eyelet & Eyelet Fasteners 
Sheppard, C. E., Co 226 a = sige Co 173 Acme Bulletin Board Corp 241 Rivet-O Mfg. Co 158 
J haw alker Co 49 

= Pegnanent Storage wets Office Furniture Co 76. 77 Desk Pads & Tops File Boxes, Fibre 
3ankers ox Co 101 Vestern Wholesale Statnrs 938 Aigner, G. J., Co 203 Bankers Box Co. 101 
Federbush Co.. _Inc 215 Yawman and Erbe Mfg. (Co._58, 59 Fox, George E., & Co 232, 233 Barkley, C. L., & Co 165 
Sheppard, C. E., Co Cash : Modern Desk Pad Mfg. Co 240 Globe-Wernicke Co. 64, 65 
Wilson Jones Co. ; ash Registers Sengbusch Self Cl. Inkstd. Co 244 Guide System & Supply Co.....116, 117 

Burrougt Ad ; . Deae DI) , 

Blackboards ughs Adding Machine Co 113 Desk P Oxford Filing Supply Co. 167 

oe : esk Pen & Ink Sets P F ’ * 

nore, BW. A. Ce 206 Casters, Caster Bearings, Slides Gregory Fount-O-Ink Co 242 ernie ng or: ae 

Service Products, Div 220 Darnell Corp., Ltd 197 Sengbusch Self Cl. Inkstd. C 244 File Boxes, Metal 

Blanks Books Celluloid E see E ide Fi rege ie Ey = 

nvelope See ivelopes < . . . 

Boorum & Pease Co 109 Calluieta pes e Envelopes, Sok, Oe 7Oe re Art Metal onstruction Co 95 

Eureka Specialty Prtg. Co 242 : ."* ee . - Art Steel Sales Corp. 80, 81 
National Blank Book Co 243 Chair Irons Farher Enis Hi 67, €8 > Cole Steel Equipment Co. 

Rockwell-Barnes Co. 173 Collier-Keyworth Co 130 nade tec gl M4 67, 68, 69, 70 

Wilson Jones Co 135 Seng Company 166 Western Mfg. Co 226 Corry-Jamestown Mfg. Corp 131 

' Globe-Wernicke Co. 64, 65 

Blueprin h Desk Trays ’ n C 
ro & * fons Hib —e 115 ? * Co.. Ine 209 Art Metal Construction (C« ( Keystone Steel Equipment Co. 233 
Anderson-Hickey Co. 190 Bickett. I a t's , 18 Art Steel Sales Corp Parker Steel Products Co. cevoce 2238 
Art Metal Constructi = bh aetinn Wiciieech he Bushman-Moore, Int Peerless Steel Equipment Co 251 
. a onstruction Co 95 rvice Products Div 220 Corry-Jamest Mf c Pronto File Corp 187 
Art Steel Sales C : : 2 orry-Jamestown Mfe. Cort 4 
a ag: Borage, 4 — ei Chairs Folding Fox, George E., & Co 238 Rockwell-Barnes Co. 173 
Cardinal Sales, Inc 190 Adirondack Chair Co 241 General Fireproofing Co Shaw-Walker Co. 49 
Cole Steel Equipment Clarin Mfg. Co 218 Globe-Wernicke Co - 65 Victor Safe & Equipment Co 136 
: Co 67. 68. 69. 70 Foi r a H. : 146 aan erial Methods Co 995 Filing Cabinet Content Supports 
Columbia Steel Equipment Co 133 rel] etal Mfg. Co....... = 258 Base Steg Tveucts 1s Weber Office Specialty Co 120 
Corry-Jamestown Mfg. Corp 131 Wells Office Furniture Co 76, 77 Nu-Craft Products Co 200 5 : 

General Fireproofing Co : 53 Chairs. Cffice Peerless Steel Equipment (<¢ 251 Filing Cabinets, insulated 
Globe-Wernicke Co. a oS op ge ae Sengbusch Self Cl. Inkstd. Co..244 Meilink Steel Safe Co. 194 
Invincible Metal Furniture Co 183 Cramer Postt e Ct = Service Products, Div 220 ee ee c*. 40 
Ferkas Sel Malema Ce = ie ae — A hair Co 107 Shaw-Walker Co 19 Victor Safe & Equipment Co. 136 
‘ E | 25 } 0 168 ls len Furniture 76. 17 ; i 

erg Mt Dg ¥ — Chrome Products 99 \ yee acy — Mite. a KR 59 roe og we ag, & 242 
vy, P 0 9 yomore Chair Co 195 , > : wis : ; “5 a FOCUS, Ld 

Yawman and Erbe Mfg. Co.....58, 59 General Fireproofing Co 53 Desk Work Distributors All-Steel Equipment, Inc 115 

Bond Boxes (See Cash Boxes) Gunlocke, W. H., Chair Co 111 Advaneo Products. Div 242 Art Metal Construction Co. 95 

Bookcases Harter Corp 128 Art Steel Sales Corp 80. al Art Steel Sales Corp...... 80, 81 
All-Steel Equipment, Inc 115 High Point Bending & Chair Co...122 Fox, George F., & Co 939 93 Cole Steel Equipment Co, aan oe 
aes Utatal” Pecntcetl : 15 asner Chair Co 176 Globe-Wernicke Co 64, 65 ; sonra ; 67, 68, 69, 76 
Ee «A gg-tsaome Lp Ba Tombard Industries 138 Victor Safe & Equipment ¢ : 138 Columbia Steel Equipment Co 133 
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Peerless Steel Equipment Co 251 ; ae ar Co 182 Corry-Jamestown Mfg. Corp Parker Steel Pi nt : 
Sh: 5 : 2 Riteform Chair Co 119 t t arker Steel Products 223 
Shaw-Walker Co 49 Shaw-Walker ( . Farber. Louis H Peerless Steel Equipment Co 251 
Yawman and Erbe Mfg. Co.....58, 59 Sikes Company. In 40 General Fireproofing Co Remington Rand Inc 72, 73, 141 

Book Ends Sturgis Posture: Chair C 209 eas ernicke Co 9 Shaw-Walker Co, i ae 
Bushman-Moore, Inc 178 Wells Office Furniture Co 76 "7 ey Deak Co Woe oer + oe oe = 
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Quality Park Envelope Co 
Rockwell-Barnes Co. 
Shaw-Walker Co. . ... 49 


Victor Safe & Equipment Co. 136 

Warshaw Mfg. Co. 229 

Yawman and Erbe Mfg. Co 58, 59 
Finger Pads 

Melind, Louis, Co 156 

Speed Products Co., Inc. 148 
Folders (See Filing Supplies) 
Fountain Pens 

Esterbrook Pen Co. 163 

Eversharp, Inc 97 
Gummed Cieth Rings 

Graff, George B., Co 227 

Reyburn Mfg. Co 154 

Warshaw Mfg. Co 229 
Gummed Tape & Sealing Machines 

Metal Specialties Mfg. Co 221 

Reyburn Mfg. Co. 154 
Henor Rolls 

Acme Bulletin Board Corp 241 
nies ous Signals 

-Dex Corp 


con The H. C., Co 
Graff, George B., Co 
Victor Safe & Equipment Co 


index Tabs 
Aigner, G. J., 





Co 203 


Barkley, C. L., & Co 165 
Cel-U-Dex Corp 229 
Globe-Wernicke Co 64, 65 
Guide System & Supply Co....116, 117 
Markilo Co 243 
Melind, Louis, Co 156 
Reyburn Mfg. Co 154 
Shaw-Walker Co 49 
Sheppard, C. E., Co 226 
Speed Products Co 148 
Victor Safe & Equipment Co 136 
inks, Adhesives, ete. 
Harriman-Welts, Inc 231 
Melind, Louis, Co 156 
Inkstands 
Sengbusch Self Cl. Inkstd. Co 244 
Electronic Laboratories 126 
Key Filing Systems & Cabinets 
Lund Equipment Co 230 
Labels 
Eureka Specialty Prtg. Co 242 
Imperial Methods Co 225 
Oxford Filing Supply Co 167 
Reyburn Mfg. Co 154 
Warshaw Mfg. Co 229 
Ladders, Library, Store & Vault 
Cotterman, I. D 240 
Leads for Mechanical Pencils 
Autopoint Co 159 
Eversharp, Inc 97 
Rite-Rite Mfg. Co 242 
Leather Goods 
Canvas Products Corp 242 
Doppelt, Charles, & Co 234 
National Briefcase Mfg. Co. 229 
Reuben Co. 201 
Leather Upholstered Furniture 
Bright Chair Co 251 
D & G Mfg. Co. 268 
Gunlocke Chair Co 111 
Imperial Leather Furn. Co 234 
Jasper Chair Co 176 
MiLo Leather Chair Co 174 
National Furn. Mfg. Co 152 
New Indiana Chair Co 182 
Wells Office Furniture Co 76, 77 
Letter Trays (See Desk Trays) 
Library Equipment 
All-Steel Equipment, Inc 115 
Art Metal Construction Co 95 
Art Steel Sales Corp 80, 81 
Browne-Morse Co 215 
Cardinal Sales Inc ‘ 180 
Corry-Jamestown Mfg. Corp 13 
General Fireproofing Co . 53 
Globe-Wernicke Co 64, 65 
Peerless Steel Equipment Co 251 
Shaw-Walker Co. 49 
Yawman and Erbe Mfg. Co 58, 59 
Leckers & Storage Cabinets 
All-Steel Equipment Inc 115 
Anderson-Hickey Co 190 
Art Metal Construction Co 95 
Art Steel Sales Corp 80, 81 
Browne-Morse Co. 215 
Cardinal Sales, Inc 190 
Corry-Jamestown Mfg. Corp 131 
Globe-Wernicke Co 64, 65 
Invincible Metal Furniture Co 183 
Keystone Steel Equipment Co 233 
Lion Steel Equipment Co 248 
Parker Steel Products, Inc 223 
Shaw-Walker Co 49 
Yawman and Erbe Mfg. Co 58, 59 
Loose Leaf Books & Systems 
Bonnar-Vawter, Inc 244 
Boorum & Pease Co 109 
Federbush Co., Inc 212 
Feldeo Loose Leaf Corp 191 
National Blank Book Co 


Sheppard, C. E., Co 





Stationers Loose Leaf Co 3% 
Wilson Jones Co 135 
Loose Leaf Sheet Covers, Celluloid 
Aigner, G 3 
Cel-U-Dex Cort 229 
Markilo Co 243 
Meier, Joshua, Co i 247 
Mail Bags, Canvas or Leather 
Canvas Products Co 242 
Mail Distributors 
Advanco Products, Div 242 
Globe-Wernicke Co 64, 65 
Victor Safe & Equipment Co. 136 
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Mailing Machines 
Commercial Controls Corp 


Map Tacks 
Graff, George B., Cx 


Maps, Globes, ete. 
Acme Visible Records, In 
Amer. Map Company 


Matched Office Suites 
Art Metal Construction C« 
General Fireproofing Co 
Globe-Wernicke Co 
Leopold Company 
Royal Metal Mfg. Co 
Shaw-Walker Co 


Memorandum Books 


Boorum & Pease Co 
National Blank Book Co 
Rockwell-Barnes Co 
Wilson Jones Co 
Memorandum Devices 
Acme Visible Records Inc 
Autopoint Co 
Mending Tape 


Reyburn Mfg. Co 
Warshaw Mfg. Co. 


Metal Badges, Checks, Tokens 
Dayton Stencil Works 
Meyer & Wenthe, In 

Metered Mail Systems 
Commercial Controls Corp 


Moisteners 
Metal Specialties Mfg. Co 
Rivet-O Mfg. Co 
Sengbusch Self Cl 


Numbering Machines 
Force, Wm. A., Co 
Roberts Numbering Machine Co 
Stewart, R. A., 


Inkstd. Co 


Office Partitions & Railings 
Globe-Wernicke Co 


Office Printing Outfits 
Fulton Specialty Cx 


Pads, Figuring 
Boorum & Pease Co 
National Blank Book Co 


Rockwell-Barnes Co 
Wilson Jones Co 


Paper 
Eaton Paper Corp 
Rockwell-Barnes Co 
Wansco Paper Products (« 


Paper Clamps 
Acco Products, Inc 
Cook, H. C., Co 
Esterbrook Pen Co 


Graff, George B., Co., Inc 
Vail Mfg. Co 

Paper Clips 
Vail Mfg. Co 

Paper Fastening Machines 
Ace Fastener Corp 
Acme Staple Co 
Markwell Mfg. Co 


Neva-Clog Products, In 
Speed Products Inc 
Victor Safe & Equipment Co 


Paper Fastening Stickers 
Feldco Loose Leaf Corp 


Parcel Post & Postal Scales 
B-T Company 
Commercial Controls Corp 


Paste (See Inks, Adhesives, etc 
Pencils, Mechanical 

Autopoint Co. 

Eversharp, Inc. 

Rite-Rite Mfg. Co 


Pencils, Wood Cased Lead 
Staedtler, J. S., Inc 
Swan Pencil C 

Pens, Steel 
Esterbrook Pen Co 


Sengbusch Self Cl. Inkstd. Co 
Pins & Pin Containers 


Vail Mfg. Co 


Platens, Typewriter, etc. 
Ames Supply Co. 
Shipman-Ward Mfg. (<« 


Postal Meters 
Commercial Controls Corp 
Presentation Covers 


Barkley, C. L., & ©o 


Price & Sign Markers 
Eureka Specialty Prig. Co 
Fulton Specialty Co 
Melind, Louis, Co 
Stewart, R. A., & Co 
Superior Marking Equi 


Punches 
Acco Products, In 
Boorum & Pease (< 
Globe-Wernicke Co 
National Blank Book Co 
Metal Specialties 
Wilson Jones Co 


Ribbons and Carbons 
Alien & Co 
Ames Supply Co 
Buckeye Ribbon & Carbon Co 
Codo Mfg. Corp 
Columbia Ribbon & 
Little, A. P., Ine 
Manifold Supplies Co 
Mittag & Volger, Inc 
Neidich Process 
Old Town Ribbon & 
Peerless-Imperial ( 
Phillips Process ( In 


Carbon Co 


Carbon Co 


& Co. 162, 
Superior Marking Equipment C 


nmment Co 














159 


97 


242 


243 
161 


165 
244 


205 





Remington Rand Inc cat 
Royal Typewriter Co 
Shallcross Co. 
Storms, H. M., 
Underwood C hy 


Webster, F. 8., Co 
Write, Inc 
Rubber Bands 
Melind, Louis, Co. 
Plymouth Rubber Co 
Spencer Rubber Products Co 
Rubber Stamps 
Meyer & Wenthe, Inc 
Stewart, R. A., & Co 162, 
Rubber Type 
Force, Wm. A., & Co 
Fulton Specialty Co 
Melind, Louis, Co 
Stewart, R. A., & Co 162, 
Superior Marking Equipment Co. 
Rulers, Transparent 
C-Thru Ruler Company 
Safes, Office 
Art Metal Construction Co ¥ 
Brush-Punnett Company am: 
General Fireproofing Co wien 
Globe-Wernicke Co 64, 
Herring-Hall-Marvin Safe Co : 
Invincible Metal Furn. Co 


Meilink Steel Safe Co 
Mosler Safe Co 
Remington Rand Inc 
Shaw-Walker Co 
Victor Safe & Equipment Co 
Scrapbooks 

Consolidated Loose Leaf, Inc 
Globe-Wernicke Co 64, 
Wilson Jones Co ' 


Seals, Gummed 
Eureka Specialty Prtg. Co 
Secretary Desks 
Wells Office Furniture Co 76, 


Office 


Susan 


Shears, 
Ranney, 


Shelving 

All-Steel Equipment Inc 
Art Metal Construction Co 
Browne-Morse Co 
Corry-Jamestown Mfg. Corp. 
General Fireproofing Co wim 
Globe-Wernicke Co 64, 
Shaw-Walker Co ith 


Shows, Office Equipment 
National Business Show Co 


Changeable Letter 


Signs, 
Board Corp. 
A., Co 


Acme Bulletin 
Rowles, E. W 


Slide Rules 
C-Thru Ruler Co 


Smoking Stands, Office 
Glaro Machine Products Co 


Smith, Larry, Industries 

Wells Office Furniture Co ..76, 
Spindel Files 

Bushman-Moore, Inc ‘ 

Wells Office Furniture Co. 76, 
Stamp 4 ‘fixers 

Commercial Controls Corp 
Stamp Pads 


Fulton Specialty Co ean 
Melind, Louis, Co 

Meyer & Wenthe, Inc 

Phillips Process Co., Inc 
Rivet-O Mfg. Co 


Stewart, R. A & Co 162, 
Superior Marking Equipment Co. 
Stamps, Duplicating 


Multistamp Co 


Stands for Office Machines 
Ames Supply Co 
Art Steel Sales Corp 80, 
Farber, Louis H 
General Fireproofing Co 
Harter Corp 
Hunting-Roberts Co 
Karl Mfg. Co 
Maso Steel Products 
Shipman-Ward Mfg. Co 
Toledo Guild Products, Inc 
Ven Riper, The Mark, Co 
Wells Office Furniture Co. 7 


Staple Extractors 
Ace Fastener Corp 
Metal Specialties Mfg. Co 
Schoihorn, Wm., Co 


Staples & Stapling Machines 
Ace Fastener Corp 
Acme Staple Co. 
Consolidated Wire 
Markwell Mfg. Co 
Neva-Clog Products, Inc 


139, 


Products Co 


Precision Staple Corp 

Vail Mfg. Co 

Wells Office Furniture Co. 76, 
Stationery 

National Engraving Co 
Stenographers’ Notebooks 

National Blank Bock Co 

Rockwell-Barnes Co 
Stools 


Harter Corp 
Storage & Transfer Cases 
All-Steel Equipment Inc 
Art Metal Construction Co 
Art Steel Sales Corp 80. 
Bankers Box Co 
Barkley, C. L., & Co 


Browne-Morse Co 
Cole Steel Equipment 

Co 67. 68, 69, 
( ‘olumbia Steel Equipment Co 


Corry-Jamestown Mfg. Corp 
General Fireproofing Co 
Globe-Wernicke (x« 64, 
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Guide System & Supply Co.... 
Imperial Methods Co....... 
Invincible Metal Furn. Co. 
Metal Office Furn. Co..... 





116, 117 
wee 





Oxford Filing Supply Co........ 167 
Peerless Steel gpm Co. 251 
Pronto File Corp. 187 
Rockwell-Barnes Co. et 


Shaw-Walker Co. ... : ee 
Yawman and Erbe Mfc. “Co. 58, 59 


Store Fixtures & Equipment 


All-Steel Equipment Inc. 115 
Strong Boxes, Fire Protected 
Bison Distributing Co. 220 
Herring-Hall-Marvin Safe Co. 124 
Meilink Steel Safe Co. 194 
Protectall Mfg. Corp.... 188 
Victor Safe & Equipment Co. 136 
Western Wholesale Statnrs. 236 
Tables 
Art Metal Construction Co. 95 
Browne-Morse Co. . 215 
Corry - Jamestown Mfg. Corp. 13 
Globe-Wernicke Co. ... 64, 6 
Maso Steel Products... ~is 


Peerless Steel Equipment Co. 
Shaw-Walker Co. . 
Victor Safe & Equipment Co 

Wells Office Furniture Co. 76, 


Tablets & Pads 


Hyman, L., & Sons........ 222 
Tabulating & Statistic Machines 

Burroughs Adding Machine Lo. 113 

Remington Rand Inc.. 72, 73, 141 
Tags 

Reyburn Mfg. Co......... 154 
Telephone Accessories 

Hush-A-Phone Corp. 240 

Victor Safe & Equipment Co. 136 
Telephone Stands 

Art Metal Construction Co. - 

General Fireproofing Co. ..._ 58 

Peerless Steel Equipment Co. 251 

Shaw-Walker Co. .. . 49 

Wells Office Furniture Co.. 76, 77 

Yawman and Erbe Mfg. Co 58, 59 
Thumb Tacks 

Graff, George B., Co 227 
Ticket Holders 

Aigner, G. J., Co.. 203 
Type, Typewriter 

Ames Supply Co. . 237 

Shipman-Ward Mfg. Co 248 
Typewriter Seoenine Material 

Ames Supply Co... 237 

Cardinell Corp. " 222 

Clarotype Co., The 232 

Harriman-Welts, Inc. 231 

Martens Type Cleaner Co. 241 

Mittag & Volger, Inc. 63 

Norta Distributing Co 230 

Regal Typewriter Co... 235 

Rivet-O Mfg. Co. ....... 158 

Webster, F. S., Co. 2 
Typewriter Covers 

Budlew Products Co. 224 
Typewriter Cushion Bases & Knobs 

Amer. Hair & Felt Co. 127 

Peerless-Imperial Co. 130 

Wick & Rouillot..... 225 
Typewriter Cushion Keys 

Ames Supply Co....... ‘ 237 

Peerless-Imperial Co. 103 

Shipman-Ward Mfg. Co. 248 

Speed Key Corp.. : 243 

Speed Products Co., Ine. 148 
Typewriter Margin a 

Justifier Sales Co...... 193 
Typewriter Parts & Tools 

Ames Supply Co. 237 

Shipman-Ward Mfg. Co. 248 
Typewriter Tables 

(See Stands for Office Machines) 
Typewriters, Mfrs. of 

Remington Rand Inc. 72, 73, 141 

Royal Typewriter Co. ah ae 


Smith, L. C., 
Underwood Corp. 
Woodstock Tw. Co.. 


& Corona Tws 47 
asia Back © over 
208 


Typewriters, Rebuilt & Used 
Regal Typewriter Co. 235 
Shipman-Ward Mfg. Co. 248 

Utility Stands 
Paramount Fabricating Co. 224 

Visible Systems Equipment 
Acme Visible Records, Inc 175 
Aigner, G. J., Co.... 203 
Art Metal Construction Co 95 
Boorum & Pease Co.. 109 
Globe-Wernicke Co. 64, 65 
National Blank Book Co 243 
Remington Rand Inc... 73, 73, 141 
Ross-Gould Co. 241 
Shaw-Walker Co. . : . 49 
Sheppard, C. E., Co. 226 
Stationers Loose Leaf Co 239 
Victor Safe & _enanene Co 136 
Wilson Jones Co.. 135 


Yawman and Erbe “Mfg Co 58, 58 


Waste Baskets 
Art Steel Sales Corp. 
Cole Steel Equipment bag 





Corry- Jamestown. Mfg 


Fox, George E., & Co. 

General Fireproofing Co. 58 
Globe-Wernicke Co, ..... 64, 65 
Hunting-Roberts Co. —...139, 155, 222 
Ohio Distributing Co... 226 


Shaw-Walker Co. 49 
Wells Office Furniture Co 


Wholesale Stationery 
Carpenter Paper Co. 














WANTS AND +OR SALE 





The rate for classified advertisements is ten cents a word, minimum charge $2.00. 


SITUATIONS WANTED 


SALESMAN WITH 23 YEARS EXPERIENCE, the last 10 in management 
and sales direction, will be free soon for new connection with manufac- 
turer selling to dealers for resale. Acquainted with principal distributors 
of office devices from coast to coast. Knows how to sell and create and 
maintain a successful selling organization. No special preference as to 
location. Can do a good job of merchandising any article of merit for 
office use. Address G-106, care Office Appliances, Chicago 6. 





WANTED: EXPERIENCED MECHANIC on typewriters and addin 
machines, particularly the Remington Rand Line. Permanent job, § 
pay, excellent working conditions, excellent opportunity for the right 
man. W. F. Fetterly, 128 South Central Avenue, Phoenix, Arizona. 





SERVICE MAN WANTED—Experienced Adding Machine and Bookkeeping 
Mechanic, to work on R C Allen Machines. Happy working conditions, 
good salary or salary and commission. In the Minnesota Lake district. 
Write ‘“‘Ridley’s’’ Moorhead, Minnesota. 





“MECHANIC, HIGHLY EXPERIENCED Typewriters, Adder, Etc. Open 
to any worthwhile proposition city or small town West Coast States. 
Young, energetic, ambitious, best references.’’ Address G-104, care Office 
Appliances, Chicago 6. 





OFFICE MACHINE MECHANIC Now employed in charge shop, seeks 
change. 15 years’ experience, all makes. Married. References. Address 
G-100, care Office Appliances, Chicago 6. 








EXECUTIVES WANTED 





WANTED—Store and merchandise manager experienced in office furniture, 
filing systems and office supply lines. Excellent opportunity. Fine salary 
plus percentage of store profit. Should make first year from $4500 to 
$7000. Location in splendid western city. Replies confidential. Box V-270, 
care Office Appliances, Chicago 6. 





DISTRICT SALES MANAGER to open branch offices in midwest states, 
engaging, training and directing salesmen. Must have a thorough knowl- 
edge of carbon papers, inked ribbons and duplicating machine materials. 
Applicants should give age and experience in first letter to V-252, care 
Office Appliances, Chicago 6. 








SALESMEN WANTED 





MR. SALESMAN: Interested in selling an item that brings repeat orders? 
Our patented BUCK-L-BINDER for storing loose-leaf records, once 
adopted, becomes part of the user’s filing system, insuring repeat busi- 
ness. Exclusive territory allotted to desirable representatives. Write: 
The Reb-Wal Hunt Co., Box 208, Royal Oak, Michigan. 





HOME OFFICE TRAVELER National organization requires an aggressive 
young Sales Executive to train and supervise field organization in sale of 
newly developed Hectograph Products including Continuous Forms for 
use on Business Machines and Tabulators. Creative selling using systems 
sales approach required. Salary. Write personal resume. Box V-264, 
care Office Appliances, Chicago 6. 





WANTED FACTORY REPRESENTATIVE by nationally known midwestern 
manufacturer of office equipment and supplies. Excellent opportunity. 
Must have experience selling dealers; be able to conduct sales meetings; 
evaluate markets; open up new dealerships. The position is full time and 
permanent. Give complete background and details of experience. Middle- 
west territory open. All letters shall be kept confidential. Write V-250, 
care Office Appliances, Chicago 6. 





EXCEPTIONAL OPPORTUNITY PERMANENT CONNECTION for steady 

dependable salesmen of carbon papers, ribbons, duplicating supplies, etc. 

Openings now available in Indiana, Kentucky, Illinois, Michigan, salary, 

commission and expenses paid. Write in confidence stating age, past and 

a connections, etc. International Carbon & Ribbon Co., Inc., Logan, 
io. 





INSIDE SALESMAN—Permanent position open in store of old estab- 
lished Connecticut Office Supply House. Applicant must be thoroughly 
experienced in the general line of commercial stationery, supplies, appli- 
ances and equipment. Excellent opportunity for the right man. Write 
giving detail of experience, age and salary desired. Replies confidential. 
Address V-265, care Office Appliances, 100 East 42nd Street, New York 


17,N. Y 


BOOKKEEPING MACHINE SERVICE MAN: Must be experienced on 
Burroughs Bookkeeping Machines and Moon Hopkins. Permanent posi- 
tion, good pay. All applications strictly confidential. Write V-246, 
care Office Appliances, Chicago 6. 





EXPERIENCED TYPEWRITER MECHANIC WANTED—Al! makes. 
Steady position for steady man. Will assist in obtaining living quarters. 
Address V-247, care Office Appliances, Chicago 6. 





TYPEWRITER MECHANIC, Experienced on all makes. Take charge of 
established shop in eastern city. Permanent job. Good pay. Replies con- 
fidential. Address V-248, care Office Appliances, Chicago. 





EXPERIENCED OFFICE MACHINE MECHANIC to manage service de- 
partment. 50% net, 10% commission on new merchandise sold. Address 
V-260, care Office Appliances, Chicago 6. 








REPRESENTATIVES AVAILABLE 





ESTABLISHED, HIGHLY RATED organization with 20 years successful 
selling experience to the trade in New York and adjoining area, seeks 
connection with OFFICE FURNITURE MANUFACTURER, WOOD or 
STEEL. Box G-99, care Office Appliances, 100 East 42nd Street, New 
York 17, N. Y 





WE WISH TO ADD several lines to our present setup. Contacts sta- 
tioners, department, gift, and drug chains including jobbers in California, 
Oregon, and Washington, well established with entree. Address Box G-105, 
care Office Appliances, Chicago 6. 





WASHINGTON, D. C., SALESMAN with thirty years experience in 
typewriters and other office equipment, and thirteen years government 
representative for well-known manufacturer, plans to establish himself 
as manufacturers’ representative in Washington, specializing in govern- 
ment business. Will work on straight commission. Capable of first-class 
sales job. Good references. Address G-101, care Office Appliances, Chi- 
cago 6. 





MANUFACTURERS REPRESENTATIVES HANDLING office equipment 
and stationery items covering the entire country seek additional lines. 
Commission basis. References. Address Box G-103, care Office Appliances, 
100 East 42nd St., New York 17, N. Y. 





NATION-WIDE SALES ORGANIZATION calling upon commercial sta- 
tioners and office furniture dealers has capacity for an additional line 
of office equipment or supply. Interested in arrangement for entire 
country or major portion. Top references. Address G-102, care Office 
Appliances, Chicago 6. 





DISTRIBUTOR WANTS EXCLUSIVE LINES for Northern California and 
islands. A-l references. Wm. Lamberton, 54 Belden St., San Francisco 
4, Calif. 








EXPORT REPRESENTATIVES AVAILABLE 





EXPORT TO SWEDEN. Desire representations for specialized office 
equipment of merit, particularly new ideas and developments. Repre- 
sentative located Stockholm. Write Room 802, 210 Fifth Ave., New York 


10, N. ¥ 





ONE OF THE WORLD'S OLDEST and best known calculating machines, 
manufactured in Sweden, is again being imported to this country. Sales- 
men of office equipment, who sell directly to offices, will find it an interest- 
ve — — side line. Write Room 802, 210 Fifth Avenue, New 
fork 10, N. ¥ 





PACIFIC NORTHWEST, WELL-ESTABLISHED BANK, county, commercial 
printing, lithographing and office supply firm has an exceptional oppor- 
tunity for salesman experienced in above lines. Expected earnings at 
least $5,000 and up a year. Address V-256, care Office Appliances, Chicago 6. 





SALESMAN WANTED: Experienced men with knowledge of furniture to 
sell fully upholstered plastic covered evecutive and waiting room furniture 
to office supply houses. Liberal commissions. For full information, reveal 
present lines carried. Crown Chair & Lounge Co., Inc., Statesville, N. C. 





HIGH CLASS SALESMEN calling on office furniture trade to represent 
exceptionally fine established metal posture chair line. References and 
selling record required with application. Address V-267, care Office Appli- 
ances, Chicago 6. 





EXPERIENCED DUPLICATOR SALESMAN with ability to repair and 
take full charge of deparment. Central Illinois. State qualification, salary 
and places employed in your first letter. Address V-255, care Office 
Appliances, Chicago 6. 








MECHANICS AND REPAIRMEN WANTED 


CALCULATOR AND ADDING MACHINE mechanic opening for young 
man with experience in a four man shop, new store, old firm, new equip- 
ment, using the famous Zick Cleaning Formula, write post office box 
no. 1196 Bismarck, N. Dak. 
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REPRESENTATIVES AVAILABLE ABROAD 





HIGHLY EXPERIENCED SELLING AGENT for steel furniture and office 
appliances in India on commission basis. Address G-107, care Office 
Appliances, Chicago 6. 








REPRESENTATIVES WANTED 


ONE OF AMERICA’S LEADING MANUFACTURERS of fine carbon 
papers and inked ribbons has some territory open for manufacturers 
representative calling upon wholesale dealer business in South, Middle 
West and West Coast areas. Write stating age, experience, lines now 
selling, territory covered. Excellent profit opportunity. Confidential. 
Address V-271, care Office Appliances, Chicago 6. 








A NEW CARBON PAPER! Every office needs it! Great opportunity 
offered by nationally known manufacturer making a complete line of 
fine carbon papers and inked ribbons for sale to industrial concerns 
on dealer basis; exceptional for specialists. Box V-261, care Office 
Appliances, 100 East 42nd Street, New York 17, N. Y. 





NATIONALLY KNOWN MANUFACTURER of popular office device seeks 
experienced salesmen in a number of territories to sell direct to users. 
Generous commissions, full or part time. Box V-249, care Office Appli- 
ances, Chicago 6. 





MANUFACTURER OUTSTANDING LINE Latex Office cushions opening 
new territories. Want sideline representatives thoroughly acquainted 
Stationers and Office Furniture trade. Write details. Address V-257, care 
Office Appliances, Chicago 6. 

WANTS AND FOR SALE, Continued page 8 
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WANTS AND FOR SALE, Continued from page 7 





duplicating machine 
Challenger, Inc., 125 


manufacturer of 


DISTRIBUTORS WANTED by 
available. 


Stencils. Exclusive territories _ still 
Winder Street, Detroit 1, Michigan. 





MANUFACTURERS’ REPRESENTATIVES WANTED to sell steel trans 
fer cases and other equipment to dealers. Exclusive territories. State 
lines now carried and territories covered Address V-253, care Office 


Appliances, Chicago 6 





machines—all 
906-908 


adding 
Company, 


machines, 


ELLIOTT-FISHER machines, calculating 
j Crowley 


office equipment, bought and _ sold. 
N. Water St., Milwaukee 2, Wis. 





Bookkeeping Machines, 
sold. Dorrell-Markel, 


Elliott- Fisher 
bought and 


BURROUGHS, MOON HOPKINS, 
Comptometers, all makes calculators 
93 S. llth, Minneapolis, Minn. 





Bookkeeping Machines, 


BURROUGHS, MOON HOPKINS Billing and 
Dearborn Equipment 


Comptometers, Calculators, etc. Bought and Sold. 
Company, 605 So. Dearborn, Chicago 5, Ill. 





complete line 
V-263, 


SALESMEN ll _ territories 
references; confidential Write Box 
42nd St., New York 17, N. ¥ 


MANUFACTURER WANTS 
Chrome furniture; furnish 
eare Office Appliances, 100 E 








RETAIL BUSINESS FOR SALE 





FOR SALE: Successful office equipment business in midwest town 
100,000 population; doing large repeat volume and making large yearly 
profit; eleven exclusive franchises including steel furniture, adding ma- 


chines, duplicators and other lines. Unusual opportunity for man who 
knows the business and who has a fair amount of capital to buy a 
going business or purchase up to 50 percent interest in corporation, with 
option of purchasing remaining interest. Owner’s health forcing retire- 
ment. Will finance balance, pay management salary, plus profits while 
acquiring corporation. A real opportunity for right party Address 
V-254, care Office Appliances, Chicago 6, III. 





COMMERCIAL STATIONERY FIRM established over quarter century, 
doing big volume in 4 states. Centrally located, one of the largest 
metropolitan cities on Eastern Seaboard. Owner wishes to devote atten- 
tion to other interests. Very large, clean inventory, substantial clientele. 
Housed in modern structure (owned by old estate), with freight and 
transportation facilities. Unlimited possibilities for energetic business 





man. Will require upwards of $100,000 cash. Box V-268, care Office 
Appliances, Chicago 6 

SUCCESSFUL TYPEWRITER AND OFFICE MACHINES sales, repair 
and rental business. Best lines. Includes machines, supplies and com 


Investment 


Southern Calif. Other interests. 
i Appliances, 


plete shop and office equip. 
year. Write V-259, care Office 


can be made up the first 
Chicago 6. 





FOR SALE—Stationery and office appliance business. Located Rocky 
Mountain Area. Ideal year round climate. Only stationery store in 
town of 15,000. Trade area of 50,000. New fixtures and stock. Excellent 
agencies. Lease with option. Discontinuing partnership. Priced to sell 
immediately. Address V-262, care Office Appliances, Chicago 6. 








WANTED TO BUY RETAIL BUSINESS 





Store in city of 
Address Box 


Stationery 
partnership 


WANTED TO BUY—Office Supply and 
10,000 to 20,000 population. Would consider 
V-269, care Office Appliances, Chicago 6. 








FACTORY WANTED 





WANT TO BUY FACTORY equipped complete for production of carbon 
paper, inked ribbons and kindred products. All replies treated with 
confidence. Send full details V-251, care Office Appliances, Chicago 6. 








FOUNTAIN PEN REPAIRING 





WELTY’S REPAIR ALL MAKES FOUNTAIN PENS, Desk Pens. Pencils, 
etc. Repaired at standard prices—time now averages 3 to 21 days, and 
improving. We especially feature “CONKLIN.” SWAN, WATERMAN, 
WAHL, PARKER, WELTY, SHEAFFER, MOORE, etc., but can repair 
all other makes. We feature Gold Pen Points and Repairing. Mail all 
makes to ONE place for better service. ASK ABOUT NEW WELTY 
PENS, $1.50 to $10.00 LIST. Welty Pen and Repair Co., (Est. 1904), 38 
So. State St., Chicago 3. 








PATENTS AND DIES FOR SALE 





Have dies. 


sagging folders 


Chicago 6. 


drawer insert to stop 
care Office Appliances, 


For Sale: Patent 
Reasonable 30x V-258, 








ADDING MACHINE PARTS FOR EXPORT 
MACHINE PARTS ex- 


Equipment Co., 605 S. 





BOOKKEEPING 
Dearborn 


AND 
invited. 


BURROUGHS ADDING 
ported Foreign inquiries 
Dearborn St., Chicago 5. 








ADDING MACHINE PARTS, TYPE, ETC. 





Machine 
request. 


Calculating 
parts upon 


STOCKS of new and used Adding and 
Quotations furnished on specifi 
1643 101st Ave., Oakland, Calif 


LARGE 
Parts available 
I. A. Dehn, Jr., 


BURROUGHS PRODUCTS our specialty, get 
calculators, bookkeepers, billers, comptometers. 
Harrison, Chicago 5, Illinois. 


our higher cash prices for 
: Steen, -60 West 





buy, sell, 
Book- 


ELLIOTT-FISHER. We 
dealers. Adding and 


HOPKINS, 


service for 


MOON 
Comprehensive 


BURROUGHS, 
repair, rebuild 





keeping Machine Service Co., 1307 Grand, Kansas City 6, Missouri. 
WANTED TO BUY Late model Elliott-Fisher bookkeeping and billing 
machines. Must be over 190,000 serial number. Accounting Machine 


Service Co., 605 W. Washington St., Chicago 6. 





BURROUGHS SPECIALISTS. Also buy, sell and rebuild all types office 
machines. Comprehensive dealer service. Nelson Adding Machine Service, 








937 S. Dearborn, Chicago 5, Illinois. 

QUANTITY of Monroe and Marchant Calculators, hand or electric, 
rough, complete. Inquiries solicited on all types of other machines. 
American Business Machines, 135 Grand St., New York 13, N. Y 
DICTAPHONES—EDIPHONES—Foremost specialists in rebuildimg, sales 
and purchases of dictating equipment. Write for catalog. American 


Dictating Machine Co., 235 Fifth Ave., New York 3, N. 





DICTAPHONES, EDIPHONES—for 20 years, headquarters for machines, 
supplies, Supertone cylinders, wholesale. Chicago Dictating Machine 
Co., 28 South Wells St., Chicago 6. 





WANTED—TYPEWRITERS, Adding Machines, calculators, from dealers 
or jobbers. Typewriter Parts Company, 407 East Travis St., San Antonio 
5, Texas. 





wanted. Also, machines 
Machine Service, 132 


CALCULATORS 
Ford Adding 


ADDING MACHINES AND 
that can be used for repair parts. 
Nassau St., New York 7, N. Y. 





machines, Models A, C, 
serial, size carriage 
Office Appliances 


he vokkeeping 
model number, 
feed. International 


WANTED TO BUY—Sundstrand 
and D, and 8142P. Give complete 
and whether front feed or back 
Inc., 328 Broadway, New York City. 





make, 
Appli- 


State 
Office 


adding machines. 


WANTED—All makes calculators and 
International 


model, serial number and adding capacity. 
Broadway, New York City. 


ances Ine., 328 





tegister Combinations—All other office 


WANTED—Cash 
tegister Sales Co., 1121 Nicollet Ave.., 


machines bought and 
Minneapolis, Minn. 


Registers, Cash 


sold. Cash 





FOR SALE: One S-10 DITTO; Two 14” VIVID Conveyor Model; One 
each Model 80 and 30 MIMEOGRAPH; One Model 4 HILCO Automatic 
and 2 Model 8-F NEOSTYLE. Bids acceptable. J. W. Welsh & Son, 


504 N. 2ist St., Birmingham 3, Ala. 





FOR SALE: New Oak Chairs, gray finish for immediate delivery; 25 
swivel with arms, 34 swivel without arms, 8 straight with arms, 1 
straight without arms. Less than list price. Located in Peoria, Illinois. 


Address V-266, care Office Appliances, Chicago 6. 
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SALE: 16 No. 2289M; 
These binders look 


BINDERS FOR 
3oth size 1244 x 93%. 


BOORUM & PEASE VISIBLE 





4 No. 1597M at special price. , 
new but are slightly used. Reynolds Office Equipment, Mitchell, S. Dak. 
WANTED TO BUY Used B addressograph Frames in good condition. 
Need not be stripped. L. A. Devin, 3333 Fleming Ave., Pittsburgh 12, Pa. 





equipment of all types. __ 


WANTED TO BUY 
Place, New York 3, 


Columbia Trading Corp., 7 


Surplus 


Ready buyers. 
Waverly a 





GUARANTEED REBUILTS, KARDEX, other visible systems, attractively 
refinished, thoroughly rebuilt for years of additional service, moderately 





priced. Used equipment also bought and exchanged. Universal Office 
Equipment Co., 7-9 Waverly Place, New York 3, N. Y 
KARDEX, ACME, all makes used visible filing equipment. Thousands 


of reconditioned cabinets, panels, books, alway on hand. Special service 
and prices to dealers for purchase or sale. Get our quotations. Chas. S. 
Nathan, Inc., 548 Broadway, New York 12, N. Y. 





also 6x4 and 5x3 size. 
Card System Co., 


units; 


(Insite) 8x5—14- and 23-drawer ( 
Commercial 


McCasky Production Panels. 
York 13, N. Y. 


ACME 
Quantity of 
135 Grand St., New 








FOR SALE AND WANTED TO BUY, USED EQUIPMENT 





Calculating 
fanfold ma- 
West 2ist 


Hopkins, Adding and 
Typewriters, and 
Appliance Co., 1930 


Burroughs, Moon 
Electromatic 
Chicago Office 


ELLIOTT-FISHER, 
Machines, Comptometers, 
chines, bought and sold 
St., Chicago & 





BURROUGHS, MOON HOPKINS, Elliott,Fisher, Remington Accounting 





Machines, and everything in the office machinery line State model, 
serial number and we will quote highest cash _ prices International 
Office Appliances, Inc., 326 Broadway, New York 7, N 

ELLIOTT-FISHER Machines, Adding Machines, Comptometers, Bur- 
roughs and Monroe Calculators, Typewriters and all office machines 
bought and sold. Teeter-Warsh Co., 849 N. 3rd St., Milwaukee 38, Wis. 


KARDEX, ACME, POSTINDEX, etc., visible filing equipment of all types 
bought and sold. We specialize in this field and offer full cooperation 
to dealers. Commercial Card System, 135 Grand St., New York 13, N. Y. 





WANTED 
INTERNATIONAL Visible Factograph cabinets, in 6- and 
size, complete with card holders. We are also interested in 
International card holders in any quantity. Advise what you 
available. E. H. Heineman, Box 552, St. Louis 1, Mo. 


12-drawer 8x5 
extra 8” 
have 





VISIBLE EQUIPMENT bought, sold and exchanged. We specialize in 


rebuilt Kardex, Acme and International Visible Factograph cabinets, as 
well as other makes. Write and tell us what Visible Equipment you 
need or have for sale. Special prices to dealers. E. H. Heineman, 4 
North Eighth St., St. Louis 1, Mo. 
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PATENTS 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C., for 25 cents each in cash, postoffice 

money orders or certified check. Stamps and 

personal checks not accepted. Copies of design 
patents are ten cents each. 


2,421,060. Tabulator. Bradley Haskins, Brooklyn, 
N. Y., assignor to Remington Rand Inc., Buffalo 
N. Y., a corporation of Delaware. Application March 
27, 1943, Serial No. 480,721. Granted May 27, 1947 
2,421,069. Puftch. Walter F. Kelley, Whitestone, 
and Edwin O. Roggenstein, Ilion, N. Y., assignors to 
Remington Rand Inc., Buffalo, N. Y., ‘a corporation of 
Delaware. Application August 2, 1945, Serial No 
608,534. Granted May 27, 1947. 

2,421,181. Carriage Shifting Mechanism. Harold T 
Avery, Oakland, Calif., assignor to Marchant Cal 
culating Machine Company, a corporation of Cali 


fornia. Original application November 25, 1940 
Serial No. 367,025. Divided and this application 


July 10, 1943, Serial No. 494,214. Granted May 27, 


1947. 

2,421,119. Margin Calculator for Typewriters. Bon 
ney H. Grief, Chicago, Ill., assignor of one-half 
to H. H. Hayduk, Chicago, Ill. Application March 1 
1945, Serial No. 580,364. Granted May 27, 1947. 

2,421,225. Reusable Nesting Shipping Container. 
William L. Stensgaard, Chicago, Ill., assignor to 
W. L. Stensgaard and Associates, Inc., a corporation 
of Illinois. Application October 6, 1943, Serial No 
505,099. Granted May 27, 1947. 

2,421,232. Display Support or Fixture. Walter N 
Applegate, Point Pleasant, N. J., and Charles A 
Petersen, Brooklyn, N. Y. Application March 5, 1946 
Serial No. 652,088. Granted May 27, 1947. 

2,421,238. Reinforced Collapsible Paperboard Con- 
tainer. John E. Borah, Penn Township, St. Joseph 
County, Ind. Application December 23, 1942, Serial 
No. 469,873. Granted May 27, 1947. 

2,421,304. Portable Electric Exhausting Fan. Arn 
Alvar von Sneidern, Landskrona, Sweden, assignor, by 
mesne assignments, to Aktiebolaget Thulinverken 
Landskrona, Sweden, a corporation of Sweden. Appli 
cation November 20, 1945, Serial No. 629,901 In 
Sweden November 13, 1944. Granted May 27, 1947 

2,421,404. Loose-Leaf Binder. Alex A Ander 
skow, Chicago, Ill. Application July 30, 1945, Serial 
No. 607,737. Granted June 3, 1947. 

2,421,429. Stapling Machine. Lou Obstfeld, Brook 
lyn, N. Y., assignor of one-half to Abraham I 
Obstfeld, New York, N Y Original application 
January 2, 1941, Serial No. 372,699. Divided and 
this application November 3, 1942, Serial No. 464,365 
Granted June 3, 1947. 

2,421,487. Notebook. Herbert F. Dyck, Wichita 
Kans. Application December 8, 1945, Serial No 
633,601. Granted June 3, 1947. 

2,421,492. Key Holder Plate. Isaac Geller, Port 
land, Ore Application May 15, 1945, Serial N« 
593,885. Granted June 3, 1947. 

2,421,503. Visible Card, Photograph, and Other 
Filing Sheets. Lowell Vance Hermon Berkeley 
Calif. Application June 23, 1944, Serial No. 541,763 
Granted June 3, 1947. 

2,421,531. Direct Action Keypunch. Nelson 8S 
Welk and Charles O. Carpenter, Athens, Ohio, as- 
signors to The McBee Company, Athens, Ohio, a 
corporation. Application April 21, 1945, Serial N¢ 
589,517. Granted June 3, 1947. 

2,421,579. Tape Moistening Device for Mail Treat- 
ing Machines. Commodore D. Ryan and Edward P 
Drake, Los Angeles, Calif., assignors to Commercial 
Controls Corporation, Rochester, N. Y., a corpora 
tion of Delaware. Original application December 11 
1940, Serial No. 369,570. Divided and this applica 
tion January 19, 1945, Serial No. 573,513 Granted 
June 3, 1947 

2,421,681. Typewriter Word Counter. Harold Chas 
kin, New York, N. Y. Application February 12, 1944 
Serial No. 522,099. Granted June 3, 1947 

2,421,682. Typewriter Word Counter. Harold Chas 
kin, New York, N. Y. Application February 26, 
1944, Serial No. 524,021. Granted June 3, 1947. 
2,421,683. Typewriter Word Counter. Harold Chas 
kin, New York, N. Y. Application March 20, 1944, 
Serial No. 527,181. Granted June 3, 1947 

2,421,697. Card Time Printing and Punching Re- 
corder. Harold E. Hobby, Gardner, Mass., assignor 
to Simplex Time Recorder Co., Gardner, Mass., a 
corporation of Massachusetts Application April 16 
1945, Serial No. 588,527. Granted June 3, 1947 
2,421,702. Adjustable Chair Back. Arthur E. Jones 
Elkhart, Ind., assignor to Posture Research Corpora 
tion, Elkhart, Ind., a corporation of Indiana. Appli 
cation November 13, 1944, Serial No. 563,192 
Granted June 3, 1947. 

2,421,799. Loose-Leaf Binder. Alfred M. Martin 
Park Ridge, Ill. Application January 29, 1943, Serial 
No. 473,933. Granted June 10, 1947. 

2,421,930. Mechanism for the Advancement of the 
Carriage of Typewriters and the Like. Rene Louis 
Romain Robert Geirnaert, Brussels, Belgium Appli 
cation July 28, 1939, Serial No. 287,135. In Germany 
August 9, 1938 #ranted June 10, 1947 

2,421,964. Device for Enveloping and Sealing Flat 
Articles for Example Letters. August Reiner, Dresden 
and Wilhelm Rehm, Berlin, Germany; vested in the 
Attorney General of the United States Application 
March 4, 1940, Serial No. 322,198 In Germany, 
March 9. 1939. Granted June 10, 1947 

2,421,085. Window Ventilator. Harold A. Etling 
Marshaliville, Ohio, assignor to Weather-Seal, Inc 
Barberton, Ohio, a corporation of Ohio. Application 
Ly 30, 1945, Serial No. 585,733. Granted June 10, 
947 


2,422,101. Terrestrial Globe. Homer V. Johannsen 
Chicago, Ill. Application October 22, 1943, Serial No 
507,243. Granted June 10, 1947 

2,422,103. Duplex Calculating Machine. Harry L 
Lambert, Enfield, N. Y., assignor to Allen Wales 
Adding Machine Corporation, Ithaca, N. Y. Applica 
tion July 4, 1942, Serial No. 449,759. Granted June 
10, 1947. ; 

2,422,143. Magazine Type Magnetic Recorder and 
Reproducer. Richard M. Somers, West Orange, and 
Roscoe C. Van Camp, Madison, N. J., assignors to 
Thomas A. Edison, Incorporated, West Orange, N. J 
a corporation of New Jersey Application January 
31, 1944, Serial No. 520,508. Granted June 10, 1947 
nj 822,286. Bow Compass. Alexander P. Bartusch, 
ackport, N. Y. Application October 9, 1943, Serial 
No. 505,654. Granted June 17, 1947 
2,422,351. Fountain Pen. Benjamin W. Hanle 
Elizabeth, N. J., assignor to Eagle Pencil Company 
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2 corporation of Delaware Application December 
23, 1944, Serial No. 569,484. Granted June 17, 1947 
2,422,421. Slide Rule. Hyman M. Kaufman, 
Amesbury, Mass. Application June 14, 1946, Serial 
No. 676,796. Granted June 17, 1947. 

2,422,406. Illumination for Typewriters. Ronald 
4. Gordon, New York, N. Y. Application April 8 
1943, Serial No, 482,291 Granted June 17, 1947 
2,422,474. Calendar Stand with Memoranda Paper 
Supply. Harold G. Davis, Brooklyn, N. Y Applica 
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lon August 24, 1945, Serial No. 612,412. Granted 
June 17, 1947 

2,422,642. Pen and Pencil Retainer. Frank E. 
Hornbeck, Forest City, Pa. Application June 13, 1945, 
Serial No. 599,215. Granted June 17, 1947. 
2,422,649. Slide Rule. James R. Land, Eastport, 
Md., assignor to Keuffel & Esser Company, Hoboken, 
N. J., a corporation of New Jersey. Application Oc- 
tober 17, 1944, Serial No. 559,020. Granted June 











Here's one which emanated from one of the banquet speakers 
at the N. O. M. A. convention in Cincinnati recently: 

An animal trainer entered a theatrical booking agency one 
day and exclaimed, "Say, I've got the greatest animal act you 
ever saw—a dog that plays the piano." 

“Is that so", retored the agent, ‘this I've gotta see.’ 

So the dog was brought in and put through his paces at the 
piano, rattling off several popular tunes. 

"Say, that's great,’ enthused the agent. 
a week for that act.” 

“But wait,"" countered the dog's owner, ‘you haven't seen 
the whole act yet; I've got a parrot that sings as the dog 
accompanies him.” 

So the bird was brought in, and went through several oper- 
atic arias. “That's enough for me; I'll give you $1000 a week 
for the act." 

“Nope,” insisted the animal trainer. 

"Fifteen hundred, then," insisted the agent, 
final offer." 

"I'd like to," said the trainer, "but | can't. The act's really 
a fraud. You see, the parrot doesn't actually sing at all; the 
dog's a ventriloquist.” 


"T'll give you $500 


‘and that's my 


From the “Des Moines Tribune,” via the Frye Manufacturing 
Company of the same city, comes the following clipping. 
"The men in the shop stared in amazement at a typewriter 
ribbon that had given service for 11 years, removed if rever- 
ently, replaced it with a new one—and sent the machine back 
home with the lucky man who hadn't even known that there 
was a ribbon in a typewriter.” 

A man at the race track approached a bettor who was laying 
down his money at the $100 pari-mutuel window. 

"Say, pal,” he asked, “where's the two-dollar 

"Really, | don't know," was the prompt answer. 

“Well, bud, you stand there very long and you'll find out 
mighty soon,’ came the all-too-true answer. 

A gravedigger, absorbed in his thoughts, dug a grave so 
deep he could not get out. Came nightfall and his predica- 
ment became more and more uncomfortable. He shouted for 
help and at last attracted the attention of a drunk. 

“Get me out of here,” he shouted, "I'm cold.” 

The drunk looked into the grave and finally distinguished 
the form of the uncomfortable gravedigger. 

"No wonder you're cold," he mumbled, “you haven't got 
any dirt on you.” 


window?" 


—Factory Chairman 
Husband: "|! suppose you're still angry with me because | 
came home last night with a black eye?" 
Wife: "Maybe you'v2 forgotten, but when you came home 
last night you didn't have that black eye." 
Mused the drunk: "I wonder what thinkle will peep? | fool 
so feelish. The drunker | stand here, the longer | get.” 
—Commerce 














Here's one case where the clock punches the worker— 


if he happens to have any ideas about leaving early. 
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BUSINESS OPPORTUNITIES 


Wanted Abroad 


London Firm Desires Representation of American Manufacturers— 
Messrs. Mark Lever & Co., 59/61, Hatton Gardens, E.C.1, England, wish 
to get in touch with American manufacturers of office equipment and, 
through connections in the European and Empire markets, to act as 
sales representatives. The firm is experienced in the distribution of 
office equipment lines and is confident that its customers would be in- 
terested in American products. The fields of operation are principally 
Europe and the British Empire, but a satisfactory business is also 
conducted with other countries in the Middle East outside the Empire. 
Selling is not done direct to users but to dealers for resale. Special 
interest is expressed in filing cabinets, office desks, cupboards, and other 
office furniture. In writing, address mail in care of Gordon & Gotch, 
Ltd., 75-79, Farringdon St., London E. C. 4, England. 

Be’gium Journal Offers to Publish News Announcements of Office 
Equipment—Bureau Magazine, 39, Rue des Hiboux, Woluwe-St. Pierre, 
Brussels, Belgium, has offered to publish news announcements of new 
machines, equipment and supplies sent them by American manufacturers, 
Albert Brouet, general secretary, recently announced. 

Agencies Wanted by Holland Firm—Algemeen Kantoormachine Bedrijf, 
Lammermarkt 46, Leiden, Holland, is interested in having the agencies 
for American manufacturers of office machines and other equipment. 

Agency Wanted by Belgium Firm—Adrex, S/A, 18, Place de |'Industrie, 
Brussels, Belgium, desires to make contact with American manufacturers 
for the purpose of obtaining an agency for office equipment. 











Wanted at Home 


Buyer at The Fair, Chicago, Invites Salesmen—Miss A. T. Anderson 
buyer at The Fair, S. State St., W. Adams St., and S. Dearborn St., 
Chicago, of commercial and social stationery, office furniture and other 
office equipment, has suggested that salesmen should go to her office 
on the eleventh floor instead of calling only at the office supply depart- 
ment on the balcony. Her hours for receiving visitors are from 10 to 12 
on Tuesdays and Thursdays. At these periods, sample rooms are avail- 
able for salesmen wishing to display their merchandise. 


Warehouse and Office Space Available to Manufacturers—The Graver- 
Dearborn Corporation, which recently moved into its own building at 
208 S. Jefferson St., Chicago, Ill., has 10,000 square feet of space to 
rent, all on one floor. The Graver-Dearborn building is located close to 
Horder’s main office and in the vicinity of several branch offices of 
suppliers in the commercial stationery industry. Manufacturers seeking 
Chicago office and warehouse quarters are invited to write to Mr. Dave 
Bell, president of Graver-Dearborn Corporation. 


Agents and Importers Sought in U. S. and South America by Swiss 
Firm—Quickly, Ltd., Waffenplatzstrasse 64, Zurich, Switzerland, manu- 
facturers and distributors of stationery items such as a new lead 
pointer, and perforator which strengthens at the same time, are look- 
ing for importers and wholesale dealers interested in importing on own 
account. Consideration will be given to applications for the sole agency. 


Trade Catalogs and Price Information Sought by New Firm in New 
York—John M. Welsby Company, 90 Main St., Port Washington, N. Y., 
is opening a new store in September and is interested in receiving 
manufacturers’ catalogs and price information. They plan to carry all 
lines of commercial stationery, office machine supplies and typewriter 
stands and small desks. 

New Company in Kansas Wants Trade Catalogs and Priee Information— 
M. E. Dunn, of the Dunn Office Equipment Co., P. 0. Box 155, Great 
Bend, Kans., is opening an office supply store and would like to receive 
trade catalogs and price information from manufacturers and suppliers. 

Catalogs and Price Lists Wanted by Indiana Dealer—J. E. Karr, 1206 
Jefferson Ave., La Porte, Ind., is desirous of receiving manufacturers’ 
catalogs and price lists pertaining to office furniture and supplies. 

Catalogs Wanted By Michigan Firm.—H. A. Johnson, of Johnson Office 
Equipment, 813 River St., Manistee, Mich., is interested in catalogs from 
manufacturers of office supplies and equipment. 

New Company Asks for Catalogs and Price Lists—C. F. Bader & Com- 
pany, P. O. Box 270, Winchester, Ind., would like manufacturers to send 
their latest catalogs and price lists. 








CORPORATION REPORTS AND 
FINANCIAL NOTES 


Remington Rand, Inc., New York, N. Y.—The company and consolidated 
subsidiaries reported net income for the fiscal year ended March 31 of 
$15,727,578, equal to $7.12 a common share, compared with $6,541,129, or 
$3.01 a common share, in the preceding year. Stating that net sales of 
$147,136,478 compared with $197,985,320 in the 1946 fiscal year, the report 
said high production was made possible by post-war investmens of 
$13,254,072 in plant expansion and modernization, of which $8,206,764 was 
invested during the year just ended. (Chicago Daily News, June 23.) 


Pitney Bowes, Inc., Stamford, Conn.—In the annual report mailed to 
5,200 stockholders and 2,200 employees, the company reported a net 
income of $1,015,216, or $1.10 a share for the fiscal year ended March 31, 
1947. This compares with a net income of $516,432, or 57 cents a share 
for the previous year. Walter H. Wheeler, Jr., president, disclosed 
that postage meters on rental had increased 27 per cent during the year, 
while United States mail revenue reached an all-time high of $235,000,000, 
or 22 per cent of all postage paid on United States mail. 











NEW TRADE LITERATURE 


Kriloffice, Inc., 164 W. Monroe St., Chicago 3, Ill., has just issued a 
32-page office supply and equipment catalog with the theme of 
“The Key to Better Office Living.’”’ The multicolored booklet, which 
has a cover adapted from the design of OFFICE APPLIANCES and features 
the key, lists as available for immediate delivery more than 30,000 
office items for every office need. Copies are available to those who 
make requests on company letterheads. 
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REAL PROPERTY TAXES ON UPWARD TREND 


Factors for Consideration in Remodeling 
and Expansion Programs 


Office appliance dealers and stationers planning expansion 
or modernization of their sales and service outlets face the 
prospect of higher real property taxes which, a survey re- 
veals, are continuing their upward trend throughout the 
country in the face of mounting local government payroll 
and other costs. 

The tax trend, of course, also will affect the cost of operat- 
ing or renting present factilities. 

New laws which will lead to higher local property taxes 
were enacted in some instances by 1947 state legislative 
sessions, while cities in other states are proceeding on a 
wide scale under existing authority to obtain more revenue 
from property taxpayers by increasing tax rates, upward 
revaluation of properties, and by assessing property at more 
nearly its full value. 

Despite efforts to relieve property taxes through increased 
state financial aid to municipalities and broadening of local 
tax bases, indications point to a general extension of the 
uptrend of recent years in property levies. Besides having 
to pay higher salaries and wages, equipment cost and other 
normal obligations which have gone up with the high cost 
of living, municipalities are faced with the need of financing 
a vast backlog of public works which was deferred during 
both war and depression years. 


Nebraska Taxes Going Up 

As a result of legislation enacted by the 1947 Nebraska 
legislature, an increase of 22 to 25 per cent in the tax levy 
on Omaha property is in prospect for next year, it was re- 
cently declared by Walter L. Pierpont, president of the Asso- 
ciation of Omaha Taxpayers, Inc. Other Nebraska cities will 
be similarly affected. “Costs of government had to go up if 
government was to function as it should,” Mr. Pierpont said. 

Praising the Nebraska legislature for defeating income and 
sales tax proposals, Mr. Pierpont declared: “The legislature 
decided the solution was revision and re-enforcement of the 
assessment laws. Effective legislation enacted to this end, 
however, was less and later than expected and less than the 
situation warranted.” 

At least $2,000,000 will be added to property taxes in Mon- 
tana this year as a result of new levies authorized by that 
state’s 1947 legislature, it was predicted by R. A. Neill, 
secretary of the Montana Taxpayers’ Association, who added 
that a further increase of nearly $2,000,000 will be noted if 
two referendum measures are approved at the 1948 general 
election. 

An Oklahoma bill gave county equalization boards author- 
ity to make blanket increases in assessments of real and 
personal property, and also provided for assessment of real 
estate every year instead of every two years. It was hailed 
as a means of equalizing property values to meet needs 
under a school aid bill. 

In South Carolina a seven-member interim legislative 
committee on property tax laws was created to study 
changes in methods of assessment and collection. Recom- 
mendations to effect an equalization and stabilization of the 
property tax system will be submitted to the next session 
of the state legislature. 

Arkansas recently repealed its ad valorem state property 
tax, bringing to 19 the number of states that have aban- 
doned property taxes entirely as a source of state revenue 
or impose them only as selective or incidental levies. Other 
states which no longer impose general state property taxes 
are listed by the National Association of Assessing Officers 
as including California, Delaware, Florida, Illinois, Iowa, 
Michigan, New York, North Carolina, New Hampshire, Ohio, 
Oregon, Oklahoma, Pennsylvania, Rhode Island, South Caro- 
lina, South Dakota, Vermont and Virginia. 

The declining use of property taxes as a major source of 
state revenue has been little felt by property taxpayers, 
however, because of the increased costs and correspondingly 
higher property taxes levied by local political subdivisions. 


Many States Show Property Tax Revenue Increases 


Iowa’s State Tax Commission recently announced that 
taxes levied in that state for counties, cities and schools 
against real and personal property and monies and credits, 
payable in 1947, will reach a record total of $123,966,692, an 
increase of $9,450,069 over last year. 

Property taxes levied in Indiana this year total $142,191,- 
070, an increase of $36,991,024 or 35.2 per cent over the total 
of $105,200,046 in 1940, according to the Indiana Taxpayers 
Association. 

California’s State Board of Equalization recently disclosed 
that the average property tax in that state in 1946 was 
$4.26 per $100 of assessed value, an increase of 21 per cent 
over 1945. Further increases in current-year rates were 
predicted. 

Colorado property owners will pay $52,531,747 this year, 
compared with the previous peak of $49,633,933 in 1929 and 
last year’s $47,213,502, it was announced early this year by 
John R. Seaman, chairman of the State Tax Commission. 
With the aid of a citizen’s advisory committee, the Colorado 
State Tax Commission recently launched a complete re- 
appraisal of real estate and corporation valuations which is 
cat aee ° place millions of dollars in property valuations 

ax rolls. 


MISSING MACHINES 4 


L. B. Divelbiss, Columbus, Miss., advises that a Corona Sterling, 
4A184099, and an Underwood portable Universal, 1167678, were secured by 
a man giving his name as Glenn R. Dunn, Department of the Interior, 
Chief of Party, Acting Field Supervisor, Unassigned MODC. The ma- 
chines were not paid for. Mr. Divelbiss asks that if either of these 
typewriters show up that both the man and machines be held until he 
is communicated with. The missing man drives a red 1946 Oldsmobile 
with Georgia tag and is in his 30's.” 
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IN JULY OF 1877, WHEN: 

New products offered to the industry included McCormick's 
Combined Slate and Scholar's Companion, containing slate and 
lead pencil, penholder, rubber, and ruler. . . . Another interest- 
ing device was a combination coin detector and a standard letter 
scale. The detector was supposed to test the weight, thickness 
and diameter of a coin and thus detect counterfeits. . . . Eberhard 
Faber announced manufacture of the “Plume Miraculeuse” which 
was reported to write without ink, by merely dipping in water. 
. ... (From files of the American Stationer). 


IN JULY OF 1887, WHEN: 

Celebration of the glorious Fourth of July in Boston was 
chronicled as resulting in 24 alarms for fire, numerous hospital 
entries, several sunstrokes and street fights. . . . Thomas D. 
Worrall of Washington, D. C., patented a typewriting machine, 
“a series of type-carrying wheels having the type arranged in 
the same order in their peripheries, the axis of the wheels being 
at right angles to the direction of the feed of the carriage, and 
mechanism for simultaneously depressing all the wheels, so as 
to make a number of simultaneous impressions.” . . . (From files 
of the American Stationer). 


IN JULY OF 1897, WHEN: 

The Interior Department, Washington, D. C., purchased 500 
reams of white foolscap paper, 14 pounds to ream, from the Valley 
Paper Company at $1.09 per ream. And 50 gross of Esterbrook’s 
No. 9 pens were bought at 28% cents per gross... . Seventy- 
five members and friends of the Booksellers’ League, New York 
City, took an outing in the form of a trolley ride on Long Island. 
. . . The John L. Boland Book and Stationery Company at St. 
Louis moved into a new seven-story structure on Fourth St... . 
(From files of the American Stationer). 


IN JULY OF 1907, WHEN: 

Howard Brewster Wilson, assistant treasurer and secretary 
of the Remington Typewriter Company, died in New York City 
following an operation for appendicitis. From Maine to 
California the men who sold the Burroughs adding machine 
flocked to Detroit for their annual convention. . . . The Elliott 
Fisher Company offered registers to record feet and inches... . 
(From files of Office Appliances). 


IN JULY OF 1917, WHEN: 

Writing to Evan Johnson, editor of Office Appliances, Thomas 
A. Edison said: “You ask me what I think is the business man’s 
duty to his country at this hour. In my opinion, his duty can be 
summed up in two words: ‘Go ahead.’ This nation has assumed 
an obligation which practically amounts to this: We have agreed 
to save Democracy from Despotism, no matter what the cost may 
be. The nation is not a third person—the nation is ourselves. 
The nation’s obligation is our obligation, and each of us should 
work a little harder than he has ever worked before and produce 
a little more than he has ever produced before in order that 
he may be better able to discharge his share of the obligation 
which the nation has assumed.” . . . (From the files of Office 
Appliances). 








SRRaEI 





22ND NOMDA CONVENTION, SACRAMENTO, CALIF., JULY 28-30 
TOP: Sacramento’s Memorial Auditorium BOTTOM: The beautiful Hotel Senator, con- 
which will house exhibits and general sessions. vention headquarters, is located immediately 
Erected in memory of war heroes, it has every across from the state capitol, a focal point for 
facility for a convention. thousands of visitors annually. 
(See Page 27) 
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HEN A DEALER becomes overcautious and pessi- 

mistic it is quickly reflected in the attitude of his 
clerks, who also become overcautious and pessimistic. 
This in turn is imparted to the customer and retards 
sales. In order to sell merchandise, clerks must be 
optimistic, have vision and enthusiasm. 


As a result of all the publicity given to cut-price pro- 
grams in different communities, the public has un- 
doubtedly-become more cautious about the merchandise 
bought. The day of forcing the sale of some unadver- 
tised, unwanted article of questionable merit is over. 
Practically all manufacturers of quality and nationally- 
advertised brands are now able to supply their trade 
with much larger quantities of merchandise, which 
heretofore has been scarce. As a result, the consumers, 
who have not been able to get the things they wanted, 
are again giving preference to better things and will no 
longer accept substitutes. 


Post-war Models at Pre-war Prices 

This cautious and fully justified attitude of the 
public will seriously affect the sales of many, in fact 
all, manufacturers of wartime products of dubious 
quality and value. To overcome this sales resistance, 
we are advertising the fact that we are now offering 
the public finer post-war models at pre-war prices. It 
is my firm conviction that this will be a good year for 
writing instruments and ink. The public has more 
money now than ever before in the history of the 
nation. Millions of American workers, as a result of 
recent strikes for higher wages, will receive more 
money than in previous years and can be depended 
upon to spend it freely. But they will also be careful to 
select better merchandise. 


We see unmistakable evidence in every locality that 
the public is giving preference to nationally-known 
quality products. We know from reports of our men 
that demand for off-brand merchandise is declining 
rapidly, but our records and sales show a far greater 
demand now for our products than ever before in the 
history of our company. In April our shipments were 
about 80 per cent greater than they were in April, 1946. 

By making the right approach, our salesmen have 
been able to change the pessimistic attitude that has 
been assumed by many dealers. It is a part of their 
plan to say to a dealer who has become overcautious 
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By H. B. WALDRON 


Vice-president and director of 
Sales and Merchandising, 

W. A. Sheaffer Pen Company, 
Fort Madison, Towa. 


and pessimistic about buying and completing his stock: 

“Mr. Dealer, the best and really the only way that 
you are going to get the enthusiastic support of your 
clerks in selling good merchandise is to maintain an 
adequate stock and assume an optimistic attitude. 
If you maintain only a skeleton stock and indicate that 
you are afraid that the markets will decline and that 
customers will put on a buyer’s strike, you intimidate 
your clerks and destroy their enthusiasm.” 

Salesmen say that after pointing out to their dealers 
that although the demand for off-brand merchandise 
and merchandise of questionable quality may have 
dropped off, the public is buying more good merchan- 
dise of nationally-known and reputable manufac- 
turers than ever before. As a result, they are able 
to get their dealers to buy all of our merchandise that 
they can allot to them. 

Our salesmen consider themselves ambassadors of 
prosperity and they realize that before they can hope 
to get their dealers to buy what they need they must 
first convince them that the way to maintain sales 
and to encourage prosperity is to carry an adequate 
stock of the merchandise the public wants, and not try 
to force the sale of wartime products of questionable 
quality that the trade did not want and will not buy. 
It is necessary, they insist, to give prominent display 
to their nationally-known brands and feature them, 
instead of making mass displays of their off-brands. 

It is evident from the increase in our sales that the 
plan our men are using is having the right psychologi- 
cal effect on the minds of their dealers and their clerks. 
It is most. important that sales people maintain an 
optimistic frame of mind and an enthusiastic attitude 
in order to sell finer merchandise and increase their 
unit of sale. 











The Future of the Luggage 
and Leather Goods Industry 








By LEO STEIN 


President, 

Stein Bros. Mfg. Co., 

Chicago, 

and recently elected president, 
Luggage & Leather Goods 
Manufacturing Association 


HE LUGGAGE AND LEATHER GOODS industry 

has come a long way in the past six years of indus- 
trial and economic change. From an industry with 
historically poor earning power, we have advanced to 
a condition of prosperity. We must look at the future 
of our industry in relation to its history and take 
courageous steps to adopt a program that will be of 
great help to all of us. The future of our industry 
depends entirely and absolutely on what we do today 
jointly as an industry, as well as on our future action. 
The future of our industry depends on our unity of 
action and purpose. No greater example was ever 
shown than the unity of our allies during the Second 
World War. We have seen and are continuing to see 
what unity of action can mean in the unionization of 
employees and the pressure the unions are bringing on 
Congress to pass legislation favorable to them. 

The future of our industry depends on getting the 
present retailers’ 20 per cent excise tax removed. It 
is the biggest obstacle in retail sales today. I know 
first hand the great effort our officers and association 
have been making. The retailers have made individual 
efforts to have it removed. The ladies handbag in- 
dustry has made a separate effort, and I assume the 
department stores have done likewise. Indirectly, the 
tanners, our suppliers of textiles, boxes, hardware, 
adhesives and other materials, as well as our salesmen, 
are affected by this excise tax. 


Tax Called Discriminatory 


From information I have gathered, the 20 per cent 
retailers’ tax is discriminatory and unjustifiable. The 
tax remains only on luggage, furs, cosmetics and some 
jewelry. Such items as automobiles have only a seven 
per cent manufacturers’ tax. Musical instruments, 
cameras and their cases, photographic supplies, sport- 
ing goods and athletic goods all carry a ten per cent 
manufacturers’ tax. Watches and jewelry up to $65.00 
bear only a ten per cent retailers’ tax. 

Just as soon as some of the European and other 
foreign countries are stabilized, you will see an in- 
flux of competitive goods from South America, Eng- 
land, Germany and Japan. Lifting the restrictions on 
the exporting of hides may have some influence toward 
higher prices for the leathers we use. 

All successful and prosperous industries have strong 
national associations with aggressive spokesmen. By 
those examples we must learn a great lesson, “In 
Unity There Is Strength.” Yes, the future of our in- 
dustry depends on us. We are responsible for correct- 
ing the evils and abuses from within our industry, as 
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MR. STEIN 





(Extracts from an address at the 1947 
convention of the Luggage & Leather 
Goods Manufacturers Association in N. Y. ) 


well as protecting ourselves from harmful activities 
outside our industry. 

From time to time, in meetings with many fellow 
manufacturers, I have had some very interesting con- 
versations about our association. Those that under- 
stood the association’s activities were highly compli- 
mentary; those that didn’t were critical of its work. 
All I can say to those who feel more could and should 
be done is, “Take part and lend your support and help 
in framing programs and policies.’ Profits are not 
made by rivalry within the industry on the prices we 
pay for materials, for our labor, or on sales of our 
products. Our competitors should be our best friends, 
for it is they who regulate our prices and consequently 
our profits. We must treat our competitors as impor- 
tant parts of our daily business life, have confidence 
and trust in each other, and build toward mutual 
understanding. Instead of finding ways to undersell 
our competitors at no profit, let us take some of this 
money to modernize our factories, putting in time- 
Saving equipment, learning new methods, improving 
our products and selling them at reasonable prices 
that the public can afford to pay. 


Strong Policies and Standards Needed 


The future of our industry depends on our adopt- 
ing strong policies and standards for the conduct of 
our industry and publicly announcing them. The fu- 
ture of our industry can be greatly improved if we 
come to better understanding of each other’s problems 
by frequent meetings and open and frank discussions 
between all branches of our industry—retailers, manu- 
facturers, salesmen, tanners, and all suppliers of our 
raw materials. 

I know that we all believe that our industry has a 
great future, but thinking and wishing isn’t going to 
bring us prosperity. There are over one hundred mil- 
lion people in this country that we should make lug- 
gage-conscious. Of the 50,000,000 working people in 
the United States, 83 per cent earn $2,000 to $5,000 a 
year. In this income group you will find the biggest 
market for our products, if priced at levels they can 
afford. 

Most people are now getting vacations with pay and 
are anxious to travel. Airplanes have made it quick 
and easy to reach all parts of the world. There is a 
very large demand for homes, clothing, household 
goods, machinery and equipment. Government esti- 
mates indicate that there will be eleven billion dol- 
lars spent on new equipment and on an industry 

(Turn to page 173, please) 
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Forty-first Annual Meeting of the 


National 
Stationers 
Association 


September 28 to 
October 2, 1947 
Stevens Hotel, Chicago 


HE WORLD'S largest stationery 

show in the world’s largest hotel 
is only a portion of what delegates 
to the Forty-first Annual Conven- 
tion of the National Stationers As- 
sociation may expect during the 
week of September 28 at the Stevens 
Hotel, Chicago. Over 200 booths will 
represent 175 manufacturers of sta- 
tionery, both social and commercial, 
office equipment, office supplies and 
allied lines. It’s no idle claim that 
the Eleventh Annual Exhibit of NSA will be the 
world’s largest. 

With 2080 delegates attending the 1946 convention 
and exhibit, the National Stationers Association out- 
grew the facilities of the Palmer House, scene of nine 
NSA exhibits and conventions. Every available bit of 
space for exhibit purposes is being utilized at the 
Stevens, where stationers may look forward to viewing 
the culmination of long-anticipated post-war plans of 
manufacturers for better, more efficient office devices 
and procedures. 


Exhibit Opens on Sunday 


Sunday, September 27, will see a preview of the 
exhibit and various preliminary committee meetings. 

A luncheon for all delegates, at the Stevens, will open 
the first session, with the business meeting continuing 
throughout the afternoon. The exhibit will be open all 
Monday morning and in the evening after the business 
session. 

Tuesday will be devoted to two full sessions ex- 
clusively for retailers, manufacturers and travelers in 
separate sessions in the morning, with a general ses- 
sion in the after. The exhibit will be open from 
5 P.M. to 9 p.m. followed by a party and entertainment 
in the evening. 

There will be a business session in the morning on 
Wednesday, with the exhibit remaining open all after- 
noon. The annual banquet will be held Wednesday eve- 
ning. 

Thursday will see the final session of the exhibit, 
meeting of the board of control and new governors, 
and the annual golf tournament, which will again be 
at the famous Olympia Fields Country Club. 

Now that the spring regional program is com- 
pleted, NSA headquarters at Washington is buzzing 
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with activity in connection with the convention. Prom- 
inent speakers and experienced stationers with per- 
tinent messages are rapidly being signed up to present 
a business program of practical assistance to all those 
in attendance. Committees are hard at work to com- 
plete entertainment and golf programs. The 1,000 rooms 
assigned to this meeting at the Stevens Hotel have al- 
ready been reserved, which puts the hotel committee to 
work taking care of the overflow at the Palmer House 
and other Chicago hotels. 

As usual, a full program is being planned for the 
ladies, with plenty of prizes and entertainment fea- 
tures to keep them busy during the time they are in 
Chicago. The city, in itself, holds much in the way of 
entertainment, shopping facilities, sightseeing and 
museums for the visitor. 


Annual Awards to be Presented 


One of the features during the convention will be the 
presentations to the winners of the Charles Garvin 
Award, bequeathed by the late general manager, 
Charles P. Garvin, to the member with the best idea for 
the promotion of the stationery industry; and the 
Clegg Trophy, awarded by Past President William C. 
Clegg of San Antonio, Tex., for the best advertising 
program of the year by a member. Entry blanks for 
these contests are available from NSA headquarters. 

THE WORLD’S LARGEST STATIONERY SHOW! You 
can’t afford to miss it. Non-members are welcome. If 
you manufacture or sell stationery, commercial and 
social, office equipment, office supplies and allied lines, 
make your hotel reservations now. Members will be 
mailed advance convention registration material on 
July 1. Non-members may request this material by 
writing to National Stationers Association, 740 Invest- 
ment Building, Washington, D. C. 
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OFFICE MACHINE MERCHANDISING 
IN A COMPETITIVE ECONOMY 


Below and in Following Pages, Dealers Present 
Experience-tested Ideas to Help Solve Problems 
Attendant Upon Return of a “Buyers’ Market” 





Ways to Reach the Post-war Market 





E HAVE ALL KNOWN, or have been told, that we 
were approaching a buyer’s market in the pre- 
dictable future. 

Just when this will come about, or what form it 
will take, depends upon locality, the potential market 
and the type of consumer that each of us has to deal 
with. 

In some places this buyer’s market has already ap- 
peared. Here it is a slowly approaching, but very real, 
slowdown of purchases; there it is an attempt by a few 
to get the man on the street to stop buying entirely 
until prices come down. There is no way to create a 
set plan that will work for all of us in the matter of 
how to keep up the sales volume in the months to 
come, but there are a few facts to face and a few 
things that can be universally put into practice which 
will help a great deal. 

It is to be assumed, almost without question, that our 
volume of sales will drop at some time during the pro- 
cess of catching up with demand. When that happens, 
there are those among us who will not be able to keep 
on the black side of the ledger, and others who will 
possibly be able to make a larger profit in spite of it. 

Let us consider some of the little things that are so 
obvious that we oftentimes forget them entirely. Is 
your store clean, bright, and attractive? Look closely 
around you before you give your quick “yes” to that 
one. A clean, brightly-lighted store is a very certain 


GREER-CASSICK STORE—Left to right. 

at rear: Mr. and Mrs. J. S. Greer, Mr. 

and Mrs. George Cassick. The men 

are partners in operation of the store 
at Colorado Springs, Colo. 
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By J. S. GREER 
The Greer-Cassick Company, 
Colorado Springs, Colo. 


asset to sales. It attracts the casual customer and 
offers an inducement for him to “look around and see 
what else you’ve got.” Is your store noisy? Does the 
noise of an air compressor or spray gun in your serv- 
ice department sound loudly in your salesroom? Noise 
is distracting and can lose more sales than you think. 
Is your stock clean and fresh, neatly arranged and 
attractively displayed? A Shelf piled high with many 
small items has the same sales appeal as an overflow- 
ing ash tray. Do you change your window displays fre- 
quently and do you have a really “different” layout 
each time? If you do, this will tend to keep the man on 
the street looking at your display each time he passes. 
But if your window displays follow a set pattern each 
time or if you do not change the layout for long periods, 
then he passes without a pause to see what you have 
and you lose a valuable opportunity to create interest 
in your products. Creating interest in your products 
is the first and easiest step toward getting those signed 
orders and every effort spent along that line will pay 
excellent dividends in the future. 


These are only a few of the small, everyday things 
that should have our attention. Of course, there are 
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many more—common courtesy, friendliness, appear- 
ance, prompt service and competent personnel. It 
would be worth our time to take a day off and spend 
it in having a heart-to-heart talk with ourselves about 
our habits, business ethics, equipment, fixtures, loca- 
tion and products. Take time to put yourself in the 
place of a prospective customer approaching your 
store for the first time, entering, looking around, form- 
ing an opinion. A first impression is a lasting impres- 
sion. Would you make a good one? 


Competitive Situation Certain to Change 


And how about the local competition? When ma- 
chines and supplies become plentiful and the market 
is really competitive, can you stand the gaff? Will you 
be able to create new customers and keep your old 
ones? Now is the time to start working on that. Analyze 
your “customer relations” department and see how you 
stand. If John Doe is trading with you now simply be- 
cause you happen to have a better source of supply 
for the items he needs than the small shop across the 
street, you are likely to see him entering your com- 
petitor’s door tomorrow unless you can change with the 
times—when the proper time comes. See to it that 
every customer gets what he wants at a fair price, and 
never give him the opportunity of leaving your store 
with the feeling that his small purchases are just a 


New Times, New Words, 


Old Principles 


bother to you and are not really and sincerely appre- 
ciated. 

And (we might as well face it right now) the day 
is surely coming, faster than some of us think, too, 
when we will have to get out and SELL! The days of 
just “taking orders” are about over. There are those 
among us who believe that it is foolish to go out and 
solicit sales for machines which we cannot deliver 
within the month. But if we wait until we have de- 
livered the last order in our files before we start fight- 
ing for the business again, we are lost. For there are 
also among us some who have already begun to knock 
on doors and make personal calls every day. Those are 
the men who will be going strong when the rest are 
complaining about that terrible bugaboo known com- 
monly as the buyer’s market, “the depression,” or “nor- 
mal times.” 

Whatever name we may choose to give it, it is the 
belief of the writer that it will be a healthier kind of 
business when we get back to competitive selling. It 
may be awfully hard for some of us to have to get back 
to real selling to keep up close to the volume of recent 
months. We may have to forego Tuesday golf or the 
afternoon siesta to do it, but I’m betting we won’t 
regret it as much as we think. 


Personally, I’m shopping around right now for a 
good, stiff, refresher course in SALESMANSHIP! 





Quality in Service and Machines 
Wins and Holds Customers 


ARD TIMES? Yes, business was never more difficult 

nor the old adage, “misery likes company,” so 
helpful. During the war it seemed necessary to walk 
a block to just get around the corner, but now it’s 
necessary to walk a mile. Yet never before in my 31 
years of office machine business experience have we 
made more money. No, not just order-taking, for we 
have plenty of competition, and methods of selling 
must be consistently changed. It has been by expe- 
rience that a company will go along successfully for 
about five years, feeling confident that its method of 
Selling has all the answers. Then all of a sudden you 
are awakened to the fact that time has changed it 
all, and all of these bright ideas must be discarded 
immediately and new ones brought forth. That is 
where flexibility must work fast. We lay a great amount 
of our success to keeping our name before the public. 
Every Wednesday night and Sunday, we run our reg- 
ular newspaper display advertisement, the smallest 
four inches on two columns, and at times larger if the 
newspaper rationing will permit. Advertising during 
war days? We never missed, for “it pays to advertise” 
has proved its value. 

We are preparing a new mailing list, for we believe 
it is less expensive to start anew than to attempt to 
correct the old. Each Monday, mail will be sent to 500 
office managers and purchasing agents in our territory 
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By MARIAN M. FARRELL 


Manager, 
National Typewriter Company, 
Hartford, Conn. 


so that each Tuesday morning news of one of our 12 
departments will be on his desk. We had four outside 
men up to 1942—then it dwindled to none, outside of 
Mr. Ralph Neymayer, myself, and our capable office 
and service department people who sprang to meet all 
occasions. But since September, 1945, we are again in 
our stride with four excellent salesmen and we’re look- 
ing for two more. And there is another change of 
method. With no machines for short- or long-trial 
periods, no factory-rebuilt typewriters to compete with 
new machines, we still must sell machines. Our rental 
stock—the machines we were always so proud of as the 
best and latest obtainable—naturally has sunk to the 
best we were allowed to buy. So as newer machines are 
available, they are rebuilt and exchanged for an 
earlier model. That, in turn, is thoroughly rebuilt and 
sold, giving the prospect an opportunity to purchase 
a machine at not too high a price. Of course, we also 
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IN HARTFORD—National Typewriter Co. 
store, Hartford, Conn. At the counter 
is Ralph R. Neumeyer. 


rebuild some of the later machines 
for the higher-priced sales. 
We very conscientiously kept a 
backlog of tentative orders—never 
missed one we could get hold of, 
and it made a grand prospect list. 
Certainly it took time to telephone 
people, but our percentage of “Yes, 
I want one” more than compen- 
sated our effort. At first our calls 
netted 100 per cent, results never 
dropped below 85 per cent. But 
naturally, as more machines ar- 
rived on the market, it did go down to 50 per cent. But 
suppose we didn’t have that list. To me, every sale 
was a gold mine. And, of course, we are still working 
on our new Allen-Wales adding machine list, for they 
are not yet available in the quantity we have sold. 


That list is still bringing us at least 98 per cent. 


Portables Again Being Featured 


A “Real Gift for the Graduate—A Portable Type- 
writer” is again possible this year after lying long 
dormant. The Royal, Smith-Corona, and Remington 
companies now are delivering machines, not to the 
extent of olden days, of course, but enough to get the 
seed planted for many sales this year and in future 
years. And again we are advertising rentals to students 
for practice during the summer months. 

Carbons, ribbons and supplies for duplicating ma- 
chines were formerly one of our mainstays. But stencils 
and spirit duplicators will be of little value if the con- 
sumer does not have paper to run off the copies. 

Our backbone is our service department. New equip- 
ment is constantly being added, and our capable serv- 
ice manager (who has been with us for 20 years) and 
his four assistants are indispensable. Our new Aja-Dip 
machine is a big help in getting more machines washed 
in less time and, of course, a very excellent job is done. 
We are now investigating infrared drying equipment. 
Our store is attractively decorated in unusual colors. 
The walls are a delicate yellow and the woodwork is 
coral with black-and-silver trim. Our custom-made 
showcases in natural wood, well-lighted, are also big 
assets. Our aim is to make a lasting impression so 
people will always remember National Typewriter 
Company, and they really have. We have had out-of- 
town people come in who have recognized the store 
from their friend’s description. 

Then, of course, there’s our inside sales force. We are 
not right in the heart of the business center, where 
rents would be too exorbitant, but are on the “second” 
main street. And while we do have a very nice store 
business which may be sold or made a prospect for one 
of our salesmen, it does not require all of one person’s 
time to wait on customers. We have a capable young 
man who waits on the trade and takes charge of our 
stock. When we have two or three customers come in 
at one time, which is usually the case, we have three 
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cepable young ladies in our office who can always take 
over the floor. We have one young man who takes 
care of the orders, and another man who drives our 
own truck. All in all, National seems pretty well forti- 
fied to service their customers, always keeping in 
mind the slogan, “Quality and Service.” 

Finally, a word about our window displays. We have 
two large windows and always keep the same merchan- 
dise in our windows that is being featured in our local 
newspaper advertising. 





OVERSUPPLY ARRIVES 
By E. K. KOCHER 


Office Machinery Company, Inc. 
Philadelphia, Pa. 

In all of the 38 years that we have been dealers in 
office macines, we never experienced an oversupply 
of machines until this time. This condition has ar- 
rived so quickly that it is breathtaking. Just as re- 
cently as 90 days ago we were scouting for “buys,” but 
now we are deluged with offerings of all kinds of 
machines. We specialize in adding, calculating and 
bookkeeping machines but handle all other office 
machine devices as well. 

Yes, the buyers’ market is about here without any 
doubt and the dealer should act accordingly in his 
purchasing. The average prospect entering our store 
for a typewriter or adding machine today considers 
$50 as a limit. Less than one year ago, $100 was not 
too much. This is a positive barometer of the trend. 
Salesmanship will overcome some of the higher price 
resistance, but it remains to be seen how much. 

These comments are based on the present activity. 
Some predictions are that we are facing a temporary 
recession. Perhaps this is the case, anyhow, it is 
lowering prices in the used office machine business 
and time will tell how much influence today’s con- 
ditions will have on new machine prices. 
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Meeting the Coming “Buyers’ 


Market” Profitably 





S PRODUCTION of typewriters, adding machines 
and other office machines increases and the 
“seller’s market” or so-called “gravy train” days disap- 
pear, we will meet the most active competitive market 
ever known. This will be a challenge to the progressive 
office machine dealer and manufacturer to put into 
action a sales and service campaign based upon: first, 
complete coverage of territory by both sales and serv- 
ice men; second, a sales and service educational pro- 
gram; third, a well-balanced and planned advertising 
program, and fourth, these plans should be so directed 
that the sale of new products to our steady customers 
will be increased and new customers and new markets 
created. 

First comes territory coverage. Most sales organiza- 
tions had to be disbanded during the war. During the 
early post-war period the demand was extremely heavy 
without real sales effort. Now it is necessary to set 
up territories, both city and county, that will give cover- 
age to both small and large accounts and to every city, 
town and village within your trade area. We have set 
this up on a geographical basis, after giving thought to 
the number of business enterprises and population of 
the area, large enough to offer sufficient business poten- 
tial to insure volume for the salesmen and ourselves, 
yet small enough so that by complete coverage it can be 
profitably worked to secure this volume. We started 
business in 1944 and did not have any pre-war ac- 
counts. But we have gone through 1944-1945-1946 sales 
and have given to the salesman a list of customers that 
have purchased from us during these years, plus all the 
other information we have regarding sales prospects 
and business enterprises within his territory. We direct 
and urge the new salesman to work each town thor- 
oughly and not get into the hit-and-miss habit of just 
a few select calls in each town. 


Sales Force Must Be Retrained 


Secondly, a continuous educational program for every 
one in your organization is a must. For the new sales- 
man we discuss the necessity of planning work and 
methods of canvassing. Here we bring in the approach, 
the proper presentation and demonstration of type- 
writers and adding machines, and the closing of the 
sale. Also, demonstrations are developed, new applica- 
tions are brought out, and all the material furnished 
by the manufacturer is studied and reviewed. The alert 
manufacturer is now holding factory and district sales 
meetings; with our salesmen we have attended two 
such meetings so far this year and urge all dealers to 
take advantage of these meetings—they are valuable. 
With the buyer’s market ahead, we believe everyone 
in the organization should be sales-minded and should 
have sales knowledge regarding the products we sell— 
not only the salesmen, but the servicemen, office 
workers and everyone who comes in contact with our 
most valuable asset, our customers. 

Third, an advertising program should include news- 
paper, both display and classified, direct mail, radio 
and proper window display. Newspaper advertising is 
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Van’s Typewriter Company, 


Peoria, Ill. 





direct, gives wide local coverage, and can be used with 
good results in building up the home and farm mar- 
ket. There are going to be a lot of portable typewriters 
and portable adding machines sold to these users and 
bought as Christmas gifts, graduation presents and 
birthday gifts. Planned newspaper advertising will 
bring these prospects to the store. Direct mail is in- 
expensive, as almost all the material is furnished by 
the manufacturer. We intend to increase and build up 
our mailing list. Radio is very good, and spot an- 
nouncements covering items and services that are used 
in office, home and on the farm may not bring imme- 
diate sales but are good institutional advertising. At- 
tractive window displays and a well-lighted store has 
a continuous appeal, both day and night. Many a 
customer may go by the store at night and see some- 
thing they will buy the next day. 


Service Department Must Be Modernized 


Fourth, in developing new products and new markets 
there are the combined jobs of knowledge of products 
and knowledge of territory, and use of all of the old and 
plenty of the new sales approach ideas and sales dem- 
onstrations. Planned sales coverage, modern store and 
window displays and all the merchandising helps and 
sales build-ups that advertising gives are a part of 
a successful program. We have worked out a complete 
time payment plan covering the sale of typewriters 
and adding machines and this is important now. Con- 
venient terms may mean the difference between a sale 
and no sale. And don’t forget the service department. 
We have just installed new work benches, new parts 
cabinets, put in new cleaning methods, new tools and 
tool kits, and have given the servicemen the advantage 
of all the factory service training that is available to 
us. As an office machine dealer we like to work closely 
with the manufacturer and find it profitable to have 
his co-operation and advice. We believe it well for the 
dealer to have the manufacturer’s good will and con- 
fidence, for we’ve found that the manufacturer has 
some splendid plans which will make the coming 
buyer’s market the most profitable ever enjoyed. 

And now a word about new products and new models. 
Since the end of the war we have all been busy taking 
care of the immediate need and demand so there has 
not been too much in new models of office machines. 
But now we are turning the corner where the buyer is 
really going to be a buyer. He is looking for improve- 
ment. He wants to trade and add to his office machine 
equipment but is waiting for something new, with ad- 
vantages and features not found in his present equip- 
ment. We are sure the manufacturer recognizes this 
and that we will all see improvements in the new model 
office machines at the 1947-1948 business shows. 
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EMPHASIS IS ON SELLING—This window display at DeGroot’s Typewriter 
Exchange, Kalamazoo, Mich., emphasizes theme of the article—ti.ely selling. 


Selling Office Machines While the 
Buyer’s in the Saddle! 





HE BANQUET SPEAKER thundered, “There is no 
East! There is no West! There is no North! There 
is no South!” 

A little man at a rear table stood up and shouted, 
“Then no wonder we don’t know where we're going.” 

On one hand, a shortage in office machines still 
exists. On the other hand, conditions are very rapidly 
changing to a buyer’s market. The buyer is in the 
saddle, and you might just as well get used to the idea! 

Resistance mounts, demand for installment terms 
increases, buyers are more “choosey” about their equip- 
ment. 

Although impulse buying will always be with us, 
nevertheless buyers can no longer be herded or 
“shooed” into quick purchases. 

They rebel emphatically when required to purchase 
extras in order to get scarce items such as automo- 
biles or delivery trucks. Because of certain shortages, 
dealers ought not to be lulled into a feeling that they 
can still let the buyer come to them. If that has been 
their attitude, there must be a change in selling 
strategy. 

This is the time to make a mental change-over. It is 
also a time to take steps to regear yourself and your 
organization for the new trend. 


Sales Force Trained to Explain Shortages 


More than a year ago we held a meeting of all em- 
ployees in our store. The topic of discussion was, “This 
is the time to take an hour to say NO.” We feel that 
we did not go far down the pathway of violation of the 
usual seller-buyer relationship at our store. We never 
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By EARL T. DeGROOT 


DeGroot’s Typewriter Exchange, 
Kalamazoo, Mich. 


forced the sale of additional material, we continued 
regular customer contacts on customers in all parts of 
our territory to show an interest in their business, 
even when we had practically nothing to sell them. 
We even continued scheduled repair service to all parts 
of our territory on a regular basis all through the 
wartime period. 

But we were undoubtedly getting a little brusque in 
explaining to customers why scarce merchandise was 
not available over the counter for immediate delivery. 
We were becoming impatient. We were impatient with 
the delays of manufacturers and the demands of cus- 
tomers. So we felt it was advisable to “take an hour 
to say no” and to do it courteously and constructively. 

Many customers still find it impossible to under- 
stand why typewriters and office machines are still 
scarce. This situation is worsened by the fact that some 
dealers did not take advance orders and as a result are 
periodically offering such items as new portable type- 
writers for immediate delivery. If the territory in which 
these dealers operate is adjacent to your territory, the 
explanation to the customer is made all the more diffi- 
cult. Therefore it is of great importance to have all 
employees, both service men and salesmen, carefully 
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versed in the art of explaining why such situations are 
true. From now on it will be increasingly important to 
“take an hour to say no” when customers inquire about 
scarce merchandise which you do not have readily 
available. 


Now Is Time to Rebuild Sales Force 


How about your sales organization? Should it not be 
strengthened and perhaps enlarged? Some dealers 
have allowed this important department to cease op- 
eration during the war. A dealer can hardly ask or ex- 
pect business to flow his way unless he shows an in- 
terest in it by maintaining close customer contacts. 
The least that can be done is to re-establish imme- 
diately the policy of regular calls upon customers. 

In addition, salesmen now employed should be as- 
sisted and strengthened by close personal supervision 
and by sales meetings at least once a month. To a 
larger extent, in our opinion, dealers are going to have 
to train more specialists to combat the rising threat of 
the direct sellers. We do not believe that dealer sales- 
men, who sell everything in the office machine and 
supply line from “soups to nuts,” can successfully com- 
pete with such direct salesmen as those employed by 
some of the direct-selling carbon and ribbon com- 
panies, or the direct-selling agents of duplicator, cash 
register, checkwriter or calculator manufacturers. 


“Order-taking” Salesman Not Able to Compete 


A salesman undertaking to compete with these effi- 
cient, well-trained specialists is hopelessly lost when 
he is forced to use order-taking methods in competi- 
tion with the efficient, on-the-spot selling tactics of the 
direct seller. A dealer has a great advantage over the 
direct seller in that his cost of distribution is much 
lower because he is not dependent on any one line for 
his income, but has many lines from which to derive 
it, with a consequent lower mark-up ‘for each. There- 
fore his retail price is usually lower than the direct 
seller and he can compete with him very successfully— 
if he trains his salesmen to use the efficient tactics of 
the specialist. 

It is not necessary to have a specialist for each type 
of machine or supply carried. A logical division of 
products, in our opinion, would be one man for adding, 
calculating, and cash registering machines, another 
for duplicating machines, both stencils, spirit, and 
gelatin, a salesman for dictating and intercommuni- 
cating equipment, another for typewriters, ribbons and 
carbon paper. By training these men to present their 
specialty efficiently, dealers can meet the direct seller 
on equal terms. 


Check on Display 
and Advertising 





An appraisal of your 
store should be made with- 
out delay. In Kalamazoo we 
have recently completed re- 
decorating of the interior 
of the store in its entirety, 
and have installed new 
fluorescent lights so that 
the store will be attractive 
to customers stopping in. 
We have given quite a little 
thought to improvement of 
our window lighting because 
we have a problem of re- 
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flections in our show window, making it difficult to see 
into the windows of the store. We are considering the 
installation of incandescent spotlights equipped with 
various colored slides for special effects to combat this 
problem. Increased attention is being given to window 
displays, which suffered noticeably during the war, 
partly because there was so little to display. 


Advertising Program Expanded 


Increased emphasis is being given to advertising. 
Fortunately, we never discontinued regular, consistent 
advertising during the war, although we decreased the 
size of our ads. Two years ago, however, with an eye to 
the early return of the competitive era, we were for- 
tunate in securing the services of a very able adver- 
tising counselor. Under his guidance we have grad- 
ually increased our advertising in the past two years 
until we are now exceeding even our pre-war advertis- 
ing appropriation. So effective has been our advertising 
counselor’s work in this direction that we have actually 
had many people comment upon the effective advertis- 
ing which we do, something which seldom occurred in 
the pre-war days. 


Modernize Repair Department 


Delays in accomplishing repairs have been unavoid- 
able, due to the shortage of many parts and to the 
scarcity of skilled help. In an effort to meet this sit- 
uation, which we believe to be very important because 
of the growing impatience of customers at long delays 
in completing repair work, we streamlined our repair 
department two years ago. In place of the old-fash- 
ioned pan of solvent with its stiff brushes to dab at 
dirty parts, we installed a series of vats. In the first 
vat we use Turco mulsine, which is surged into the 
machine by the force of air entering the bottom of 
the tank. The washing action attained does a wonder- 
ful pre-cleaning job. In the second vat, air from our 
air compressor is controlled by one valve, hot water by 
another. Through an ingenious check valve, the two 
are merged to form a jet of live steam which pene- 
trates every portion of the machine, forcing out the 
dirt which was loosened in the first bath. The machine 
is then placed on a turntable in a big sheet metal 
spray cabinet and is sprayed with Fedratone dry 
cleaner mixed with fine oil. The turntable permits turn- 
ing the machine to any desired point. Forced under 
heavy pressure, the dry cleaner penetrates every part 
ot the machine, completing the cleaning and forcing 
out any residue of steam or mulsine. In a final step, the 
machine is baked dry under infrared bulbs, with only 
the fine oil remaining. It is then reassembled from the 
base up, worn parts are replaced and a new platen 
installed. 


Ways to Influence Customers 


Here then, in brief, are ways you can induce that 
customer “up there in the saddle” to come down and do 
business with you! 

1. Regear your thinking from a seller’s to a buyer’s 
market. 

2. Train specialty salesmen to keep close customer 
contacts and efficiently meet the competition of direct 
selling. 

3. Hold periodic sales meetings. 

4. Train personnel to use more tact and diplomacy 
in handling customers. 

5. Beautify the store and improve its lighting. 

6. Make your advertising more effective. 

7. Modernize your repair department. 
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By CHARLES S,. MEYERS 
Miami, Fla. 


R. OFFICE MACHINE DEALER, have you taken 

inventory in the past six years or as recently as 
the last six months? Not merchandise or machine in- 
ventory, but an inventory of yourself, your sales, office 
and shop personnel. 

Whether newcomer to the office machine field or an 
old-timer, we’re all faced with the same conditions 
and problems that dealers had before the war, plus 
certain changes brought on during the war years. 
Many dealers have enjoyed several very profitable 
years, yet they haven't lost sight of the changing times 
and the fact that it is most important to improve and 
revamp services and methods in order to render better 
service to customers. 

The so-called honeymoon is already over for some 
dealers and in a few short months will be over for the 
majority of us. A few dealers seem to think that this 
honeymoon will last forever. It is to this group that I 
would like to direct my remarks. 

I would like to discuss and outline methods that are 
in effect in my own organization and a few ideas that 
I think will pay dividends to the dealer or salesman 
who will put them in practice. 

The average customer that we sell today is more 
educated in his buying habits than 
he was before the war. In order to 
be able to satisfy this buyer or pur- 
chasing agent, we must be prepared 
to render better and more efficient 
service than our competitor. I feel 
that the office machine dealer could 
do well to study the methods and 
service rendered by firms like the 
telephone, power and light, public 
utility, appliance and other service 
companies. 

When your phone goes out of 
order or the electric power goes off, 
it is often just a matter of minutes 
until service is restored. We in the 
office machine field have to serve 
many of these same customers. This 


ATTRACTIVE, EFFICIENT—The layout 

of office machine shop conducted by 

Charles S. Meyers at Miami, Fla. The 

layout is styled for attractiveness as 
well as efficiency. 
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customer is paying the bill and he is aware of the 
fact that he is more or less in the driver’s seat today. 
Many dealers in years past were not service-conscious 
and therefore failed to render the quality of service 
that the customer really desired. The time has come 
when this dealer must mend his ways if he is to get 
his share of the profits to be had from the post-war 
market. 

In order to streamline our methods and facilities I 
would like to discuss the folowing subjects: sales, 
repair service, store and location, and advertising. First 
let us discuss sales. If you expect to be a successful 
dealer or a good salesman and compete against present- 
day competition, you must know your product and you 
must be able to make a good mechanical demonstra- 
tion of your machine, as well as an intelligent sales 
presentation. By all means, never underestimate your 
competitor’s machine or his sales ability. You will 
often find, after you have lost a large order, that the 
other salesman was more familiar with his machine 
and the customer’s immediate needs than you were, 
and that he made a better demonstration and there- 
fore was successful in closing the sale. 


Function of Service Department 


Secondly, repair service. For a sales department to 
give top production, it must have the full co-opera- 
tion of a first-class service department. This must be 
headed by a thoroughly-trained and highly-skilled 
foreman. He must have one or more men that are 
skilled in the mechanics and the operation of the 
machine and should possess enough sales ability to be 
able to handle operator complaints. He should be neat 
and clean in appearance and have a pleasing person- 
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ality, for it becomes part of his job to help keep the 
machine sold. I feel that the service department is very 
necessary in building good will and satisfied customers. 
Next comes advertising. This ties in with the sales 
force as well as the service department. For a machine 
dealer to be the leader in his territory and meet com- 
petition on even terms, he must do a certain amount 
of advertising. This may be done daily, weekly or 
monthly, as best suited to the individual. Daily news- 
papers, radio, direct mail, high school papers, football 
programs and classified telephone directories are all 
good media. Certain novelties have also proved to be 
a good means of publicity and good will builders—book 
matches, calendars and pencils, to mention a few. 
These items are not too expensive and will give the 
dealer a broad coverage. You cannot be a leader in 
your line and keep it a secret. So advertise; bring peo- 
ple into your store. The proper advertising will also 
help to build larger sales for your outside salesmen. 


Store Location and Organization 


Fourth, store and location. At one time or another 
this becomes a major problem to every dealer, whether 
in a small or large city. Needless to say, the more 
centrally located, the better the business. Many dealers 
have never had a ground floor location. It is true this 
type of location will cost more money, but there are 
many advantages of a street store over the upstairs 
outlet. In selecting a street location, it should be as 
near as possible to the center of business, near banks, 
office buildings, post office, and so on. Due consideration 
should be given to present-day traffic problems, par- 
ticularly in providing adequate parking facilities for 
your customers, freight deliveries and store trucks. The 
building should have the proper amount of space for 


shop equipment and proper lighting and ventilation 
for the benefit of service personnel (so many dealers 
try to economize on this space when it is most im- 
portant—many times it proves to be false economy). 
Show windows, with large but neat, impressive signs, 
well-lighted both day and night, are a distinct asset. 
The inside of the store should be decorated in light 
pleasing colors and should be painted or papered as 
often as needed. Merchandise and machines should 
be properly arranged and displayed on various models 
of stands in keeping with the type of machine. These 
should be displayed to give maximum eye-appeal as the 
customer enters the store. It is not always convenient 
to demonstrate every type of machine in the customer’s 
office. In this case, it is necessary to bring the buyer 
to your store. Here your chances are greatly increased 
to make a sale if you have a clean, modern, up-to-date 
store. 

To sum up the four phases of operation just men- 
tioned, the office machine dealer who expects to com- 
pete successfully with approaching competition must 
prepare himself and his organization, and put into 
effect any training methods required to promote the 
sale and services of his organization. He must adver- 
tise intelligently and aggressively, and be ready to 
render prompt and efficient service to his customers. 

Perhaps I haven’t told you anything that’s new, but 
I am sure you will agree that the successful office ma- 
chine dealers of years past and today are doing the 
very things I have talked about. The successful dealer 
of tomorrow is the man that takes inventory of himself 
today, and makes whatever changes may be necessary 
to build an outstanding organization—an organization 
that will render service to customers, the real “bosses” 
of the business. 


Put That Post-war Sales Plan 
into Effective Operation 





HE ALABAMA Typewriter Company, Inc., was es- 
tablished in 1922 by the late Howard B. Gooch, and 
was successfully operated by him until his death in 
1944. The company is now owned by the present officers, 
J. W. Lanford, president, and E. G. O’Neill, secretary 
and treasurer. 
During its existence the company has at one time or 
another been distributor for the following well-known 
business machines: 


L. ©. Smith typewriters 
Sundstrand adding machines 
Marchant calculators 
Fridén calculators 
Ediphone dictating machines 
Remington cash registers 

At present it is distributor for the following machines: 
Victor adding machines 
Allen-Wales adding machines 
Woodstock typewriters 
Ohmer cash registers 
U. S. cash registers 
Cincinnati time recorders 
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By J. W. LANFORD 


President, 
Alabama Typewriter Company, 
Birmingham, Ala. 


It is also an authorized dealer for all four makes of 
portable typewriters. 

The company operates throughout the northern half 
of the state of Alabama. In addition to the salesmen 
working out of its main office in Birmingham, it has 
sub-dealers in Anniston, Gadsden, Decatur, Huntsville, 
Talladega and Tuscaloosa. 

Before the end of the war we began to lay our plans 
for the post-war business. At that time probably no 
one realized the tremendous problems that would be 
involved in the reconversion from war to a peacetime 
basis, nor that it would take so long to accomplish. 
Even before the war ended, most dealers, like ourselves, 
began taking orders for the machines they expected to 
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begin receiving as soon as the war ended. This re- 
sulted in a large backlog of orders, and, inasmuch as 
many buyers placed orders with more than one dealer, 
with the intention of accepting the first machines that 
were available, a large portion of this backlog of orders 
is worthless. 

In planning for the post-war business we had certain 
definite things in mind: 

The first thing we did was to rearrange and redec- 
orate our store and shop, and install new fixtures and 
fluorescent lighting throughout. Our desire was to have 
a store and shop that would compare favorably with 
other concerns in our line of business. We believe that 
an attractive place of business attracts customers, and 
this has been proved in our experience. 

We have always believed that service is one of the 
most important considerations in the sale of any busi- 
ness machine. The buyer of office machines, or any 
other machine, for that matter, not only wants to 
know that he is buying a good machine, but also wants 
to know that when his machine needs service, it will be 
available promptly and efficiently. We have endeavored 
to organize and conduct our service department so as 
to be able to render prompt and efficient service on 
the machines we sell. Most of our service men are fac- 
tory-trained and have been with us for many years. 
We carry an adequate stock of parts for the machines 
we handle, so that a customer’s machine need not be 
out of use indefinitely waiting for parts. Service calls 
are taken care of as promptly as possible, and relief 
machines are supplied when needed. 


Carry Leading Lines of Machines 


We feel that we are very fortunate in having the best 
lines of office machines that are available to inde- 
pendent dealers. We value these franchises very highly, 
and endeavor to conduct our business on a plane that 
is in keeping with the high standing of the manufac- 
turers we represent. We believe that the good will of a 
customer is one of the most precious assets of any 
business, and the concern that fails to cultivate the 
good will of its customers is headed for ultimate failure. 


With an attractive store as a base, a well-equipped 
shop, an experienced and efficient service personnel, 
and good lines of merchandise, the next consideration 
is the selling organization. During the war, when mer- 
chandise was scarce, “selling” became almost a lost art 
in many lines. A lot of people will have to relearn how 
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THE NEW ORDER—J. W. Lanford re- 

arranged his store at Birmingham, Ala., 

in this attractive fashion to carry out 
post-war selling plan. 


to sell. The Selection and training, 
or retraining of sales personnel is 
one of the biggest problems facing 
sales executives, and the future suc- 
cess of a business depends very 
largely on the way this problem is 
met and worked out. Among the 
qualities we want in sales personnel 
are: integrity, sincerity, sobriety, 
industry, thrift, pleasing appear- 
ance, tolerance for the views and 
opinions of others, recognition that 
the customer is always right—even 
when you know he is wrong, ability 
to get along with people, and strong sales presenta- 
tions on the merits of our products without knocking 
competition. 

In connection with the selling program, the matter 
of advertising calls for careful consideration and plan- 
ning. The advertising of a dealer in office machines 
should be planned to tie in with the national advertis- 
ing done by the manufacturer. The dealer will do well 
to consult the advertising department of the manu- 
facturer and follow the advertising plans outlined by 
him as the best means of effecting the tie-in with the 
manufacturer’s national advertising program. The na- 
tional advertising done by the manufacturer is in- 
tended to create interest in the product; the dealer’s 
advertising should let the prospect know where to buy 
the product locally, either drawing the prospect into 
the dealer’s store or providing a favorable atmosphere 
for the salesman who calls on the prospect. 


Good Mailing List Important 


To supplement our regular advertising program, and 
to furnish leads for our salesmen, we are presently ex- 
panding our mailing list to cover our territory more 
thoroughly, and to establish our company name in the 
minds of more businessmen in this trading area. We 
have recently purchased an Addressograph machine in 
order to facilitate direct mail advertising and follow- 
up. We believe that a consistent direct-mail program 
such as this is necessary to a well-rounded organiza- 
tion because it further ties in with the other methods 
of advertising and also with the salesmen’s personal 
contacts. 

Another feature requiring careful consideration is 
the proper display of merchandise in the store and the 
use of window displays to attract the attention of 
passers-by, either drawing them into the store or caus- 
ing them to remember your store when they are in 
need of the merchandise you handle. 

One thing to be borne in mind always is that a sale 
is not completed until it has been paid for in full. This 
calls for close attention to credits. We believe that 
credits should be handled in such a manner as to 
assure collection of the money due the company, at 
the same time retaining the customer’s good will, so he 
will continue to recommend and do business with the 
company. 

The writer belongs to a club whose motto is: “He 
who serves others best serves himself.” It’s a good 
motto for any business. 
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Requisites in the Repertory of the 


Duplicating Machine Distributor 





HE MERCHANDISING of duplicating machines, 

due to the complexity of equipment and its appli- 
cation, must of necessity be broken down into two dis- 
tinct classifications. First we will consider the dupli- 
cating machine dealer “specialist” and secondly, the 
dealer who desires to round out a general line of office 
equipment and supplies. 

In the first instance, the “specialist” depends almost 
entirely for his livelihood upon his knowledge of dupli- 
cating equipment, sales, service and supplies. He is 
capable of carrying on a profitable business without 
the aid of other lines foreign to the duplicating busi- 
ness. In this respect, I am reminded of a story recently 
told about the enterprising young man who planned 
to make a “killing” by buying up several million sheets 
of surplus Government carbon paper. After securing 
the material he contacted various dealers and commer- 
cial users to dispose of his stock, only to learn that the 
carbon paper he had purchased was cut to a special 
size for Government use, slightly less than letter size. 
At last word, he was still stuck with the paper on his 
hands and, if he moves it at all, it will be at a con- 
siderable loss. 

No better parallel can be drawn of the inexperienced 
dealer who feels he can step into the duplicating ma- 
chine business overnight and come up with a profitable 
venture. 


Two Types of Duplicators Should Be Stocked 


The first prerequisite for any dealer going into the 
duplicating machine business is to investigate the pos- 
sibilities of obtaining one or more agencies for spe- 
cialized lines of machines and materials. Two fields 
should be covered in this respect—the stencil process 
and the fluid process. Each has a distinct application 
and both open a course to the large multiple user who 
in turn is the key to large supply and material pur- 
chases. A single account, in many instances, if prop- 
erly serviced can result in a profit far exceeding the 
cost of the original equipment merely through the 
subsequent sale of supplies. 

This cannot be accomplished, however, if the dealer 
is not equipped for the job. By being equipped, I re- 
fer to: 

1. Dealer’s personal knowledge of every phase of the 

duplication field. 

2. A sales force schooled in the idiosyncrasies of the 
equipment involved. 

3. A well-designed, attractive sales floor with prac- 
tical appeal to the customer’s eye, and where 
every portion of a demonstration can be carried 
out with convincing performance on the part of 
the salesman. 

4. Necessary equipment for transportation of ma- 
chines for complete demonstration in the cus- 
tomer’s place of business. 

5. A service department equipped to handle all types 
of major repairs and rebuilding. Without such a 
department and properly-trained personnel capa- 
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By E. E. PECK 
Peck’s Office Appliance Company, 
Oakland, Calif. 


ble of handling all makes of duplicating machines, 
a strong sales force is of little value. It is still a 
fact that the majority of salesmen are not me- 
chanics, and the majority of servicemen are not 
salesmen. Therefore, one cannot successfully func- 
tion without the other. For example, the dis- 
posal of all makes and models of trade-in ma- 
chines, which would require reconditioning be- 
fore resale to smaller outlets, will always remain a 
complicated problem; nevertheless it must be 
coped with in order to offset your trade-in allow- 
ances. 

6. A complete stock of duplicating supplies, such as 
various grades, sizes and colors of paper stock, 
inks in all their different viscosities and colors, 
all sizes of carbon and all sizes of master units 
for fluid duplicators, fluid adaptable to the equip- 
ment used, master and copy papers, all sizes and 
weights. This is important because the customer 
wishes to have a source of supply that is complete. 


Full Lines of Supplies Essential 


In addition, there are a host of miscellaneous sup- 
plies, all of which cannot be listed here. However, ‘to 
mention a few, there are lettering guides, styli, file 
folders, drum covers, slip-sheets, correction shields 
and hand creams. 

The duplicating field requires a specific type of mer- 
chandising program. That the supply of merchandise 
be of the highest standard and quality, plus maintain- 
ing a full range of items, is of utmost importance. 
A lack of complete stocks has proved to be one of the 
pitfalls of the duplicating machine business. By all 
means, rely on lines which are nationally represented 
and advertised. Not only are they dependable, but 
large volumes of supplies and equipment are purchased 
annually by national multiple user accounts. 


Salesman Must Possess Versatility 


Your salesman is one of the main factors in your 
merchandising program. He is what might be termed 
a systems engineer, which involves more for him than 
selling a unit to a customer. At the outset, he must 
have a complete knowledge of the particular applica- 
tion required to do the customer’s job. He must be 
able to make proper recommendations as to order- 
invoice procedure, to set up form systems for various 
divisions and departments, and to recommend multiple 
duplicating equipment to be used in its proper place. 

The salesman must be familiar with the individuality 
of the operators to be able to cope with operational 
problems in connection with the actual production 

(Turn to page 150, please) 
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SACRAMENTO CONVENTION ENSEMBLE 


Under the able direction of Roy Clair, manager of the Sacramento Convention 
Bureau, this group of talented singers and instrumentalists will entertain con- 
ventioneers with a choice program of music. 


“Mining YOUR Claim Today” 





ITH ED PECK and Ed Noakes, cochairmen, and 

members of capable committees functioning on 
all six, the coming twenty-second Annual Convention 
and Trade Exhibit of the National Office Machine Deal- 
ers Association gives promise of being the biggest and 
best yet. Top speakers on pertinent subjects, trade ex- 
hibits of new and familiar office equipment, and 
unique, appealing entertainment, combined with the 
unsurpassed natural beauty of the area and a veritable 
wealth of attractions, make this an event ideal in all 
phases. 

The gathering point for the convention and head- 
quarters will be the superb Hotel Senator, one of the 
finest hotels in the West. It is located adjacent to the 
state capitol grounds in the center of which rises the 
building itself, a splendid example of Corinthian 
architecture. Mural paintings in the rotunda are the 
work of Arthur F. Mathews, a California artist, and de- 
pict historical events in the development of the state. 


Sacramento Ideally Fitted for Convention 


Sacramento has been called “The Camellia City” and 
“The Convention City Beautiful.” The first white set- 
tlement in interior California, it was founded in 1839 
by Capt. John Sutter and was made capital of the 
state in 1854. 

In early pioneer days, it played an important part 
as the center of the great gold rush of 49, following 
discovery of gold by one of Sutter’s men in January, 
1848, in the building of the first railroad in California, 
as the western terminus of the Pony Express, and in 
the construction of the first transcontinental railroad 
(Southern Pacific). Of these, the greatest by far has 
been GOLD! The history of the West is written around 
its discovery. Practically every thriving community in 
the picturesque area dates its origin to some outstand- 
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22nd Annual Convention and Trade Exhibit, 
National Office Machine Dealers Association, 


Sacramento, Calif., July 28, 29 and 30, 1947. 


ing event of California’s gold rush. Sacramento is the 
very heart. Small wonder, then, that NOMDA takes 
its theme from the substance of the mighty Golden 
Empire. 

Sacramento is the logical headquarters for trips to 
points of interest. Convention delegates will be advised 
and directed to such spots, for the convention com- 
mittees will be adequate for this purpose and anxious 
to help. Golf, yachting, fishing, riding and miscel- 
laneous sports can be indulged in. 

No delegate should miss the famous Crocker Art 
Gallery, which contains the largest and most valuable 
collection of art treasures west of Chicago. Priceless 
objects of art are contained in the marvelous collec- 
tion. Equally interesting to many will be Sutter’s Fort, 
now a museum in which are preserved all the old tools, 
weapons, and equipment of the early miners and pio- 
neers. 

Members may take summer clothes. The Sacramento 
Valley is noted for its mildness and abundance of sun- 
shine and cloudless skies. Summers are dry, with warm 
days and pleasant nights. Normally cool southerly 
breezes at night are pleasantly modified by the in- 
vigorating effect of the ocean. 

NOMDA is really fortunate in obtaining the mag- 
nificent Memorial Auditorium as the scene of its meet- 
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ings and trade exhibit. This million-dollar monument 
to the city’s war heroes is one of the most completely 
furnished and equipped municipal auditoriums in the 
country and serves as an attraction for many large 
conventions in the capital city. The main auditorium, 
capable of seating 5,000, will be used by NOMDA both 
for the exhibit space and the meetings, the former 
surrounding the meeting area, thus providing maxi- 
mum attention value for the displays. Modern acousti- 
cal equipment adds its advantages. The stage, one of 
the largest in the West, several times has been used 
for operatic productions. Equipment also includes a 
$35,000 Estey concert organ and a $11,000 set of Deagan 
chimes, which strikes the quarter hours and automati- 
cally plays “The Star Spangled Banner” every evening 
at six o’clock. Delegates will, therefore, find a thor- 
oughly modern, splendidly decorated, well-equipped 
convention hall for their enjoyment, pleasure and 
profit. 


Plenty of Entertainment Scheduled 


Entertainment will include some unique features. 
Many members will thoroughly enjoy the special 49’er 
trip, scheduled for Tuesday afternoon and evening, 
though other attractions are available for those who 
desire different appeals. A cocktail hour, termed “noth- 
ing else like it,” is planned. The banquet will be a 
fitting climax, with entertainment deluxe. One fea- 
ture here will be the presentation to the new Northern 
California OMDA of a charter certifying affiliation with 
the National and recognizing the sterling efforts of the 
group which has so successfully brought the outstand- 
ing office machine dealers of northern California and 
Nevada together into a progressive working unit for the 
good of the industry and the individual members. 
Capable Elmer Anderson, Pasadena, Calif., will serve 
as master of ceremonies as only Elmer can. 

The Sacramento convention bureau’s “Convention 
Ensemble” is sure to please even the most critical. 
Vocal and instrumental music, enhanced by striking 
feminine beauty, will give listeners an hour of rare de- 
light, for this 19-girl symphonette is one of the finest 
in the country and offers lilting, satisfying melodies— 
pure entertainment so charmingly given that the time 
passes all too quickly. Members cannot afford to miss 
this feature. Roy Clair, genial manager of the highly 
efficient and co-operative convention bureau, directs 
the group. 

Ladies’ entertainment is in the capable hands of 
Mrs. E. E. Noakes of Sacramento, who promises a pro- 
gram that will outdo that at Miami Beach. There is 
much ahead for the ladies. 


Luncheon Scheduled for Each Day 


Three luncheons have been arranged, with a short, 
but powerful, program for each. Special attention has 
been given to each speaker and these three events 
alone combine to stand out as a major phase of the 
convention. On Monday, Clarence Bush, Washington 
representative, will present some highly important re- 
marks. Clarence, one of NOMDA’s “key” members, 
knows Washington and knows the Association. A keen, 
logical thinker and one fully aware of Government and 
office machine industry implications, he will draw on 
both aspects to bring members facts on points of vital 
interest. This should be a “must” for members. Earl 
DeGroot of Kalamazoo, Mich., will act as chairman of 
this session. 

NOMDA’s inimitable Mossy Newmark, former presi- 
dent, St. Louis OMDA, will hold the center of attention 
at Tuesday’s noon session. Mossy, a bundle of enthu- 
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siasm, will offer a rip-roaring dissertation, brief but 
highly potent, on the subject, “Pep is Golden—and I 
Don’t Mean Pip!” This will be the springboard to send 
the members into a happy frame of mind to enjoy the 
afternoon entertainment trip. R 

A real treat is in store for Wednesday at the com- 
bined luncheon for men and women in the featured 
speaker—Mrs. Ruth Mathebat. NOMDA is very for- 
tunate in obtaining this nationally-known figure, as 
her time is at a premium. Comment just received 
speaks for itself: “If you have a male speaker during 
the entire convention that can match her ability to 
put over a talk and hold a group, it will be a surprise 
to me.” Her subject: On the Road Back. 

Mrs. Ruth Mathebat began her public life shortly 
after World War I and has served in many capacities 
as chairman of various committees active in all types 
of civil affairs. In 1939 she addressed numerous civic 
organizations throughout the nation, at which time 
she predicted that we would be engaged in another 
world war. Her talks are highly prophetic of events 
to come. 

She has held the post of President of the Alameda 
American Legion Auxiliary, progressing to the Cali- 
fornia state presidency and in 1942 was elected national 
president. She later served as a consultant on the 
American delegation participating in the writing of 
the United Nations charter. She is at present a mem- 
ber Of Governor Warren’s veteran committee. The un- 
selfish work she has done in the interest of the people 
of this nation has earned her a position in America’s 
Who’s Who. 

Convention Program to Be Varied 

Sunday morning, July 27, will be devoted to commit- 
tee meetings at the Hotel Senator. Sunday afternoon 
at 2 p.m. the board of directors meeting will get under 
way. Sunday night will be left open for visiting, re- 
newing acquaintances, and other activities. 

The program will swing into action Monday morning, 
July 28, with a rousing opening and speeches by offi- 
cials, among whom we are fondly hoping will be Gov- 
ernor Warren. Keynoting the convention will be Presi- 
dent Bob Randazzo, Kansas City, who will be finishing 
an outstandingly successful term in office. Theme: 
“Mining Your Claim Today.” 

The Monday afternoon session will be initiated with 
an address by Edward Wimmer, in charge of public re- 
lations and vice-president of the National Federation 
of Small Business. An extremely able speaker, both 
platform and radio, and one much sought for speaking 
engagements, Mr. Wimmer will talk on the value of 
independent business to the nation. He pulls no punches 
and talks straight from the shoulder on a subject that 
is close to the hearts of dealers. Probably the best 
informed man in the country, he is on constant call 
by various associations and organizations. His title 
will be: The Future of American Free Enterprise. No 
member will want to pass up this session. 

The remainder of the afternoon will be devoted to a 
business session, including action on proposed amend- 
ments to the Association’s bylaws, election of officers, 
and other important matters. This meeting will de- 
mand the attendance of all members. 

Tuesday’s session will end with the luncheon program, 
after which will come the famous gold trip, offering 
high adventure, miner’s stew, and other entertainment 
and diversions that may extend into the night hours if 
one chooses. 

Wednesday, the final day, brings a group of highly 

(Turn to page 150, please) 
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The State of 
the Industry 


@ SO FAR AS DEALERS are concerned, 
the merchandise pendulum has swung quite 
a long way from the dearth condition of 
the war years and is approaching plethora. 
This is true despite the fact that in the 
first three months of 1947, book and sta- 
tionery stores did 15 per cent more busi- 
ness, and office, store and school supply 
dealers did 33 per cent more business in 
dollar volume than in the first three months 
of 1946. Part of the jump is in price in- 
creases, but a substantial portion repre- 
sents increased sales of units. Inventories 
are up, payments are slowing down, and 
alert dealers are checking their orders 
with suppliers for the purpose of putting 
them in line with current conditions. 


@ THE EXPORT BOOM, in which the 
office equipment and supply industry has 
shared, has kept the slack out of a number 
of industries whose domestic sales have 
dropped from their wartime peaks. At 
present about |5 per cent of the retail 
value of all goods produced in the United 
States is being exported. In 1939 the rate 
was nine per cent. 


@ NEW RETAIL COMPETITION in the 
form of “authorized discount stores’ is 
appearing in the East. Participating ccn- 
sumers will receive a 3.5 per cent refund 
on presentation of sales slips. Such com- 
petition can be met successfully only with 
better merchandise and better service. 


@ A LOOSE LEAF manufacturer an- 
nounces discontinuance of all allocation 
restrictions. Other suppliers have reached 
the same position. The era of selling has 
returned. 


—WSL 








NOTE.—The report of the visit to Omaha, Nebr., 
No. 3 in the O. A. series of surveys in metropol- 
itan centers, is omitted with regret this month. 
Publication will be in August without fail. 


The Cash Discount Problem 


@# ONE OF THE PROBLEMS emerging in the tran- 
sition from a war to a peace economy concerns cash 
discounts. During the forums at virtually every re- 
gional meeting of the National Stationers Association 
this year the question of cash discounts came up for 
consideration. Elimination or reduction of the cash 
discount by manufacturers hits dealers where it hurts 
—in the net profit figure. 

Like most problems, the one in reference to cash 
discounts has many facets. Each class of individuals 
involved sees the difficulties from a different view- 
point. The accuracy of one opinion based on such a 
viewpoint does not necessarily make divergent opin- 
ions wrong. To reach a fair judgment, the problem 
needs examination from all sides. 

A few months ago the Milwaukee Office Furniture 
Association passed a resolution to the effect that a 
cash discount is not a trade discount, that elimination 
of it constitutes a price increase, and that, in con- 
sequence, manufacturers should retain “their estab- 
lished discounts as premiums for the prompt payment 
for merchandise.”’ In response, one manufacturer ex- 
pressed agreement and then added, “I might say we 
have come very close to eliminating cash discounts 
because a number of our customers have taken a very 
arbitrary stand. ... In our estimation a discount 
taken between the tenth and the fifteenth of the fol- 
lowing month is hardly a cash discount. It is really 
a trade discount.” Many manufacturers report a 
similar situation. It is not use, but abuse of the cash 
discount terms that have caused some producers to 
lower or remove such a discount. Further, a manu- 
facturer is actually in violation of the Robinson-Pat- 
man Act if he accepts after the date specified in his 
terms any remittance from which the cash discount 
has been taken. Obviously, it is unfair to the dealers 
who discount their bills on time to have other dealers 
granted the same terms with a time extension. The 
law requires that all customers in the same category 
be treated alike. 

It is interesting to note that in a survey made re- 
cently by The Stationers and Publishers Board of 
Trade, 136 out of 143 manufacturers in the industry 
have not changed their terms nor are contemplating 
any such change. 

Prompt payment is advantageous both to dealers 
and manufacturers. Strict adherence to cash dis- 
count terms will doubtless assure continuance of the 
system. 


HERE AND THERE 
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Okla., is one of the 
machine dealers who chuckled over 


HORRORS TRACEABLE TO 
TYPEWRITER, SAYS HANK 
J. W. Densford, Sr., Shawnee 


recent newspaper column by 
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Henry McLemore even if they didn't year 1863, when a man named 
agree with his remarks regarding 
the "horrors traceable to the type- 
many office writer. 
Says Hank in part: 

. "lt was on June 23, in the 


Christopher L. Sholes was issued a 
patent on the first practical type- 
writer. 

"Half the misery in the world can 
be traced to the typewriter. 


OFFICE APPLIANCES, July, 1947 














in- 


n- 


2X- 
we 
its 
ry 
int 
ol- 
lly 


sh 


1u- 
at- 
his 
int 
ers 
ars 
‘he 
ry 


re- 


try 


ng 
ers 
lis- 
she 


1ed 
Ja 


pe- 


can 


947 


‘It is on the typewriter that em- 
ployers fire employees. 

"It is on the typewriter that 
White Papers, which always cause 
trouble between nations, are written. 

"It is on the typewriter that law- 
yers tell you that you are dispos- 
sessed, that your wife no longer 
wants to stay with you, that unless 
you come across with a few bucks 
your salary will be given the old 
garnishee treatment. 

. the. typewriter makes it 
possible for a man to write a column 
a day. It gives speed to his fingers 
and he has no excuse for not de 
livering. .. ." 





"AIR POWER IS PEACE POWER" 


Air Force Day, the fortieth anni- 
versary of the Army Air Forces, 
will be observed on Friday, August 
|, 1947, Carl Spaatz, commanding 
yeneral, recently announced. 

The experiences of World War || 
and the growing smallness of the 
world brought about by continued 
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IS PEACE POWER 


AIR FORCE DAY—AUGUST 1, 1947 











improvements in aviation, under- 
score the vital necessity for main- 
taining strong air forces. Today, 
without question, our air power is 
in a position to serve as an effec- 
tive guardian of the peace. 

The basic theme of Air Force 
Day—''Air Power Is Peace Power’ 
—thus holds meaning for all Amer- 
icans, 

Air power, supporting the poll 
cies of peace-loving nations, is in- 
surance against war. But to create 
and maintain adequate air forces, 


according to Gen. Spaatz, we must 
assure co-operation to an unprece- 
dented degree "between civilian 
scientists, research workers and in- 
dustrial leaders, and military scien- 
tists, engineers and planners." The 
American people can help bring 
this about and insure their own 
security by supporting the Army 
Air Forces program of research and 
development. 





OXFORD'S REYNELL IS ELECTED 
MAYOR OF STEWART MANOR 


Charles E. Reynell, sales manager 
of Oxford Filing Supply Company 
Inc., was recently elected mayor of 

















CHARLES E. REYNELL 


his home community, Stewart Man- 
cr, Long Island. 

For several years a member of 
the village board, Mr. Reynell was 
this year the candidate of the Unity 
Party for the top village job. 

Mr. Reynell serves without salary 
as a community service. 
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AN ANCIENT HAMMOND.—Among 
the personal effects of Newton H. 
Williams, Moline, IIl., recluse evicted 
from his home recently, was this 
Hammond typewriter patented in the 
1880's. Suggestion of resemblance to 
a modern portable is seen in the ve- 
neered hardwood cover (upper left). 








REFLECTIVE PAUSES 
By D. MEAD 


A job is not necessarily easy because it is done quietly. The man 


may know what he is doing. 
* * 


% 


If you would create a lasting friendship, encourage the fellow striving 


to make good on a new job. 
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HORSE SENSE FROM OLLIE THE OWL 


OLLIE 2 WHO STREET 
THE OAK TREE 
owe HOLLOW 





Dear Editor: 

Jim Wren inherited some 
money and decided to go in the 
printing business. “All printers 
must have a nice nest egg,” he 
told me. “Look at the prices they 
get for their stuff and all they 
have to buy is paper, ink and get 
c few guys to set the type and 
feed the presses. They use the 
type over again and the presses 
last for years. I've figured that 
1 can make 100 per cent profit 
after paying for paper, ink and 
labor, so I'm going to put my 
dough in a printing plant.” 

Well, before long Jim’s presses 
were rolling in high. He was 
getting all the business in the 
locality. “The printing business 
is a cinch for a clean-up,” said 
Jim. “My competitors have been 
robbing the public. I'm giving 
the folks around here a break on 
price and even at that I'm feath- 
ering my nest.” 

Jim didn't keep any books. 
“Why waste time scratching 
away at figures when I can use 
my time to better advantage sell- 
ing printing? I buy for’ less, I 
sell for more, so I must be mak- 
ing money.” 

It was no time before Jim had 
no more room in his shop for the 
paper, ink and other supplies 
needed to fill hisorders. Because 
of the shortage of building ma- 
terials and labor, he couldn't en- 
large his shop, and so, when the 
supplier's truck made deliveries, 
Jim told the driver to “put the 
stuff on the roof.” Soon the roof 
was packed high with supplies. 

One day while he was looking 
over his bills, he heard a loud 
crackling sound above him, the 
ceiling began to belly from its 
burden and crash! Down came 
the roof wrecking the shop and 
sending Jim to the hospital. “No 
hope,” said the doctor when he 
examined poor Jim. So they 
buried him under that lilac bush 
and on his marker they scratched 
this epitaph—OVERHEAD IS MY 
TOMBSTONE. 

Very wisely yours, 
“OLLIE THE OWL” 
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What Shall We Do About Prices? 





RICES OF office equipment are high—the highest 
they have ever been. What shall be do about them? 
Let us examine first the reasons for these high prices. 
In this writer’s opinion there are three principal ones. 
First, prices are high because the compelling and 
sobering force of competition has not yet fully re- 
asserted itself in the manufacture and distribution of 
office equipment. As a result, we are still indulging in 
unnecessary and wasteful practices that cannot be 
tolerated in a truly competitive economy. Whether 
manufacturer or dealer, all of us can put our fingers 
on items of cost that we would not have tolerated in 
pre-war times, and that will again be eliminated when 
we are forced to it. Compulsion to eliminate such 
items hasn’t yet arisen, but we can be sure that it will 
in the near future. 


Prices and Profits Not Out of Bounds 


Secondly, office equipment prices are high because of 
the larger margins of gross profit that both dealers and 
manufacturers are realizing. Profits are still excellent 
in both the manufacturing and distributing fields, but 
they are not out of bounds by any means, and 
will shorten as full, free competition again returns 
to our market. But readjustments in profits are 
not likely to cause any substantial lowering of prices. 
The fact is that well-established manufacturers and 
dealers have not in the past, and are not now, goug- 
ing consumers by extremely high profits. Certainly 
there are “shoe-string” producers and “curbstone” 
dealers who have taken advantage of the situation. 
However, we are already seeing that these same opera- 
tors are the first to feel the pinch. They are already 
being forced from the market as their poor business 
tactics catch up with them. The vast majority of manu- 
facturers and dealers have practiced admirable re- 
straint so far as profits are concerned, considering the 
unprecedented opportunities that have existed. Con- 
sequently, while profits will certainly decrease, net 
reductions in prices that result will not be substantial. 

A third, and most important reason for present 
high prices of office equipment is the high cost of 
labor, and high taxes. As regards the former, a dealer 
need only review his own pay roll of sales personnel, 
office help, warehouse men, and so on, to realize how 
largely they account for his present high cost. And a 
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By KENNETH F. DAVIS 


Vice-President, 
The W. H. Gunlocke Chair Co. 
Wayland, N.Y. 


manufacturer knows without further reminder that 
the largest single element in increased cost of his 
products is higher wages. It may be argued that labor 
costs are not the only element in manufacturers’ cost, 
that materials are also a substantial factor. In that 
connection, one should remember that the materials 
the manufacturer buys do, in fact, represent a large 
element of labor to the supplier who produced them. 
In other words, the present high level of wages dom- 
inates the whole cost picture, from the raw materials 
right up to the finished product and the merchandising 
of it. 

It is not the purpose of this article either to approve 
or condemn present wage levels, but it can be stated 
with certainty that present high prices cannot be sub- 
stantially reduced unless and until wage scales are 
reduced. 

High taxes are another large factor in present high 
prices. Here again there is little prospect of any sub- 
stantial reduction. Certainly, with a debt of close to 
$300,000,000,000 and a Federal budget that appears to 
resist successfully efforts to reduce it greatly, there is 
little hope for substantial reduction in this field. 

To return again to wages, these will undoubtedly 
yield to a degree in a competitive market, just as prices 
do. However, with wages continuing to rise, and with 
the far greater strength of organized labor, resistance 
to a declining wage level is going to be much greater 
than we have ever experienced in the past. 

So prices are high principally because wages and 
taxes are high. Further, prices are likely to remain 
close to present levels because both wages and taxes, 
the principal items in costs today, are unlikely to de- 
cline. To return then to our first question, “What 
shall we do about prices?” Three courses are indicated. 

First, we must realize that present prices are neither 
as fantastic or as unstable as they might appear to be. 
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Secondly, manufacturers and dealers will do well to 
anticipate the return of a competitive market by set- 
ting their houses in order. Smart businessmen will 
constantly review their costs of operations, reduce 
them wherever possible, and thus accomplish in ad- 
vance those economies of operation that would other- 
wise be forced upon them, possibly much less con- 
veniently later, by rigorous competitive economy. 
Thirdly, and most important, dealers’ and manufac- 
turers’ sales organization must be enlightened on the 
underlying causes of high prices, and the fact that 
they will likely continue high for some time to come. 
That being so, the next step is to train salesmen to sell 
more aggressively and successfully at today’s prices. 
Neither manufacturers nor their distributors are 
serving themselves or each other by complaining about 
high prices, apologizing for them, and thus losing all 
the force that aggressive and intensive selling receives 





in any market. When a buyer says that the price of an 
article is too high, he is in effect saying that he is not 
convinced that the advantages and benefits that he 
will receive from the article match the price that is 
asked. Clearly then, the challenge is to better, ‘more 
informative, and more convincing selling that will 
bring purchasers to the realization that the articles 
you are offering are a fair value and are competitive. 
So let’s stop worrying about high prices of office equip- 
ment and accept the fact that they are likely to con- 
tinue for some time to come, and that the answer is 
“constructive selling.” Office equipment manufactured 
by established producers does represent an honest 
value at present price levels, justified by present-day 
costs and a reasonable profit. All that remains, then, 
is to seek out logical users for those products, and to 
convince them that the values and benefits to be de- 
rived more than outweigh the price that is asked. 
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PREACHING PUT INTO PRACTICE BY MYRTLE DESK CO., IN MODERNIZATION OF OWN OFFICES 


It's always a satisfying experience for a manufacturer to 
unveil beautiful new quarters to the industry. It is particu- 
larly appropriate in the case of Myrtle Desk Co., High Point, 
N. C., to present modern, general offices of their own be- 
cause attractive business atmosphere is their stock in trade. 
The glamorous effect of the firm’s modernization program is 
illustrated in the accompanying pictures showing the exterior 
entrance and inside views. The treatment is modern, with 
huge cutout letters of the company’s name over the entrance 
doors. Bottom left scene is that of the spacious reception 
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room appointed with colorfully-upholstered chairs and table 
for magazines. Decorative glass brick combines with mahog- 
any veneer panels to provide a beautiful wall treatment. This 
same technique is used throughout the general offices and 
private offices. Others shown are Mr. Powell's private office, 
suitably furnished, and the receptionist’s desk (upper left). 
Other features of the Myrtle Desk Co. office layout include 
a new commodious showroom on the second floor and the 
installation of kitchen facilities for the displaying of old 
southern hospitality right in the company’s own dining room. 
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NEW ENGLAND STATIONERS 
HOLD SESSION AT BOSTON 


District No. 1 Convenes at Copley-Plaza Hotel— 
Troupers Stage Varied Program—Stanley McGar 
Nominated for Governor—Forum Is Featured 


The Copley-Plaza Hotel in the city of Boston, Mass., 
was the scene of the annual convention of Regional 
District No. 1, National Stationers Association, held 
on Wednesday and Thursday, May 14 and 15, with 
Governor Bernard Willander, Thomas Groom & Com- 
pany, Inc., Boston, presiding. Registration totalled 237. 

The program was divided into three sessions, with 
NSA Troupers and local speakers presenting a well- 
rounded program. The Troupers present were Less 
Crowl, Blade Printing and Paper Company, Toledo, 
Ohio, president NSA; Paul E. Burbank, NSA general 
manager; Howard W. Gunlocke, W. H. Gunlocke Chair 
Company; Claude Allen, The General Fireproofing 
Company; W. G. McDonald, Parker Pen Company; 
L. G. Morris, Eaton Paper Corporation; and Earl Opie, 
Weber-Costello Company. Addresses presented by these 
men were prepared for use at NSA district meetings 
throughout the country. Their remarks were reported 
in some detail in connection with stories of other 
regional meetings. 


Discusses “Men at Work” 


Mr. Crowl’s topic was “Men at Work” wherein he 
offered five basic sales factors—life, love, comfort, 
personal importance and sensory experiences, sug- 
gesting stationers use them in their business opera- 
tions. Mr. Gunlocke spoke on “Meet Wood Furniture’s 
New Salesmen: Research and Technology,” in which 
he told of new things to come and poined out that 
office furniture is an attractive part of the commercial 
stationer’s business, and a profitable one. 

Claude Allen spoke on “Metal Office Equipment Age,” 
stating that prospects look bright for an exceptional 
replacement market with over two-thirds of the equip- 
ment now in use being inadequate. Mr. McDonald 
reported on “The Fountain Pen Industry in 1947,” 
prophesying a bright future, with 1947. an outstanding 
year. Mr. Morris whose subject was “Have You Ever 
Seen a Stationery Store Without Paper?”, advocated 
that writing paper be displayed prominently in the 
stationery stores. Mr. Opie, whose topic was “Ideas 
and Service Sell Merchandise,’ spoke of stationers 
opening the way to new markets through new prod- 
ucts; and Mr. Burbank told of the important functions 
and activities of the NSA. 


Registration Precedes Convention 


Wednesday morning was devoted to registration, the 
meeting of old friends and acquaintances and the 
making of new ones until 12:30 p.m., when the doors 
of the grand ballroom were thrown open and luncheon 
was served. 

Promptly at 2 o’clock, the convention was called to 
order by Chairman L. Dale Brown, A. S. Hyland & 
Company, Fitchburg, Mass., who introduced Governor 
Bernard Willander, who extended a hearty welcome 
and expressed his gratification at seeing such a large 
audience. 

In. giving his audience an outline of the program, 
he announced that the “Stationers Forum” to be con- 
ducted in the third session was the highlight of the 
program. 

The first speaker, President Less Crowl, then gave his 
audience his address on “Men at Work.” 

The next speaker was M. W. Borders, Wilson-Jones 
Company, whose topic was “Unnecessary Trade Fric- 
tions.” Warning his audience that the danger of re- 
control of prices by the government was not fantastic, 
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he pointed out that through moderation, intelligent 
understanding and co-operation between manufactur- 
ers, jobbers and retailers, it might be avoided. 

He was followed by Howard W .Gunlocke and Claude 
Allen the last two speakers of the first session, and 
the meeting was adjourned until the following morn- 
ing. 

Walter E. Trites Presides 

The second session was called to order by Chairman 
Walter E. Trites, L. E. Muran Company, Boston, Mass., 
president Boston Stationers Association, who intro- 
duced the first speaker, L. M. Brown, vice-president, 
Eberhard Faber Pencil Company, whose topic was 
“The Company’s Role in Successful Outside Selling.” 
Declaring that a salesman is only one part of a selling 
unit, no matter how good he is. Mr. Brown unveiled 
a diagram of a table to illustrate his talk. He strongly 
urged dealers to inform themselves on manufacturers’ 
advertising programs, take advantage of any selling 
aids they can use as tie-ins and reminded dealers that 
there is a wealth of manufacturers advertising mate- 
rial just waiting to be used and which can be had 
for the asking. 

In the purchasing department, it is important that 
merchandise be of standard quality, he stated. The 
market should be watched closely for new products, 
many of which are opening and widening sales fields 
of operation. Buyers should keep well-balanced lines 
and watch their inventory control, keeping an ample 
stock of articles in demand and a limited stock of 
slow-moving articles. 


Hear Address on Fair Trade 


The next two speakers were W. G. McDonald and 
L. G. Morris of the traveling Troupe. Final address of 
the second session was made by Walter R. Guild, 
managing director of The Guild Associates, who spoke 
on “Fair Trade—What It Means to Stationers in Added 
Rights.” Discussing a forthcoming buyers’ market, 
Mr. Guild declared, “This changing condition has many 
implications, one of which is that unless something 
is done about it, you are headed for a period of 
disastrous price cutting. This is where the Fair Trade 
laws can be brought into the situation to act as a 
stabilizing influence for retailers as well as a safe- 
guard of the interests of manufacturers.” 

Speaker Guild asserted, “Now, before the real storm 
arrives, is the time for the reinstatement and extension 
of Fair Trade contracts.” 

After luncheon, the third session was called to order 
by Chairman Bernard Willander who introduced Earl 
Opie, the first speaker. The next order of business was 
the report of the nominating committee for regional 
governor, district No. 1 for 1948. Chairman Arthur 
Shearman, Boorum & Pease Company, placed in nomi- 
nation, Stanley McGar, J. F. Molloy, Meriden, Conn., 
for the post of governor. The nomination was unani- 
mously approved. 

The next speaker was Paul E. Burbank, secretary 
and general manager, National Stationers Association. 


Stationers’ Forum Is Held 


As a grand finale, the feature attraction of the con- 
vention took the form of a quiz program with Quiz- 
master Arthur I. King, Ward’s Stationers, Boston, 
Mass., and George L. Curran, sales manager, Moore Pen 
Company, as his assistant, acting as moderators. The 
board of experts consisted of Paul E. Burbank; T. M. 
Hargen, Yawman and Erbe Manufacturing Company; 
A. B. Coelln, Wilson Jones Company; P. B. Buckwalter, 
National Blank Book Company; L. M. Brown, Eberhard 
Faber Pencil Company; Harry Azoff, Federal Stationery 
Company, Boston, Mass., and L. S. Crowl, The Blade 
Printing and Paper Company, Toledo, Ohio. 

Quizmaster King stated the purpose of the question 
and answer forums was to afford all who attended 
the convention, whether dealers, manufacturers or 

(Turn to page 120, please) 
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. Audience-view of the “Stationers Board of Experts’ 


- Al Gibney, National Blank Book Co.; 


- Jas. R. Armington, 





STATIONERS BOARD OF EXPERTS 
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whose mem- 
bers were only occasionally stumped by queries from the floor. 


. R. C. Chapman, Oakville Co.; L. E. French, Oakville Co. 
- The Pres receives his gift from the New England—the sacred cod. 
. O. T. Bracken, Dennison Mfg. Co.; J. Johnson, Security Steel Co.; 


E. H. Knapp, Victor Safe & Equipment Co.; W. G. Pope, Adkins 
ge | Co., New Brittain, Conn.; E. W. Pope, Adkins Printing Co.; 
H. B. Van Dorn, Jos. Dixon Crucible Co. 


- Mrs. Paul Cheney; Mrs. R. H. Lewellyn; R. H. Lewellyn, Lewellyn 


Co., Manchester, N. H. 


Harold Graves, Wilson 
Jones Co.; Leo Burt, Burt & Dell, Hartford, Conn.; Paul B. Buck- 
walter, National Blank Book Co. 


- Howard Sanders, Stationers & Publishers Board of Trade; Howard 


W. Gunlocke, W. H. Gunlocke Chair Co.; L 
Paper Co. 


G. Morris, Eaton 


- Arthur L. King, Ward’s, Boston. Mass., moderator; Geo. L. Curran. 


moderator’s assistant, Moore Pen Co. 


- Paul E. Burbank, NSA; M. W. Borders, Wilson Jones Co.; B. 


Willander, Thos. Groom & Co., Boston, Mass. 

: Eberhard Faber Pencil Co.; R. A. Maish, 
Dennison Mfg. Co.; Ed. Little, Wabash Filing Supplies, Inc.; Paul 
W. Cheney, Southworth Paper Co. 


- Tom Stonhouse, W. A. Sheaffer Pen Co.; Ted M. Hargen, Yaw- 


man & Erbe Mig. Co.; Chas. C. Conklin, Conklin Office & Supply 
Co.; Ed. Polmatier, Conklin Office & Supply Co.; H. P. Rockwell, 
Yawman and Erbe Mig. Co. 

J. H. Asthalter, W. A. Sheaffer Pen Co.; Allan Murray. Victor 
Safe & oe rags Co.; Nathan Weiss. New England Stationery 
Co., Providence, R. I.; E. H. Knapp, Victor Safe & Equipment Co. 
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FUN MIXES WITH BUSINESS AT NSA DISTRICT NO. 1 MEET, BOSTON, MAY 14-15 


13. 


20. 


21. 
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S. Ford Chidsey, Bradley & Scoville. New Haven, Conn.; James 
Crowe, L. E. Muran Co., Boston, Mass.; Otis R. Prior, Mutual 
Stationers Supply Co.; D. F. McQuesten, ag men ° Lawrence, 
Mass.; A. F. Rebhan, Blake & Rebhan Co., Boston, Mass. 


. M. H. Chute Jr., Bainbridge, Kimpton & Haupt Inc.; Frank R. 


Curtiss, Frank Curtiss Co.; J. F. Kennedy, Trussell Mig. Co.; Mel 
G. Wheeler, Bainbridge, Kimpton & Haupt Inc. 


. C. P. Anderson, Thos. Groom & Co., Boston, Mass.; Arthur C. 


Shearman, Boorum & Pease Co.; Walter P. Nichols, Weis Mig. 
Co.; A. King, Ward's Boston, Mass. 


. Seated: H. B. Crosby. Thorpe & Martin Co., Boston, Mass.; Roscoe 


P. Todd, Thorpe & Martin Co., Boston, Mass.; Lou M. Brown. 
Eberhard Faber Pencil Co. Standing: O. F.C. Giddy, Eberhard 
Faber Pencil Co.: John D. Horne, Eberhard Faber Pencil Co., 
L. G. Morris, Eaton Paper Co. 


. Wm. S. Blech, Gustave Fischer Co., Hartford, Conn.; R. C. Haines, 


All-Steel Equipment, Inc.; Harold Frost, Providence, R. I Leon 
Banov, Art Steel Co., Inc. 


. D. L. Abrahamson, Plimpton’s, Hartford, Conn.; S. M. Babson. 


Bates Mig. Co.; Julian Shoor, Plimpton, Hartford, Conn. 


. Stan McGar, governor-elect, John Molloy Co., Meriden. Conn.; 


Dorothy Lehman, NSA; Al B. Coelln, Wilson Jones Co.; Ronald 
G. Beal, Ward's, Boston, Mass. 

Joe Calley, Calley, Henderson & Stewart, Boston, Mass.; Jack 
Barry. Art Metal Construction Co.; Jas. E. Feeley, Springfield 
Office Supply Co., Springfield, Mass.; Bob McGlynn, Metal ice 
Furniture Co. 

Claude Allen. General Fireproofing Co.; Hal G. Tough, Security 
Steel Equipment Corp.; Frank H. Palmer, Eaton Paper Co.; Lou 
Mann, Sturgis Posture Chair Co.; Harold L. Bell, New York. N. Y. 
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SECOND DISTRICT OF NSA HOLDS 
ASSEMBLY IN BUFFALO, N. Y. 


Meeting, First in Several Years, Attracts Rep- 
resentative Group—NSA Troupers Well Re- 
ceived—Heinrich Chosen Governor 


With registration of more than 150, District No. 2 of 
the National Stationers Association staged a success- 
ful meeting in the Statler Hotel, Buffalo, N. Y., on 
May 19 and 20. Guided by Governor Peter J. Murrett, 
Ryan & Williams, Inc., Buffalo, the sessions clicked 
like clockwork, with virtually every registrant present 
at every meeting. At the final business session Tues- 
day afternoon, Kenneth Heinrich, Heinrich-Seibold 
Stationery Company, Rochester, N. Y., was nominated 
governor for 1947-48. 

The NSA Troupers who contributed so heavily to pro- 
grams at preceding regional meetings were on hand at 
Buffalo. Their comments were reported in previous 
issues. Following are the titles of the addresses and 
the names of the speakers: “Men at Work,” by Less 
Crowl, Blade Printing & Paper Company, Toledo, Ohio, 
NSA president; “Ideas and Service Sell Merchandise,” 
by Earl Opie, Weber Costello Company; “The Fountain 
Pen Industry,” by William McDonald, Parker Pen Com- 
pany, substituting for Don R. Dayhoff, Parker Pen 
Company; “Panorama of the Stationers’ Loose Leaf 
and Bound Book Markets,” by Paul Buckwalter, Na- 
tional Blank Book Company; “NSA on the Move,” by 
Paul Burbank, general manager of NSA; “Metal Office 
Equipment Age,” by Claude Allen, The General Fire- 
proofing Company; “Meet Wood Furniture’s New Sales- 
man—Research and Technology,” by Howard W. Gun- 
locke, W. H. Gunlocke Chair Company; “Have You 
Ever Seen a Stationery Store Without Paper?” by L. G. 
Morris, Eaton Paper Corporation. 

Following the address of welcome by John J. Coffey, 
City Clerk of Buffalo, introduction of notables, and 
appointment of committees on Monday afternoon, 
Harold Gale, Swan Printing & Stationery Company, 
Buffalo, took over as chairman. Mr. Crowl, Mr. Opie 
and Mr. McDonald presented their addresses. An in- 
teresting quiz period followed as the final feature of 
the afternoon session. The evening was open, per- 
mitting registrants to choose their own entertainment. 


Empire State Travelers Organize 


Tuesday morning, with Richard W. Eaton, Eaton 
Office Supply Company, Buffalo, serving as session 
chairman, was devoted to the addresses of Mr. Buck- 
walter, Mr. Burbank and Mr. Allen. After lunch, the 
manufacturers’ representatives held an executive ses- 
sion, which had to be adjourned to another room to 
permit the dealer meeting to start on time. At the 
adjourned gathering, the Empire State Travelers Club 
was revived and the following officers elected: Scott 
Purvis, Joseph Dixon Crucible Company, president; 
George H. Parry, Carter’s Ink Company, vice-president, 
and M. T. Morgan, Eberhard Faber Pencil Company, 
secretary. 

At the dealer meeting, presided over by Richard 
B. Lockwood, Millington Lockwood, Inc., Buffalo, Mr. 
Gunlocke and Mr. Morris gave their talks. The last 


speaker on the program was Arthur Plosscowe, Hein- - 


rich-Seibold Company, Rochester, N. Y. On the subject, 
“Let’s Get Out and Sell,” Mr. Plosscowe said that the 
only thing wrong with the economic picture today is 
that salesmen have forgotten how to sell. Back in 
1941, a normal year, sales resulted from 50 per cent 
work, 25 per cent ideas and 25 per cent tact. In 1946 
it was 100 per cent tact and no work nor ideas. Now 
we must return to “normal.” In an effective manner, 
Mr. Plosscowe discussed the three P’s of selling— 
product, prospect and procedure information. Equipped 
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with a good grounding in the three P’s, a salesman 
can overcome most sales resistance and make a profit- 
able record for himself and his firm, the speaker 
asserted. 

For a brief business meeting prior to adjournment, 
Governor Murrett resumed the chair. The only business 
transacted was the nomination of Ken Heinrich as 
governor. 

Good Fellowship at Banquet 


At the banquet Tuesday evening, entertainment was 
provided through the courtesy of the Empire State 
Travelers Club. Walter H.. Miller, Otto Ulbrich, Inc., 
Buffalo, N. Y., proved himself an excellent toast- 
master. He introduced Governor Murrett, who paid 
tribute to the banquet committee headed by Lou 
Hoelscher, Hoelscher’s, Inc., Buffalo, and to all others 
who contributed time and energy to the job of making 
the regional meeting a success. 

Ken Heinrich, governor-nominate, was presented by 
Governor Murrett. Mr. Heinrich promised to do his 
best as governor, and invited the district to convene 
in Rochester next year. 

Toastmaster Miller introduced local committee chair- 
men and the NSA Troupers, each with an appropriate 
story. On invitation, Less Crow] revealed his skill as a 
raconteur. Paul Burbank also told a few tales. The 
program was concluded on a high note of good fellow- 
ship. 





THE ALL-BUFFALO DELEGATION.—Tony Paul, Otto Ulbrich. 
Inc.; Frank B. Hoole, Frank B. Hoole, Inc.; Richard Lockwood, 
Millington Lockwood, Inc.; M. Murrett, Ryan & Williams, Inc. 
C. O. Smith, Eagle Office Equipment Corp. Walter Miller, 
Otto Ulbrich, Inc.; Clayton Williams, Ryan & Williams, Inc.; 
Leo Hefner, Hoelscher’s, Inc.; Charles Seligman, Ryan & 
Williams, Inc.; Hugh Wharton, Swan Printing Co.; Dave 
Eaton, Eaton Office Supply; Pete Murrett, Ryan & Williams, 
Inc.; Don Gillian, Frontier Office Supply Co.; Paul Jackson, 
Eaton Office Supply Co. 


——___—_¢-= 9 


STATIONER GOLFERS CONTINUE TOURNEYS 

The fifth tournament of the Stationers Golf Asso- 
ciation of New York was held on June 24 at Preakness 
Hills Country Club, Mountain View, N. J., with Harry 
Yager and Sam Kahn as hosts. 

Results of the fourth tournament, held at West- 
chester Country Club, showed E. T. Kemp was winner 
of Class A with 66 net. I. M. Levy had 67 for second 
honors and R. B. Sainberg was third with 69. In 
Class B, G. F. Griffiths topped the field with 65 net. 
E. T. MacIntyre was second with 66 and H. S. Sanders 
was third with 68. 

Mrs. R. Sainberg’s 98 paced the ladies’ tournament. 

E. T. Kemp is leader in Class A with 8 points for 
the cup and E. T. MacIntyre is out in front in Class B 
with 10.5. 





Or 2 


OED ANNOUNCES CONVENTION DATE 

The second annual OED National Office Furni- 
ture Convention will be held October 27-28 at the 
Waldorf-Astoria Galleries in New York City. On dis- 
play will be manufacturers’ products. Some booths are 
still available. 

Reservations can be made by writing to Bernard 
H. Nemlich, The Westcort Company, 60 E. 42nd St., 
New York 17, N. Y. 
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AMONG THE REGISTRANTS AT DISTRICT NO. 2 NSA CONVENTION, BUFFALO, N. Y., MAY 19-20 


l. H. M. seen a and Ed Conlon, both Rockwell-Barnes Co.; 
J. H. Asthalter, W. A. Sheaffer Pen Co.; Frank Palmer, Eaton Paper 
Corp.; Al Aigner, &. J. Aigner Co.; Larry French, Oakville Co.; 
Charlie Ramsey, Ever Ready Calendar Mig. Co. 


2. Gov. Pete Murrett, Ryan & Williams, Inc., Buffalo, N. Y., and 
Gov.-elect Ken Heinrich, Heinrich-Seibold Staty. Co., Rochester, 
Ie Es 


3. Pete Murrett, Ryan & Williams, Inc., Buffalo, N. Y., governor, 
NSA District No. 2; Herb Walsh. Ace Fastener Corp.: Clayton 
Williams, Ryan & Williams, Inc., Buffalo, N. Y.; Lew Foster, Speed 
Products Co.; Harold W. Gale and Hugh Wharton, both Swan 
Printing Co., Buffalo, N. Y. 


4. D. P. Braley, Watson Mfg. Co., Inc.; Hy Goldstein and Ralph Scott, 
both Rochester Stationery Co., Rochester, N. Y.; Fred Chindgren. 
Watson Mig. Co. 


5. Convention committee at work: Martin Murrett and Pete Murrett. 
both Ryan & Williams, Inc., Buffalo, N. Y., and Leo Hefner, 
Hoelscher’s Inc., Buffalo. 


6. Ken Heinrich, Heinrich-Seibold Staty. Co., Rochester, N. Y.; Paul 
Burbank, eee manager. NSA; Charlie Lipman, George B. Graff 
Co.; Bill Seibold, Heinrich-Seibold Staty. Co., Rochester, N. Y. 


7. Jack Kennedy, Utica Office Supply Co., Utica, N. Y.; H. D. Erickson. 


Joseph Dixon Crucible Co.; Vernon Evans, Vernon R. Evans Co.;: 
Utica, N. Y.; Scott Purvis, > ag <5 Crucible Co., Al Preston, 
= Office Supply Co., Utica, N. Y.; Walter Nichols, Weis Mig. 


8. New officers, Empire State Travelers Club: M. T. Morgan, Eber- 
hard Faber Pencil Co., secretary: Scott Purvis, a Dixon 
pa me Co., president; George Parry, Carter's Ink vice- 
President. 


9. Roy Hanks, Georgia Hanks Co., Inc., Binghampton, N. Y.; Cliff 
Payne, Payne Bros., Cortland, N. Y.: Claude Allen, General Fire- 
Proofing Co.; L. S. Payne, Payne Bros., Cortland. N. Y.; H. R. 
Georgia, Georgia Hanks Co., Inc., Binghampton, N. Y. 
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10. 


M. J. Nicholson, C. R. Allen Co., Watertown, N. Y.; Charlie 
Lipman, George B. Graff Co.; Martin Glaubinger, one American 
Corp.; Harold Graves, Wilson Jones Co.; Carl Funke. George H. 
Courten Co., Niagara Falls, N. Y.; C. R. Allen, C. R. Allen Co.; 
Lew Foster, Speed Products Co. 


. Richard B. Lockwood, Millington Lockwood, Buffalo, N. Y.: Pete 


Murrett, Ryan & Williams, Inc., Bufialo, N. Y.; Richard W. Eaton. 
Eaton Office Supply Co., Buffalo, N. Y. 


R. Kane and Charles Reynell, both Oxford ar Supply Co.; 
Clavie Allen, General —T Co.; Fred H. Salmen, manu- 
facturers’ representative; Joel echt, Royal Metal Mig. Co.; 
Walter E. Green, Art Metal Pd Co. 


- Joel Hecht, Royal Metal Mig. Co., C. J. Amann, Victor ry a 


Equipment Co.; Martin Giau inger. Zephyr American Corp.; J. A. 
McCormack and J. M. Newton, both Victor Safe & Equipment 
Co.; George Parry, Carter's Ink Co.; Lew Foster, Speed ‘Praduee 
Co.; Arnold Newstadter, Zephyr American Corp. 


. Fred Chindgren, Watson Mig. Co., and his niece, Mrs. Robert Eli. 


- Seated: George Schmieg, Syracuse Office Equipment Co., Syracuse, 


N. Y.; Ken Heinrich and Arthur Plosscowe, both Heinrich-Seibold 
Staty. Co., Rochester, N. Y.; Paul Buckwalter. National Blank Book 
Co.; Standing: Frank E. Wilkerson, Dennison Mig. Co.; C. A. Marvin 
and W. H. Cooper, both Heinrich-Seibold Staty. Co.; Harold L. 
Treu. H. L. Treu Office Supply Co., Elmira, N Y.; Sid Croke. 
National Blank Book Co. 


. B. Matthews, Chair Corp.; Bill Mason, Esterbrook Pen Cw.; Ernie 


Thacker, Globe-Wernicke Co.; John Brookes, Hotchkiss Sales Co.; 
Harold J. Loos, Dennison Mig. Co. 


. Mrs. R. E. Dunkleberger, Standard Office Machine Co., Auburn, 


N. Y. Mrs. Leona M. Bennett, F. A. Searles Estate, Elmira, N. Y. 


- Tony Paul, Otto Ulbrich, Inc., Buffalo, N. Y.; Irwin Besser, Bes- 


ser’s, Inc., Buffalo, N. Y.; Bill Vogel. Sengbush Self-Closing Ink- 
stand Co.; Ralph Henriques, Bates Mig. Co. 
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MINNEAPOLIS HOST AT SEVENTH 
DISTRICT NSA ANNUAL MEETING 


Floyd Kongsvik Leads Stationers In Record At- 
tendance at Nicollet Hotel—Arthur Kenworthy 
of Des Moines Is Governor-Elect 





The annual meeting of the Seventh District NSA 
was held May 23 and 24 at the Nicollet Hotel, Min- 
neapolis, Minn., the attendance, as in several other 
districts, setting a new record. The program was 
furnished chiefly by members of the NSA troupe and 
by local speakers. Stationers of both Minneapolis and 
St. Paul co-operated under the leadership of Governor 
Floyd Kongsvik in arranging the program, the North- 
west Travelers Club in providing entertainment. 

After the first session was called to order by Mr. 
Kongsvik, self introductions showing that all sec- 
tions of the district were represented, addresses 
were made by Less Crowl, president of NSA and of the 
Blade Printing & Paper Company, Toledo; H. G. 
Horder, president, Horder’s, Inc., Chicago; and F. W. 
Manley, St. Paul division manager, Minnesota Mining 
& Manufacturing Company. Mr. Crowl’s talk, as usual, 
was well received. 

Mr. Horder made a dry subject interesting by use of 
scientifically prepared exhibits. He told his listeners 
how they could prepare and maintain similar devices 
to be used in the management of their own business. 
“Management Charts” was his topic, and he displayed 
charts which are used in the Horder business. Charts, 
he said, can be good, can be valuable, can be fun for 
the executive who Keeps them. 

Charts shown and explained were those which re- 
flected past history, portrayed sales with reference to 
a moving average line, depicted Government statistics 
on total wages paid and his company’s experience 
compared to general business, compared sales to 1935- 
39 average, showed degree of attainment through “race 
horse” chart, outlined all expenses and demonstrated 
to all of the department heads the results of their 
efforts. Shown also were the predictor chart, display- 
ing the relativity of every month of the year to the 
month preceding, and the long distance future chart 
which showed when to add to inventory and when 
to reduce. 


Two Maxims Are Presented 


F. W. Manley’s subject was “Selling and Being Sold.” 
Two maxims which he said he learned long ago and 
still keeps in his mind are: “Never take a drink during 
business hours,” and “A customer goes where he is 
invited and stays where he is well treated.” In check- 
ing up to see if we are ready for the battle of com- 
petition ahead he recommended serious consideration 
of the following 12 points: 

1. Neat appearance and pleasing personality. 

2. Tact, a basic element on which success is 
founded. 
Badly rusted initiative. 
Sales talks planned in advance. 
Thorough knowledge of product. 
Confidence in product. 
Confidence in self. 
Confidence in company to the extent that we 
will stick to company policy even if sales are 
lost. 

9. Willingness to serve. 

10. Confidence that sales of your product will help 

both buyer and seller. 

He added that no one should be ashamed of profits, 
for profits are essential to growth, to research, to 
continued existence. He ended with a reference to the 
dangers of communism, saying that businessmen must 
tell employees how free enterprise creates jobs. 


02 ID OP wo 
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The afternoon was a two-ring affair, the stationers 
meeting in one room, the travelers in another. Speak- 
ers for the stationers were General Manager Paul 
Burbank, topic “NSA on the March;” Kenneth Davis, 
W. H. Gunlocke Chair Company, who spoke on Re- 
search and Technology Applied to Wood Furniture;” 
Claude Allen, The General Fireproofing Company, 
topic “Metal Equipment Age,” and Earl Opie, Weber 
Costello Company, speaking on “Ideas and Service Sell 
Merchandise.” The travelers’ meeting is reported else- 
where. 


Hear Troupe Members, Others 


The addresses of the second day were delivered in 
the forenoon. Of the NSA troupe, L. G. Morris of Eaton 
Paper Corporation gave his talk on paper merchandis- 
ing. Joe F. Crawley of Parker Pen Company spoke on 
the outlook for the fountain pen industry in 1947, and 
Paul Buckwalter gave his well-charted address on 
loose leaf and bound book market possibilities. In 
addition, Leonard B. Wilcox, Roberts Printing & Sta- 
tionery Company, Hutchinson, Kans., spoke on the 
subject, “How to Keep from Getting That Way”, and 
Arthur J. Walker, Farnham Stationery & School Sup- 
ply Company, Minneapolis, past president NSA, spoke 
on stationers’ discounts. 

Mr. Wilcox covered the same subject earlier at Kan- 
sas City, his remarks there resulting in the establish- 
ment of a service to enable dealers to dispose of sur- 
plus inventories, thereby turning idle or slow-moving 
stock into cash. Calling upon stationers in various 
cities, he learned that they had a growing list of slow 
accounts and that some dealers had bad inventory 
situations. In the Eighth District stationers now are 
asked to send to a central address lists of all surplus 
items. This information, he reported, was sent into 
the district in bulletin form with excellent results. A 
committee was appointed to work out some such 
scheme for the Seventh District. 


Tells History of Cash Discounts 


In leading up to the cash discount situation, Mr. 
Walker went into history a bit, explaining that with 
slow transportation before the Civil War dealers 
bought far ahead and long credits were the rule. As 
transportation improved and merchandise was de- 
livered more promptly, the cash discount was devised 
to encourage prompt payment. Judging from his own 
experience, he said the policy of reducing or eliminat- 
ing the cash discount was not extensive in the sta- 
tionery and office equipment field. Dealers, he stated, 
did not like changes in terms considered standard for 
many years, calling the practice one of making fe- 
tailers absorb a price increase. The encouragement 
of prompt payment he referred to as a sound practice, 
adding that if the discount were eliminated many 
dealers would be slower in meeting obligations than 
they are today. While he believes few stationers oper- 
ate on a margin so small that the cash discount repre- 
sents the difference between profit and loss, he did 
say that dealers cannot afford to do business with 
suppliers who do not allow it. 

The store modernization show to be held in New 
York the week of July 7 was announced by Ray 
Eichenlaub of Service Steel Products Company. 

The governor-elect is Arthur Kenworthy of Storey- 
Kenworthy Company, Des Moines, Iowa; the lieutenant 
governor James Gaffaney of Gaffaney’s Minot Station- 
ery Company, Minot, N. Dak. 

The next meeting of the district is to be held at 
Des Moines, April 22 and 23, 1948. 

Jack Berry of Browne-Morse Company, in his ele- 
ment as an M.C., served as toastmaster for the dinner. 
Flowers were presented by the travelers to Mrs. Kongs- 
vik, wife of the governor, and by the stationers to 
Mrs. George Hanson, wife of the president of the 
Northwest Travelers Club. Entertainment which fol- 
lowed was provided by the travelers. 
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AS DISTRICT NO. 7 NSA HELD ITS 1947 


~ 


. Bill Small, Johnson Chair Co.; Stan Vina, S. J. Vina Co., Grand 
Forks, N. D.; Don L. Barnard, Zaiser’s, Inc., Des Moines; Earl 
Collins and Ed Condon, Rockwell-Barnes Co.; Ray Johnson, Qual- 
ity Park Envelope Co.; Dan MacDougall, Stationers Loose Leaf 
Co.; George Desmond, Victor Safe & Equipment Co.; Earl Opie, 
Weber Costello Co.; Gene Mitchell, manufacturers’ representative. 
Ray Johnson is calling attention to the Rock-a-File design on Ed 
Conlon‘s cravat. 

2. The governor-elect receiving congratulations of his predecessor: 
Arthur Kenworthy. Storey-Kenworthy Co., Des Moines, and Floyd 
Kongsvik, Curtis 1000, Inc., St, Paul. 

3. Seated: Mrs. Herb Fall, Minneapolis; Mrs. Sengbusch, Kansas 
City; Mrs. O. J. Bertelsen, Lou Jean Hansen and Mrs. E. M. 
Hansen, all Minneapolis. Standing: Herb Fall, Japs-Olson Co., 
Minneapolis; O. J. Bertelson, Bertelsen Brothers, Minneapolis; 
Ed M. Hansen, Miller-Davis Co., Minneapolis; Heinie Sengbusch, 
Sengbusch Self-Closing Inkstand Co. 

4. Mrs. Charles F. Mixter, Sioux Falls, S. D.; Mrs. Robert S. Jerue, 
St. Paul; Mrs. V. Al Hansen, Sioux Falls; Mrs. Lawrence M. 
Hedman and Mrs. Sterley Jerue, St. Paul. 

5S. A governor and two former presidents: Floyd Kongsvik, Curtiss 
1000, Inc., governor Seventh District; B. J. Bristoll, Koch Brothers, 
Des Moines, elected president NSA 1936; A. J. Walker, Farnham 
NSA’ 1930 & School Supply Co., Minneapolis, elected president 

6. Officers of Northwest Travelers Club: George Hanson. Boorum 
& Pease Co., retiring president; Arnold Berglund, Joseph Dixon 
Crucible Co., first vice-president; W. E. Smith, Ace Fastener 
Corp., new president; Ray Hammond, National Blank Book Co., 
second vice-president; R. é. Clarke, F. S. Webster Co., secretary- 
treasurer; K. E. Chase, Dennison Manufacturing Co., auditor, was 
absent when the picture was made, 

7. Art Letner, Western Stationers, Rapid City, S. D.; Sherman Read. 
St. Paul Book & Stationery Co.; Harvey Rockwell, Yawman and 
Erbe Manufacturing Co.; Bill Oliver, Oliver Office Equipment Co., 
LaCrosse, Wis.; John M. H. Nichols, John Nichols, Inc., Milwaukee: 
Ken Davis, W. H. Gunlocke Chair Co.; E. S. Erickson, Hibbing 
Office Supply Co., Hibbing, Minn. 

8. Robert Landgraff and Carl M. Shutz, Eagle Pencil Co.; Fred Foster, 
Poucher Printing & Litho Co., Minneapolis. 

3. Claude Allen, The General Fireproofing Co.; H. G. Horder,. 


BILL SMITH HEADS NORTHWEST TRAVELERS 

The annual meeting of the Northwest Travelers Club 
was held May 23 at the Nicollet Hotel, Minneapolis, 
President George Hanson, Boorum & Pease Company, 
in charge. Ray Hammond, National Blank Book Com- 
Pany, was elected second vice-president; William E. 
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CONVENTION IN MINNEAPOLIS, MAY 21-23 


Horder’s, Inc., Chicago; F. W. Manley. Minnesota Mining & 
Manufacturing Co.; Paul Burbank, general manager NSA; Sterley 
Jerue, McClain & Hedman Co., St. Paul. iy 

10. Seated: Ed Friedman, LePage’s Adhesives, Inc.; Heinie Sengbusch, 
Sengbusch Self-Closing Inkstand Co.; Larry Ackert, Eaton Paper 
Corp.; John Krueger, F. S. Webster Co. Standing: Bob Heck, 
Frank Mashek Co.; Henry Huette, Autopoint Co.; Herb Walsh, Ace 
Fastener Corp.; Frank Palmer, Eaton Paper Corp. 

1l. Holt Pilkington, manufacturers’ representative; Ivan Cornelius, 
Northern States Envelope Co.; Art Campbell, The Globe-Wernicke 
Co.; Parle Cooley, Bates Manufacturing Co.; C. F. Russell, Berger 
Manufacturing Co.; Russ Ragan, American Pad & Paper Co.; 
W. E. Smith, Ace Fastener Corp. 

12. Seated: G. D. Barger, Morris Sanford Co., Cedar Rapids, lowa: 
L. W. Hamm, The Pierce Co., Fargo; Al Nordstrom, Smead Man- 
ufacturing Co.; Mat Dimmitt, Wilson Jones Co. Standing: J. H. 
Pierson, Pierson’s Stationery Co., Minot, N. D.; R. E. Strand, 
Austin Office Supply Co., Austin, Minn.; Bob Valleau, manufac- 
turers’ representative; Bob Jerue. McClain & Hedman Co., St. 
Paul. 

13. Joe Donahue, W. A. Sheaffer Pen Co.; L. G. Morris, Eaton Paper 
Corp.; Leonard Wilcox, Roberts Printing & Stationery Co., Hutch- 
inson, Kans.; Matt Dillon and Charlie Malody, Associated Sta- 
tioners Supply Co.; Jack Berry, Browne-Morse Co.; Floyd Kongsvik, 
Curtis 1000. og Seventh District Governor. 

14. Seated: Floyd Konksvik, Curtis 1000, Inc., governor Seventh Dis- 
trict; Less Crowl, president NSA; A. J. Walker, Farnham Stationery 
& School Supply Co., Minneapolis, former president NSA. Standing: 
Karl Castle, Eaals Melind Co.; George Hanson, Boorum & Pease 


o. 

15. Seated: Marion Follin, manufacturers’ representative: Carl M. 
Shutz, Eagle Pencil Co.; Herb Fall, Japs-Olson Co., Minneapolis; 
Harry Bergquist, Boorum & Pease Co. Standing: W. O. ‘Bill’ 
Houk, B. F. Goodrich Co.; Fred Larson, The Globe-Wernicke Co.: 
W. J. Boyd. Acco Products, Inc., and Art Steel Corp. 

16.- Seated: E. L. Little, Wabash Filing Supplies, Inc.; Art Grayston. 
Thomas & Grayston Co., Minneapolis; . G. Hurdle, Mittag & 
Volger, Inc.; Fred Siekert. Siekert &6 Baum Stationery Co., Milwau- 
kee. Standing: W. L. Carlson and O. M. Wilson, Mittag & Volger. 
Inc.; W. N. Whitehill, Marshall Office Supply Co., Marshalltown, 
lowa; Berk Ertl, American Lead Pencil Co. 


Smith, Ace Fastener Company, and Arnold Berglund, 

Joseph Dixon Crucible Company, moving up auto- 

matically to the positions of president and vice-presi- 

dent, respectively. Mr. Berglund reported on the annual 

Twin Cities golf outing and Stanley Griebel, Yawman 
(Turn to page 122, please) 
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IBSA AND SIXTH DISTRICT OF NSA 
MEET IN JOINT CONVENTION 


NSA Troupers and Other Speakers on Program— 

Maynard Westring, Rockford, and M. T. Wein- 

gaertner, Belleville, Selected to Head Organizations 
in Coming Year 


On Sunday afternoon, May 25, early registrants 
began arriving at the Pere Marquette Hotel in Peoria, 
Ill.. for the combined meeting of the Illinois Book- 
sellers & Stationers Association and District No. 6 
of the National Stationers Association. From eight 
to nine o’clock in the evening, members of IBSA met 
in executive session with President Dempster Passmore, 
University of Chicago Bookstore, Chicago. For the 
rest of the evening, the men participated in a smoker 
and card party while the ladies went to a nearby 
motion picture theatre. 

Eight of the 12 speakers on the program were NSA 
Troupers, whose addresses have been reported in the 
stories of preceding regional meetings. Their names 
and the subjects they discussed follow: NSA President 
Less Crowl, Blade Printing & Paper Company, Toledo, 
Ohio, “Men at Work”; L. G. Morris, Eaton Paper Cor- 
poration, “Have You Ever Seen a Stationery Store 
Without Paper?”; NSA General Manager Paul Bur- 
bank, “NSA on the Move”; Kenneth Davis, W. H. Gun- 
locke Chair Company, “Meet Wood Furniture’s New 
Salesman—Research and Technology”; Claude Allen, 
The General Fireproofing Company; “Metal Office 
Equipment Age’; Earl Opie, Weber-Costello Company, 
“Ideas and Service Sell Merchandise”; Joe F. Crawley, 
Parker Pen Company, “The Fountain Pen Industry in 
1947”; Paul Buckwalter, National Blank Book Com- 
pany, “Panorama of the Stationers’ Loose Leaf and 
Bound Book Markets.” 

Filing Systems Selling Discussed 

Sixth District Governor G. O. Stevens, Stevens, Ma- 
loney & Company, Chicago, presided at the morning 
session on Menday, May 26. After the invocation and 
welcome, President Crowl gave his talk. Arthur Frey, 
manager of the filing systems and stationery division 
of the Globe-Wernicke Co.,. followed with an illumi- 


nating discussion of “The Importance of Filing.” 
Opening with the statement that many dealers are 
awed by the complexities of filing systems, Mr. Frey 
proceeded to prove that such dealers are mistaken. 
Not only are filing systems based on simple principles, 
but the sales of indexing supplies are big in volume 
for example, 


and profit. At the end of 15 years, 


BUSINESS EQUIPMENT CO. TURNS 
OUT IN FORCE.—Seated: Mrs. Miles 
Fuller, Mrs. Earl Adams, Mrs. E. V. 
Crone, Mrs. F. G. Oster, Mrs. Jack Love 
and Mrs. Arnold Laurence. Second row: 
Marilyn Peplow, Mrs. W. E. Harms, Ada 
Million, Mrs. Charles Bradley and Mrs. 
Val Dellart. Back row: Lew Garnant, 
Will Harms, Miles Fuller, Gene Crone, 
Gus Oster, Earl Adams, Charles Brad- 
ley, Jack Love and Arnold Laurence. 
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indexing represents eight to ten times more in dollar 
sales than the cabinet. Further, the systems salesman 
is received as a business adviser, who makes frequent 
contacts and has the inside track on additional sales. 
The rest of Mr. Frey’s remarks were concerned with 
the principles of filing and how dealers and their 
salesmen can apply knowledge of filing systems for 
the benefit of customers and with profit to themselves. 

Mr. Morris was the next speaker, and then Joe Meek, 
executive secretary of the Illinois Federation of Retail 
Association was introduced. Mr. Meek is a perennial 
IBSA speaker. The session at which he is scheduled 
to speak is always well attended. His subject, “Taxes 
and Legislation,’ heightened the interest this year. 

Admitting that competition has returned, Mr. Meek 
assured his audience that no depression was in view, 
“no matter how much we talk about it.” People are 
waiting to buy not because of lack of money, but 
because of waiting for better quality to emerge. Fol- 
lowing a review of favorable and negative economic 
factors, Mr. Meek discussed the need for plans, a lot of 
individual company plans, not one overall plan im- 
posed from the top. If those little plans are put into 
operation, the country will experience four or five 
golden years. Then the real test will come, he said. 

Prophesying (accurately) that the tax reduction bill 
would be vetoed, Mr. Meek said we would experience 
difficulty in getting tax relief because of the millions 
of people in government service who work vigorously 
against tax reduction. We cannot have harmony and 
transquility, nor general peace until the individual 
citizen becomes a better person and has the ideal of 
peace in his heart, asserted the speaker. 


NSA Troupers Star on Monday Afternoon 


Speakers on the afternoon program, under the chair- 
manship of Dempster Passmore, were Mr. Burbank, Mr. 
Davis, Mr. Allen, Mr. Opie, Mr. Crawley, and Mr. Buck- 
walter. A business activity of the session was a dis- 
cussion of the proposition to change the boundaries 
of NSA District No. 6 to include portions of southern 
Wisconsin and northern Indiana. A motion to recom- 
mend the change to the board of control of NSA was 
approved unanimously. Mr. Burbank received the rec- 
ommendation and promised consideration and action 
as soon as possible. 

A cocktail hour, sponsored by the Great Lakes Trav- 
elers Club, preceded the banquet Monday evening. 
After the dinner and entertainment, the GLTC House 
of Friendship was open for several hours. 

Governor Stevens and President Passmore presided 
jointly at the Tuesday morning session. Mr. Passmore 
introduced John Harmon of the University of Chicago, 
who spoke enthusiastically about “The Great Books 
Program,” sponsored by the U. of C. Mr. Stevens pre- 
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AMONG THE CONVENTIONEERS IN ATTENDANCE AT DISTRICT NO. 6 NSA, PEORIA, MAY 25-27 


1. P. G. Picknell and W. M. Weck, both Haines & Essick Co., De- 
catur, Ill.; Mrs. Weck; Harry Chumley, Woodworth’s Book Store, 
Chicago, Ill. 

2. Dan Hansen, Carlson Bros., Moline, Ill.; W. A. McNichols, Amberg 
File & Index Co.; Paul Burbank, NSA general manager; Jim > 
Browne-Morse Co.; Bud Amberg, Amberg File & Index Co.; F 
Fredrickson, Autopoint Co. 

3. G. J. Aigner, G. J. Aigner Co.; S. J. Lucas, Hycoe Industries, 
Inc.; C. W. Clemen, G. J. Aigner Co.; E. J. Williamson, Elmer 
Krumwiede & Associates. 

4. Ray Eichenlaub, Service Steel Products Corp.; Maynard Westring. 
Mid-City Stationers, Inc., Rockford, IIl.; Frank Simmons, Simmons 
Office Supply & Equipment Co., Springfield, Ill.; Duncan Conklin, 
Boorum & Pease Co.; Tony Markelz, The Book Shop. Joliet, Ill. 

5. Mrs. R. Deffenbaugh, Ray Deffenbaugh, Ray Deffenbaugh Co., 
Peoria, 7 Malcom Quay and Claude Allen, both General Fire- 
proofin James W. Nolan. Springfield Stationery Co., Sprin 
aon tg hy John A. Gilbert; John A Gilbert, OFFICE APPLI- 

6. W. B. Roberts, John C. Streibich Co., Peoria, Ill.; Harvey Rock- 

well, Yawman and Erbe Mig. Co., Stewart White, John C. 
Streibich Co., Peoria, Ill.; Ike Cornish, Yawman and Erbe Mig. 
Co.; Bill Boyd. Acco Products, Inc. 

4 Mrs. and Mr. G. O. Stevens, Stevens, Maloney & Co., Chicago, Ill. 

- Mr. and Mrs. O. L. Baumgartner. Mrs. Baumgartner is the for- 

mer Jattie Wilkerson and operates a stationery business under 

her own name in Kewanee, IIl. 

9. Harry Chumley. Woodworth’s Book Store, Chicaco, IJl.; Mrs. 
Fred Greenwood; Mrs, Harry Chumley; Mrs. Jack Hatfield; Jack 
Hatfield, Funk & Wagnalls; E. S. Westervelt, Grosset & Dunlap Co. 

10. Tom Gillice, Rockwell-Barnes Co., and NSA President Less Crowl. 

ll. John Q. Adams, Adams Typewriter Co., Peoria, Ill., checking a 


on 


sented Harry Horder, Horder’s, Inc., Chicago, who re- 
peated the address he gave at the regional meeting 
in Minneapolis on “Management Charts.” His perti- 


nent comments are reported in some detail in the 


story of the Minneapolis meeting on another page. 
New Officers Chosen 


A question and discussion hour on current problems 
was followed by the nomination of a new regional 
governor and the election of a new staff of officers 
for IBSA. Maynard Westring, Mid City Stationers, 
Rockford, a former IBSA president, was nominated 
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copy of the OA BUYER’S INDEX. 

12. Gordon Kickels, C. L. Barkley & Co.; Charles Malody, Asso- 
ciated Stationers Supply Co.; Harry Horder, Horder’s, Inc., Chi- 
cago, Ill. 

13. Phil Kellstedt, Kellstedt & Son., Peoria, Ill.; Mrs. Phil Kellstedt; 
Mrs. A. H. Kellstedt; Mrs. J. F. Carroll; A. H. Kellstedt, Peora 
Typewriter Co., Peoria, Ill. 

14. Jess Sutton, Woodbury Book Co., Danville, Ill.; Walter Wagner 
and Dempster Passmore, both University of Chicago Book Store, 
Chicago, Ill.; Fred Greenwood, Chicago. 

15. Van Haverton, Van's Typewriter Co., Peoria, Ill.; Elmer Thiessen, 
Thiessen Office Equipment Co., Kewanee, Ill.; K. P. Frederick. 
All-Steel Equipment, Inc. 

16. IBSA President Dempster Passmore, University of Chicago Book 
Store, Chicago, Ill., handing gavel to President-elect M. T. 
Weingaertner, Egyptian Stationery Co., Belleville, Ill. 

17. Seated: Bob Vojta, Chicago Saddlery Co.; Ed Little, Wabash 
Filing Supplies, eas Jim Morrow, Buzza-Cardoza Co. Standing: 

Kutok, Chandler's, Inc., Evanston, Ill.; Dick Frederickson, 
Autopoint Co. 

18. Joe Meek, executive secretary, Illinois Federation of Retail Asso- 
ciations; Homer Jacquin, Jacquin & Co., Peoria, Ill. 

19. Ed Conlon, Rockwell-Barnes Co.. H. G. Horder, Horder’s, Inc., 
intrigued by Ed’‘s illuminated tie: Mr. and Mrs. Dan Hansen, 
Carlson Brothers, Moline, Ill. 

20. S. J. Lucas, Hycoe Industries, Inc.; A. C. Van Horne, Eberhard 
Faber Pencil Co.; Ed Little. Wabash Bw Su pena we 8 Russ 


Ragan, American Pad & Paper Co.; Hurdle, Mittag & Vol- 
ger, Inc.; Claude Allen. General Tieton _ 
21. Harold Kleesatch, Jacquin & Co., Peoria, ]. Powell, 


A. W. Faber, Inc.; Gordon Kickels., C. L. Basklew: co. bin Lipner, 
Koh-I-Noor Pencil Co., Inc. 


governor of District No. 6. The following were elected 
officers of IBSA: M. T. Weingaertner; Egyptian Sta- 
tionery Company, Belleville, president; William War- 
ner, Office Equipment Company, Mattoon, executive 
vice-president; E. V. Krone, Business Equipment Com- 
pany, Peoria, vice-president; Tom Gillice, Rockwell- 
Barnes Company, vice-president representing manu- 
facturers; and A. J. Markelz, The Book Shop, Joliet, 
secretary-treasurer. 

Golf was supposed to follow the luncheon on Tues- 
day, but rain effectively prevented that “optional” 
activity. 
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PACIFIC NORTHWEST STATIONERS ASSN. CONVENTION, DAVENPORT HOTEL, SPOKANE, JUNE 5-7. 


PACIFIC NORTHWEST STATIONERS 
JOIN IN REGIONAL CONVENTION 


District No. 11 Convenes at Spokane, Wash.— 
Oregon Trail Travelers Meet—PNSA Elects 
Harper Jamison as President 


The 38th annual convention of the Pacific North- 
west Stationers Association and the District No. 11 
regional meeting of the NSA was a joint affair at 
the Davenport Hotel in Spokane, Wash. “City of Sun- 
shine and Power.” The days of June 5, 6 and 7 were 
utilized for business sessions and Sunday, June 8, 
provided opportunity for golfing and sightseeing tours. 

Spearheading the fruitful convention was Ralph B. 
Ortel, governor of the District No. 11, NSA and presi- 
dent of the Pacific Northwest Stationers. During the 
business sessions, Harper Jamison, vice-president of 
the PSNA, was elevated to the presidency and Albert 
P. Osborn, Tacoma, Wash., moved up a notch. Hum- 
phrey Griggs, Bellingham, Wash., became second vice- 
president at the same meeting which voted to hold 
the 1948 convention at Portland, Ore. The secretary- 
ship alternates between Charles H. Miller, secretary 
of the Oregon Stationers Association, and D. D. Stew- 
art, secretary of the Washington State Stationers. 


Roy Denny Heads Committees 

Roy V. Denny, John W. Graham & Company, headed 
the Spokane convention committee. Wesley E. Melior, 
Kershaw’s, Inc., and James A. Crowther, John W. Gra- 
ham & Company, assisted by associates from both 
organizations, handled registration, ticket, and hotel 
co-ordination assignments so vital to the success of 
the convention. Ralph B. Ortel, Shaw & Borden Com- 
pany, was in charge of program and finance. Lee S. 
Libby, John W. Graham & Company, handled golf 
arrangements, and Charles D. Yenney, Kershaw’s, Inc. 
arranged sightseeing tours. 

The convention opened with a dealers’ meeting on 
the evening of June 5 at which Vice-Presidents Harper 
Jamison and Albert P. Osborn presided. The Oregon 
Trail Travelers held their annual session this same 
night. 

General convention sessions welcoming National 
President Less Crowl and General Manager Paul Bur- 
bank began on Friday, June 6. Both men addressed the 
convention. Other speakers during the day included 
Claude Allen, The General Fireproofing Company; Carl 
E. Priest, Parker Pen Company; Howard W. Gunlocke, 
W. H. Gunlocke Chair Company; and Herbert S. Mor- 
gan, National Blank Book Company. The Oregon Trail 
Travelers conducted the House of Friendship. 
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Saturday, June 7, marked the continuation of the 
speaking program, welcoming of new officers and other 
business. John Wing, northwest representative of 


Weber Costello Company, Chicago Heights, Il., and 
L. G. Morris, Eaton Paper Corporation, were speakers. 
The annual banquet, with a wealth of entertainment, 
was held in the Marie Antoinette Room of the Daven- 
port Hotel. 





= <a & Se: 
SEATTLE STATIONERS FLY TO SPOKANE CONVENTION.— 
First row: First Officer George Montgomery, Capt. R. O. 
Daniel, F. J. Carlson, Dennison Mfg. Co., Seattle; Dave L. 
Allen, Jr., assistant secretary, Washington State Stationers. 
Second row: H. G. Konnersman, Eagle Pencil Co., San Fran- 
cisco; V. R. Watson, Binney & Smith Co., San Francisco; 
Charles Ruud, Benton News-Record, Benton, Wash.; S. C. 
Pillsbury, Seattle Office Supply, Seattle; Darrell Ireland, The 
Biggs Co., Seattle; Allan Hamilton, Binney & Smith Co., 
Seattle: Al Osborn, Tacoma Office Supply, Tacoma; A. K. 
Holmes, Seattle Office Supply, Seattle. On stairs, reading 
up: Fred Priebe, S. J. Priebe Co., Everett; George Abelsett, 
Tacoma Office Supply, Tacoma; Steve Fowler, Waters’, 
Seattle; Ivan Loughary, Mrs. Ernestine Jacoby and Mrs. Ivan 
Loughary, all Rainier Office Supply, Seattle: Wilson Turner. 
Eagle Pencil Co., Seattle; John F. Hunt, John F. Hunt Co., 
Tacoma; Robert D. Gibb, Gibb Office Supply Co., Seattle; 
Lou Hilton and Mrs. Lou Hilton, Ruggles Stationery Co.., 

Seattle; Stewardesses Vi Cochrane and Vera Kersten. 
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TWENTY-EIGHTH ANNUAL N.O.M.A. 
MEETING HELD IN CINCINNATI 


(Exhibit pictures on pages 42, 43 and 44) 


Keyed to the theme, “Production Planning,” the 
twenty-eighth annual conference of the National 
Office Management Association, held in Cincinnati, 
Ohio, May 26-28, drew one of the largest registrations 
in its history to the speaking sessions and office equip- 
ment exhibit in the Ohio city’s famous old Music Hall. 

The Monday sessions, held at the Netherland Plaza 
Hotel, featured the following talks: 

Opening address, Louis Keck, Strietmann Biscuit 
Company, president Cincinnati chapter. 

Keynote address, N.O.M.A. President Oakah Jones, 
Tulsa, Okla. 

W. E. Dewey, management consultant, U.S. Army 
Air Forces. 

“Analyzing and Determining the Work Load,” Harry 
L. Wylie, Pure Oil Company, Chicago. 

“Testing Office Procedure,” Frank M. Knox, Frank 
M. Knox Company, Tulsa, Okla. 

“Standard Practice Manual,’ Carl H. McKenzie, 
Pennsylvania Telephone Corporation, Erie, Pa. 

“Opening of Office Equipment Exhibit,” John S. 
Wiltse, Johns-Manville Corporation, New York City. 


Tuesday Sessions 


On Tuesday, May 27, the center of activities shifted 
to the Music Hall, where the exhibits remained open 
all day. The following talks were presented: 

“Better Work Areas,” Kenneth H. Ripnen, Kenneth 
H. Ripnen Company, New York City. 

“Education—America’s Greatest Hope,” Dr. Hamden 
L. Forkner, Teachers College, Columbia University, 
New York City. 

“Selection and Development of Supervisors,” Dr. Earl 
G. Planty, Johnson & Johnson, New Brunswick, N. J. 

“Work Simplification Applied to Paper Work,” I. A. 
Herrmann, Servel, Inc., Evansville, Ind. 

The annual banquet, held in the Netherland Plaza’s 
beautiful Hall of Mirrors at 6:30 p.m. on Tuesday, 
drew a record attendance of 1156, 148 more than the 
official registration. The after-dinner speaking was 
opened with a brief address by President Jones, who 
introduced E. H. Conarroe, Metropolitan Life Insurance 
Company, New York City. Mr. Conarroe, in behalf of 
the national honorary council of N.O.M.A., presented 
the following awards: 

The N.O.M.A. Fellowship Award, honoring outstand- 
ing businessmen who had advanced through the ranks 
of office management, was presented to Philip G. 
Wharton, Philadelphia, Pa., former N.O.M.A. president. 

The William H. Leffingwell Medal, honoring the per- 
son making the most notable contribution to office 
management during the year, was won by Coleman 
Mayes, Kentucky, author of numerous texts on office 
Management and editor of the Office Management 
Handbook. Announced also at the banquet was the 
election of O. J. McMunn, Duquesne Light Company, 
Pittsburgh, Pa., as president of the association for the 
ensuing year. The principal address of the evening 
was delivered by R. W. Starreveld, president of Inter- 
national Office Machines Research, N.V., Amsterdam, 
Holland, who spoke on “The Art of Co-operation.” 
Lighter forms of entertainment during the evening in- 
cluded several numbers by the University of Cincinnati 
Glee Club and dancing in the Pavilion Caprice, be- 
ginning at 9:30 p.m. 


Wednesday Sessions 
The Wednesday program, which opened at 9:30 a.m. 
at the Music Hall, comprised the following talks: 
‘Selection and Development of Personnel,” Horace 
4 > aed Carolina Light & Power Company, Raleigh, 
“Effective Motivation,’ Robert E. MacNeal, Curtis 
Publishing Company, Philadelphia, Pa. 
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The annual luncheon was held at 1 P.M. at the 
Netherland Plaza, O. J. McMunn, Duquesne Light Com- 
pany, Pittsburgh, Pa., N.O.M.A. president-elect, pre-- 
siding. 

The extensive product exhibit, one of the most 
complete ever held under N.O.M.A. auspices, opened 
on Monday, May 26, at 3:30 p.m., and continued open 
until noon on Wednesday. Office management regis- 
trants and their guests were treated to a most interest- 
ing array of office machines and tools, a number of 
new products being shown for the first time. 


LIST OF EXHIBITORS 


Addressograph-Multigraph Corp., Cleveland 17, Ohio.— 
Showed addressing machines, printing and printing-listing 
equipment, offset and direct duplicators. In charge were A. 
F. Wike, head of the Addressograph division, assisted by R. 
Kemp; and R. Dooley, head of the Multigraph division, as- 
sisted by H. Cowan. 

Allen-Wales Adding Machine Corp., New York 22, N. Y.— 
Displayed adding machines and desk-model bookkeeping ma- 
chines. A. D. Carroll, manager of the Cincinnati office, was 
in charge. 

Art Metal Construction Co., Jamestown, N. Y.--Exhibited 
was the company’s line of steel office equipment and filing 
systems, plus an extensive showing of Postiidex visible 
equipment. The following were present: Carl Elofson, sales 
manager; C. J. Simpson, advertising manager; George E. 
Vinton and Dean Bascom, special representatives; L. R. 
Addington, general manager Wabash Filing Supplies, Inc.; 
Edward Sexton, Cincinnati branch manager. j 

Brush Development Co., Cleveland, Ohio.—C. O. Novorski 
was in charge of Mail-A-Voice dictation equipment demon- 
strations, with H. D. Hill handling the details of portable 
Soundmirror presentations. 

Burroughs Adding Machine Co., Detroit 32, Mich,—Adding- 
calculating-accounting machines, chairs and supplies were 
on display. M. E. Mengel, director of the industrial division, 
was present from the home office, assisted by members of 
the sales staff of the Cincinnati and Dayton offices. 

C.V.S. Corp., Washington 1, D. C.—The company’s line of 
American Super-Files and hanging folders for steel files was 
demonstrated by Mr. E. M. deMonchaux. 

Cincinnati Time Recorder Co., Cincinnati 14, Ohio.—The 
company’s full line of time recorders, automatic time stamps, 
program timers, wall clocks, master clocks and electric sys- 
tems, time cards and racks was shown. Supervising the booth 
was C. F. Sté&inmetz, sales manager, assisted by factory 
sales staff. 

Commercial Controls Corp., Rochester 2, N. Y¥.—USPM mail- 
room systems and machines, including metered mail ma- 
chines, letter openers, scales, Multipost stamp affixers, sort- 
ing racks, tables and cabinet, Endorsograph check endorsers 
and Ticketogr raph pay and production control systems were 
shown. A feature of the exhibit was the Justowriter Cor- 
poration’s automatic Flexowriter typewriter in operation. 
In charge was H. R. Russel, general sales manager, assisted 
by regional representatives, 

Davidson Mfg. Corp., Chicago, Ul1l.—Davidson offset dupli- 
cators, folding machines and a new paper master were fea- 
tures of the exhibit. Ed A. Schaefer, Jr., of the Cincinnati 
office was in charge, assisted by Tom McFadden from the 
factory sales department. 

Dick, A. B. Co., Chicago 6, Ill.—Included in the showing 
was the complete line of Mimeograph yy ti ag and Mim- 
eograph products and supplies P. C. Allen, head of the 
industrial marketing division, ‘was in charge, assisted by 
members of the Cincinnati sales staff, 

Coxhead, Ralph C., Corp., New York, N. Y¥.—-Displayed was 
the Varityper, the office composing machine, under the su- 
pervision of J. M. Lewis, Cincinnati manager. 

Dictaphone Corp., New York 17, N. Y¥.—Featured in this 
booth were Dictaphone electronic dictating and recording 
machines and transcribing machines. G. W. Bailey, district 
manager, was in charge. 

Diebold, Inc., Canton 2, Ohio.—This extensive showing of 
Diebold products included Cardineer and Reveldex rotary 
filing systems, Safe-T-Stak transfer files, Flex-Site visible 
binders, Tray-Dex vertical visible, and Flofilm microfilm 
equipment. Also shown were safes, money chests and V-2 
eight-tray vertical files. Dan McCarthy, branch manager, 
was in charge, assisted by factory representatives Russell 
Hammond, in charge of Flofilm, and George Hamill, Jr., 
in charge of cycle-billing equipment. 

Ditto, Ine., Chicago 12, I1l.—Demonstrated was the com- 
pany’s line of duplicating machines and business systems, 
under the supervision of Frank Gregor, Jr., advertising 
manager. 

Edison, Thomas A., West Orange, N. J. 
Electronic Voicewriter, Ediphone and other related products. 
J. E. Sease, assistant vice-president, and James M, Dolbey, 
the Cincinnati distributor, were in charge. 

Egry Register Co., Dayton 2, Ohio.—The company’s line 
of autographic registers, attachments for typewriters and 
billing machines, and continuous printed forms and supplies 
was shown. Alec Sheard of the home office and Ed Reilly, 
Cincinnati agent, were in charge. i 

Executone, Inc., New York 17, N. ¥.—Displayed were Exe- 
cutone intercommunicating systems, paging and industrial 
music systems. John E. Rendler of the Cincinnati office 
was in charge. 

Friden Calculating Machine Co., Inc., San Leandro, Calif.— 
The company’s line of automatic calculating machines was 
shown, with Grant Drummond, Cincinnati agency manager, 
in charge. 

Globe-Wernicke Co., The, Cincinnati 12, Ohio.—G.W. office 
furniture, filing supplies and systems, visible record equip- 
ment, bookcases and office accessories were shown. Howard 
Pfau, vice-president in charge of sales; William K. Down- 


(Turn to page 44, please) 
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Cincinnati Time . The Globe-Wernicke 
Recorder Co. Co. 

Commercial Controls . Gunn Furniture Co. 
Corp. Charles E. Holmes Co. 


(All photos by Metzger & Metzger, except 4 and 6, by Brand Studios) 
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OFFICE EQUIPMENT SHOW 


12. International Business 17. 
Machines Corp. 

13. The McBee Co. 18. 

14. Monroe Calculating 19. 


Royal Typewriter Co., 
Inc. 

SoundScriber Corp. 

Standard Manifold Co. 

Underwood Corp. 

Victor Adding Machine 
Co. 

Visible Index Corp. 


Machine Co., Inc. 20. 
. Mosler Safe Co. wis 
16. Oxford Filing Supply 
Co., Inc. 


nicke 15 


Co 


os Ce 22. 


’ 108) . . 
tudio “(All photos by Metzger & Metzger, Cincinnati, Ohio) 
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MORE N.O.M.A. EXHIBITS 


Brush Development Co. 

Kee Lox Mfg. Co. 

Lithomat Corp. 

Muzak Corp. 

Nichols, H. W., Salesbook Co. 
Rex-O-graph, Inc. 

Rulison, H. L., Co. 

Shirl-Morr Staty. Prod. Mfg. Co. 
Uarco, Inc. 

Victor Adding Machine Co. 
Vier Products Co. 
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(All photos by Metzger & Metzger, exce pt No. 3, by Marsh Studio) 
ribbons and cleansing creams was 


and Elmer of carbon papers, inked 


ing, advertising and sales promotion manager, 
Rahe, sales manager, were in attendance shown under the direction of Jack Evans, Cincinnati man- 

Gray Mfg. Co., Hartford 1, Conn.—The Gray Audograph ager, assisted by out-of-town sales representatives. 
Electronic Soundwriter was displayed under the direction of Lithomat Corp., Cambridge 41, Mass.—Lithomat offset du- 
equipment was shown under the supervision of 


Marc Baker, director of advertising; H. S. Christman, sales plicating 


eastern district, and Miss Elise Wilson from the Cc. G. Gray, Jr., Dayton, Ohio, district representative for 


manager, 

home office. southern Indiana and southern Ohio. 

Gunn Furniture Co., Grand Rapids, Mich.—The Gunn line Marchant Calculating Machine Co., Oakland 8, Calif.—The 
including the new Starline’ full line of Marchant calculators was exhibited under the 

was assisted direction of Ben Burkhart, Cincinnati sales manager, and 

Paul Pale, incoming Cincinnati sales manager. 

Shown were Monroe Calculating Machine Co., Inc., Orange, N. J.—Mon- 

bookkeep- roe adding, calculating and bookkeeping machines, and the 

on exhibit. In charge of 


of office desks was on display, 
models. M. C. Vaught, merchandise manager, 
by Maurice Potter, salesman. 

Hadley, Charles R., Co., Los Angeles 12, Calif. 
bookkeeping and accounting forms, and machine 


ing and accounting forms. Howard Noble, Chicago division Monomatic CAA calculator were 
manager, and Jack Stewart of the Cincinnati office were in demonstrations were branch manager A. J. Zonny and E. A. 
attendance. 30ehm of the Cincinnati office, and branch managers C, E 
Holmes, Charles E., Co., Cincinnati 2, Ohio.—Exhibited by regs E tne: vs ts —?_ 7 Cotton, Louisville, Ky., and 
this firm of manufacturers’ representatives was label-gluing Art Jones, unting ton, : a. . P 
equipment, moistening equipment, stenciling, marking and Mosler Safe Co., Hamilton, Ohio.—The Mosler line of 
shipping equipment, plus the Triner scale line Charles E safes, vault doors, insulated record containers and safety 
Holmes, president, was in charge deposit boxes was shown. Supervising the booth was Ro- 
aii , land Kyle, wholesale representation and dealer contact 
International Business Machines Corp., New York 22, N. Y. divisic a . . epre € ) 
Displayed was the IBM line of electric punched-card ac- comindss : : See ce , 
Rpm, machines. time ononedairn indic : and signaling Muzak Corp., New York 3, N. Y¥.—The booth featured ad- 
systems, and the new electronic multiplier, « pable of mak- vantages and details of Muzak’s music for industry and 
ine 100 multiplications per minute. Spe twninge was dem- offices. Roger L. Thaxter, sales promotion director, was in 
nstrated on the IBM Electromatic typewriter by Miss Stella atte ndance. a t : 2 
Pajunas, champion typist. In charge were W. P. Westfall, McBee Co., The, New York 17, N. ¥.—Keysort punched 
accounting machine manager: W. B. Sanford, electric type- cards, machines, devices and equipment for processing were 
writer division manager, and C. F. Dear time recording displayed Robert McCormick, assistant to the sales man- 
division manager, all of the Cincinnati offic ager, was in direct charge. 
Kee-Lox Mfg. Co., Rochester, N. Y¥.—The company’s line (Turn to page 125, please) 
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MODEL 90 


Automatic feed, 
hand-operated 
Mimeograph 
eVaeliTe Mel] lilac rele 


MODEL 91] 


Ready for delivery now 


MODEL 90: for highest quality duplicating MODEL 91: copies by tens or hundreds—in 
at the lowest cost consistent with quality. color or in clear, permanently readable. black 


Ideal for ‘short runs”... for schools and and white. Results you can be proud of. 


branch offices. <. Medium price. 


Easier Stencil Preparation— 


Better Duplicated Copies 


The new high-visibility cushion sheet for use with 
Mimeotype (blue) stencil sheets is a major improvement 
in stencil duplicating. 

High visibility—easier on the eyes when typing 
stencils and proofreading. Easier, quicker corrections. 


High-quality copy, sharp letter outlines, blacker 
reproduction. ~ 


Ask your distributor for details. 


COPYRIGHT 1947, A. 8. DICK COMPANY 


<>The Mimeograph brand duplicator 


| ee ee ee ee 
MIMEOGRAPH is the trade-mark of A. B. Dick Company, Chicago, registered in the U.S. Patent Office 
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WELLS ANNOUNCES NEW POSTURE-RITE LINE 

A new line of upholstered Posture-Rite chairs was 
recently announced by Wells Office Furniture Com- 
pany, 725 S. LaSalle St., Chicago 5, Ill. The executive 
swivel chair No. 2601 with genuine leather covering is 
pictured herewith. 

The unusual contour of the chair back is described 
by the company as one of the outstanding features 
of the line. 

These new executive upholstered chairs with spring 
seat construction may be purchased covered with 





WELLS EXECUTIVE SWIVEL CHAIR 


Duran or genuine leather. Foam rubber seats are 
available at a slight additional cost. There are four 
numbers in the line including No. 2601, a junior 


executive model without arms, and also companion side 
chairs for each one of the swivel chairs. 
oT 
NEW ALL PLASTIC T-SQUARE ANNOUNCED 

A new all plastic T-square to be sold at a popular 
price is now being marketed by The C-Thru Ruler 
Company, Hartford, Conn. 

The C-Thru Ruler Company, who introduced the 
first all plastic T-square, have utilized new manufac- 
turing methods in order to make a plastic T-Square 
that could be sold at a low price. A 24-inch size will 
be retailed for $2.25, and other sizes will be propor- 
tionately low priced. 

Features include edges of absolute accuracy, and flat 
surfaces that allow a snug fit on top and sides of the 
drawing board. The plastic is completely transparent 
to permit an unhampered view of subject matter at 
all times. The arm is not just glued to the flat 
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surface of the fixed head, but is fitted into a specially 
cut recess to insure even greater accuracy. 
Available in 15-, 18-, 24-, 30-, 36-, 42- and 48-inch 





NEW C-THRU PLASTIC T-SQUARE 


sizes, aS well as other sizes on special order, the C-Thru 
T-square is light and easy to handle. Complete infor- 
mation may be obtained from the C-Thru Ruler Com- 
pany, 827 Windsor St., Hartford, Conn. 
eT se a 
COPY-RIGHT PRESENTS IMPROVED COPYHOLDER 
The manufacturers of the Copy-RIGHT copyholder 
announce the adoption of an “anchor” for wide sheets 
at the upper left side of the paper-holding feature. 
This spring-tension, rubber-tipped anchor operates 


YS A. 





r 


NEW COPY-RIGHT SHEET ANCHOR IN USE 
independently of the series of individual paper grippers 
released by a handle at the right. By first anchoring 

the upper left end of flimsy sheets and wide papers L 
under the independent anchor, the typist can easily Cc 
and quickly line up the sheets in a perfectly straight 
position all the way across before letting down the 
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Smith-Corona 


...no finer office typewriter! 








Smith-Corona 


...no finer portable typewriter! 





Smith-Corona 


...no finer desk model 
adding machine! 











Peery product bearing the Smith-Corona label is backed 
by the combined experience and high reputation of these 


two great typewriter names. 


LC SMITH & CORONA TYPEW RITERS INC 
SYRACUSE 1N Y 
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Company, Inc., 543 S. Spring St., Los Angeles 13, Calif., 





paper grippers which hold the pages rigidly in place. 
This is especially valuable in positioning papers 20 
inches or more wide. 

In addition to a batch of sheets, Copy-RIGHT also 
holds note books, binders and all other copy work in 
an easy-to-see position straight in front, just above 
the typewriter carriage. Reading material held in a 
Copy-RIGHT copyholder is actually closer to the eyes. 
Visibility is therefore improved, assuring greater ac- 
curacy. Furthermore, the nervous tension of offside 
reading is eliminated, and the typist sits in a com- 
fortable, erect position that enables her to do her 
best and fastest work without fatigue. 

The manufacturers, Copy-RIGHT Manufacturing 
Corporation, 53 Park Place, New York 7, N. Y., will 
gladly airmail upon request a catalog and wholesale 
price sheet to interested distributors in open territories. 


————7o——_ 
CLAIM ADDING MACHINE CANNOT BE “TRICKED” 
A new improvement has been announced by E. E. 
Thornton, president of the Lightning Adding Machine 











IMPROVED LIGHTNING ADDING MACHINE 


in the form of a mechanical refinement which, accord- 
ing to the executives, makes the Lightning an adding 
machine that “cannot make a mistake.” The refine- 
ment to the machine ‘is such, it is claimed, that it 
cannot be “tricked” into an error. 

The latest improvement follows such innovations as 
non-skid feet to permit one-hand operation of the 
machine and improved dollars and cents markings 
on the answer windows. 


o—e 

NEW RECEPTION ROOM SEATING LINE AVAILABLE 
Royal Metal Manufacturing Company, 175 N. Mich- 
igan Ave., Chicago 1, Ill., has just announced its new 





_ $9 yee 


ROYAL METAL THREE-PERSON RECEPTION ROOM SETTEE 


line of sturdy, colorful seating for reception rooms, 
offices, waiting rooms and lounges. A new three-person 
settee, two-person settee and an arm chair are in- 
cluded in the new line, and will complement arm and 
side chairs previously introduced. 

A special feature is that the frames will be available 
in a plastic-coated finish in a choice of 13 colors, either 
plain or dimpled. Upholstery covering will be leather- 
ette in choice of 32 colors. The frames are solidly 
welded square steel tubes, the legs being equipped 
with non-marring floor glides. Inner construction of 
the seats is all-steel, with seat springs of the no-sag 
type. 

Complete information and prices may be obtained by 
writing direct to the company at the above address. 
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MEILINK OFFERS NEW SECURITY CHEST 
Meilink Steel Safe Company, Toledo, Ohio, has intro- 
duced the new No. FC6 home security chest which 
offers a three-tumbler combination lock as standard 
equipment for the first time. While most of the sales 





MEILINK HOME SECURITY CHEST 


are expected to be with the combination lock, the 
conventional key lock will still be available to those 
desiring it. 

A large door gives easy access to the contents. Built 
like a safe the chest has electric-welded steel plates 
inside and out. The outside is finished in pin seal 
wrinkle baked enamel and the inside has a soft felt 
fiox lining. One hour test at 1700 degrees F. in furnace 
without destruction of contents is claimed. Shipping 
weight is 65 pounds. 








NEW WEAREVER MARLBORO PEN.—The Marlboro No. 850 
features a skilfully tapered 14-K gold point and modern 
stainless steel cap. Listed at $1.95, it is paired with matching 
Wearever pencil No. 50 at $2.75. The Marlboro is one of the 
numbers introduced in the new catalog now being distrib- 
uted by David Kahn, Inc., North Bergen, N. J. 
—_———-o t 


MARK VAN RIPER OFFERS NEW STANDS 

The Mark Van Riper Company, Flat Rock, Mich., 
has announced a new line of improved business ma- 
chine stands from which immediate deliveries can be 
made. 

The manufacturers assert that the tubular steel, 
all-welded joint assembly makes a rigid chassis. Heavy 
hardwood tops and skid-proof feet are other features 
of the new stand. Four models are offered in the line, 








VAN RIPER FLAT TOP BUSINESS MACHINE STAND 


including flat tops, a stand with recessed center sec- 
tion and elevated work surfaces, and a special model 
for continuous forms writing machine. 

Amount of floor space necessary for the operator is 
declared to be only 914 square feet. 


OFFICE APPLIANCES, July, 1947 





yy Bn 


Fa 


; 
















,. 850 ‘Tre .excLusive SHAW-WALKER DEALER 


odern offers his customers 8,000 items matched in appearance 
ae and matched for results. All bear the symbol of quality 
istrib- — “Built Like a Skyscraper’ — the best-known trade- 


mark in the office equipment industry. 
The exclusive Shaw-Walker Dealer leads the field 





ons “Built Like a with products available from no other source, exclusive 
in be Ay Skyscraper” items that buyers want. 

ial The Shaw-Walker 436-page OFFICE GUIDE is rec- 
leavy ognized by dealers as the greatest “junior salesman” 
tures the biggest single source of both new and repeat orders, 
» line, 


in this business. 


Nowhere else can any dealer get all seven profit- 
making features. 





Shaw-Walker exclusive dealers. — The Shaw-Walker 
8,000-item franchise is the trade’s most valuable. I?’s 
worth waiting for. 


* Until we can render prewar service we will con- 
7 tinue giving our entire production to the established 


Largest Exclusive Makers of Office Furniture 
and Filing Equipment in the World 


Factories and Home Office, Muskegon, Michigan 


Prorir ELeEMENTs oF Exciustve S-W FRANCHISE 
ND ® Best Known Trade-Mark ©® Simplified Selling Plan 





co ® A Single Source of Supply ® Exclusive Merchandise 
ode 

4 i ® §,000 Items ® A Flow of Sales Helps © The New Low Desk 

ator a 
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STURGIS ADDS “STANDARD” POSTURE CHAIR 
The Sturgis Posture Chair Company, Sturgis, Mich., 
asserts that it is making a definite contribution 
to economy in the introduction of the new Standard 
No. 612 stenographer’s posture chair, which, the com- 
pany states, fills the need for a good low-priced posture 
chair. 

Three new improvements are made with an eye to 
greater posture comfort: (1) a new feature is the 
“Firm-Flex” backrest support (optional); (2) a new 
1% inch thick seat of padded, resilient “Nukraft,” a 
hair latex cushioning material that distributes the 





STURGIS STANDARD POSTURE CHAIR No. 612 


weight evenly, preventing bumps, waves or any other 
unevenness; (3) a boon to stenographers, a new three- 
way method of making adjustments easily and quickly 
without tools. 

Featured as “the leader in its price class,” the Stur- 
gis Standard stenographer’s chair comes in a selection 
of materials—Versilan, fabric and leather. Seat 
height is adjustable from 17 to 21 inches. The frame 
is of one-inch steel tubular welded construction 
throughout and the finish is infrared baked-on 
enamel. A wide selection of colors assures a perfect 
match with modern office desks. 

Complete details are available from the manufac- 
turer. 


Se a 
JASPER DESK OFFERS EXECUTIVE DESIGN 
Jasper Desk Company, Jasper, Ind., is introducing 

another new desk, the Executive Modern, in walnut 





JASPER EXECUZIVE MODERN DESK 


with island base. The manufacturers state that the 
desk is designed for those business men who like to 
be surrounded by streamlined, functional furniture 
with accent on beauty. 
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Pre-war quality is claimed in addition to new 
features in wood craftsmanship. These include inset 
back construction, recessed pulls on drawers, five- 
eighths inch panels all around and roller suspension 
on the deep drawer. 


ee 
SPEEDLINER TO MARKET DUPLICATOR 

The Speedliner Corporation, 36 S. State St., Chicago, 

Ill., expects by late summertime to put on the market 

an automatic-feed spirit duplicator in addition to its 

present popular machine. The new model also will be 

equipped with a counter attachment without in any 

way affecting the size and compactness of the man- 

ually-operated original model. Price of the new auto- 

matic-feed machine will be within a low-priced range 
for this type of equipment. 


= 2—___—_ 

WATERMAN INTRODUCES PEN FOR CLERICS 

A post-war model pen designed exclusively for cler- 
gymen has been introduced by L. E. Waterman Pen 
Company, 344 Hudson St., New York 13, N. Y. Named 
the Cleric, the pen is manufactured to sell at $5.25. 

Available in jet black with chrome trim, the Cleric 
is companion pen to the pre-war Cloister, Waterman’s 


NEW WATERMAN PEN FOR CLERGYMAN 





model made for nuns, which is being reintroduced to 
the trade simultaneously. Production on the Cloister 
was discontinued during the war because of materials 
shortages. 

One of the distinguishing marks of both the new 
Cleric and the Cloister is the silver cross imprinted 
just below the chrome clip. Hand-ground 14-karat 
gold points are available in medium and fine sizes for 
both models. 


rt 9 
TODD OFFERS PORTABLE PROTECTOGRAPH 
Portable Protectograph check signers are now avail- 
able for immediate delivery, it was recently announced 
by G. J. Owen, vice-president and general sales man- 
ager of The Todd Company, Rochester, N. Y. 
The portable check signer is available in two models, 
hand-operated and motor-operated. It is claimed 





TODD PROTECTOGRAPH PORTABLE CHECK SIGNERS 
Left: hand-operated model. Right: electric model. 





4 


that the hand model Protectograph will sign as many 
as 140 checks in ten minutes, the electric model more 
than 200. 

The Protectograph signature element is declared 
to be as distinctive as a fingerprint, consisting of the 
signing official’s signature itself and an intricate back- 
ground pattern designed through complex mathema- 
tical formulas, both imprinted through four-color 
ribbons. 

Additional disbursement control, unobtainable where 
checks are written and signed by hand, is provided 
by the check signer’s locking and metering system. 
The equipment has two locks for keys to be held by 
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“MANIFOLD SUPPLIES CO, 188 3rd Ave, Brooklyn 17, N. Y, 


CARBON PAPERS HECTOGRAPH UNI-MASTERS INKED RIBBONS 
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separate executives, thus providing the equivalent of 
a countersignature. Every check signed is recorded by 
a non-resetable meter, providing an automatic record 
for justification against serially-numbered checks and 
against vouchers or payrolls approved for payment. 
Cj_F_FRHrHrHKCGC re - o 
AUTOPOINT PRESENTS THE CALENDAIRE 

The Autopoint Calendaire recently announced by 
the Autopoint Company, Chicago, Ill., has a three- 
way utility. It registers temperature and humidity, 
and includes also a perpetual calendar operated by a 





THE NEW AUTOPOINT CALENDAIRE 


simple turn of the white plastic knobs at both sides. 

The Calendaire has a curved, modern design molded 
from lustrous, polished Bakelite in walnut color. The 
patented control feature on the humidity was devel- 
oped by Autopoint Company and meets with govern- 
ment standards, plus or minus two degrees on the 
humidity. 

a a, 

DETECTO POST-O-METER NOW AVAILABLE 

Detecto Scales, Inc., 1 Main St., Brooklyn, N. Y., 
recently announced the availability of the Detecto 
Post-O-Meter, an automatic computing parcel post 





DETECTO POST-O-METER COMPUTING SCALE 


scale. The scale, specifically designed for parcel post 
use, comes in oven-baked morocco. 

The computed result on the illuminated drum- 
chart of the Detecto Post-O-Meter is made visible 
by the simple zoning keyboard. When the operator 
presses down the desired zone key, the computed figure 
alone comes into view. The keyboard windows are 
designed with “gun-sights” so that the operator will 
always know the precise postage due on the parcel. 

This scale, with a capacity of 70 pounds and a sensi- 
tivity down to two ounces, enables the operator to 
weigh parcels with accuracy and speed, claims the 
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manufacturer. The zoning keyboard is set at a 
45-degree angle to facilitate the operator’s reading. 


ee 

AMFILE LEATHER ALBUMS AGAIN AVAILABLE 

Amberg File & Index Company, Kankakee, Ill., has 
available again genuine leather albums in four popular 
colors, saddle tan, green, red and blue. There are 
three nationally advertised sizes to hold 5 x 7 inches, 
8 x 10 inches and 14 x 11 inches prints. 

The same albums are also furnished with 12 pro- 
tective acetate mounts, and extra packages of 12 
acetate refills in the three sizes are available. Further 
information may be obtained from the manufacturers. 


——— 
TEMPO INTERLEAVER AGAIN AVAILABLE 
The Tempo Interleaver, manufactured by the Milo 
Harding Company, Los Angeles, Calif., is reported 
again available. This device is designed for casy at- 








TEMPO INTERLEAVER 


tachment to duplicating machines for automatically 
slipsheeting copies as fast as the duplicator will pro- 
duce them, up to 200 per minute. 

Production was suspended druing the war but the 
device is again being produced in volume at the home 
factory of the Harding firm. 

NEW INK FOUNTAIN ON CUMMINS ENDORSER 

The new Cummins 250 series of endorsing and sign- 
ing machines, which already includes automatic trip- 
ping, inking, stacking and dating, is now equipped 
with an innovation in inking mechanisms—new auto- 
matic ink fountain, providing impressions with a 





CUMMINS ELECTRIC ENDORSER INK FOUNTAIN 


sharpness and clarity usually associated only with 
professional printing equipment and very seldom 
found in office stamping devices. None of the rollers 
need be washed, as is necessary with a printing press, 
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re OUR ; sits in a chair nearly 2,000 
ome JR secretary sits in a chair nearly 2, 
hours a year. Isn’t it good sense and good 
R i business to make sure that her chair is comfortable, 
ign- to reduce fatigue and improve her productivity? 
aa Look at this Goodform Aluminum Chair No. 
uto- 2123. Five adjustments permit it to be fitted to any 
h a individual, and thus provide good seated posture 
and practical working comfort. It is specifically 
designed for use by secretaries, stenographers, typ- 
: ists and machine operators, 
Chair shown is Goodtorm No. 2123 i Goodform Aluminum Chairs have welded joints. 
They will not split, splinter, or develop rough 
GOODFORM | oF * edges to tear hosiery and clothing. Foam rubber 
| cushioning over a shaped seat and back bring a 
Adjustable new sense of seated comfort. The sparkling anodic 
; finish of natural aluminum retains its new appear- 
iH nm P ° 
ALUMINUM CHAIRS ance throughout the years. There is no paint to 
=e f scratch, mar or chip. 
— No, 2123 is the finest stenographic chair on the 
A product o THE GENERAL market. It will last a business lifetime. Itis an invest- 
FIREPROOFING COMPANY ment in good office seating. Greater working com- 
fort with Goodform means improved productivity. 
#95 East Dennick Ave. 
YOUNGSTOWN 1, OHIO 
with 
dom 
llers 
ress, GOODFORM ALUMINUM CHAIRS ¢ METAL DESKS « METAL FILING CABINETS « STEEL SHELVING « STEEL STORAGE CABINETS 
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and adjustments are seldom necessary. Impressions 
dry instantly, because the ink is rolled down to a 
thin, uniform film before being applied to the type, 
and the ink is formulated to dry by penetration rather 
than evaporation. 

One large-diameter, precision ground, steel roller 
rotating in the reservoir, picks up the ink. A small 
roller geared to turn at a slightly different surface 
speed has a combination wiping and squeezing action 
which spreads the ink to a perfectly even film on the 
surface of the steel roller. The rubber printing roller 
has secondary squeezing action when picking up the 
ink from the steel roller and transferring it to the 
type faces on the curved printing plate. 

Cummins Business Machines, 4740 Ravenswood ave., 
Chicago 40, Ill., have placed the new ink foun- 
tain in production and it is now standard equipment 
on Model 250 endorsers, Model 250 check signers, and 
Model 252 endorsers (for attaching to microfilming 
machines). 

The Cummins fountain is of particular advantage 
on signing machines because it insures every impres- 
sion being identical. Also, since a machine equipped 
with it can successfully reproduce complete impres- 
sions as fine as a 56-screen halftone, it permits the 
incorporation of individual personalized backgrounds 
in signature plates which are not duplicable by ordi- 
nary means and much harder to duplicate than a hand 


signature. 
RE tien ante, en 


WISCONSIN FIRM OFFERS CASH BAGS 
Canvas Products Corporation, 19 E. McWilliams St., 
Fond du Lac, Wis., is offering a leather-welted, canvas 
cash bag for handling valuable possessions or written 





se 


NEW CANVAS PRODUCTS CORP. CASH BAG 


matter, as well as money. The bags are constructed 
of 21.6-ounce tan duck and come in varied sizes of 


8 x 10, 8 x 12 or 8 x 14 inches. A zipper crosses the 
entire top and is locked with a brass-cylinder pin 
tumbler padlock closely fitted over a special style 
zipper handle and then slipped through metal grom- 
mets in the bag. 

For identification of a customer’s or firm’s names 
or numbers, cardholders, colored sewed lettering or 
printing is available. 


ee 
HAMILTON-KING OFFERS NEW DESK SET 
Hamilton-King Company, 273642 Colorado, Los An- 
geles, Calif., has introduced the Spil-Pruf desk set, 
claiming that the reservoir will not spill or allow ink 
to escape if the device is accidentally pushed over on 
the desk or knocked to the floor. It is asserted that 
ink can not escape even if the reservoir is completely 
inverted. 
The manufacturers claim that the reservoir permits 
a tidal action that keeps the pen point constantly 
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bathed with ink, eliminating frequent dipping and 
preventing the “souring” action caused by stagnation. 

The dual-purpose pen is equipped with two inter- 
changeable writing nibs; one nib containing a pen- 





HAMILTON-KING SPIL-PRUF DESK SET 


point for standard writing and the other a fine line 
penpoint usually preferred for record or accounting 
work. 

A small drawer in the base of the reservoir provides 
a convenient space for stamps and storage of the 
extra writing nib furnished as standard equipment. 


I 
TRENDICATOR OFFERED TO THE INDUSTRY 
A new type of visual control board called Trendicator 
is now being manufactured and distributed nationally 
by L. M. Osborne Company, 45 Second St., San Fran- 
cisco, Calif. 
The manufacturers point out that this is a mechan- 
ical visual control board of extreme fiexibility, used 
for graphically presenting and portraying facts and 











NEW TRENDICATOR VISUAL CONTROL BOARD 


data in correlated manner. Items with factors such 
as time, quantity, percentages, dollars and operations 
can be related one to the other and each to the over- 
all requirements in such a manner that individual 
item analysis is completely eliminated. 

Features of the Trendicator include the use of 
colored plastic tapes which may be progressed from 
either side of the board, and the master guide chart. 
Trendicator is so designed that on the surface of the 
master guide chart, which is placed in back of the 
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That’s Royal Portable for you . . . a winner every time! 
For Royal is the world’s champion portable . . . the 
most popular and the fastest-selling portable typewriter 
on earth! 
And why not? Royal Portable has everything a cham- 
pion needs . . . speed, durability, ease of operation . . . 
plus features none but a champ can claim! Such fea- 


tures as these: 

“Magic” Margin (only Royal has it) is a famous time- 
and trouble-saver. You move the carriage to any position, 
flick the “Magic” Margin lever, and there you are, with 
margin set! No fuss, no fumbling! 


“Touch Control” (that outstanding Royal feature) ad- 
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justs key tension instantly to fit the operator’s touch... 
whether he or she pounds the keys, or skips lightly 
around on the keyboard. A big help to any typist! 
Finger-Flow Keyboard is standard in size and key slope. 
Writing on a Royal Portable is like writing on a Royal 
Standard, because keyboards are identical in size. 

And then there’s a host of other Royal features, such 
as Automatic Paper Lock, and the fact that Royal 
Portable is THE portable with the keyboard and the 
features of a standard typewriter. All these add up to 
the reason why Royal Portable is... 


A winner every time! 


You can’t lose by backing a winner! And Royal is the 
most popular and fastest-selling portable typewriter in 
the world. 


So display Royal Portables ... push them. . . demon- 
strate them to your customers. You’ll make more money 


—because you'll sell more typewriters! 


The Winner. . . and World’s Champ! 


ROYAL PORTABLE 


THE Standard Typewriter in Portable Size 


‘Magic” and ““Touch Control” are registered 
trade-marks of Royal Typewriter Company, Inc. 
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tapes, can be applied a transparent mat-surface plastic 
on which can be entered any written data for purposes 
of scheduling, and so forth. Trendicator is manufac- 
tured in a size which provides 75 items of two colored 
tapes each or a 25-item board of two colored tapes 


each. 
Reeeben ee 


INTRODUCE CARBON NUMBERING MACHINE 

William A. Force & Company, 216 Nichols Ave., 
Brooklyn 8, N. Y., has announced a new hand model 
numbering machine designed especially for printing 


NEW FORCE CARBON NUMBERING MACHINE 


through multiple carbon forms. The machine is en- 
graved with Gothic characters and fitted with a metal 
handle to increase the sharpness of the impression. 
When required to support larger forms, extension 
tables, as illustrated, are supplied. The combination of 
features is said to allow uniform and legible impres- 


sions through as many as ten to 15 part forms. 
—= 


NEW UTILITY TABLE OFFERED BY PARAMOUNT 

Paramount Fabricating Company, 1644 W. Lafayette 
Blvd., Detroit 16, Mich., has introduced a new desk-hi 
utility table for office use. The manufacturers assert 
that the utility table is suitable as a stand for 


NEW DESK-HI UTILITY TABLE 


seldom-used office equipment or machines, as « maga- 
zine table, as a stand for extra telephone or inter- 
communicating sets, and to hold accessories for draft- 
ing and engineering supplies. 

The table accessories include a guard rail in match- 
ing colors to fit the top or either shelf. Casters may 
be obtained at an additional charge, the standdrd 
table being equipped with non-skid rubber caps. Baked 
enamel finishes are in office gray, green or walnut. 
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NEW GUIDE FILE HAS SLID-O-MATIC TOP 

Guide System & Supply Company, 335 Canal St., New 
York 13, N. Y., recently announced the new Guide-O- 
File, featured by the Slid-O-Matic top which com- 
pletely disappears at the slight push of the finger. The 
top slides back into place with equal ease, claim the 
manufacturers. 

This is a type of personal file in which information 
can be kept readily accessible. The file is smartly 
fashioned of steel, finished in gray. The unit is 
equipped with 25 Guide-O folders complete with ad- 
justable metal tabs and an assortment of inserts for 
tab headings. The stand, mounted on rollers, is de- 
clared to be the right height for easy reference. The 
file is also available without the stand. Complete in- 
formation will be sent by the Guide company to all 
interested dealers. 


ee 

CLEVELAND FIRM OFFERS POSTAL SCALE 
A new small home and office postal scale, Model 
101A, has just been announced by Accurate Parts Man- 


ufacturing Company, Cleveland, Ohio. The compact 





NEW ACCURATE HOME AND OFFICE POSTAL SCALE 


scale is all-metal and is equipped with a cantilever 
spring for accuracy. Domestic rate tables are carried 
and the scale easily adjusts to zero. Colors are office 
green, red and ivory. Priced at $1.50, the scale weighs 


up to 12 ounces. 
te ee 


S. NEMES OFFERS DELUXE OFFICE BAR 
S. Nemes, 2631 Lehmann Ct., Chicago, manufacturer 
of custom-built office furniture, has introduced as his 
latest innovation a combination liquor-cabinet and 
bar, containing a built-in electrical refrigeration unit 


NEMES COMBINATION LIQUOR CABINET AND BAR 


of eight cubic feet capacity, equipped with three ice- 
cube trays and affording additional room for storage 
of luncheon meats or liquid refreshments. 

Complete equipment of assorted glassware comes 
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Analyze these factors —cost to you . . . selling price see 


exclusive features .. . salability—and you will find that 
YOU MAKE MORE DOLLARS per chair when you sell a Sikes 
“customized” posture chair! You can prove easily that the 
Sikes chair actually saves your customer money through its 


patented features which provide ‘all-day working comfort”. 


Yes, Sikes exclusive ‘all-day working comfort"’ is a cost- 
saver because it assures greater productivity. You can show 
this to your customer in cash savings per hour, per day and 
per year. You can also prove that the Sikes chair represents 
only 7/10 of 1% of the combined annual cost of a type- 
writer, stenographer and chair unit. 


. . Sikes 


Clerical Posture Chairs are the most economical chairs for 


Therefore, the answer behind the price tag is . 


your customers to buy. Send for the detailed “breakdown” 
of costs and savings that prove this. 


SIKES SALES REPRESENTATIVES 


F. J. BLOEMPOT H. WRIGHT JOHNSTON 
1 Park Ave., New York, N. Y. 1724A Merchandise Mart, Chicago, Ill. 


H. W. KOEHN, JR. R. T. MALONE 
20 Churchill St., Buffalo, N. Y. Rovte 1, Box 596, Dallas 8, Texas 
WALTER H. GERWIG ROSS R. WEST 


P.O. Box 976, Parkersburg, W. Va. 


Please Address All Inquiries to Buffalo 


THE SIKES COMPANY, INC. 


20 CHURCHILL STREET BUFFALO 7, N. Y. 


115 Front St., San Francisco, Calif. 



















































Eveculive 


Sa lisfaction 


A dignified, impressive atmosphere is an 






important factor in the administration of business affairs. 
To such an atmosphere color harmonized “Y and E” 
Style-Master Steel Office Suites contribute a restful 


dignity that complements the keenest executive talent. 
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60, 1015 JAY CHESTER 3, N.Y 
N AND ERBE MFG. CO., 1015 JAY ST., RO 
YAWMAN | 


Franchise That Means Quality Merchandise 
The 





with the bar which, if desired, may be obtained with- 
out the refrigeration unit. When the top and doors 
are closed, the unit has the appearance of a hand- 
some cabinet for almost any purpose. When the two- 
leaved top is opened, a beverage bar is formed, com- 
plete with a central top receptacle for serving food or 
bottled goods. 

The item is furnished in beautiful genuine walnut 
and mahogany or their veneers. The manufacturer 
will, at the special request of the purchaser, match 
other office furniture. 

ae ea re 
OFFER NEW TORK COMMERCIAL WALL CLOCK 

A new Tork Safety-Set commercial wall clock is 
offered to the trade by the Tork Clock Company, Inc., 
Mt. Vernon, N. Y. The manufacturers assert that the 
new wall clock features high reflectionless visibility 





TORK COMMERCIAL WALL CLOCK 


and an exclusive electrosetting mechanism. Housed in 
a heavy spun-aluminum case 16 inches diameter across 
at the wall and two and three-fourths inches deep, 
the dial is almost a full 14 inches wide. The numerals 
have readibility at 100 feet or more distance. There is 
no glass front. 

The movement is a rugged self-starting synchronous 
motor with high precision gear train. Three models 
are available at prices ranging from $16.50 to $18 and 
without minute marks at $15. 

9 
NEW RAZOR BLADE CONDITIONER ON MARKET 

Intrigued by the notion that no barber shaves a man 
without first stropping the razor, Blade Master, Inc., 
has introduced a compact, vest pocket-size blade con- 
ditioner that permits the shaver to follow the same 





“BLADE MASTER” RAZOR BLADE SHARPENER 


safe practice at home in just ten seconds. It isn’t 
daily shaving, tender skin or tough beard that leaves 
the face sore, says the manufacturer, it’s the metallic 
fuzz left along the edges by the production of blades 
at a rate of up to 400 per minute. These “buzz-saw 
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teeth” chew up the skin, pull the whiskers painfully 
and make daily shaving a chore. 

Just ten seconds of honing with “Blade Master” 
removes these “teeth,” improves the blade the more 
it is conditioned. Some users, the company reports, 
claim as many as 50 and 60 shaves from one double- 
edged blade, as a result. Both edges are honed simul- 
taneously by the rotary action of this unusual blade 
conditioner. “Blade Master” retails at $1.95. Further 
details are available by writing Blade Master, Inc., 
Dept. 10, 315 East 91st St., New York 28. 
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NEW BAKELITE SPEED-O-SCOPE NOW BEING DELIVERED. 
Ready for distribution by its manufacturers, the Speed-O- 
Print Corporation, 161 E. Grand Ave., Chicago 11, Ill., is the 
new de luxe Speed-O-Scope with a warp-proof molded bake- 
lite chassis. Other features of the new scope include a 
ceramic finish glass writing bed, parabolic-shaped metal 
reflector which assures even light distribution, 60-watt 
lumiline light extending the full length of the glass, type- 
writer scale at top and sides, and stencil button bar for use 
with all stencils with standard punching. The unit is deliv- 
ered complete with long T-square, triangle, writing plate, four 
spring steel stencil clamps, stylus and service manual. List 
price of the scope is $34.50. 


—————~>1—= 2 —_ 
NEW-TYPE OFFICE CUSHION READY FOR TRADE 
The Brewster Manufacturing Company, 1274 Flat- 
bush Ave., Brooklyn 26, N. Y., has just marketed a new 





BREWSTER PLASTIC-COVERED OFFICE CUSHION 


colorful office cushion of foam rubber covered with 
plastic fabric. Claimed by its makers to be dustproof, 
verminproof, non-fading and non-combustible, the new 
cushion may be wiped clean in a few seconds with a 
damp cloth. Because of its foam rubber filling, it 
never sags out of shape. The cushions, available both 
in executive and steno sizes, are two inches thick. 
Complete descriptive literature and price information 
is available from the makers on request. 
sconicaccnadagidiambasily 

NEW PHOTO ALBUMS READY FOR DISTRIBUTION 

Susan Ranney, 507 Fifth Ave., New York 17, N. Y., 
has just announced two new photographic albums— 
the Sportsman’s and the College Girl’s—each smartly 
fitted with a one-quarter-inch top-grade birch cover 
and brass hinges. Both types have 1312 x 10-inch 
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FIRST TO BRING BACK 
THE LUXURIOUS COMFORT 
OF SOFT FOAM RUBBER 
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covers and contain 16 photographic sheets 12 by 10 
inches. Additional sheets may be added as needed. 
The Sportsman’s album cover is hand painted with 
sports scenes for a man, the College Girl’s with about 





RANNEY COLLEGE GIRL AND SPORTSMAN’S ALBUMS 


20 sketches featuring a co-ed’s activities. The inside 
front covers may be inscribed with any name or in- 
scription at five cents per letter, minimum charge 
50 cents. Additional information may be obtained by 
writing direct to the manufacturer. 
_———_= > o—————_—_— 
DIXON LEAD HOLDERS AGAIN AVAILABLE 


The Joseph Dixon Crucible Company announces the 
return of Dixon Eldorado lead holders, No. 163 single- 
pointed and No. 164 double-pointed precision instru- 
ments for the draftsman, engineer and artist. 

Equipped with a patented clutch mechanism, they 
are said not to wear down nor harden. The diameter 
of the grip is the same as that of a regular drawing 
pencil and the fluting on the grip keeps the fingers 
from slipping. 

The single-pointed No. 163 is a six-inch long tapered 
hexagonal pencil with a movable lead indicator and 
an aluminum tip. The No. 163-S is designed to accom- 
modate softer grades of No. 165 Eldorado leads. The 
No. 163-H is designed for harder degrees on No. 165 


leads. 

The double-pointed No. 164 permits the convenient 
use of two different degrees of hardness in one pencil. 
It is equipped with two movable indicators for identi- 
fying lead degrees. Hexagonal in shape, the pencil is 
57% inches long. 


SAINBERG 
ADDS 
LEATHER 
LAMPS TO 
LINE 

Sainberg & 
Company, Inc., 
37 W. 26th St., 
New York, 
N. Y., manufac- 
turers of leath- 
er desk acces- 
sories, has an- 
nounced the 
addition of 
leather lamps 
to its No. 762 
executive se- 
ries. This No. 
762 line now of- 
fers a selection 
of more than 20 
different match- 
ed leather ac- 
cessories in an 
open stock. The 
leather is Cor- 
dova finish top- 
grain cowhide, 
hand tooled 
with 24-karat 
gold Grecian 
border. The col- 
ors are brown, 
green, maroon 
and saddle. 





PLASTICRAFT OFFERS BALL-POINT SETS 


Pasticraft Specialties, 3222 W. Cermak Rd., Chicago * 
23, Ill., recently announced that their complete line © 
of fountain pen desk sets is now available with ball- 


point, as well as the conventional type of nib. 


The Revere desk set line includes single plastic sets 
with pen only, double sets with pen and pencil, and © 


onyx sets with pens and ashtray combination. These 
sets are available in bright red, kelly green, yellow 
or pearl and black with the taper of the pen matching 
the color of the disc on the base. The double sets are 
available with or without swivel discs. Inquiries can 
be directed to the company’s Chicago address. 


L. HYMAN SUPPLIES OVERSEAS BOXES 
L. Hyman & Sons, paper merchants at 102 Prince 
St., New York City 12, N. Y., recently announced that 
they are now able to furnish immediate delivery on 
the overseas boxes, which are being widely sought for 





the shipment of food and clothing to less fortunate 


persons in foreign lands. 
The 42-inch box holds 11 pounds of food and the 
66-inch size holds 11 pounds of clothing. 


See 


CHARLIE LIPMAN MOVES HEADQUARTERS 
On June 1, Charlie (Graffco) Lipman moved into new 
offices at 10 Thomas St., New York 7, N. Y. Corres- 
pondence will reach him there despite his habit of 
being on the road a good share of the time. 


x7 — -___——— 


NAT BLISH MANAGES A BASEBALL TEAM 
Nat P. Blish, New England representative of Rey- 
burn Manufacturing Company, Inc., Boston, Mass., for 
the past 23 years, has an interesting side line in the 
management of the Belmont semi-pro baseball team. 
Mr. Blish has reason to smile over the standing of the 





BELMONT BASEBALL CLUB LINEUP.—Front row: Ralph Gif- ” 
ford, mascot; Toots Thomas, catcher; Reid Buckley, pitcher: 
Bill Donovan, first base; Chick Coole, pitcher: Bill Dewire, 
outfield. Back row: Russ Bedessa, outfield; Myles Coates. 
pitcher; Art Dowd, outfield; Chet Harrington, second base; 
Chris Ray, shortstop; Rudy Busa, third base; Cliff Morey, out- 
field: Nat Blish of Reyburn Mfg. Co., Inc., team manager. 


team with seven victories and a lone defeat in the 
first eight games of the Paul Revere League of 12 
teams. 

Composed entirely of war veterans, the team not only 
provides exercise for the players but is also assisting 
in combating juvenile delinquency through the arous- 
ing of a healthy fandom interest among the youth. 

Many of the players were in action in foreign coun- 
tries, holding ranks from lieutenant commander 
private. Some had opportunity to play baseball while 
in the service and the pitcher, Reid Buckley, won two 
games in the Philippines against big league opposition. ; 
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DONT GUESS-DONT GAMBLE/ 


You don’t have to resort to crystal gazing to know 
that this M & V 5-Point Sales Plan will help you get 
new customers and keep old ones. You'll need no 
Swami to tell you that this sure-fire, sales promo- 
tional plan will build sales and increase profits— 
because it’s been tested and proved in the field, 
not by long-haired efficiency experts who know all 
the answers—even though they've never called on 
a protesting customer, but by practical salesmen 


who have proved that it works—when it's worked! 


Salesmen go for it in a big way, because they know 
it PRE-SELLS prospects for them. Best of all—it 
enables them to get their foot in the door and sell 
many more items than typewriter ribbons and car- 
bon paper. You'll find it the answer to one of your 
most important sales problems—for it gives the 
salesman confidence in himself and the company he 
represents. Write today, for full details about the 
M & V 5-Point Sales Plan* and discover how effi- 


ciently it can work for your company. 





MITTAG AND VOLGER, INC. 


ESTABLISHED 188! 
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AKE it from dealers who know, you just can’t go wrong 
tieing up with, and sticking to the G/W ‘‘1-2” combina 
tion. One sells the other—so there’s your extra volume ané 
repeat business that counts big when you add it all up. Yes 
dealers ‘‘Sell Them Together”’ for extra sales, extra profits 


I. Safeguard Filing Outfits 


Customers really go for these easy-to-buy, easy-to-use Outfits. They com 
ready-packaged for use in any 1-, 2-, 3-, or 4-drawer letter size file. Every 
thing is included—guides, miscellaneous folders, individual folders, gummé 
labels, out guides, and instruction sheet. It’s handy to show, simple & 
sell, and stimulates a steady flow of repeat business. Initial dozen bring 
you a supply of the famous Find-i-tis booklet, and a handsome counté 
piece for displaying an actual 1-drawer Outfit. 


“SAFEGUARD’" FILING SYSTEM 
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ime and Precision-built for feather-touch operation, even when filled to capacity, 

these world-famous GlobeArt cabinets are first choice with discriminating 

buyers everywhere. Top quality materials and expert design assure years 

profits of lasting dependability, enable you to sell them with complete confidence 
of customer satisfaction. Get your share of business from hundreds of live 
prospects in your territory NOW! 


up. Yes 


fits 


‘hey com Dealers say: “We are selling a Safeguard Outfit with 


e. Every, Practically every G/W filing cabinet” . . . “It’s so much easier to sell the 

, gummel cabinets when we feature Safeguard with them.”” THAT’S what we mean 

simple when we keep saying: “Sell Them Together’. It spells profits you can’t 

ven bring ford to miss—and it builds continued customer loyalty! Many proved 

1e counte. Selling aids available without charge. The Globe-Wernicke Company, 
Norwood, Cincinnati 12, Ohio. 


Globe - Wernicke — bimrsim”™ 


Bookcases 





STEEL FILING CABINETS Stationers’ Supplies 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 


of this journal their headquarters. The staff at the main office, 600 W. Jackson Blvd., Chicago, and the staff at 

the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park Ave., New 

York, will be happy to be of any possible service. While the facilities at New York are not so many as at Chicago, 
there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mrs. S. S. Elliott 





London, England, June 8. 

The Typewriter (and Allied) Trades’ Federation held 
its 25th annual general meeting on April 23, 1947, in 
the Waldorf Hotel. 

The meeting was well attended, some 80-odd mem- 
bers being present. President Bernard Lowthrop oc- 
cupied the chair and was supported by members of 
the council. 

The statutory business was conducted in the usual 
manner, which included the election of officers for the 
year. The officers elected in 1946 were returned unop- 
posed. They are as follows: 

President, Bernard Lowthrop; vice-presidents, Man- 
cell Gutteridge and Claude Potter; treasurer, W. Lor- 
raine Haig. 

An item of outstanding interest to members was the 
elections for the seven vacancies on the council. This 
was held by means of postal ballot, with the following 
results: H. W. D. Buckeridge, Stanley E. Cohen, E. S. 
Dumont, W. E. Sculthorp, W. F. Sleath, H. E. Stewart 
and V. H. Wake. 

During the proceedings, President Lowthrop gave an 
account of the year’s work, during which he referred 
to the fact that within a period of some 15 or 16 months 
the membership had increased by approximately 25 
per cent, the total number of members to date being 
580 members. 

The reports of the standing and sectional commit- 
tees were well received and a deserving tribute was 
paid by members to the unselfish and arduous work 
which had been put in by these committees in the in- 
terests of the members of the trade as a whole. Tributes 
were also paid by the president to the members of the 
council, branch chairmen and branch honorable sec- 
retaries, the latter being referred to as “them wot 
does the work.” 

The proceedings terminated at approximately 12:45 
p.m. followed by a luncheon which proved a very happy 
and carefree gathering. 


Extraordinary General Meeting 


Prior to the annual general meeting and following 
an adjournment until after lunch, there was an extra- 
ordinary general meeting of the Federation to consider 
the adoption of revised rules as prepared initially by 
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the rules revision committee, and subsequently ap- 
proved by the council for submission to members. It 
was recalled that this committee had been brought into 
being some four years previously to revise the existing 
rules in view of modern developments. The committee 
was headed by W. Lorraine Haig. 

After discussion of various proposals put forward 
by Stanley Cohen and others, slight modifications were 
made and the rules adopted for submission to the Reg- 
istrar of Friendly Societies. 

The day’s proceedings terminated at 4 P.m. 


T.T.F. Ladies’ Evening 


The Typewriter (and Allied) Trades Federation of 
Great Britain and Ireland held its annual Ladies’ 
Night in the Dorchester Hotel, Park Lane, London, W. 1., 
on Tuesday, April 22. 

“Tommy” Low of Low’s Typewriter Co., Ltd., in 
charge of the arrangements, was sufficient guarantee 
that it would be a howling success. Consequently, each 
one of the 280 members and guests present had a de- 
lightful time. A “post-war effort with a pre-war flavor,” 
President Lowthrop described it. 

The proceedings opened at 7:00 p.m. when President 
Lowthrop of Hull and Mrs. Lowthrop received the 
guests. Incidentally, the bouquet which Mrs. Lowthrop 
carried and which was presented by the Federation, 
was passed on by her to the wife of one of the prom- 
inent council members, Mr. “Vic” Wake, who has been 
ill for some considerable time. Dinner was at 8:00 P.M. 
and dancing followed until well after midnight. 

The principal guests were Sir Frederick and Lady 
Leggett. A witty speech, which included several amus- 
ing anecdotes, was delivered by Sir Frederick in pro- 
posing the toast of “The Federation,” the reply to 
which was made by President Bernard Lowthrop. Claud 
Potter, the junior vice-president, proposed “The 
Ladies” and Mrs. “Blossom” Low responded. 

During dinner each lady received, as the gift from 
the Federation, a handsome powder compact, and fur- 
ther excitement was provided throughout the evening 
by many “surprises” in the way of small gifts. 

As a Yorkshireman would say (and President Low- 
throp hails from that County of Broad Acres) it was a 


(Turn to page 142, please) 
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an all-purpose cabinet: 


for Office Supplies 

for Printed Matter 

for Tools and Dies 

for Spare Machine Parts 
for Photographic Supplies 
for Confidential Records 
for Liquor, etc. 








A NEW ; 
MULTI-PURPOSE COLE STEEL 


STURAGE CABINE! 











A sturdily constructed cabinet of heavy gauge 
steel. Will pay for itself over and over again by 
preventing waste and pilferage. Doors are thor- 
oughly reinforced and are equipped with a two- 
way locking device controlled by a paracentric 


lock. Two adjustable steel shelves. Olive green 
baked enamel crinkle finish. 


Size: 372" high, 30” wide, 182" deep 
No. 349L $45.00 


COL STEER EQUIPMENT AE OMPAN Y 


285 Madison Avenue, New York 17, New York 










ANNOUNCING A NEW DEVELOPMENT! 
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COLE “AIR FLO” ‘ 
| 

only hardened steel | 
precision bearings used | 
The only cabinet having | 

Air Flo drawers... | 

| 

The only cabinet having | 

a suspension cradle within | 

a suspension cradle... | 

** For use with standard vertical folders No. 1002. Desk height, letter size, 2612" 









or hanging folder. 





COL STEEL EQUIPMENT COMPANY 
285 Madison Avenue, | ae Col an A) a 
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With single swinging 
side shelf. 


No. 855 
LETTER SIZE 


$46.95 


No. 859 
LEGAL SIZE 


$54.20 


Made of heavy gauge furniture steel. 
Equipped with spring compressor, ball 
bearing rollers and four swivel casters. 
Bright smooth cadmium finished hardware. 
Crinkle olive green or Cole gray finish. 


TAKES ALL TYPES OF FOLDERS: 


Hanging folders, standard folders, eyeleted guides, 
No. 854 


LETTER SIZE 


$42.70 


No. 858 
LEGAL SIZE 


$49.95 
SPECIFICATIONS 


(FOR ALL MODELS ON THIS PAGE) 


LETTER SIZE - sary 
High Deep , side shelves. 
No. 856 
LETTER SIZE 


$51.20 


Overall height 304,” No. 860 
LEGAL SIZE 


Upper section : 10%,” 24” 
File drawer 10%,” 244,” 
Utility drawer 3%” 243,” 


LEGAL SIZE . $58.45 


Deep 


Upper section ; 24” 

File drawer : 244," 
Utility drawer x 243," 
Overall height 304,” 
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; oe) i STEEL EQUIPMENT COMPANY 
285 Madison Avenue, New York 17, New York 





CAN 

BE 

BUILT UP 
INTO 
MULTI-UNITS 
WITH BASES 
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6 Drawer Unit 
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10 Drawer Unit 8 Drawer Unit 


COLE STEEL SECURITY BOXES 


No. C1505 
Size 16” x 12” x 734” 


pped with combination lock. 


No. C180Y 
Size 11%” x 7% 


Yole Paracentric Lock, 2 corrugated keys 


Equ x 434,” 


Co!e Gray Crinkle finish. 
$1 35° Green Crinkle finish 
$g00 

“A 


+ 


ai No. C¥303 
No. C180 


Size 11%" x 74%," 


Crinkle Green or Cole Gray 


$550 


131,” 10) 
x 44,” Size 13 2 x 8 
Equipped with disc tumble 


Green Crinkle f 


oo | 7° 


nish 
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285 Madison Avenue, 


COLE-DELUXE GARD CABINETS 

















with base with base with base 

card size card size card size 

3x5 3x5 3x5 

$41.50 $28.90 $35.20 

ONE DRAWER UNITS TWO DRAWER UNITS 
No. C335 — 3x5 — $3.60 No. C3352 — 3x5 — $6.30 
Card Olive Card Olive 

No. Size Capacity Height Width Depth Green No. Size Capacity Height Width Depth Green 
C335 3x5 1500cards 5%” 6Y,” 16” $3.60 C3352 3x5 3000cards 5%” 127%” 16” $6.30 
C346 «4x6 1500 " 6%” 7%” 16° 4.20 C3462 4x6 3000 6%" l4%6” 16” 7.20 
C358 5x8 1500 7%" 9%” 16” 5.40 C3582 5x8 3000 7%," 18%” 16” 9.60 
C369 6x9 1500 8%” 10%” 16° 8.40 C3692 6x9 3000 8y,” 20%” 16” 12.00 
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New York 17, N. Y. 

















Accounting Systems and Equipment 
Adding and Calculating Machines 
Adding and Calculating Machine Stands 
Addressing Machines 

Analysis Machines 

Automatic Typewriters 

Banking Machines 

Billing Machines 

Binders and Binding Devices 

Blank Books 

Bookkeeping Machines 

Bookkeeping Systems 

Budget Systems 

Burglar Alarms 

Business Forms 

Calculating Machines 

Carbon Paper and Rolls 

Card Index Boxes and Trays 

Card Record Systems and Equipment 
Cash Receipting Machines 

Cash Registers 

Chairs 

Check Signers 

Check Writing Machines 

Clocks 

Communicating Systems and Equipment 
Composing Machines and Equipment 
Cost and Credit Systems 

Dentists and Doctors Systems 

Desks 

Dictating and Recording Machines 
Duplicating & Printing Machines & Supplies 
Electric Clocks—Desk and Wall 
Electric Time Systems 

Electric Typewriters 

Engineering Lettering Equipment 
Factory Forms and Systems 

Filing Cabinets, Devices and Supplies 
Fire Alarm Stations 

Fire Alarm Systems 

Furniture 

Hotel Posting Machines 

Index Systems and Supplies 

Inked Ribbons 

Inks, Duplicating 

Installment Account Posting Machines 
Insurance Accounting & Computing Machines 
Intercommunicating Systems 
Interpreter Systems 
Inventory Systems 

Job Cost Recording Systems 
Letter Sealing Machines 

Lettering Machines 

Lettering Systems and Equipment 
Loose Leaf Books, Binders, Ledgers & Forms 





Since 1904 
& 


Frank E. Tupper, President 











A partial list of what will be seen at 
The 39th NEW YORK 


September 29 to October 4, Grand Central Palace, New York 








Machine Posting Trays, Forms and Binders 
Mailing Room Equipment 

Material Control & Machine Loading Systems 
Metal Office Equipment 

Microfilm Systems, Equipment and Service 
Office Composing Machines 

Office Furniture 

Order and Invoice Systems 

Order Scheduling Systems 

Parts Production Control Systems 

Payroll Machines and Systems 

Photo Reproduction Equipment and Supplies 
Portable Adding and Calculating Machines 
Portable Steel Stands 

Posting Machines 

Posture Chairs 

Production Control Systems 

Production Scheduling Systems 

Public Utility Machines 

Purchasing Control & Purchase Order Systems 
Receiving Order Systems 

Record Systems and Equipment 
Recording Equipment 

Restaurant Systems and Equipment 
Retail Business Systems 

Ribbons and Carbon Papers 

Safes 

Safe Deposit Boxes 

Sales Analysis and Control Systems 
Scales 

Sealing Machines 

Stands for Business Machines 

Stencils and Stencil Machines 

Stock Record Systems 

Storage and Transfer Cases 

Store Systems and Equipment 

Tabulating Machines 

Telephone Recording 

Time Clocks and Locks 

Test Scoring Machines 

Time Indicating Devices 

Time Recording Systems, Machines & Stamps 
Time Signaling Devices 

Time Stamps (Electric and Manual) 

Tool Check and Inventory Systems 
Transcribing Machines and Methods 
Typewriters 

Typewriter Accounting Machines 
Typewriter Bookkeeping Machines 
Typewriter Ribbons and Carbon Paper 
Typewriter Stands 

Vaults 

Visible Filing Equipment 

Visible Records 

Watchmen’s Clocks 


America’s Efficiency Exposition 


NATIONAL BUSINESS SHOW COMPANY, 30 Vesey St., New York 7, N. Y. 


Telephone CO 7-1392 
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FOR BASIC COMMODITIES 








TYPEWRITERS—PORTABLE DIVISION 
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FOR BASIC COMMODITIES 
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STATIONERS 12:30 CLUB HOLDS ANNUAL OUTING 
(Pictures are on page 78) 

Over 170 members and guests attended the annual 
outing of the Stationers 12:30 Club of New York, held 
on Thursday, June 12, at the Engineers Golf Club, 
Roslyn Harbor, L. IL, N. Y. 

With a clear sky overhead and the thermometer 
registering in the 80’s, it was an ideal day for relaxa- 
tion and outdoor exercise. Most of the golfers teed off 
early and played until late in the afternoon, taking 
full advantage of the splendid course. Clock golf on 
the putting green was enjoyed by those who preferred 
the less strenuous exercise, while the card players were 
comfortably accommodated in well-appointed card 
rooms, on the spacious porch and in well-shaded 
spots about the grounds. 

As for the annual baseball game, it was fast and 
strongly contested from start to finish, with Sills’ 
Panthers winning from Savage’s Rangers by a score 
of 9 to 7. The teams were to have been Dealers versus 
Manufacturers, but in the confusion of selecting play- 
ers, the usual mix-up occurred, and the only way to 
identify each team was by the captains—Harry Sills, 
Commercial Stationery Company, New York, N. Y., 
for the Panthers, and Jerome J. Savage, The Carter’s 
Ink Company, for the Rangers. 

Umpires Milton Stone, manufacturers’ representa- 
tive, and Al Sloan, Goldsmith Brothers, New York, 
N. Y., were kept busy defending their decisions. The 
game was really the highlight of the outing and we 
understand that sunburn and sore muscles abounded 
the next day. 

A congenial group of story-tellers were gathered 
amidst a group of shade trees in the vicinity of home 
plate, close to the liquid refreshments which were 
served all afternoon. 

Philip G. Tagley, Consolidated Loose Leaf, Inc., 
chairman of the outing committee, assisted by mem- 
bers of his committee, was kept busy helping members 
with their tickets and other numerous details. Editor 
Gerard D. White, Acco Products, Inc., was much in evi- 
dence with pencil and paper, looking for news items for 
the club’s bulletin. Treasurer Dwight N. Briggs, Sun 
Rubber Company, was on the job with a large roll of 
bills, which augured well for the success of the affair. 

A high noon breakfast was served, augmented by 
refreshments during the day. A delicious steak dinner, 
to which all did full justice, was the feature of the 
evening. 

At the close of dinner, President Savage thanked 
Chairman Phil Tagley and his outing committee and 
Chairman Louis Tavernier, Fulton Specialty Company, 
and his golf committee for a fine job well done in 
making the outing the largest and most successful 
ever run by the club. 

Mortimer H. Chute, Bainbridge, Kimpton & Haupt, 
Inc., New York City, governor of District No. 13, NSA, 
spoke briefly, giving his listeners an outline of the 
program for the 13th Regional convention to be held 
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TWUGS - DINNERS | 


CONVENTIONS 


on June 17 at the Hotel New Yorker, New York, N. Y. 

Then the golf winners were announced, first prize 
being awarded to Charles Karasik, Jaclin Stationery 
Corporation, New York, N. Y.; second to Henry Maedell, 
Eagle Pencil Company, and third to Lee Danziger, 
Lincoln Office Supply Company, New York, N. Y. 

———-q7—- 2 —__—_ 
ILLINOIS ASSOCIATION JOINS COMDA 

On Wednesday evening, June 11, in the Morrison 
Hotel, Chicago, the Illinois Office Machine Dealers 
Association was merged with the Chicago Office Ma- 
chine Dealers Association. All the technical details of 
the joining of the two groups had been handled in 
advance so that the meeting was one of celebration 
of an accomplished fact. About 150 were present, 
including a number of ladies and several out-of-state 
visitors. Wisconsin was represented by Mr. and Mrs. 
Stanley Stemp, Stemp Typewriter Company, Madison; 
Mr. and Mrs. J. O. Waedekin, American Typewriter & 
Office Machine Company, Milwaukee, and Mr. and 
Mrs. E. E. Rudolph, Advance Typewriter Company, 
Milwaukee. Other visitors were Mrs. Clara Nestor, 
Nestor’s Typewriter & Office Supply Company, Detroit, 
Mich.; Jack Estes, Estes Office Supplies, Greenville, 
Miss., and Al Connolly, Reliable Office Equipment Com- 
pany, Evansville, Ind., treasurer of the National Office 
Machine Dealers Association. 

Jack Weiner, Belmont Typewriter Sales & Service, 
Chicago, immediate past president of COMDA, opened 
the program by presenting Chet Creevy, Creevy Service, 
Chicago, current president of COMDA. Mr. Creevy, in 
turn, presented the following Chicago officers: Jack 
Carter, vice-president; C. O. Frederick, Underwood 
Corporation, secretary, and Burns Marvil, Ames Supply 
Company, treasurer. 

As NOMDA treasurer, Al Connolly spoke briefly, out- 
lining some plans of the national body and pointing 
out the need for adequate funds to finance an effec- 
tive program. 

The next speaker was Van Haverton, Van’s Type- 
writer Company, Peoria, Ill., president of IOMDA, who 
introduced his brother officers, members of IOMDA, 


and their wives. Then he formally relinquished his | 


office and declared the IOMDA non-existent, its mem- 
bers having become full members of the Chicago Office 


Machine Dealers Association. The combined or merged ~ 


membership is now 136. 

As an ex-officio member of the industry, Walter S. 
Lennartson, editor of OFFICE APPLIANCES, made a few 
comments on the advantages of the consolidation of 
the Chicago and Illinois groups. Jim Ward, Shipman- 
Ward Manufacturing Company, gave a little sales talk 
on the coming NOMDA convention in Sacramento, 
Calif., and then Mr. Creevy adjourned the business 
session, after expressing thanks for the co-operation 
and fine attitude of all members in reference to the 
work of combining the city and state organizations. 
The rest of the evening was devoted to dancing and 
informal conversations. 
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EXCLUSIVE FRANCHISE 
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ONCENTRATED SELLING with one complete, nationally 





known line. 
on ) 
“i STREAMLINED INVENTORY and cleaner stock-keeping, conserv- , 
z . ing time, space and effort. | 
: { 
ion 
6 “AT THIS SHOP ONLY”—no direct competition under the 
os OLD TOWN EXCLUSIVE FRANCHISE policy. ! 
mn; 
a PROMOTIONAL SUPPORT—consistent national advertising, fol- | 
ny, lowed through right to your store by merchandising help from an 
o expert team of field men. 
lle, 
et NEWEST PRODUCT DEVELOPMENTS—among tne technical im- 
. provements pioneered by OLD TOWN research were non-curl carbon 
ee papers, hermetically sealed ribbons, non-smudge master units, spirit 


duplicating in black. 


An Old Town Exclusive Franchise Means: MEMBERS OF THE 


PROTECTION: You are the only Old Town dealer in your area. OLD TOWN FAMILY: 
All order go through YOU. 


PRODUCTS: A more complete line, simplified, grade-marked and 


Hektograph and Spirit Carbon 


Papers : 
trade-marked. Dupliforms (Printed Master Units) — | 
PROMOTION: Hard-hitting dealer helps. Local selling aids. Con- Inked Ribbons 


sistent magazine advertising. 


PROFITS: Priced right to give you liberal margin of profit. Quicker 
turnover of compact stock. 
Inquire today about an OLD TOWN FRANCHISE in your territory / 
Duplicating Supplies 


a" 2 10 Town And Related Items 


RIBBON & CARBON CO. Inc. 


Foremost makers of Ribbons and Carbons for Every Use 
750 PACIFIC STREET, BROOKLYN 17, NEW YORK, N. Y. 
Sales and Service Everywhere 


Typewriter and Pencil Carbons 
Carbon Paper Ribbons 

Carbon Rolls 

Stencil Duplicating Inks 
Duplicating Fluid 

Hand Cleansing Cream 














We do not own or operate any branch offices. Old Town products are distributed 
only through the best stationers and office supply dealers in every locality. 





The Posture Chair with 


Lomfore “BULT-N’ 


Here is the ultimate in posture chair value. 
“Posture-Rite” offers top-notch appearance— 
maximum comfort and enduring service. A chair 
designed to bring you customer satisfaction. 


















Indestructible all-steel frame. Back frame and 
base TRIPLE PLATED HARD CHROME FINISH 
1” steel tubing—2” ball bearing rubber casters. 
Spring seat. 





Adjustable seat height 17%” to 2114”. Back rest 
with positive adjustment (size of back rest 13” x 
7”). Adjustable tilting back frame and adjustable 
spring tension. Seat size 16” x 1312” with 4” 
spring type cushion. 





UPHOLSTERY—Simulated leather in tan, Spanish 
brown or green. Packed 1 to carton—Shipping 
Weight 35 Ibs. 











NEW 

= *44te 
PRICE EA. LIST N 
th 
FOUR EASY ADJUSTMENTS b 
1 ADJUSTABLE BACK REST 
: 2 ADJUSTABLE BACK FRAME c 
3 ADJUSTABLE SPRING TENSION “ 
4 ADJUSTABLE_HEIGHT N 
LIFETIME OPERATION i 











725-33 SOUTH 
LASALLE STREET 
CHICAGO 5, ILI 


TEL. HAR. 1100 
OFFICE FURNITURE ew. i 
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POSTURE-RITE BACK 
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Yl \NELLS 
POSTURE-RITE Chairs... 
Designed for 


Executive Comfort ! 








No. 2601 


LOWEST PRICES— 
HIGHEST QUALITY 
IN HISTORY 




























Now is the time to sell more chair comfort for the executive office and 
the new line of Wells Upholstered POSTURE-RITE Chairs makes this 

sales job easy. Not in a long, long time have such generous chair values 
: been offered. All of the features are here that modern executives want 
in their chairs. Smartly tailored in genuine leather or Duran coverings, 
these big, roomy, good booking chairs with superior spring seat con- 
struction, invite ready buying. The skillfully styled contour of the back 
gives that extra chair comfort that’s always appreciated. 


DURAN GENUINE LEATHER 
No. 2600 $41.90 Ea. List $60.00 Ea. List 
No. 2601 Sree ye 1206” 6 
No. 2602 yi lll 7 34.99 ” ” 
No. 2603 en: ” = 16.90 ” ” 


No. 2603 





Foam rubber seats available at slight additional cost. 











725-33 SOUTH 
LASALLE STREET 
CHICAGO 5, ILL 


" TEL HAR 
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. Arthur Smith, 
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SNAPPED AT STATIONERS 12:30 CLUB 


. James T. Hurley and R. A. Jonas, Jr., Oxford Filing Supply Co.; 
Nat Kremer, The Kremer Co., New York City; Harold O. Atwood. 
Harold O. Atwood Associates; Louis F. Caracci. The Nor-Wood 
Co., New York City. 
. Charles H. Kuene, S. E. & M. Vernon, Inc.; John R. Head. Bain- 
bridge, Kimpton & Haupt, Inc.; Haskell H. Bogard, S. E. & M. 
Vernon, Inc.; Ralph R. Hull, Minnesota Mining & Mig. Co. 
. H. S. Bradford and Ted Bradford, American Pad & Paper Co.; 
Dwight N. Briggs, Sun Rubber Co. 
. Front row: Murray Falk, Peerless Imperial Co., Inc.; Max Sonnen- 
berg. Manhattan Dintiences. New York City: Jack Silver, Advance 
Salesbook Co.; G. W. Moore, Binney & Smith Co. Back row: 
Robert Wallach, Peerless Imperial Co., Inc.; C. J. McArdle. Joseph 
Dixon Crucible Co.; C. D. Trown, Bell Staty. Co., New York City. 
. I. Kaplan, Otto Schmidt & Son, New York City; Harry Lefkowitz. 
Guide System & Supply Co.; Henry Kleinberg, Henry Kleinberg 
Co., New York City: Charles Wansker and Irving Reighter. Wansco 
Paper Products Co., Inc. 
. Max Shaw, Select Paper Co.; George Ramsdell. Bainbridge. 
Kimpton & Haupt, Inc., New York City: Philip G. Tagley. Con- 
solidated Loose Leaf, Inc.; Ben Bellman. Eastern Tablet yon 2 
George Burns, Bainbridge. Kimpton & Haupt. Inc.; William Gold- 
schlag, Bell Staty. Co., New York City. 
T. Pomerantz, A. I. oaeere, New York City: Harold D. 
Sulig and Henry Maedell, Eagle Pencil Co.; Charles Karasik. 
Jaclin gS Corp., New York City. 
ibien, Libien Press, Inc.; Martin Siegel, Lincoln Office 
Supply Corp., New York City: J. W. R. Merckle, manufacturers’ 
representative; H. S. Bradford, American Pad & Paper Co. 
Boorum & Pease Co.; Lee Danziger, Lincoln Office 
Supply Corp... New York City: Martin M. Moldow and Nat Drate. 
manufacturers’ representatives. 
. Harry W. Lynn, Esterbrook Pen Co.; Clifford Milton, son of Lester 
Cc. Milton: ester C. Milton, Bainbridge, Kimpton & Haupt, Inc., 
New York City: R. W. Mueller, Esterbrook Pen Co. 
. Frank Schneider, Art Crayon Co.; Harry Fensterheim, S. E. & M. 
Vernon, Inc.; Morris Drate; S. Rubin Co.; Nat Berk, U. S. Metal 
Toy = Co.; Ben Kohi, Eagle Pencil Co.; David Kupersmith, Delal 
Staty. Co., New York City: M. Delin, H. Stein & Co., Brooklyn. 
N. :. Gottlieb, L. Gottlieb & Sons, 
York City. 


. The winning baseball team. First row: Harry Sills. pitcher and 
captain, Commercial Staty. Co., New York City: William Harris. 
Eagle Pencil Co.; Joseph Werner, Commercial Staty. Co.; Samuel 
Hotiman, L. Hoffman, New York City. Howard 
Shoemaker, Eberhard Faber Pencil Co.; catcher, 


Standing: Arthur New 


row: J. 


Second 
A. B. Drate, 


(Story appears on 


78. 


OUT 


19 2 ae 
ING, ENGINEERS’ GOLF COURSE, JUNE 12 


20. L 


- Charles P. Epifano, 


. Front 


- Samuel Fingerhut, U. 


- Harry Bennett, Blumberg & Saron,. Inc., Jamaica, L. I., 


- Losing baseball team. 


: 


David Kahn, Inc.; Al Wax, Bell Staty. Co., New York City: Mike 
Gentile. A. I. Goldberg, New York City. Third row: Fred 
Griffiths, Noesting Pin Ticket Co.; C. F. Chenet, S. S. Stafford. 
Inc.; Max Lipscher, Henry Kleinberg Co., New York City: Charles 
Shelly, Eberhard Faber Pencil Co. 

Automatic Pencil Sharpener Co.; Samuel 
Libien, Libien Press, Inc., New York City; Herbert Grayson, Ace 
Fastener Corp.; Nat R. Cofmas, Industrial Tape Corp. Standing: 
Gerard D. White, Acco Products, Inc. 
row: Joe Kirsch and Irving Berger, L. Hyman & Sons; 
A. L. Sloan, Goldsmith Bros., New York City. Second row: John 
A. Burns, Frank A. Weeks Mig. Co.; Arthur Burger, Art Steel Co.; 
Louis Wachtel, American Lead Pencil Co.; William Lampel, Art 
Steel Co.; Nat Hoffberg, Commercial Staty. Co., New York City. 
Third row: William Goldschlag, Bell Staty. Co., New York City; 
Milton Stone, manufacturers’ representative; A. B. Drate, David 


Kahn, Inc. 

S. Pencil Co.; Sig H. Engelberg. Eagle 
Pencil Co.; William Miller and Arthur S. Edelhotf, General Pencil 
Co.; Dave Teitelbaum, S. Pencil Co.; William Goldschlag, Bell 
Staty. Co., New York City; Harry Halpern, T. R. Halpern Eo. 
Harry Wolf, Globe Staty. Co., New York City; Ben Bellman, 
Eastern Tablet Corp.; Ben T. Sandner, Le Page's, Inc. Standing: 
Herbert Lerman, Herbert Lerman Staty. Co., New York City. 


- Leonard A. Mathews, Weis Mfg. Co.; George Meinhelder, Atlas 


Staty. Corp., New York City; Edward Golde, Golde’s Stationers, 
New York City; Charles Sehringer, A. L. Salorszon & Co., New 
York City; Joseph A. Linehan, Joseph Dixon Crucible Co.; James 
Treanor, Peerless Imperial Co., Inc. 

First row: Joseph F. Somol, The Globe- 
Wernicke Co.; Andrew A. Huth, pitcher, manufacturers’ representa- 
tive. Milton Stone, umpire, manufacturers’ representative. Second | 
row: Samuel Hoffman, L. Hoffman, New York City: Jerome J. 
Savage, captain, The Carter's Ink Co.; Russell Myers, John F. 
Sarle Paper Co.; George Ramsdell, Bainbridge, Kimpton & Haupt, 
Inc., New York City. Third row: Ted Bradford, American Pad 
Paper Co.; Jerry Magnetti, Eagle Pencil Co.; George Burns, Bain- 
bridge, Kimpton & Haupt, Inc. 


. Seated: Harold E. McNeil and Edward J. Healy, Wilson Jones Co./ 


George Meinhelder, Atlas Staty. Corp., New York City. Standing: 
Si J. Donnelly, R. A. Stewart & Co.: James F. Somal, The Globe- 
Wernicke Co. 

ouis H. Tavernier, Fulton poe ma Co.; Ray A. Weissenborn, 
National Pencil Co.; George Nicklaus, National Blank Book Co.i | 
Henry W. Bowman, American Lead Pencil Co. 
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LEGAL SIZE 
LETTER SIZE 
16 in. Deep 
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vert Steel Sales Corfe. 300 East 145TH STREET + NEW YORK 51, NIB) 
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STORE SALE SMEN iA E 
DESCRIPTION WIDTH HEIGHT | DEPTH | SHIPPING WT. 
2 LETTER FILE DRAWERS ae . : 
erat ge Lien tinpscespeel 14,4 in. | 30!/ in. | 16in. 53 Ibs. 
| LETTER FILE DRAWER 
| CUPBOARD 14,7 in. | 30'/, in. | 16 in. 50 Ibs. 
| BASE—COMPLETE UNIT 
2 LETTER FILE DRAWERS 
Fatera 300) L | fACH EQuIPPED wiTH Lock | 14.7. in, | 30/)in. | 16 in. 54 Ibs. 
| BASE—COMPLETE UNIT 
| LETTER FILE DRAWER with lock 
alitra 2L | CUPBOARD WITH LOCK 147, in. | 30'/, in. | 16 in. 51 Ibs. 
7 300 | BASE — COMPLETE UNIT ug ta 
Futura 3000 | LETTER FILE DRAWER 1457 in. | 12! in. | 16 in. 18 Ibs. 
| LETTER FILE DRAWER "— ; : 
Fatura 3000L | couipreo with Lock 14% in. | 12 in. | 16 in. 18 Ibs. 
| CUPBOARD EQUIPPED “e" ‘ : 
Feature 3000S | i cuneate cou 14; in. | 12Y2in. | 16in. | 13 Ibs. 
Futura 3000B | Base surrorr 145, in. | 5WQin. | 16in. 5 Ibs. 
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CARD FILING SYSTEMS 










































































































































































Stectmattn | 
CARD CABINETS 
ala 
ala 30/7," 30!/2" 
DESK HIGH DESK HIGH 
= CARD CARD CARD 
CAPACITY 15000 CARDS CAPACITY 12000 CARDS CAPACITY 9000 CARDS 
Bites 
with BUILT-UP FEATURE a}; a 
For all your gem 
CARD FILING 2 
NEEDS 
Styled by Puluma 361/2" 361/." 
Low Counter Height Low Counter Height 





in Grey Lustre Finish 




































































3x5 5x8 
CARD CARD CARD 
CAPACITY 18000 CARDS CAPACITY 15000 CARDS CAPACITY 12000 CARDS 

Ne. SINGLE DRAWER CARD WIDTH —sH. D — CAPACITY weenie 
F 335 Futura 3x5 bl, | 5 | 16" | 1,500 53%, lbs. 
: F 346 p wae 4x6 | 7% | 6 | 16" | 1.500 | 63%, Ibs. 
F 358 Futura 5x8 | | 7m | 16" | 1.500 | 8 Ibs. 
4 F 369 Futura 6x9 | 10 | 8l/ | 16" | 1,500 | 12l/5 Ibs. 

No. DOUBLE DRAWER CARD WIDTH H. ..  cameny 
F 3352 Futura 3x5 | 123% | 5% | 16" | 3,000 | 93% Ibs. 
7 F 3462 Futuna 4x6 | 14%, | 6 | 16" | 3,000 | 11 Ibs. 
: F 3582 Futura 5x8 | 183% | 7 | 16" | 3,000 | I5I/ lbs. 
F3692 | Futura 6x9 | 20%, | 8Y, | 16" | 3,000 | 21! Ibs. 






































300 EAST 145TH STREET + NEW YORK 51, N. Y. 
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NEW YORK STATIONERS HOLD LADIES’ DAY 

The swanky Westchester Country Club at Rye, N. Y.., 
on June 6 was the scene of annual Ladies’ Day tour- 
nament of the Stationers Golf Association of New York. 
The course was in its usual state of perfection and the 
day was one to delight every devotee of outdoor sum- 
mer sports. Set on the brow of a hill, the club is indeed 
an imposing sight. 

After a satisfying lunch, the golfers teed off for the 
long trek over the rolling fairways where danger 
lurked in many unsuspected places. The south course 
was turned over to the association for their play, so 
no interference was encountered, other than that 
which they provided themselves. It did seem to your 
reporter that the men managed to find these spots 
with greater ease than did the ladies. 

A pleasant day with pleasant companions always 
ends too quickly. This day was no exception. The nine- 
teenth hole was reached all too quickly for most. At 
this—the most famous of all holes on every course— 
was refreshment of every variety. Here, too, the gin 
rummy experts got in their best play of the day. 

While the golfers were pursuing the little white 
pellet hither and yon, a bridge tournament was in 
progress in the Sports House among the ladies and 





gentlemen who preferred sedentary entertainment. 

Toward evening, all members and guests assembled 
in the lounge for cocktails and then on to dinner. Danc- 
ing followed. 

Winners of the day’s test of skill for the various 
events were as follows: 

Ladies’ Golf: Low gross, Mrs. R. B. Sainberg; Low 
gross, first nine, Mrs. R. A. Kennedy; Low gross, sec- 
ond nine, Mrs. E. T. MacIntyre. 

Men’s Golf: Winner Class A, E. T. Kemp, Ever Ready 
Calendar Manufacturing Company; Winner Class B, 
George F. Griffiths, Noesting Pin Ticket Company and 
president of the association. 

Bridge: First prize, Mrs. H. S. Sanders; Second prize, 
Mrs. E. Curtiss. 

—— a ,- 
ST. LOUIS GROUP DISBANDS FOR SUMMER 

The last regular dinner meeting of the Greater St. 
Louis Office Machine Dealers Association was held May 
20 at the Mark Twain Hotel, St. Louis, when it was 
voted to discontinue meetings until September 16. 

At the meeting it was announced that St. Louis has 
been scheduled to hold the regional office. machine 
dealers’ convention during the spring of 1948. Also 

(Turn to page 93, please) 
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STATIONERS GOLF ASSN. LADIES DAY AT WESTCHESTER COUNTRY CLUB, JUNE 6 


l. Dave E. Price, Eagle Pencil Co.; Mrs. Sam B. Sapirstein. Mrs. 
Henry Levy. Mrs. Ralph A. Kennedy and Ralph A. Kennedy. 
Eagle Pencil Co. 

2. H. U. Bittman, A. W. Faber, Inc.; Henry Levy, Silver Stationery 
Co.; Sam B. Sapirstein, guest; R. A. Weissenborn, National Penc!l 


Co. 

3. Don McAllister, Geyer’s Topics: Joe Campbell: M. H. Chute, Jr., 
Bainbridge, Kimpton & Haupt. Inc.; Louis M. Brown, Eberhard 
Faber Pencil Co. 

4. Standin Henry Maedell, Eagle Pencil Co.; Charles Karasik. 
Jaclin ietbeness Corp. Seated: Mrs. Maedell; Frank Craig. 
Eagle Pencil Co.; Rosalind Karasik. 

5. Max Dreyer, American Colortype Co.; I. M. Levy. Art Steel Co., 
Inc.; George Nicklaus, National Blank Book Co.; Fred W. Calla- 
han, J. C. Blair Co. 
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6. Howard S. Sanders, Stationers and Publishers Board of Tradey 
Herb Hein, Seaboard Pencil Co.; Leonard J. Messina, Professional 
Printing Co.; George W. Fairchild. 

7. Seated: Mrs. R. B. Sainberg, Mrs. R. A. Weissenborn and Miss 
Yakley. Standing: R. B. Sainberg. Sainberg & Co.; L. H. Tavernier, 
Jr., Fulton Specialty Co. 

8. George Suskin, guest; J. G. Bosworth. Bosworth Envelope Co. 
W. E. Gallagher; E. G. Geehring. American Paper Goods Co. 

9. Earle Curtiss, guest; Walker Hall, W. A. Sheaffer Pen Co.; E 
Kemp, Jr., Ever Ready Calendar Mfg. Co.; Harry Yager, David 
7 Inc. 

10. E. T. MacIntyre, Mrs. MacIntyre and R. L. Nevin, all Defiance 
Sales Corp.; Gosees F. Griffths, Noesting Pin Ticket Co. 

1l. A. J. Drosnes, guest; Leon Myers, Premier Office Supply Co.; Max 
Seidling, Mutual Stationers Supetr Corp.; Irving Myers, Premier 

Office Sanste Co. 
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~=|NTRODUCT 


Murphy-Miller presents its inspiring, fast-selling line. 


Mid-season, 1947, both retailer and manufacturer are 
sognizant that this is perhaps the most critical period 
they have experienced since the readjustment period of 
1921. Many things have contributed to this readjust- 
ment. When wartime economy prices became inequitable, 
quality became secondary. The natural result has been 


consumer resistance. 


Because we have had neither an accumulation of pre- 
conceived ideas, stock piles of inferior inventory nor an 
inflexible policy at our three large factories, we at 
Murphy-Miller have been able to meet the challenge 
with increasing quality, decreasing prices and a particular 


attention to styling. 





Turn the following pages and examine the attractive- 
ness of design! Then, order and convince yourself of the 
superior service, outstanding construction and equitable 


values. 
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DURAN — the ultra-modern upholstering. 


The fine leathers used on MURPHY-MILLER Business 
Chairs are furnished by the EAGLE-OTTAWA LEATHER CO. 
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on the roster was a summation of the year’s events, 
with particular emphasis on price reduction, a dis- 
cussion of the Newburyport ten per cent reduction plan 
which has created much attention in the East. Al- 
though St. Louis stationers for the most part are 
unwilling to experiment with price cuts of this type, 
it was voted to exercise stringent control on rising 
prices for the remainder of the year. 

Minutes of the Missouri meeting held at Springfield, 
Mo., on April 13, were read at the St. Louis meeting. 
Isabelle S. Detchmendy, secretary, presided at the 


meeting. —RAL 
Oe 


GLTC GOLFERS, TRUE TO TRADITION, RUN AFOUL 
OF STIFF WIND AT FIRST TOURNAMENT OF YEAR 

It was the usual story of bad weather dogging the 
players’ efforts at the first GLTC golf tournament of 
1947, held on June 10 at Rolling Green Country Club 
northwest of Chicago. Not that the 30-mile breeze 
was alone responsible for soaring scores, for lack of 
practice on the part of most of the players during 
the past few weeks of almost constant rain also aided 
in compiling scores that ranged from 87 to near- 
astronomical figures. 

Capturing low gross among the 74 devotees was Jack 
Lord, John Rauschenberger Company, with the afore- 
mentioned 87. He was presented a table model Emerson 
radio for his efforts. Low net went to Roy Skibbe, 


AMONG THOSE WHO BATTLED WIND AND PAR 


: Joe McShane, Northern Indiana Stationers, Hammond, Ind.; Ernie 
Lund, Englewood Blue Print Co., Chicago; Ralph Van Middles- 
worth, Hill’s, Park Ridge; Ray Paschke, Northern Indiana Station- 
ers, Hammond, Ind. 

- The GLTC golf committee for the June tournament. 
Tom Gillice, Rockwell-Barnes Co.; or | Balch, Quality Park En- 


Front row: 


velope Co.; George Tapner, Industrial Tape Corp. Back row: 
Brown Hardison, Modern Stationer; Wes Montpas, Victor Safe & 
Equipment Co.; John Smythe, Geyer’s Publications: Herb Walsh. 
Ace Fastener Corp.; Ray Eichenlaub, Service Steel Products Corp. 

- Dick Sheppard, Minnesota Mining & Mfg. Co.; Bill Maish, Blaisdell 
Pencil Corp.; Clarence Reynolds, Globe Furniture & Staty. Co., 
Chicago; Ralph Maish, Dennison Mig. Co. 

- George Tapner, Industrial Tape Corp.; John Amato, Sears, Roe- 
buck & Co.; Jim Lynch, Browne-Morse Co.; Frank Giuntini, Utility 
Stationery Supply Co.; Sid Jacobson, Ontario Envelope Co. 

- James Petrak, Just & Son, Chicago; Ben Powell. A. W. Faber. 
Inc.; H. Nelson, Just & Son; Roscoe Benge, Codo Mig. Corp. 

- Ollie Stevens, Stevens, Maloney & Co., Chicago: Len Rose, Rock- 
well-Barnes Co.; Eldon Just, Just & Son, Chicago; Charles Jones, 
Charles Jones and Associates. 


- Demster Passmore, University of Chicago Book Store: Maynard 
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Horder’s, Inc., who hacked out a total of 116 which, 
minus his 47 handicap, left him with a 69 net. Second 
low net was garnered by George Tapner, Industrial 
Tape Corporation, who ended the struggle with a net 
of 72. Identical net 73’s were compiled by L. M. Me- 
Lennon, Hill’s, Park Ridge; N. Burgess, Sanford Ink 
Company; Joe McShane, Northern Indiana Stationers, 
Hammond, Ind., and C. Reynolds, Globe Furniture & 
Stationery Company. 

Dinner, comprising delicious filet mignon with plenty 
of trimmin’s, was served at 7 p.m., following which 
prizes were awarded by the golf committee. Winners 
of the blind bogey contest, who received golf balls 
for their efforts, were Russ Ragan, American Pad & 
Paper Company; O. R. Snapp, OFFICE APPLIANCES; Ollie 
Stevens, Stevens, Maloney & Company; Wes Montpas, 
Victor Safe & Equipment Company, Inc., and Jim 
Lynch, Browne-Morse Company. Many other prizes, 
ranging from leather bags to pocket shavers, were 
awarded the golfers with the lowest net scores. 

Following dinner, the group resumed their pastime 
of cards or started the homeward journey, all agreeing 
that the outing, despite unfavorable weather, had been 
an unqualified success. 


———_ <= 
CHICAGO FURNITURE MEN HEAR WHITMORE 
About 80 members of the office furniture industry 
in Chicago were in attendance at the last monthly 
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AT ROLLING GREEN COUNTRY CLUB, JUNE 10 


Westring, Mid City Stationers, Rockford, Ill.; Ed Conlon, Rockwell- 
Barnes Co. 

. Walter Waldvogel, National Blank Book Co.; Lee Rossman, United 
Air Lines; Walter Glassman, Graver-Dearborn Corp., Chicago. 

- John Smythe, Geyer’s Publications; Roy Skibbe, Horder’s Inc.; 
Wes Montpas, Victor Safe & Equipment Co., Inc. 

. N. Bickel, Sanford Ink Co.; J. Lund, Englewood Blue Print Co.; 
N. Burgess, Sanford Ink Co. 

- Bill Brady. Geyer’s Publications; Fred Jones, M. Glen Miller. 
Advertising: Hy Linden. Ace Fastener Corp.; Dr. Krom and Robert 
Stephens, guests of Hy Linden. 

- Russ Ragan, American Pad & Paper Co.; Abe Kutok, Chandler's. 
Evanston, IIl.; Bob Heck, Frank Mashek Co.; Ned Angier, Modern 
Stationer. 

. L. Dwiggins, A. Cote and Harry Venet, all Reyburn Mig. Co. 

- Bill Fox; Ray Achtner, Office Staty. & Equip. Co., Chicago; 
Gordon Kickels, C. L. Barkley & Co.; Lud Singer, Standard Visible 
File Co., Chicago; J. C. Lord, John Rauschenberger Co. 

- M. Rosenthal, Wicker Park Stationers, Chicago; L. McLennon. 
Hill's, Park Ridge; S. Hurtig, Acme Stationery Co., Chicago. 

. E. B. Stein, J. Parlin and S. M. Cole, all Stein Bros. Mig. Co.; 
Walter Lennartson, OFFICE APPLIANCES. 
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meeting of the Office Furniture Association of Chicago 
before the summer vacation period, held in the Bis- 
marck Hotel on the evening of June 2. A number of 
factory officials as well as sales representatives were 
present. 

President Hy Natovich, Spak & Natovich, Inc., called 
the meeting to order and announced that the next 
assembly would be on September 8. Charles Goodman, 
S. Stein & Company, chairman of the activities com- 
mittee, explained some phases of the program of edu- 
cation planned for the membership beginning next 
fall. President Natovich then introduced Eugene Whit- 
more, editor of American Business, who gave some 
interesting answers to the query, “What Are We Sell- 
ing?” 

Indicating that the successful office furniture sales- 
man was not selling wood, upholstery, lacquer, or any 
other material used in the making of furniture, Mr. 
Whitmore said that the selling involved something 
much less tangible. What that might be depends 
upon the customer. It might be prestige, service, 
beauty, durability or satisfaction. Or, if the job is not 
done well, the customer might be sold grief and dis- 
satisfaction. Technical information is of importance 
in the sales job but it must be remembered that the 
customer is basically more interested in what the 
equipment will do rather than what it is. 

Probably the biggest thing to sell in the next ten 
years, in Mr. Whitmore’s opinion, is employee satis- 


10» 


1. John Mossman, Desks, Inc.; David Fisch, Regan Furniture Corp.; 
Jack Schwander, Desks, Inc.; Bernard H. Nemlich, Regan Furniture 
Corp., all of New York City. 

2. Angus Gordon, Robert Foamy and Charles J. Lane, all Charles J. 
Lane Co., N.Y.C. 

3. Mitchell Dallek. Dallek Desk Co., N.Y.C.; David Fried, Murphy 
Chair Co.; Nathan Dallek, Dallek Desk Co.: Larry Sherin, John 
J. Regan, Inc., N.Y.C. 

4. Bob Fowler, Macey- Fowler, Inc., N.Y.C.; R. J. Freeman, manu- 
facturers’ representative; Richard Berry and Charles Stettler. both 
Berry, Dickie & Stettler. N.Y.C. 

5. Joseph Wallace, manufacturers’ representative: Moe Turman, Met- 
Wood Office Equipment Corp., N.Y.C.; Samuel Katz, Art Steel Co., 
Inc.; Abe Itkin, Itkin Bros., N.Y.C.; Samuel Schachter. Rialto 
Furniture Co.; Samuel Itkin, Itkin Bros.; Larry Lane, guest of 
Itkin Bros.; Joe Weiner, David Kramer, Inc., N.Y.C.; Ben Itkin, 
Itkin Bros. 

6. George A. Howland. All-Steel Equipment, Inc.; Larry Totten, Joseph 
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faction. This becomes obvious when it is realized that 
office personnel is increasing at a much faster rate 
than those engaged in other forms of occupation. 

An interesting question-and-answer period followed 
Mr. Whitmore’s address. The meeting was voted a 
success by all those present. 

$9 — 9 

OFFICE EQUIPMENT DINNER CLUB OF NEW YORK 
HOLDS EIGHTH GOLF MEET AT PLANDOME G. C. 

The first qualifying meet of the eighth annual golf 
tournament for the championship of the Office Equip- 
ment Dinner Club of New York City was held on Tues- 
day, May 20, at the Plandome Golf Club, Plandome, 
L. L, N. Y. Situated along the north shore of Long 
Island Sound, close to Port Washington, the beautiful 
Plandome Golf Course, with its rolling hills, its well- 
appointed clubhouse, and restful surroundings is an 
ideal spot for the ancient sport of golf. Doubtful 
weather prevailed in the early morning, but by noon 
the skies were clear, with the thermometer registering 
in the 70s. Despite weather conditions, a large number 
of ardent golfers teed off early and played until late 
in the afternoon, assembling in the dining room to 
do full justice to a delicious roast beef dinner at © 
7:00 p.m. Diversions available for the non-golfers in- 
cluded a clock tournament on the putting green, and 
the usual card games. 

In the absence of President Seymour L. Nathan, 
Charles S. Nathan, Inc., New York City, who was out 





SNAPPED AT THE OFFICE EQUIPMENT DINNER CLUB GOLF TOURNEY AT PLANDOME 


Seaward and Harry Eisenhardt, all Field-Eisenhardt Co., Long 
. me we 
7 B. Booth. The Leopold Co.; L. Kammerer and F. Strobel, both 
Clark & Gibby, Inc., N.Y.C.; F. Sorensen, Regan Furniture Corp. 
N.Y.C. 


8. David Fisch, Regan Furniture a N.Y.C.; H. A. Clemetsen. 
Office Furniture Warehouse Co., N.Y.C.; R. B. Booth, The Leopold 


Co. 

9. Henry Hoth and Robert B. Hayward, Macey-Fowler, Inc., N.Y.C.i 
Harvey Bright, Bright Chair Co.; Adam J. Andrasick, Macey- 
Fowler, Inc. 

10. James M. Wray, guest, with his brother, George B. Wray, manu 
facturers’ representative. 

ll. Dan Waldner, D. Waldner Co., Inc., N.Y.C.; Robert Bernstein, The 
Globe-Wernicke Co.; William Mulhall, J. S. McHugh, Inc., Long 
Island, N. Y.; L. Homer, guest of Dan Waldner. 

12. Dale McKnight, The Lackawanna Leather Co.; Herman Lakow 
Samuel Lakow & Sons, N.Y.C. 
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of town, Bernard H. Nemlich, Regan Furniture Cor- 
poration, New York City, chairman of the golf com- 
mittee, presided and announced after dinner the fol- 
lowing winners of the tournament: 

Low gross—Charles J. Lane, Charles J. Lane Company, 

New York City. 

Runner-up—Mitchell Dallek, Dallek Desk Company, 

New York City. : 

Kicker’s Handicap— 
lst—Hugh Ward, Geyers Publications 
2nd—Henry Hoth, Macey-Fowler, Inc., New York 
City. 

3rd—Fred J. Bloempot, The Sikes Company, Inc. 
The most 7s—Larry Rosenblatt, Regan Carpet Com- 

pany, New York City. 

After the winners were announced, Mr. Nemlich 
thanked John Mossman, Desks, Inc., New York City, 
and Adam J. Andrasick, Macey-Fowler, Inc., New York 
City, for their assistance on the golf committee, and 
announced that the next contest would be held on 
Tuesday, June 10, at the Colonia Country Club, 
Colonia, N. J. 


ts <> —___ 


SHEAFFER HOLDS AN EXPORT CONVENTION 

The W. A. Sheaffer Pen Company put into practice 
the intent of America’s “Good Neighbor” policy by con- 
ducting an export convention June 2 to 6 in its plant 
at Fort Madison, Iowa. In attendance were Sheaffer 
pen distributors from European, African, Asiatic, and 
Latin American countries—44 in all. 

It was the consensus of the visitors that the conven- 
tion set a significant precedent for other major Amer- 
ican manufacturing companies in their post-war cam- 
paigns to revive and stimulate business relationships 
in foreign markets. It was the first comprehensive 
session of the kind conducted by an American fountain 
pen manufacturer. One of the visiting distributors, 
speaking in open meeting, accented that “similar ex- 
port trade assemblies by private enterprise should not 
only be encouraged by the American government but 
subsidized by it.” 

The program, under the direction of Grant F. Olson, 
vice-president in charge of exports, was educational 
in theme. Talks were given by C. R. Sheaffer, presi- 
dent, who welcomed the group, and other company 
executives. 


Tour Four Sheaffer Plants 


The distributors toured four of the six Sheaffer 
plants, inspected the precision manufacturing methods, 
familiarized themselves with new Sheaffer products 
introduced since the war, and discussed with depart- 
ment heads the company’s intensive sales and produc- 
tion program. 

“It was an important convention, not only for the 
visiting distributors, but for company executives who 
received first-hand reports of business conditions in 
the various countries in which they operate,” said 
Mr. Olsen. “All of the distributors, with the exception 
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of those from Holland and Ireland, recently added, 
have been Sheaffer distributors for many years.” 

Details of the convention—copies of the talks, charts, 
drawings, and so forth—will be incorporated into an 
export convention portfolio. One of these portfolios 
will be sent to each distributor who attended the con- 
vention as well as the foreign distributors who were 
not able to come. This will enable the holding of 
miniature sales conventions back home. 


Visitors Are Listed 


Visitors to the convention included: 

Mr. and Mrs. Cicero Leuenroth, Empreza de Propa- 
ganda Standard, Ltda., Rio de Janeiro, Brazil; H. E. 
Ward, Bermuda General Agency, Hamilton, Bermuda; 
Edwin Tanner, Jr., Wiggins Teape & Alex Pirie 
(Export) Ltd., Buenos Aires, Argentina; R. van Heulen, 
Julius L. Penna & Sons, Curacao, Netherlands West 
Indies; E. Toriello G., Enrique Toriello Hnos, Guatemala 
City, Guatemala; H. C. Rooks, T. Geddes Grant, Ltd., 
Trinidad, British West Indies; Antonio F. Lulli, and 
Antonio Lulli D., Antonio Lulli S. A., Lima, Peru; Jose 
T. Gutierrez and Julian Gutierrez, Jose T. Gutierrez, 
Havana, Cuba; Sylvan I. Logan, T. Geddes Grant, Ltd., 
Kingston, Jamaica, British West Indies; Joseph W. 
Knox, Hardy & Company, Valparaiso, Chile; J. A. 
Adamson, Bookers Drug Stores, British Guiana & Bar- 
bados, British West Indies; Mr. and Mrs. Irving Misch- 
ner, Irving Mischner y Hno., Ltda., Bogota, Colombia; 
Mr. and Mrs. J. F. Lopes and Eng. Metrass de Azvedo, 
Azvedo & Duarte, Ltda., Lisbon, Portugal; Donald L. 
Zink, Charles Morgan & Company, Ltd., Johannesburg, 
South Afrfica; and Ronulfo Gonzalez R., San Jose, 
Costa Rica. 

Geraldo B. Macedo, Empresa Propaganda Standard, 
Ltd., Buenos Aires, Argentina; Hubert Federspiel, San 
Jose, Costa Rica; Jose Carlos LeFevre, M. Agostini & 
Cia., Ltda., Rio de Janeiro, Brazil; Henry Drake, Stabil- 
Drake S.A., Brussels, Belgium; Th. Rikkers, Rikkers 
Brothers, Ltd., Amsterdam, Holland; L. D. Seymour, 
John Geary and Charles Kickler, L. D. Seymour & 
Company, India; T. H. McConnell, Markt & Ham- 
macher Company, Belgium Congo; Fazilozis, Koc 
Ticaret T.A.S., Ankara, Turkey; C. W. White, Honolulu 
Paper Company, Ltd., Honolulu, Hawaii; John Griffin, 
Charles R. Griffin Company, Alaska; Edward Goddard, 
Publicidad General, S.A. Mexico City, Mexico; Mr. and 
Mrs. Fritz Pohle, Ramon Maya Sucs., S.A. Mexico City, 
Mexico; Mr. and Mrs. A. Khodjamirian, Teheran, Iran; 
and B. J. Fitzpatrick, B. J. Fitzpatrick & Company, 
Ltd., Dublin, Ireland. 
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OEDC HOLDS GOLF OUTING AT COLONIA 
Warm sunshine contributed to the pleasure of more 
than 60 members attending the New York Office Equip- 
ment Dinner Club’s second golf outing of the year on 


June 10. 
Forty-four golfers spread over the Colonia Country 
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2 by W A Boren, 


Mgr. Main Store 
SKAGSETH STATIONERY COMPANY, Inc. 
Miami, Florida 


W:. advertising schedules that include every known 


media, some stationery store operators wonder what more 
they can do to advance the sale of fountains pens and 
mechanical pencils. 

We at the Skagseth stores long had such a problem, but 
we are sure we solved it! This boom to business is our new 
pen and pencil repair service. 

Mr. Charner Skagseth, son of the President of the firm, 
is in charge of this department. But before we attempted to 
to start a repair service, Mr. Skagseth visited all the major 
pen factories and worked in each for as long as was 
necessary to become well equipped to handle all details of 
pen repairing. 


We reasoned that if we could advertise repair service 


by a factory trained expert — we would gain the confidence 
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@ Mr Charner Skagseth, 
son of the President, is in 
complete charge of the pen 

and pencil repair depart- 
ment. He is a trained expert, 

having worked in all the 
_major pen factories. 
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of the public. Consequently, Mr. Skagseth trained the sales 
people behind the pen counter to a point where they know 


the inner workings of every important brand. 


Now, here are the results. First, and I might add this 
surprised us a great deal, our pen repair service makes 
money! We repair an average of 75 to 100 pens and pencils 
a day. Our prices vary because we treat each pen and 
pencil as an individual problem. We will charge a minimum 
of 35¢ for examination on EVERSHARP and other fully 
guaranteed pens. 


There are other interesting results. We found that many 
people bring in an old pen for repairs, and end up buying 
one of the popular new EVERSHARP CA pens instead. 


Mr. Arne Skagseth, Sr., in charge of sales 
says, “There is still another result of having a 
good repair service. It increases store traffic— 
thus building business in other departments. 
We put our greeting cards next to the pen 
counter, and since we started the repair ser- 


vice, business in this department has more 
than doubled!” 


So, while we started the repair service in 
order to advance the sale of pens and mechan- 
ical pencils—we found that not only has it 
accomplished just that, but in addition, it 
has made money itself, and it has increased 
business two fold in other departments. 





© This is the nineteenth of a series of articles 
on various aspects of merchandising and sell- 
ing, presented by EVERSHARP, Inc., as a 
service to stationers. Opinions expressed in 
these articles are those of the authors, and do 
not necessarily reflect policies and opinions 
of EVERSHARP, Inc. 
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FRIDEN SALES MEETING AT SHERATON 
Seen in the picture with L. B. Taylor, field manager, are 
V. G. Williston and R. T. Dyer, Portland, Me.; O. E. Berg- 
strom, A. N. Davis, A. J. Bradley, H. E. North. M. V. Mc- 
Elhinney, Kimball Ross, H. F. Carlisle and M. F. White, all 
of Boston; T. E. Stanton, Paul J. Stanton, Herman Olsen, 
Roland S. Berger, William R. Rudd, M. L. Bunker and Ralph 
Pilkington, all of Providence, R. I.; Percy Decker, Sr., Percy 





HOTEL, SPRINGFIELD, MASS., MAY 19-20 
Decker, Jr., and T. E. Decker, Worcester, Mass.; E. B. Bruhn 
and R. P. Goyette, Burlington, Vt.; F. B. Morrison, W. E. Story 
and George Goodrow, Springfield, Mass.; R. G. Long, James 
Sosville, J. E. McNamee and John Angus, Hartford, Conn.; 
C. F. Clark, Utica, N. Y.; William Ryder, Syracuse, N. Y.; 
E. A. Bowman, Albany. N. Y.; A. J. Schofield, Fall River, 
Mass.; H. S. Borden and John Shalvey, Bridgeport. Conn. 








Club fairways, greens and rough at Colonia, N. J., for 
the outing. As was the case at the previous play at 
Plandome, the committee provided an attractive set 
of prizes, won by the following: 

Low gross, Adam Andrasick; runner-up, low gross, 
Charles Lundgren; door prize, Nat Plaine; guest prizes, 
Phil Dameo and David S. Fisch; kickers’ handicap, 
Dick Houghton and Martin Lindroth; non-players, Ted 
Gammon; raffle, Herb Schwartzberg. 

Chairman of the committee, Bernard Nemlich, Regan 
Office Furniture Corporation, New York City, pre- 
sented the prizes with appropriate remarks. 

In view of the close proximity of the Security Steel 
Equipment plant at Avenel, N. J., to Colonia, the of- 
ficials of Security proved themselves grand hosts at 
a cocktail party prior to the dinner. They also pro- 
vided refreshments on the course during the day. 

The next outing is planned to be held at the Gedney 
Farms, Westchester, on July 22. The first round for the 
championship will be held on this day, the eight low 
men qualifying for the title flight. July 22 will also be 
ladies’ day. 

actinic: : 


CHICAGO OFFICE FURNITURE MEN PLAY GOLF 

In the face of a gloomy weather prediction, about 
40 members and guests of the Office Furniture Associa- 
tion of Chicago turned up at the Glencoe Golf Club 
early (about ten o’clock) on Saturday morning, June 
21. Most of them played 18 holes of golf and some of 
the hardier (and younger) ones played an extra nine. 

As the players came from the eighteenth green, 
they gathered in the locker room or on the grassy 
terrace in front of the club house to play cards or 
indulge in the old American custom of swapping 
stories. A group of non-players swelled the number to 
about 60 for the dinner, which was served early to 
permit keeping other engagements later in the evening. 

Earl Hanson, Spak & Natovitch, chairman of the 
tournament committee, presided at the dinner. He 
called on the president of the association, Hy Nato- 
vitch, Spak & Natovitch, who spoke briefly, compli- 
menting the golf committee on the success of the 
organization’s first tournament. 

Harry Hofherr, Kendrick Furniture Company, a 
member of the tournament committee, handled the 
distribution of prizes. He awarded the low gross 
trophy, a cup donated by John Smythe of Geyer’s 
Topics, to Al Okerberg, Corry-Jamestown Manufac- 
turing Company, who shot an 87. Low net was won 
by D. Wright, guest of Joe Ginsburg, Joseph Ginsburg, 
Inc. Other low net prizes went to Earl Hanson, Spak 
& Natovich; R. Revzen, guest; Harry Hofherr, Ken- 
drick Furniture Company; and Jack Geiser, Geiser 
Office Furniture Company. High gross, 165, went to 
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C. E. Bonomo, Kendrick Furniture Company. The prize 
for most sevens went to Pete Sava, Andersen, Riley & 
Sava. 

(A good camera inexpertly handled resulted in a 
complete set of light struck pictures. The failure is 
sincerely regretted.) 

————_o—=-—__ 


WOOD OFFICE FURNITURE INSTITUTE MEETS 

A mid-summer meeting of the members of the Wood 
Office Furniture Institute was held June 18-20 at 
Castle Park, Mich., a resort area, giving members of 
the Institute a rare opportunity to combine business 
with pleasure. 

The meeting, based on the general theme, “The 
Problem Ahead,” opened on Wednesday afternoon, 
June 18, with the keynote address by WOFI President 
Gilbert H. Bosse, Imperial Desk Company. Following 
his talk, E. Howard Gatewood, newly-appointed field 
representative in charge of trade relations for WOFI, 
was introduced and spoke briefly. Sterling Lord, Leo- 
pold Company, chairman of the advertising and pro- 
motional committee, then introduced Henry J. Kauf- 
man, Henry J. Kaufman & Associates, Washington, 
D. C., who outlined in detail the new WOFI adver- 
tising campaign which will be launched in August. 

Thursday’s program featured the following speakers: 

“The Lumber Situation,” Cal Miller, Southern Hard- 
wood Producers, Inc., and H. E. Everely, Appalachian 
Hardwood Manufacturers, Inc. 

“The Labor Situation,” John P. Fox, Industrial Meth- 
ods Engineering Company. 

“My Modernization and Expansion Program,” W. T. 
Powell, Myrtle Desk Company. 

“Our Improved Production Techniques,” F. M. Deane, 
Gunn Furniture Company. 

Thursday afternoon was devoted to the discussion of 
the organization of a traffic committee, a talk on 
“Improvement of Furniture Parts” by J. E. Stearns, 
and a report on tests with fast-setting adhesive. 

The final day, June 20, was devoted to committee, 
officers’ and financial reports, and to the consumma- 
tion of unfinished business. 


éF#{FU MUHP-=-_ 2 


U. J. A. DINNER PROVES A GREAT SUCCESS 

Approximately 100 guests gathered at the Hotel 
Pierre, New York City, on Thursday, May 22, for the 
twofold purpose of supporting the United Jewish Ap- 
peal drive for funds for the aid of displaced Jews 
throughout the world and the further purpose of cele- 
brating the twenty-fifth anniversary of Mr. and Mrs. 
H. A. Clemetsen, affectionately known as Sadie and 
Clem. 

The office furniture industry, long active in the sup- 

(Turn to page 129, please) 
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DIXIE CHROME PRODUCTS 


Sure-fire Winners for 


FAST SALES...GREATER PROFITS 


Stock DIXIE CHROME PRODUCTS and you stack 
up EASY MONEY, for they SELL AT SIGHT to 
home-makers, executive and professional peo- 

































ple, hospital and hotel managers, beauty shop 
operators and others who want ECONOMY with 
EYE-APPEAL, DURABILITY with COMFORT. 
Made by the largest chrome-plating plant in 
the South, DIXIE CHROME PRODUCTS gather 
no dust in your show-rooms. They MOVE FAST! 
Write for Price Lists and Descriptions. 
Orders are promptly shipped to all points. 





oD DIXIE CHROME PRODUCTS 


Oacias 


This label assures you the 2509 Oakland Avenue, Dallas, Texas 
finest in quality and work- 
manship. 
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MULTISTAN 


STENCIL DUPLICATOR 


MANUFACTURED ONLY BY THE MULTISTAMP CO., INC. NORFOLK, VIRGINIA 
4 / 








Does printing, marking, labeling, ad- 
dressing jobs that no other duplicator 
can do! Prints anywhere, on practically 
any surface. No type to set—just type, 
write or draw on stencil, snap it on, and 
print! Every MULTISTAMP Outfit is guar- 
anteed five years. 


No. 3 MULTISTAMP OUTFIT. 


Prints up to postcard size— 
as many as 19 lines of type 
5%” wide. 40 to 60 clean, 


sharp copies per minute. 
F.O.B. Factory 
Complete Outfit 


Established 1921 
Reg. U. S. Pat Off. 


Rock&t-Ty pe 
SHIPPING TAGS 
LABELS 
POST CARDS 
bead fey V are) Sh 
jee BOXES 


profitable LETTERS 


Dealer Plan 


— __—_, OFFICE FORMS 


Other MULTISTAMP outfits from 
$7.50 to $82.50. Write for illustrated folder. 














Dozens of other uses! 


OFFICE APPLIANCES, July, 1947 





YOUR INVENTORY IS Reduced 


BY our Dowble-Zuich Delivery 


Now, a 30-day stock of fast moving Liberty Boxes is all you need. 
Shipments move out faster than ever before from our new, enlarged 
plant and from leading jobbers. So, your storage box investment 
can be smaller than ever,and net profits are substantially increased. 
There are only 23 standard sizes in the complete Liberty line. Yet, 
all sizes of commercial and bank records can be accommodated. 
Stock Liberty Storage Boxes for fast, steady sales and high net 
profits. Ask about our dealer plan that increases your profit margin 


as sales increase. 


BANKERS BOX COMPANY, 720 So. Dearborn St., Chicago 5, Ill. 


23 


REG. U.S PAT. OFF STANDARD 
STORAGE BOXES SIZES 


83,000 Satisfied Users, Including: 


American Steel & Wire Co. Louisville Gas & Electric 

Bell Aircraft Corporation National Stock Yards Nat’l Bank 
Chicago & Northwestern Rwy. North American Aviation 
Chrysler Corporation Ohio Edison Company 
Continental Motors Corp. Pacific Mills 

Electro-Motive Div. of G. M. Potomac-Edison Company 

First Nat’! Bank of Minneapolis State of Iowa 

Great Atlantic & Pacific Tennessee Eastman Corp. 
Hardware Mutual Casualty Co. Union Oil Co. of California 

R. G. LeTourneau, Inc. Western Electric Company 


Serving The Stationer Since 1918 


PERMANENT STORAG % ALL-METAL’ ORAGE BOXE 
, SINDERS 3 NS COPYHOLDERS > 
y 4 y 
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PARKER PEN ELECTS NEW OFFICERS 


Six new officers of the Parker Pen Company were 
elected at the board of directors’ meeting held in 
Janesville, Wis., following the annual meeting of 
stockholders, the company recently announced. 

New company officials elected were Bruce M. Jeffris, 
vice-president and treasurer; Norman Byford, vice- 
president; James N. Black, vice-president; Willis 

















BRUCE JEFFRIS NORMAN BYFORD 

















JAMES N. BLACK WILLIS RABBE 


Rabbe, vice-president; Frederick Nymeyer, secretary; 
and Helen Morrissey, assistant secretary. 

Mr. Jeffris formerly held the offices of secretary 
and treasurer. He is a director of the company. Mr. 
Byford, formerly managing director of Industrias 
Chimicas Brasileiras “Duperial,” S. A. of Brazil, is 
presently managing director of the Parker Pen Com- 
pany, Ltd., of England. 

As vice-president in charge of international sales, 
Mr. Byford’s duties, in general, will be to plan and co- 
ordinate all sales activities of the corporation and its 
subsidiaries and supervise sales of the company and 
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all its subsidiaries in markets other than the U.S. and 
Canada, according to the board of directors. 

Mr. Black, general sales manager of Parker since 
1939, will supervise the sales efforts of the corporation 
in the continental U. S., as vice-president in charge of 
domestic sales. He has been with the company for 
nearly 20 years. 

As vice-president in charge of manufacturing, Mr. 
Rabbe will have general charge and supervision of all 
manufacturing operations of the company and will 
consult with and advise those responsible for subsid- 
iary manufacturing operations, the board announced. 

The new secretary, Mr. Nymeyer, is an industrial 
consultant and has been a director of the company 
since May, 1946. His assistant, Miss Morrissey, has been 
general office manager at Parker’s Janesville head- 
quarters for many years. 

—— o-oo 


POUR CONCRETE FOR NEW G-F ADDITION 

Concrete for foundations of the huge new plant ad- 
dition of General Fireproofing Company, Youngstown, 
Ohio, was poured June 20 by the Joseph Bucheit & Sons 
Company, Youngstown, general contractor for the job. 
The plant addition, costing between $1,000,000 and 
$1,500,000, was authorized recently by General Fire- 
proofing Company directors to give the company more 
working room and space to develop new products. The 
job is one of the biggest industrial construction jobs in 
the area. 

The addition’s basement and first floor will be ready 
for occupancy by October, said Walter Bender, com- 
pany president. The four-story addition will be com- 
pleted by January 1, 1948. Mr. Bender said the com- 
pany is badly cramped for working room and it will 
move into the first floor, as soon as it is available, to 
relieve the overcrowding. 

He said the company is not ready to announce yet 
what new products it will make. The new addition will 
be of brick and steel, located at the south end of the 
firm’s large Logan avenue plant.—AK. 

: eidiiens 

STEVEN ACQUIRES EAU CLAIRE BOOK FIRM 

Change of ownership of the Eau Claire Book & Sta- 
tionery Company, Eau Claire, Wis., recently followed 
a stock transaction between E. M. Hale, president and 
general manager, and J. D. R. Steven, a stockholder 
and associate. Mr. Hale will remain with the book firm 
in an advisory capacity. 

The transaction, Mr. Hale said, is part of the re- 
organization of the Hale-Haas Corporation, of which 
he is president, and which has a number of subsid- 
iaries, including the book store, E. M. Hale & Company, 
and Michigan Book Service, Inc., Lansing, Mich. Mr. 
Hale has been president of these corporations for 
many years. Hale-Haas Corporation will be dissolved 
later, it is said. 

The Eau Claire firm does an annual business of more 
than $1,000,000—JEH. 
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PEERLESS-IMPERIAL 
offers quality carbon 
in an eye-pleasing array of colorful backs 


Have you ever asked yourself —Why must the 
backs of carbon paper come in uniformly dull 
and drab colors?” 


Because people are used to buying it that way? 
Our Technicians asked the same question, then 


set out to do something about it. 
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“Tnpen: 


The result is the most eye-appealing array 
of colorful carbon backs your mind can 
conceive. Vivid greens, soft browns, rich 
blues, handsome silver — these shades make 
PEERLESS-IMPERIAL unique in selling appeal. 
They give you a powerful wedge to sell more 
quality carbon paper than ever before. 


MERE WORDS cannot do justice to the beauty 
and quality of the new PEERLESS-IMPERIAL 
line. Send for a sample kit and judge for 


yourself. Do it today. 


"A Great NAME | 


Reminder: 


Peerless-Imperial 

Carbon is made by 

the same company 

which makes the world 
famous Peerless and Tuch- 
type Rubber Typewriter Keys. 
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POUND & MOORE MODERNIZES 

Pound & Moore Company, Char- 
lotte, N. C., recently completed the 
entire modernization of the store 
front, windows and doors, thereby 
providing passers-by with a clear 
view of the interior. 

The window display space, al- 
though decreased in order to pro- 
vide more display room inside, was 
transformed from a wooden frame 
to the new entire plate glass 
equipped with extremely small 
hinge attachments. The Tusslex 
glass doors make possible additional 
daylight and transparent beauty to 
welcome the passing trade. Blue 
glass frames this modern showcase. 
Over the sidewalk is a huge neon 
sign of varied colors, 30 feet high 
and extending out eight feet at the 
top with the wording, “Electrical 
Appliances, Pound & Moore, Print- 
ers and Office Outffitters.” This 
sign is visible along Charlotte’s 
entire main street. 

One of the advantages of the re- 
modeling was the acquisition of 240 
square feet of additional floor space, 
allowing the creation of merchan- 
dise displays not shown on the first 
floor, such as chairs and lounges. 

Proprietors of Pound & Moore be- 
lieve that the new and attractive 
front has been instrumental in pro- 
moting a larger percentage of store 
traffic. 


A REMODELED STORE IN NORTH 
CAROLINA.—Upper left: the store front, 
with new neon sign visible for several 
blocks. Upper right: one of the spacious 
show windows, with both diffused and 
flood illumination. Below: as the cus- 
tomer approaching heavy glass doors 
sees the brightly-lighted store interior. 











HEYER CORPORATION EXECUTIVE CHANGES 

About the middle of May, George Herrmann and 
W. H. Kurth sold their stock holdings in the Heyer 
Corporation to the Heyer family, which now returns 
to full ownership of the business. Mr. Herrmann and 
Mr. Kurth have retired from the business, severing all 
connections. 

T. A. Heyer, founder, continues as _ president. 
T. Reeves Heyer is now vice-president and treasurer, 
and Arthur J. Heyer is secretary. As this was written, 
these officials and other members of the Heyer staff 
were in the midst of planning removal of the business 
to a new location later in the summer. 


— —_— 


GIBBONS & CO. MOVES TO LARGER QUARTERS 

Thomas H. Gibbons & Co., Chicago manufacturers 
of brief cases and a varied line of hand luggage for 
both men and women, have removed from 509 S. 
Franklin St. to much larger quarters at 367 W. Adams 
St., where they now have 11,000 square feet of factory 
space available, enabling them to increase previous 
production by at least 50 per cent. Their quarters 
occupy the entire tenth floor and are being scientifi- 
cally laid out for speeding up production and economy 


of operation. 
While the firm will continue to concentrate on port- 
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folios and brief cases, club bags and brief bags, their 
new line of men’s and women’s leather luggage is 
being marketed on a plan enabling office supply dealers 
to sell without actually stocking the merchandise, and 
to figure their individual mark-ups on each item. 
Thomas H. Gibbons will carry a large stock of their 
brief case and brief bag line at their new premises, 
but the luggage items will be mostly manufactured 
on special order. 


EG 


MULLEN BROTHERS BUY OFFICE SUPPLY CO. 

Mullen Brothers, Inc., has purchased the Batavia 
Office Supply, 45 Main St., Batavia, N. Y. The new 
concern takes possession July 1. Extensive additions 
to the stock and services of the business are planned. 

Harry Mullen, president of the new firm, is resigning 
as assistant cashier of the Doehler Die Company, where 
he has been employed for several years. Robert Mullen 
has also been associated with the same concern as 
storekeeper but will now give his entire time to the 
new enterprise. 

The Mullen brothers plan to do extensive newspaper 
advertising and a third brother, Clarence, will give 
his entire time to the work of making contacts for 
the firm both in Batavia and the many villages near 
the city —FDR 
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she can work better, faster 
and in greater comfort © 
than ever, because 


Posture Chairs are Available., 


Easyrest is today’s outstanding value in 

posture chairs. Office workers are finding it tops in 
comfort . . . cutting fatigue and increasing efficiency. 
Easyrest’s simple, foolproof adjustment allows 

any girl to fit the chair to herself in a jiffy. 

There are no projections to snag her 

hose. Attractive pearl-grey finish. For 

style, comfort and quality, Easyrest 

is today’s outstanding posture chair. 





DEALERS: 


Easyrest is one of a com- * 
plete line of Steelcase chairs 
now available to recognized 
office furniture dealers. You 
are invited to write for 
prices and catalogs. 





THE ST ESICASSE POSTURE CHAIR 


Manufactured solely by 


METAL OFFICE FURNITURE CO., Grand Rapids 7, Michigan 
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OFFICE APPLIANCE MECHANICAL INSTITUTE IS 
TRAINING FIRST TWO CLASSES OF GIS 
The first graduation day of the Office Appliance 
Mechanical Institute, Springfield, Mo., next March 1, 
1948, will find a group of former GI’s trained to be 
“a credit to their chosen profession,” declares Director 

C. LeRoy “Rock” Jones. 








THE OFFICE APPLIANCE MECHANICAL INSTITUTE IN AC- 
TION.—Top: the instruction staff. Left to right, Paul Kegevic, 
supervisor of education; C. Leroy Jones, director of Institute; 
E. H. Ebert, superintendent of shops, production and equip- 
ment; L. D. Robertson, instructor. Second from top: the main 
classroom, where two full classes receive daily instruction. 
Enrollment consists of students from 15 states and Hawaii. 
Third from top: a typical class at work in the retyping de- 
partment, under the watchful eyes of Director C. Leroy 
Jones and Paul Kegevic. Bottom: the paint refinishing room, 
showing the spray cabinet, infrared baking enamel equip- 
ment and conveyor system. 
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Busy in the thorough study of office machines, their 
rebuilding and reconditioning, are students assembled 
from Maine to Hawaii, from Montana to Alabama and 
from New York state to Texas. All are GI’s who 
entered the Missouri school under the GI Bill of Rights. 
Some are rehabilitation students under Public Law 16 
and others are students under Public Law 346. Class 
No. 1 is divided into three sections—those who entered 
October 21, 1946; those who enrolled in December, 
1946; and those who entered in January of this year. 
Class No. 2 is composed of those who enrolled either 
March 10 or May 12 of this year. 

In the production shop, these students are required 
to rebuild and recondition the makes of machines they 
have finished studying, in order to keep themselves 
up-to-date on the old machines as they gain knowl- 
edge on the new. 

The retyping department teaches the methods of 
completely retyping sets of bars. Each student is re- 
quired to gain an ultimate proficiency of 40 minutes 
in retyping a complete set. 

Students have access to a paint room equipped with 
spray booth and infrared ray equipment operated in 
conjunction with a modern conveyor line. Twelve 
machines can be painted and dried per hour. 


Class Graduates Next March 


Although every mail brings inquiries as to avail- 
ability of mechanics, Director Jones points out until 
the first class graduates next March 1 the students 
will not have received complete training on all makes 
of standard, portable and noiseless typewriters, “for 
which reason we will not recommend them, nor will 
our students consider offers to leave now and take a 
job.” 

Following are members of the faculty in addition to 
specialists for short course work: 

C. Leroy Jones, Springfield, Mo., director of insti- 
tute—30 years experience in office machines industry 
from mechanic to sales manager. Author of type- 
writer mechanical training manual and served as office 
appliance repair special for the war department. 

Paul Kegevic, Chicago, Ill., supervisor of education— 
Graduate of University of Chile, 22 years typewriter, 
adding machine and office machines service experi- 
ence. Inventor of Keg-Mar and Keg-Master type sold- 
ering gauges. An aligning and type soldering specialist. 

E. H. Ebert, Camdenton, Mo., superintendent of 
shops, production and equipment—16 years experience 
as tool room foreman, production, inspection foreman 
and experimental department for a typewriter manu- 
facturer. Eight years superintendent of typewriter 
manufacturing plant in charge of production, assem- 
bly, manufacturing, inspection and finish of typewrit- 
ers. Four and one-half years superintendent of pro- 
duction, St. Louis. Ordnance plant. 

L. D. Robertson, Carthage, Mo., instructor. Studied 
mechanical engineering at University of Missouri. Has 
had 25 years’ experience in typewriter repair industry. 
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MARIOTTI FIRM OPENS OFFICE SUPPLY FIRM 

The Mariotti Printing Company, Lorain, Ohio, re- 
cently entered the office supply and equipment field, 
opening a new salesroom. 

The firm was established in 1937 and was devoted 
entirely to the production of printing. A complete liné 
of merchandise is now carried, including such well 
known lines as Wilson Jones, National Bank Book, 
Invincible, Globe-Wernicke and others. 

Marie Mariotti is the president of the firm and other 
personnel includes Martin J. Mariotti, general man- 
ager; Adeline C. Fazekas, secretary-treasurer; Betty 
Mariotti, office manager; and John P. Mikus, sale 
manager. 

Mr. Mikus has had 15 years of previous experiencé 
in the office supply business, having served as managéef 
of the Bretz Book Store of Lorain. 
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NATIONAL 
ADVERTISING CREATES DEMAND 


Four million people read the Cramer Pos- 
ture Chair story every month. Sell the Posture 
Chair that helps you sell. Cramer consumer 
ads appear regularly in the magazines 
listed below. Tie in with the fastest selling 


line on the market. Remember, your cus- 


tomers know the Cramer name... so sell 


CGramer POSTURE CHAIRS 


Sect 


APRIL 24, 1947 


THE 


Biited 
Mc tes 


NEWS | 
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KOSS-SHERRY, LTD., TAKES NEW LOCATION 

Koss-Sherry, Ltd., recently moved into permanent 
quarters at 1325 Kapiolani Blvd., the new business ave- 
nue connecting old Honolulu with Waikiki. 

Since February 15, 1946, Koss-Sherry, Ltd., has been 
the sole distributor in the Hawaiian Islands for Un- 
derwood Corporation and Acme Visible Records, Inc. 





NEW KOSS-SHERRY, LTD., QUARTERS IN HONOLULU.—The 

firm, which is the sole Hawaiian distributor for Underwood 

Corp. and Acme Visible Records, Inc., moved into its new 

business home at 1325 Kapiolani Blvd. on May 15. Above: 

the attractive building as viewed from the boulevard. Below’ 
a close-up of the well-lighted display room. 


The new property consists of 12,000 square feet and 
accommodates all operations of the firm. To the rear 
of the front display rooms are located the demonstra- 
tion rooms, accounting, salesmen’s and owner’s Offices. 
The service department is in a separate building in 
the rear, cool and well lighted. A third building is used 
as a warehouse. 


OKLAHOMA CITY FIRM CHANGES HANDS 

Southwestern Stationery and Bank Supply Company, 
Lawton, Okla., has purchased the Trave-Taylor Print- 
ing Company, 408 NW Sixth St., Oklahoma City, effec- 
tive June 1. Joint announcement of the sale was made 
by Ted Warkentin, an official of the Lawton firm, and 
Dudley Taylor, president of the Oklahoma City com- 
pany. 

Warkentin said his company, which maintains a 
chain of supply stores in Lawton, Amarillo, Joplin, 
Wichita and Ponca City, would use the Oklahoma City 
facilities to print all their bank and commercial forms 
and county record books. 

“We will continue with all the accounts the Trave- 
Taylor company has, and we will move in more equip- 
ment to handle the additional work we will have,” he 
said. “In other words, nothing will be changed except 
the management and the volume of work.” 

Amount involved in the sale was not announced. 
Taylor said he had accepted an offer to become asso- 
ciated with the new company and would remain with 
the plant. The Southwestern Stationery and Bank 
Supply Company was established in Lawton in 1934. 
Its business involves chiefly the handling of large 
bank and industrial supply accounts.—BJ 


— —/ 


WALTER E. FICHTNER JOINS CALIFORNIA FIRM 

Walter E. Fichtner, formerly located in Chicago, is 
now affiliated with the Southern California Adding 
Machine Company, 947 S. Broadway, Los Angeles 15, 
Calif., making the connection he had been seeking 
since leaving the Middle West. 

The California firm is owned by G. E. Miller, Paul 
E. King and F. M. Swan, specializing in Burroughs 
bookkeeping machines, but also carrying a full line of 
all standard makes of typewriters, calculators, and 
adding machines. 

Mr. Fichtner plans to attend the NOMDA convention 
at Sacramento and hopes to meet many of his old 
friends at that time. 


a ee 


M. W. FEDERBUSH ORGANIZES NEW COMPANY 

M. W. Federbush of New York City has announced 
the formation of his own company, the M. W. Feder- 
bush Loose Leaf Corporation, to be located at 380 
Second Ave., where he has set up facilities for the 
manufacture of all kinds of loose leaf binders. Mr. 
Federbush has been connected with all phases of the 
loose leaf binder manufacturing business for 35 years. 
—PJP 





TOM PAYNE CO. OPENS NEW STORE 
IN HOUSTON.—This new store, modern 
in every detail, is located at 3102 S. 
Main St., and replaces the East End 
Typewriter Co., operated by T. D. Payne 
at 7802 Harrisburg Blvd. for the past 
three years. A full line of rebuilt type- 
writers, new portables, adding ma- 
chines, stationery, office desks and of- 
fice supplies is carried. Prior to opening 
the East End Typewriter Co., Mr. Payne 
had more than ten years experience as 
salesman for Underwood Elliott Fisher 
Co., and with L. C. Smith & Corona 
Typewriters, Inc., in Los Angeles. 
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nx | Everybody’s a potential customer for these 
Genuine Leather Ring Binders! 
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ZIP! ZIP! HOORAY! 1, RING BINDERS. Genuine 2. ZIPLOCK RING BINDER. 


. leather (cowhide), black, flexible, Genuine leather (cowhide), black, 
We're back in production 


sewed pocket. One-inch capacity. flexible construction. Two large ver- 
with these genuine $3008—814 x 514 tical inside pockets, front and back. 
$3010—9\4 x 6 One-inch capacity. Zipper opens 3 

leather binders. $3012—11x 84% sides. 3012Z—11 x 8% 











SEE YOUR BOORUM & PEASE SALESMAN TODAY! 


Manufacturers of Loose-Leaf Covers and Forms—Visible Equipment and Bound Books 





GENERAL OFFICES: 84 HUDSON AVE., BROOKLYN 1, N. Y. 
BOSTON 10: 29 OTIS ST. * ST. LOUIS 2: 115 SO. 8TH ST. * CHICAGO 7: 538 S. WELLS ST. FOR EVERY RECORD— 
NEW YORK CITY SALESROOM: 349 BROADWAY, NEW YORK 13. A WAY TO KEEP IT 
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CHANGES MADE IN OHMER SALES PERSONNEL 

N. J. Kenny, president of the Ohmer Corporation, 
a subsidiary of Rockwell Manufacturing Company, 
Dayton, Ohio, recently announced several organi- 
zational changes in the sales division. The changes, 
he stated, have been effected because of the increasing 

















HOWARD S. MARTS 
































HAROLD F. GRAUEL WALLACE LEE 
production at Ohmer Corporation on their lines of 
cash registers, fare registers and taximeters, and 
also because of the rapid expansion of the dealer 


organization. 
Howard S. Marts has been appointed general sales 





manager. He has been manager of the service de- 
partment and, previous to that, manager of the order 
department. In addition, Mr. Marts has held various 
positions in Ohmer departments since becoming asso- 
ciated with the company in 1927. 

Frank B. Ungar, Jr., has been serving in the dual 
position of northeast district manager and manager of 
the fare register department. Due to increased pro- 
duction, he will now devote his full time and attention 
to the expansion of the fare register department. 

Harold F. Grauel has been named to the position of 
northeastern district manager and Wallace Lee has 
been promoted to managership of the service depart- 
ment. 

All of these men will be under the direction and © 
supervision of the sales division and will operate under. 
the jurisdiction of Ralph K. Ulrich, vice president and 
general sales manager of the Ohmer Corporation. 


—= > 0__—_ 


LEGISLATOR DENFORD HURT IN AUTO MISHAP 

J..W. Densford, Jr., a member of the Oklahoma legis- 
lature and associated with his father, J. W. Densford, 
Sr., and brothers in the office machine business at 
Shawnee, Okla., recently met with a serious accident ~ 
while driving home at night after adjournment of the © 
legislative body. 

Meeting an auto which was on the wrong side of the 
highway, Mr. Densford drove to the shoulder of the 
road. Soft condition of the earth caused the Okla- 
homa legislator’s auto to go into a ditch and turn over. 
The driver suffered a badly-shattered knee cap and 
fracture of the right leg above the knee. He is still 
in the hospital and will be unable to walk during 
the summer. 

This accident interrupted a successful legislative © 
term for the freshman solon, who had sponsored more 
bills actually enacted into law than any other first- | 
year member. He had answered every roll call until 
his accident. 

et 
W. D. FOX JOINS INVESTMENT FIRM 

William D. Fox, popular member of the Great Lakes | 
Travelers Club and formerly with Stauder Engraving 
Company, has accepted a position with Holley, Dayton 
& Gernon, Investment Securities, 105 S. La Salle St., j 
Chicago. His Traveler friends all join in wishing him 
success in his new field of activity. 








UNDERWOOD HOLDS CENTRAL SALES TRAINING SCHOOL AT HARTFORD 


The accounting machine salesmen’s class of central sales 
training school held recently by the Underwood Corporation 
at Hardford, Conn., as viewed from the platform. In atten- 
dance, beginning with the first row (left to right) are C. L. 
Cook, Newark; E. G. Cobb, St. Louis; J. A. Bennett, Monroe 
New Orleans, La.; J. R. Lees, Akron-Cleveland, Ohio; G. F. 
Darveau, New Haven-Hartford, Conn.; J. J. Peet, Atlanta, Ga.; 
A. Jaramillo, Bogota, Columbia; William Salas, Panama City; 
P. Berry, Los Angeles, Calif.; G. B. Knight, Des Moines, Iowa; 
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W. Haedrich, New York, N. Y.; C. H. Gaiser, New York, N. Y.: 
E. P. Rose, White Plains, N. Y.; J. H. McNeill, Sacramento, 
Calif.; V. L. Kenstad, LaCrosse, Wis., and Minneapolis, Minn.; 
G. F. Miller, Buffalo, N. Y.; C. Bernard, Denver, Colo.; J. O. 
Elberti, Dayton-Cincinnati, Ohio; A. J. Moynihan, Syracuse- 
Albany, N. Y.; G. D. Killian, Utica-Abany, N. Y.; T. F. Brown, 
Boston, Mass.; D. D. Johnston, Dallas, Tex.; R. J. Crawford, 
Detroit, Mich.; J. F. Arrington, Birmingham, Ala.; F. M. Murtha, 
instructor; and R. L. Anderson, Hardford, Conn. 
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oO Be Se | Here’s a comphaagy adjustable chair for 
i | busy executives. Foam rubber upholstery 
e . : in both seat and back give full natural 
support in either upright or relaxed posi- 
tions. It’s easy to work all day—every 
day in the 626R. 

It’s an outstanding “hit” number for 





the post war market. Modern styling is 
enhanced by genuine leather upholstery. 
Available in oak, walnut finish, genuine 
walnut and gray and green finishes to 
match steel furniture. Write for details. 


: a. wane 








We Believe In ATTRACTIVE OFFICES! 


canene s MYRTLE DESK CO. 
PRACTICES WHAT IT PREACHES 


Naturally as manufacturers of business 





furniture, we've always campaigned for 
attractive and efficient offices. That's 
our major objective and Myrtle Desk 
dealers likewise have flourished selling 
that thought. Unlike the shoemaker who 
allowed his children to go shoeless, we 
decided to “practice what we preach”. 
Realizing that our offices needed a 
"face lifting’, we went to work. We 


hope you're as pleased as we are with 


the results. Mahogany veneer wood wall 


panels joined with glass brick set the 
stage for our new quarters. Truly we 
believe our streamlined offices will in- 
spire us to turn out more and better 


MYRTLE DESKS. 








A. The Executive Office 
B. The Reception Desk 
Cc 


. The Reception Room for Visitors 


MYRTLE DESK COMPANY 


member WOOD office ELE Dy furniture institute 


HIGH POINT Cc) NORTH CAROLINA 
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Burroughs 





THE MARK OF SUPERIORITY 
IN MODERN BUSINESS MACHINES 


Burroughs 
¢ Bookkeeping Machines 


Adding Machines 


Typewriter Accounting Machines Calculators 
Receipting Machines B u rro u 4 h Ss 
° ens 
Burroughs aa 
as 
Cash Registering Machines 
Statistical Machines > 


| 2 Rea 
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The Gutierrez brothers of Gutierrez Marbany Cia., 
Havana, Cuba, called at Orrice APPLIANCES for a visit 
May 31. They had flown from Cuba to attend a meet- 
ing at the office of the W. A. Sheaffer Pen Company in 
Fort Madison, Iowa. They act as Cuban agents for 
Bates Manufacturing Company, Victor Adding Ma- 
chine Company, The Todd Company and the A. L. 
Hanson Company, in addition to Sheaffer. Jose Gutier- 
rez was good enough to tell us that contact with all 
five companies was established through OFFICE APPLI- 
ANCES. They are enthusiastic about the lines they sell 
and the sales opportunities presented. A story of their 
new quarters is expected for an early issue of this 
journal. 


A. Wm. Lauw Zecha of Lawsim Zecha & Company, 
Batavia, Java, dropped in at O.A. headquarters for a 
visit June 11. Mr. Zecha is air-minded. He came to 
Chicago by way of Continental Europe and the British 
Isles, making most of the distance by plane. Mr. Zecha 
temporarily is living in Singapore. On this trip he has 
visited with some of the manufacturers he represents, 
with his boys who are in junior college in Pennsyl- 
vania, and with friends met on earlier American visits. 
From Chicago he planned to fly to the West Coast, 
stopping briefly at Albuquerque. Then his plan was 
to return to Chicago before going on east, from where 
he will again start his travel back to Singapore. 


Sibley Smith of the Wholesale Office Equipment 
Company, San Francisco, and William D. Poil, with 
the same company in Los Angeles, called briefly at the 
office of this journal June 11. Specializing in furni- 
ture, they had come east to call upon some of the 
manufacturers. Their organization is active in serving 
dealers in the western area. Mr. Smith participated in 
the NSA regional meetings in San Francisco and Salt 
Lake City. 


H. Ed Cooper of San Leandro, Calif., dropped in at 
OFFICE APPLIANCES for a visit June 18. Eddie, as he is 
known by stationers throughout most of the country, 
was on a trip of several weeks duration which included 
the Seventh District NSA at Minneapolis, and called 
at various places in Minnesota, Iowa, Illinois and 
Indiana. Several years ago he was president of the 
Northwest Travelers Club. Recently he resigned from 
the retail business with which he had been connected 
in Oakland. He expects to announce new plans within 
a month. Eddie Cooper is a man of excellent character 
and sales ability—a real asset to the industry in 
which he has served for many years. 


I 


INCORPORATE EVANSVILLE, IND. FIRM 

The Reliable Office Equipment Company, Inc., of 
Evansville, Ind., has filed articles of incorporation with 
the county recorder in that city and will be located at 
311 Sycamore St., Evansville, it was recently announced. 
Allen B. Connolly has been named as resident agent. 
The company will have 30 shares of stock without par 
value. The directors of the company are Mr. Connolly, 
Glenn Wilke and O. Boyde Allen. The company will 
deal in all kinds of office supplies —WBC. 
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WOFI TO LAUNCH ADVERTISING CAMPAIGN 

The Wood Office Furniture Institute will launch a 
new advertising campaign in August aimed at pur- 
chasing agents and others responsible for point-of- 
sale purchase of office furniture, according to Sterling 
Lord, The Leopold Company, chairman of the Insti- 
tute’s advertising committee. 

This “consumer” campaign with advertising appeals 
based on a survey recently completed by members of 
the National Advertising Agency Network, will empha- 





WOFI EXECUTIVE COMMITTEE.—Left to right: Fred M. 
Deane, Gunn Furniture Co.; Charles E. Hayworth, Alma Desk 
Co.; John J. Reinecke, executive secretary: WOFI President 
Gilbert H. Bosse, Imperial Desk Co.; Sterling Lord, Leopold 
Co., advertising chairman Ralph F. Schneider, New Indiana 
Chair Co., treasurer, and M. F. Sonderman, Indiana Desk Co. 


size good employee and customer relations advantages 
of modern wood office furniture. 

Business and trade magazines will be used for the 
campaign. 

A second advertising program starting at the same 
time in dealer magazines is designed to keep the 
country’s several thousand dealers in office equipment 
informed on the supporting activities and projects of 
the Institute. A new WOFI publication, titled 
“TRENDS in Manufacturing and Merchandising Office 
Furniture,” will also be issued periodically to dealers 
and manufacturers. 

Henry J. Kaufman & Associates, Washington, D. C., 
advertising agency, has been appointed to conduct the 
campaign. 

a oo 


MISS FARGO RETURNS TO TEC PLANT DIRECTION 

Miss D. M. Fargo, co-owner of the Tec Pencil] Com- 
pany, Culver City, Calif., has returned to active direc- 
tion of the firm after being absent from the Culver 








MISS D. M. FARGO 


She reports that the 


City plant for several months. 
New adver- 


entire Tec line is immediately available. 
tising and dealer helps are planned. 


ee 


PHILLIPS APPOINTED HANSON REPRESENTATIVE 

Frank M. Phillips has recently been appointed to 
represent the Hanson Scale Company in western Mich- 
igan with headquarters at 2212 Union Blvd., SE, 
Grand Rapids 7, Mich. 
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1 TRIM LINES 
2 LONG LIFE 
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3 ECONOMY 







ALSO 2, 3, OR 
5-DRAWER SIZES 


We also manufacture 
a complete line of steel 
storage and wardrobe 
cabinets. Write today for 
full information. 










All-Steel Equipment Files 


They’re backed by more than 35 years of broad 
engineering experience! They’re preferred the country 
over! It’ll pay you, too, to check today on A-S-E Files 
...the better line that assures increased earnings, 
faster turnover, and lasting customet satisfaction. 
Write today for complete information. 





Torque plate reinforcement 
under each drawer shelf. 
Rigid frame construction! 


Extra strong! Sturdy 6-post 
frame, rigid cross-bracing, 
full-opening drawers. 







a 
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A-S-E Steel Products for Many Uses 
STEEL OFFICE FURNITURE - ELECTRICAL OUTLET AND SWITCH 
BOXES + INDUSTRIAL EQUIPMENT FOR FASTER MATERIALS 
HANDLING + FROZ-N-FOOD LOCKERS + CLOTHING LOCKERS 
* WARDROBE, STORAGE, AND COMBINATION CABINETS 








Drawer fronts are flanged 
back and welded to bottom 
—providing extra strength! 


Lasting, chi, - proo, am 
Hardware, beautifully de- 
signed of genuine bronze. 












yn 


IT ALWAYS HANGS! 


~ 
2S Je 


THE HANGING FOLDER WITH 
ADJUSTABLE METAL TAB 





Our dealers tell us their customers say "'Guide-O-folders are 
the finest hanging folders on the market today." Our tests 
proved they have all the advantages and none of the dis- 
advantages of other hanging folders. For instance, the metal 
strips are securely anchored to the high grade folder stock 
enabling Guide-O-folders to be dropped into the file with 
ease. They are always in the right position and glide along 
on the metal Guide-O-frames without effort. They make 
filing and finding a pleasure. 


The adjustable metal tab on every Guide-O-folder 
makes it easy to set up or add to any filing system. The 
tabs, slanting at a 45-degree angle for better visibility, fasten 
into place quickly. Once fastened, they are locked in place, 
but can be easily unlocked and shifted to any position. 


Feature the new Guide-O-folders in your sales work. You'll 


find a handsome profit for your efforts. 


Write for a sample today. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL ST., NEW YORK 13, N. Y. 














Guide O file 

° . 

WITH 
SLID-O-MATIC 
Disappearing Top 


A personal file, desk high, where infor- 
mation may be kept instantly available. 
The Slid-O-Matic top completely dis- 
appears at a slight push of the finger. 
It slides back into place with equal 
ease. Gray finish. Sturdy all steel con- 
struction. Mounted on rollers, the 
Guide-O-file can be moved about as 
required. 

The Guide-O-file is equipped with 25 
Guide-O-folders complete with adjust- 
able metal tabs and an assortment of 
inserts for tab headings. 

Guide-O-file is also available without 
the stand. 


—] 
of ‘iay 
STEEL 
DESK DRAWER UNIT 


Made to fit the lower deep drawer of 
all standard desks. Using this unit, the 
desk worker always has important and 
vital data at the finger tips—always in 
an upright position, instantly available 
and instantly replaced. The unit consists 
of a metal tray and 25 Guide-O-folders 
complete with adjustable metal tabs 
and an assortment of inserts for tab 
headings. 
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TRANSFILE 


TRADE MARK 












































STEEL FRONTS 
ARE READY FOR DELIVERY! 


The popular Leader TRANSFILE Fibre Board 
File with the steel front is now ready for de- 
livery to you—letter and legal sizes only. 
This is the fast selling number which your 
customers preferred before the exigencies 
of war interrupted manufacture. 


Wire, write or phone your order today. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET + NEW YORK 13, N. Y. 





The Regular TRANSFILE is available in all sizes as usual. 
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: office buildings such as this are thou- 
sands of desk workers—unknown, unseen and 
unheralded. They perform the everyday tasks 
that keep business—all business—vitalized and 


pulsating with vigor. 
Among these desk workers ALMA DESKS 


have an enviable reputation for their assist- 
ance in making desk work easy, pleasant and 
as efficient as possible—for their ability to 
stand up under the daily grind. 


The ALMA organization is intensely proud of 
this reputation and continues to “try to do 
better what others do well." 


SK COMPANY 


HIGH POINT, N. C. 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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NAME MANAGER STATIONERS’ GUILD OF AMERICA 
The directors of the Stationers’ Guild of America 


recently announced the election of Joseph W. McCor- 


mick, Jr., as general manager to succeed Albert W. 
Williams, who has been general manager for the past 
19 years. 


Mr. McCormick brings to the Guild 16 years of ex- ~ 


perience and knowledge of the stationery and office 
equipment business, and he is particularly well-versed 
in the problems of the commercial stationer. 

In 1930, he joined with E. Russell Ashley to form the 
Ashley-McCormick Company of Bridgeton, N. J. They 


~~ t 





J. W. McCORMICK. JR. 


operated a retail store and also employed a number of 
sales and service personnel to cover several south 
Jersey counties, serving the widely-diversified commer- 
cial stationery and office equipment needs of indus- 
trial, business and professional firms in this area. 
Guild stationery products were continuously featured 
by the Ashley-McCormick Company. 

Upon enlisting in the Navy in 1942, Mr. McCormick 
sold his interest in the business to his partners. He 
saw active duty on ships in both the Atlantic and Pa- 
cific war theaters during three and one-half years in 
the service, and achieved the rank of lieutenant com- 
mander. 

Mr. Williams will remain active in the Guild organi- 
zation as secretary and will advise and assist Mr. Mc- 
Cormick in the further promotion of the Guild. The 
addition of lines and the expansion of membership are 
among the objectives of the Stationers’ Guild, which 
this year celebrates its twenty-fifth anniversary. 


—c7 = - -__- 
BEAUMONT, TEX., FIRM HAS ANNIVERSARY 


E. Szafir and Son Company, who do business under 
the slogan, “The Office Complete,” celebrated their 
fiftieth anniversary at 373 Liberty St., Beaumont, Tex., 
June 19. In this connection, trained factory represen- 
tatives from the Art Metal Construction Company, 
Yawman and Erbe Manufacturing Company, and B. L. 
Marble Chair Company were at the store to explain the 
distinguishing features of their equipment. Customers 


| and friends of the Szafir Company were invited to 


meet these representatives. 
E. Szafir and Son Company features B. L. Marble 


| chairs, Art Metal files, Yawman & Erbe filing systems, 
| Herring-Hall-Marvin chests, safes and vault doors, 


Leopold office furniture and other lines to make the 

office complete. The firm serves Beaumont, eastern 
Texas, and Louisiana.—EEG. 
: ost 

W. H. CLUSE OPENS OWN FIRM 4 

William H. Cluse has opened an office machine sales J 

and service business at 123 Chenango St., Bing- ¢ 

hamton, N. Y., under the name of W. H. Cluse Com-7 

pany. He recently resigned his position as sales man-] 

ager for an office machine company to open his own] 

business.—GET. 
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No. 125 
“SPRING BACK”’ 


ECRETARIA 


This chair sells itself to quality minded buyers 
when they see the five star features, with the im- 
portant posture aids built into its scientific design, 
the result of 22 years experience building better 
posture chairs. 


—-. * Rr: Fe 


UPHOLSTERY: Colorful fabrics in Duran (plastic) Dura- 
leather or Naugahyde in Brown — Tan — Green — 
Maroon — Grey. 

CUSHION: Comes standard in molded highly resilient 
tubberized hairflex with cotton felt. Also Koylan foam 
tubber cushions, if desired, extra charge. Welt sewed 
edges. 

SEAT: 1612 in. x 13% in x3 in. Height adjusts 17% in. 
to 22 in. Aluminum seat spider swivels on ball-bearing 
tipped steel center pin with finger tip ease. 

BASE: 1 in. tubular legs strongly welded construction to 
center housing. 


BACK REST: Size 13 in. x 7 in. padded, adjusts 
2% in horizontally to desired spinal support po- 
sition. 

FRAMES: Baked enamel in Brown — Green — 
Grey. 


—« ke Oe. ® 

































A “BEAT IN- 
FLATION” PRICE 





When Mr, Office Manager sees the ease with 
which secretaries “make their own adjust- 
ments” on Riteform chairs together with the 
built in comfort that produces more work, . . . 
he'll want one of Riteform’s EXECUTIVE 
Na 15SUA Arm Chair, distinctively styled, for the most dis- 
criminating offices, yet modestly priced. 


No. 115 Utility Secretarial, soft cushion style, or for factory 
bench work (hard seat style) offers a lot of chair at low cost. 
Swivel seat, back rest adjusts to posture position. Write for 
folder, 


CHAIR “CO. INC. 


43 S.OXFORD - ST. PAUL 5 MINN. 
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EASILY ADJUSTABLE TO ANY DESIRED SPACING, FROMK%, TO 6 APART 


“Why wasn’t that idea thought 

of before?” That is what you 

will probably say when you see 
the FILO DESK FILE 


12” long. Steel. Finished in hammertone golden brown 
enamel. Rubber feet. Has 4 upright dividing plates 
approx. 6x8” which slide in groove. press of your 
finger and you move a divider plate to accommodate a 
large telephone book. Another press and you move a 
plate to within 1/16” of another, holding upright a single 
sheet of paper. No screws. No rods. Efficient. Attractive. 
Sturdy. This file will interest you. Get particulars to- 
day. List $7.50. Proper discounts. Minimum ship- 
ment 3 files. 


FILE 
CABINET 
MODEL 






is designed to fit any let- 
ter or legal size filing cab- 
inet. Saves space, makes 
filing easier, simple to install. 
File folder supports are easily 
adjusted. 


12 sets 3 sets 
per set per set 


4 plates and runner, per set....._.. .. $4.65 $4.95 
Regular dealers discount—minimum shipment 3 sets 
DESK 
DRAWER 
“tts = MODEL 


is designed to fit into double 
desk drawers. It is the most 
flexible and easy to use “Per- 
sonal File”—highly appreci- 
ated by executives and secre- 
taries. Good package item. 
FILO with indexes and fold- 


ers. 





12 sets 3 sets 
perset per set 
2 plates and runner, per set............ $2.65 $2.95 
Regular dealers discount—minimum shipment 3 sets 
FILO SELLS WHEREVER DEMONSTRATED 
FILO has sales repeat because it saves time and money. 


All FILO models are of sturdy steel construction. At- 
tractively finished in golden brown hammertone enamel. 
Nothing to get out of order. 


Weber Office Specialty Co. 


1328 W. 6th St. Los Angeles 14, Calif. 
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NEW ENGLAND STATIONERS AT BOSTON 
(Continued from page 32) 
traveling men, an opportunity to discuss their prob- 


lems. Tremendous interest was shown in this part” 
of the program, so much so, that it went beyond itg — 


allotted time. Many questions were asked and satis- 
factorily answered by the experts; such as: What can 
be done in regard to the tendency of manufacturers 
to eliminate cash discounts? If fair trade affects deal- 
ers and manufacturers alike, why cannot we have 
more of it? In these times, how far ahead is it safe 
for me to buy? Can a stationery store support a sus- 
tained newspaper advertising plan? Is 1947 a good 
year to remodel and re-equip my store? How would 
store price lists help one’s business? Can the New- 
berryport ten per cent reduction plan be applied toa 
stationery business? How does the retail stationer 
stand on wage and hour law for inside and outside em- 
ployees? Where does the jobber stand with some 
manufacturers selling direct to dealers? Would it pay 
me to hold membership in local and national associa- 
tions? When will present paper shortages be remedied? 


Over 400 Attend Annual Banquet 


Between 6 and 7 P.M., a reception was held in the 
spacious foyer adjacent to the grand ballroom, where 
more than 400 guests assembled to attend the annual 
banquet. After a turkey dinner, Governor Willander 
introduced notables at the head table: Stanley McGar, 
governor-elect; Walter E. Trites, president, Boston Sta- 
tioners Association; L. S. Crowl, president, NSA; Paul 
E. Burbank, secretary and general manager, NSA; 
Raymond E. Fletcher, president, New England Travel- 
ers Club; and Courtney F. Bird, M. T. Bird & Company, 
Boston, Mass., ex-president, Boston Stationers Asso- 
ciation. Mr. Bird, who had done a fine job conducting 
attendance awards after each session of the meeting, 
had one more award to make. A few moments of 
silence prevailed as a large barrel was brought out 
and stood before the center of the head table. Mr. 
Bird then, concluding his good offices as awarder, pre- 
sented the barrel and its contents with a large cod on 
ice at the top to President Crowl. 

Entering into the spirit of the occasion, Mr. Crowl 
in acknowledgment of the gift promised to take it 
home and plant the cod, even as our Pilgrim fathers 
did. He promised to dig a deep hole in his back yard, 
bury it, let it age and plant a bean plant to mark 
the spot. He then entertained his audience with 4 
few humorous stories which were hilariously received. 

President Raymond E. Fletcher, on behalf of the New 
England Travelers Club, then awarded a certificate of 
life membership in the club to Paul E. Burbank, who 
in acknowledgment, expressed his thanks and appre- 
ciation. He also presented certificates to Tom Ston- 
house and James R. Armington, Eberhard Faber Pencil 
Company. 

Entertainment was then provided in the form of 4 
number of variety acts. Good dance music was fur- 
nished by Frank Bell and his orchestra. 

Convention committees were: 

Publicity—John B. Dwyer, manufacturers’ represen- 
tative, and O. F. C. Giddy, Eberhard Faber Pencil 
Company. 

Registration—Courtney F. Bird, M. T. Bird & Com- 
pany, Boston, Mass., and A. F. Rebhan, Blake & Reb- 
han Co., Boston, Mass. 

Hotel—Arthur L. King; Ward’s Stationers, Boston, 
Mass., and Walter E. Trites, L. E. Muran Company, 
Boston, Mass. 

Entertainment—Raymond FE. Fletcher, National 
Blank Book Company. 

Speakers—Bernard Willander, Thomas Groom & Co, 
Inc., Boston, Mass. 

Reception—A. B. Coelln, Wilson Jones Company; 
James R. Armington, Eberhard Faber Pencil Com- 
pany; Ronald G. Beal, Ward’s Stationers, Boston, 
Mass.; S. Ford Chidsey, Bradley & Scoville Inc., New 
Haven, Conn.; James Cowan, Thorp & Martin Com- 
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have Nevactoc Stapling Pliers and Staples offer many ways to “Fasten 
. sus- Things Together” in offices, stores, shipping rooms, warehouses, manufacturing plants, 
aul greenhouses, Dry cleaning and Laundry establishments, assembly plants, Nurseries, 
New- bakeries. You can fasten together paper, cardboard, soft wood, leather and textiles. 


‘scnl Fasten any material that can be penetrated with a sharp pointed wire. Portable, take 
e em- the machine to the work. 


socins If you have a fastening problem out of the ordinary, write us for recommendations. 


TEMPORARY PERMANENT Write for New Catalog Sheet 


n the FASTENING FASTENING 


where : o> and Discount Schedule 


athers See “move. J-60 & 
yar | STAPLING PLIER 





MODEL J-30 STAPLING PLIER MODEL B-100 HEAVY DUTY PLIER 


itional 


& Co, 
pany;} NEVA-CLOG PRODUCTS, INC. HC 


Com- 
soston, 


oa IN CANADA— CANADIAN STAPLES LTD., MONTREAL 





BRIDGEPORT 1, CONN. 
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It's New! 
flt°s Profitable! 





RIGID 
VIBRATION-FREE 


New Improved 
BUSINESS MACHINE 
STANDS 


*« ENGINEERED FOR COMFORT 
AND EFFICIENCY 


e TUBULAR STEEL ALL WELDED 
ASSEMBLY —Rigid, Vibration-Free 


Construction 


¢e HARDWOOD. .TOP—Skid-proof—No 
Tipping—No Creeping 


Line Available in Black, 
Wrinkle Grey and File Green 


4 MODELS designed, engineered and 
tested right on the job. Proper working height 
—large working surfaces—elimination of eye 
strain—ample leg room—everything to guaran- 
tee maximum operating efficiency with the min- 


imum of fatigue. 


IMMEDIATE DELIVERY 
FULL DEALER DISCOUNT 
ORDER IN YOUR SAMPLE TODAY 
WRITE FOR INFORMATION 


The Mark Van Riper Company 
102 Bank Bldg. 


Flat Rock (Wayne County) Michigan 


~ 








pany, Boston, Mass.; James Crowe, L. E. Muran Coms 
pany, Boston, Mass.; Garry E. Dell, Burt & Dell, Hart- 
ford, Conn.; James E. Feeley, Springfield Office Sups 
ply Company, Springfield, Mass.; Samuel B. Groom; 
Thomas Groom & Company, Inc., Boston, Mass.; T. M) 
Hargen, Yawman & Erbe Manufacturing Company; 
Omar Johnson, Thomas Groom & Company, Inc., Bog 
ton, Mass.; E. P. Johnson, James T. Towhill Company, 
Boston, Mass.; Rhys H. Llewllyn, R. H. Liewllyn Com= 
pany, Manchester, N. H., and R. P. Vincent, Eberhard 
Faber Pencil Company. 
OO 
SMITH HEADS NORTHWEST TRAVELERS 
(Continued from page 37) 
and Erbe Manufacturing Company, on conditions afs 
fecting the one scheduled for Milwaukee or that gen-) 
eral vicinity. Mr. Griebel was appointed general golf 
chairman. Ralph Maneval, A. W. Faber, Inc., report- 
ing on the hotel situation, said many hotels now are 
reserving 65 per cent of their rooms for travelers. Paul® 
Burbank and Less Crowl dropped in and spoke briefly, 
Mr. Hanson thanked the committee workers for their 
good work on the regional meeting. 
Returning to the election, K. E. Chase, Dennison’ 
Manufacturing Company, auditor, and R. C. Clarke 
F. S. Webster Company, secretary-treasurer, were re- 
elected practically unanimously on first ballots. Roy is 
one of the hardest workers to be found in any of the 


travelers clubs. 
———_—= > 


SYRACUSE FIRM MOVES TO NEW LOCATION — 

W. H. H. Chamberlin, Inc., Syracuse, N. Y., firm of 
printers, lithographers, blankbook makers, steel and 
copper engravers, and wholesale and retail stationers, 
recently moved to a new location at 113 W. Jefferson 
St., in Syracuse. : 

In addition to office supplies and equipment, the firm 
intends to add a line of stationery and gift sugges 
tions. The new location will make it possible to better 
serve the public, states Joseph A. Richter. Previoug 
location was 215 W. Fayette St. 


RALPH BUSHNELL RETIRES FROM REM-RAND IN CHICAG@ 
—Above: three generations of Bushnells—Ralph, who 

tired from active service for Remington Rand on May! 
Tom, his father, 97, who spoke at the luncheon honori 
his son; and W. W., son of Ralph, who continues as 
Remington salesman. Below: Fred Echoff, Chicago Reming 
ton Rand manager (left) and the younger Bushnell (righ 
smile approvingly as Bill Newman from the home of 


congratulates the retiring Bushnell. 
(Story appeared in June issue, page 154) 
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SPRED-O-PRIVE. Presents 


Avitaeicats oLeading Scopes ana S/ (Bi nels 


TILTED — 
HORIZONTAL 








? $9450 


7 | eee ee 
TILTED — VERTICAL SPEE D ss 0 is § C OPE 


Four adjustable legs tilt scope 
in every desirable position. 





, | $2050 UPRIGHT—4 LEGS 
SPEED-0-CABINET ——w 
Two 12 inch pull-out leaves gives a 50 ——-FLAT—NO LEGS 











inch working surface to accommodate 
duplicator, impression paper and 
finisned copies. 





$9450 4 
Whee SPEED 0-SCOPE ‘29 . 
One-piece bakelite chassis prevents warping STEEL STENCIL FILE CABINET 
or misalignment. Keeps stencils fresh and ready for reruns. 


Prices Slightly Higher West Of The Rockies 


SPEED-O-PRINT CORPORATION + 161 £. GRAND AVE. « CHICAGO 11 ILLINOIS 
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4 in one of Chicago’s worst bank fires, these H-H-M safes withstood the 
raging inferno. Plus a 4 hour bombardment of fire hose. Plus the impact of a 
falling roof and tumbling sidewalls. Yet delivered their contents 100% intact. 


oem endl 


_ 


Illustrations, top 
and extreme left, 
show exterior and 
interior (with con 
tents removed) of 
#5533-B after fire, 
#5533-B housed 
trust records, 


Pe oe Typ 


ational Bank of Chicago 
ox \arch 31st. These H-H-M Safes were 
engulfed for hours in flames that reached 
temperatures of 1500° to 1600° Part of 
the roof, a steel beam, hurtling masses of 
heavy debris fell on them with crushing Open and closed views 
impact. Tons of water were poured around of #4820-B after fire. 
them by 43 separate lines of fire hose. This safe housed pay- 


Yet both the #5533-B and #4820-B opened roll checks. Both safes 
under combination and delivered their opened under combina- 
contents 100% intact. There was not a tion and delivered their 
drop of water nor a damaged document contents 100% intact. 
in either H-H-M Safe. 

It’s always that way. When fire comes, the 

H-H-M Safe pays big dividends — in pro- 

tection, in customer peace of mind, and in 


H-H-M Dealer prestige. 


HERRING-HALL-MARVIN SAFE CO. w.sicvo0"sw: 
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ANNUAL N.O.M.A. MEETING HELD IN CINCINNATI 
(Continued from page 44) 


National Blank Book Co., Holyoke, Mass.—On display was 
a large assortment of National’s accounting forms and pads, 
visible filing equipment, machine accounting trays, bound 
account books, ring binders and post binders. A. E. Farr, 
merchandise manager from the home office, was present. 

National Cash Register Co., Dayton 9, Dayton, Ohio.—The 
extensive National line of cash registers, adding machines, 
accounting machines and supplies was exhibited. Robert 
Middleton, sales promotion department, and A. D. Carroll, 
accounting machine division manager, Cincinnati, headed 
those in attendance. 

Nichols, H. W., Salesbook Co., Cincinnati 2, Ohio.— Shown 
was the company’s full line of salesbooks, continuous forms, 
autographic registers, one-time carbon forms and _ holders 
for one-time carbon forms. In charge were William M 
Strayer and E. L. Martin, salesmen. 

Oxford Filing Supply Co., Inc., New York 13, N. Y¥.—High- 
lighting the items shown were Pendaflex filing systems, 
Pendaflex utility desk, the Pendaflexer desk-side files and 
Steel-Clad storage files. Supervising the booth were Robert 
Reynell, Chicago sales representative, and Billy Kane, Cleve- 
land sales representative. 

Ozalid Division, General Aniline & Film Corp., Johnson 
City, N. ¥Y.—The full Ozalid line of reproduction equipment 
was on display. In charge was Hugh Silbaugh, head of 
market research and development for the company. 

Peirce Wire Recorder Corp., Evanston, Ul.—Featured was 
the company’s new office dictation wire recorder. Charles 
P. Peirce, president of the firm, was on hand, assisted by 
R. R. Mills, Mills Recording Co., Chicago; Bill Stein, Wire 
Recorder Corp., Columbus, Ohio, and Richard Moss, Cincin- 
nati and Dayton distributor. 

Pitney-Bowes, Inc., Stamford, Conn.—An extensive display 
of postage meter machines and cabinets, letter openers, 
postal scales, tax stamping machines, mail tables, letter 
sealers, franking machines, and inserting and folding ma- 
chines was exhibited. H. M. Nordberg, assistant sales 
manager, was in charge, assisted by C. G. McCain, Pitts- 
burgh, manager, and W. L. Planitz, Cincinnati manager. 

Recordak Corp., New York, N. Y¥.—The Recordak line of 
microfilming equipment and photographic business systems 
was demonstrated for visitors. In charge of the display was 
Frank Hilton, vice-president, assisted by salesmen from the 
Cincinnati office. 

Remington Rand, Ine., New York 10, N. ¥.—On display in 
this booth was a complete array of Remington Rand adding 
machines, calculating machines, typewriters, photographic 
business systems, business systems, files, visible records and 
equipment for loose leaf records. In attendance were the 
following Cincinnati branch managers: M. R. Bain, tabu- 
lating machine division; W. H. Daw, A-B-C division; R. C. 
Shumway, typewriter division; A. C. Botterell, systems 
division. 

Rex-O-graph, Ine., Milwaukee 12, Wis.—Featured in this 
booth was the Rex-O-graph line of spirit duplicators, in- 
cluding a new electric model, and a full assortment of sup- 
plies. J. G. Winders, sales supervisor from the plant, was 
in charge, aided by R. W. Swain, company sales correspond- 
ent, and members of the H. W. Nichols Salesbook Company, 
the Cincinnati distributors. 

Reynolds & Reynolds Co., Dayton 7, Ohio.—Comprising this 
exhibit was a display of payroll writing machines, carbon 
interleaved forms, machine accounting forms and Unistyle 
business forms. L. R. Thompson, advertising and sales pro- 
motion manager; James Morrow, assistant advertising man- 
ager, and F. J. McKenzie, Cincinnati district representative, 
were in attendance. 

Rite-Line Sales Co., Inc., New York 7, N. ¥.—A showing 
of the company’s ilne of copyholders was in evidence, under 
the supervision of J. J. McNulta, Jr., president. 

Rockwell-Barnes Co., Chicago 1, Ill.—Featured were Rock- 
A-File steel filing cabinets and Rock-Elite desk trays. The 
exhibit was under the supervision of Len Rose, manager 
office equipment division, assisted by R. S. House, H. M 
Donisthorpe and J. E. Scott, sales representatives 

Rol-Dex Co., Detroit 26, Mich.—A full display of Rol-Dex 
filing equipment was made. In charge was R. K. Klopman, 
general manager; R. D. Blackketter, district representative, 
and C. E. Beaser, Chicago representative. 

Royal Typewriter Co., New York 16, N. Y.—An attractive 
showing of Royal standard ad portable typewriters. fea- 
tured this exhibit. In charge was Willard A. Eiseman, Cin- 
cinnati district manager, assisted by F. O. Rorick, Dayton 
branch manager, and M. F. Stockman and E. T. Quinn, both 
of the New York office. 

_Rulison, H. L., Cincinnati 27, Ohio.—Several well-known 
lines were displayed by this manufacturers’ representative, 
among them being Schwab safes, Safeguard checkwriters, 
Riteform posture chairs, Lorraine chrome furniture, Light- 
ning adding machines, Protecto security boxes, Marshallar 
typewriter tables, and Ken-Ro-Bil Corp. costumers. Mr. 
Rulison was in charge. 

_Seripto Mfg. Co., Atlanta 2, Ga.—Scripto mechanical pen- 
cils, including a few new models, were shown, in addition 
to a new fountain pen soon to be announced by the com- 
pany. Frans Janssen, Ohio representative, was in attendance. 

Shirl-Morr Stationery Products Mfg. Co., Cincinnati, Ohio. 
—Featured was this company’s only product, chrome-plated 
Swing-Tier desk trays. M. Greenes, president, was in 
charge of the booth. 

Smith, L. C., & Corona Typewriters, Inc., Syracuse, N. Y. 

—Shown was the company’s line of standard and portable 
typewriters, in addition to adding machines. In attendance 
were J. J. McCarty, Cincinnati branch manager, assisted by 
Richard Eschmayer, Fred Runte and Walter’ Jones, Cin- 
cinnati salesmen. 
’ SoundScriber Corp., The, New Haven 11, Conn.—Exhibited 
SoundScriber dictating-transcribing machines, accessories 
and supplies. Robert W. Mayer, head of the Bomar Equip- 
ment Co., Cincinnati distributors, was in attendance. 

Speed Products Co., Ine., Long Island City 1, N. ¥.—This 
exhibit included the company’s line of staplers, tackers, 
maples, Speedmo index tabs, Koverlox and Speedway file 
qaoceners, erasing shields, rubber typewriter keys, paper 
asteners, pressboard covers and finger tips In charge was 






OFFICE APPLIANCES, July, 1947 


A COMPLETE 
METERED MAIL. 
SYSTEM 


e 
me 
io 


Madel 45 


HAND-OPERATED 


METERED MAIL MACHINE 


HIS USPM System reduces many tedious mailroom 
jobs to one swift, mechanical operation. It feeds, seals, 
meterstamps, postmarks, counts and stacks all classes 


| of outgoing letter mail—and prints postage on gummed 
| tape, wet or dry, for overweight mail and parcel post. 
| This model varies only in speed from the functions 
| performed by USPM motor-driven machines, and is adapt- 

able for both mailroom and shipping department uses. 
More and more executives are using USPM Metered 
| Mail Systems to speed up and smooth out mailroom 
| procedure, cut postage costs, save clerical hours, increase 
| sales and build prestige. Your USPM specialist will gladly 
| give you a demonstration. 

Call him today. 
FOR FURTHER INFORMATION 
SEND FOR FOLDER 

USPM offers you complete mail- 

room service—expert planning, 

systems and equipment tofit your 
particular requirements. . Write 


Dept. OA-77 for “ Blueprint” 
folder giving full information. 


| Metered Mail Systems ... Letter and Parcel Post Scales ...ietter Openers 
Envelope Sealers . . . Multipost Stamp Affixers . . . Mailroom Equipment 
Endorsographs . . . Ticketograph Systems 
Sales and Service Offices 
MMERCIAL *easeiatios 


NTROLS 


CORPORATION 





Commercial Controls Conada Ltd., Toronto 1, Ontario 
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Electronic 


Radio Utiliphone 


5-Station Intercom and Radio Combination 





Cash in on Powerful Advertising ! 


@ Multiplying your opportu- thenewcombinationintercom 
and radio—how they now can 
have at their fingertips all up- 


to-the-minute news, market 


nities ... and helping you sell 
right now is Electronic’s ag- 
gressive advertising program 
—directing over 2,500,000 
sales messages each month to 
executives and professional 


reports and other important 
programs so vital to business 
leaders of today ...as wellas 
men! instant contact with key men 
This hard-hitting campaign i their organization! 
is telling your prospects about Get your share of this big, 
new market served exclusively 
by the Radio-Utiliphone! Fill 
up your stock of Radio-Utili- 
phones right away! Write to- 
day for more information and 
detailed description of this 
and other Utiliphone Inter- 


com Systems. 





ELECTRONIC LABORATORIES, INC., Indianapolis, Ind. 
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| Cincinnati 





R. H. Ellison, sales director, and J. H. Kemp, regional repre- 
sentatilve. 


Standard Duplicating Machine Corp., Everett, Mass,.— 
Standard fluid duplicators and supplies were featured. In 
charge was Hal Steeves, Cincinnati agent, assisted by his 


sales force and by John Fetter, Louisville dealer. 

Standard Manifold Co., Chicago 6, I1l.—On display was the 
company’s line of carbon paper, inked ribbons and con- 
tinuous form carbons. L. K. Fleischmann, president, was 
in attendance. 

Standard Register Co., The, Dayton 1, Ohio.—This exhibit 
was comprised of continuous forms and Flow-Form reg- 
isters. A movie shown throughout the duration of the show 
featured application of the company’s products. In charge 
was R. iyer, assistant to the sales promotion manager, 
aided by the sales force of the Cincinnati branch. 

Sutton, O. A., Corp., Wichita 2, Kans.—On display was the 
companys’ air circulator, the Vornadofan, under the super- 
vision of Fred La Boon, sales engineer, and Charles Russell, 
district representative. 

Thomas Mechanical Collator, Cranford, N. J.—Shown was 
the full Thomas line of collating devices, demonstrated by 

’. E. Thomas, owner of the business. 

Tiffany Stand Co., Poplar Bluff, Mo.—The Tiffany 
business machine stands was on display, with 
Simpkins, general manager, in charge. 

Todd Co., Ine., The, Rochester 3, N. Y.—Exhibited was the 
Todd line of checkwriting and signing equipment, A.B.C. 
Form Master, payroll systems and checks. R. A. Reiter, 
Cincinnati zone manager; W Hackett, central region 
manager, and J. E. Bare, executive assistant from the home 
office, were in charge, assisted by Cincinnati branch salesmen. 

Uareo, Ine., Chicago, Il.—Featured were Uarco continuous 
forms, autographic registers, autographic register forms and 
a new typewriter carbon shifting attachment. Arnold Sur- 
ran, assistant sales manager, and Joe Stoneking, advertising 
manager, both from the factory, were in attendance. 

Underwood Corp., New York 16, N. ¥.—Adding machines, 
accounting machines, and Underwood standard typewriters, 
both manual and electric, formed the nucleus of this exhibit. 
Demonstrations on the electric typewriter were given period- 
ically by George Hossfield, ten times world champion. H. D. 
Brown, accounting machine division manager, was in charge. 

Van Riper, Mark, Co., Flatrock, Mich.—Shown was the 
company’s new line of business machine stands. Mr. Van 
Riper, president, was in attendance. 

Victor Adding Machine Co., Chicago 18, 
line of adding machines, both manual and electric, was on 
exhibit. In charge was C. B. Acox, district manager; Paul 
Beuhler, vice-president; A. F. Bakewell, general sales man- 
ager, and F. C. Allin, manager dealer department, were also 
present. 








line of 
William 








1ll.—The Victor 





Vier Products Co., Chicago 12, Il.—On display was the 
company’s line of Lifetime latex rubber stamp pads. W. L. 
Viergever, president, was in attendance. 

Visible Index Corp., New York, N. Y.—vVertical visible 
filing equipment, cards and accessories were shown at this 





booth. Supervising the display was James Robertson, presi- 
dent of Globe Office Equipment Co., Cincinnati distributor, 
and his son, R. H. Robertson. 

Visual Production Planning, Ine., Pittsburgh 1, Pa.—An 


interesting display of scale-model office planning equipment 
was shown under the direction of Homer H. Dasey, president. 


Welch, W. W., Co., Cincinnati 2, Ohio.—A complete show- 
ing of Welch Air-Flight circulator fans was featured. In 
charge was Pete Welch, sales manager, assisted by Milt 


Havlick, 
manager, 
sentative 


Welch, Jr., 
southern 


production 
sales repre- 


advertising manager; Bill 
and Charles A. Ottinger, 


ae ae ae 
PAUL ANDERSON CO. MARKETING NEW FAN 


Paul Anderson, Paul Anderson Company, San An- 
tonio, Tex., has devised and is now putting on the 
market a new air conditioning fan for business offices 
and residences. Produced under the name of the 
Radial Fan Company, it has the advantage of being 
flat and adaptable to almost any attic space—JHR 





UNDERWOOD WOMEN “ON THE AIR.”—Harry Kramer. 

emcee of the popular WCBS “Hits and Misses” program at 

10 A.M. daily in New York, recently played host to Miss 

Margaret Cormier of Underwood Corporation's Hartford 

works. Mrs. Frances Horton of Neidich Process division. 

Burlington, N. J., and Mrs. Rae O'Reilly of Underwood's 
Bridgeport works. 
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. These features guarantee 
absolute accuracy in the R. C. 
Allen Ace Statement Machine 


@ Subtracted items 
printed in red 


@ Adds, lists and @ Total and subtotal 


subtracts mechanism 

@ Keyboard calendar @ 8}; inch movable 
prints dates Carriage 

@ Adds 7 columns with @ Tabular stops, variable 
date, 9 columns normal line spacer 


@ Full, flexible, high speed @ Operated by Universal 
keyboard electric motor 


R.C.Allen Business Machines, Inc. 


678 FRONT AVE., N. W. GRAND RAPIDS 4, MICHIGAN 


Authorized Dealers in All Principal Cities 





* only company which offers the Independent Dealer a full line of ADDING MACHINES, CALCULATORS, BOOKKEEPING MACHINES, CASH REGISTERS 














CHECK THESE FEATURES 
Fully Adjustable. Four hand-wheel controls 
give comfort that’s really “made to order.” 


Bonded Foam Rubber. Stays soft and resil- 
ient, cool and clean. Seat cushion is 2% “thick! 


Spring Back. G-i-v-e-s in tilt-back action, 
remains rigid for work. Tension adjustable. 


Colorful Upholstery. Choice of green, ma- 
roon, brown. Fabric or smooth-finish material. 


Baked Enamel Finish. Choice of gray, green, 
or brown; also grained walnut and mahogany. 


Streamlined Base. Sheet steel, arc-welded. 
Silent in action. 2“ ball bearing casters. 


*Also available with tubular base. Specify No. 56-D. 
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ARTER QUALITY STANDS OUT 


Today more than ever, Harter quality stands out. You find it in the 
nationally advertised materials which go into every Harter chair. 
You find it in exclusive comfort features, in superior design, in 
skilled workmanship. Above all you find Harter quality in many 
years of trouble-free service. 

Compare Harter chairs for quality, compare them for price. 
Harter gives you more for your money. 

The 56-S “Comfit” chair for typists and stenographers is now 
available. Current production permits prompt delivery. The same 
is true of all posture chairs in Harter’s E-line. Write for full details. 





aM rw i ee 
POSTURE CHAIRS + STEEL CHAIRS 


OFFICE APPLIANCES, July, 1947 








S Bul & Rak-t..f hk Poe: 2 ee. 


— 
_ 


res 


qui 
act 
prc 
fig 
dis 


sel] 
age 
me} 
age 
can 
full 
the: 


OF 




























the 


air. 


any 


‘ice. 


ame 
ails. 





MEETINGS—DINNERS—CONVENTIONS 
(Continued from page 98) 


port of all good and humane causes regardless of race, 
color and creed, has seldom had an evening of which 
it could be so proud. 

Rabbi Israel Goldstein, one of the UJA chairmen, ad- 
dressed the meeting, and in a telling manner pre- 
sented the problems that face the Jews today. 

The audience was so stirred by Dr. Goldstein’s appeal, 
that when Moe Turman of the Metwood Office Equip- 
ment Corporation called the cards, the response was 
most generous, and a sum much in excess of $50,000 
was raised by. the industry. 

The latter part of the evening was devoted to an 
expression of affection and the presentation of a scroll 
to Mr. and Mrs. Clemetsen. A telegram was received 
from the Jasper Desk Company expressing their love, 
confidence and gratitude to the Clemetsens for the 
many years of fine representation that their fac- 
tory has had in the East by Sadie and Clem. A 
scroll was then presented to them by the office furni- 
ture trade with their expressions of affection, respect 
and high regard. 

The chairman of the dinner was Ben Itkin, who was 
assisted by Arthur Burger, vice-chairman; Irving M. 
Levy and Moe Turman, honorary chairmen; Seymour 


Nathan, Bernard Nemlich, Ben Levin, Harvey Bright, | 


Joseph Burger, Thomas F. Kearns, Martin Pollack, 
Joseph Rubenstein, Joseph Wallace, Charles M. Nathan, 
E. E. Gilbert, Edward Golden, Abe Itkin, Sam Katz, 
Irving Kramer, Harry Lakow, P.’H. Mulane, Samuel 
Nemlich, Joseph M. Sandler, Sol Scheinman, Davis Zieg- 
ler, John Kalmus, dinner committee; William Beck, 
Meyer Bendel, Philip Billet, Benjamin S. Black, Chic 
Blank, Irving Brause, Max Bright, Nathan Dallek, 
James Eckstein, Morris Ennis, I. Erdman, David Fried, 
George I. Garber, Ralph Gerstenzang, Marcus Horo- 
witz, William Hurewitch, Sam Itkin, M. Kern, David 
Kramer, William I. Lampel, Charles Levine, Irving 
Levy, Harry Lipshutz, Semon H. Nemlich, Ruth Pearl, 
Julius Rudolph, Victor Scheinman, Max Schwartz, Wil- 
liam Silberstein and Henry Weil, sponsoring committee. 


SEIT cee ae 


SALES EXECUTIVES HOLD ANNUAL CONFERENCE 

Need for increased emphasis on selling in the period 
ahead was stressed by speakers at the twelfth annual 
conference of the National Federation of Sales Execu- 
tives, which was attended (June 2-4) in Los Angeles 
by 1,000 sales executives from all types of business 
fields. 

In contrast with last year when American industry 
“raced to make things,” next year will see “a race to 
sell,” the conference was told by Don Francisco, vice- 
president of J. Walter Thompson Company, advertis- 
ing agency. 

“We are not beginning to feel the weight of the load 


which has been placed on distribution by the wartime | 
expansion of our productive capacity,” he said. “The | 


machinery of distribution,” Francisco declared, “faces 
responsibilities and opportunities which are the great- 


est we have ever known. The months ahead will re- | 


quire a stepping up of selling effort. Today distribution 
accounts for 59 per cent of the consumer’s dollar, while 
production accounts for 41 per cent, but the important 
figure is not the ratio between the production and 





distribution costs, but the total which the consumer | 


must pay.” 

Expressing belief that more than half the men in 
Selling jobs do not belong there, Burton Bigelow, man- 
agement consultant of New York, urged more scientific 
methods of hiring salesmen. He said most sales man- 


agers select their salesmen from among too few appli- | 


cants, and recommended that companies analyze care- | 


fully what has made their good men successful and 
their poor ones failures. 
A warning that the “pent-up consumer demand” on 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


Write for details 
and samples. 


“QUALITY EXCLUSIVELY SINCE 1888’ 


of. * ITTLE. 


MANUFACTURERS 
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COMFORT- 
CONTROLLED 
MOTION 









— 


“Free and easy” is one way to 
describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
smooth-tilting, comfort-controlled motion. 
For all-steel, revolving chair controls . . . 
carefully constructed for long-wearing 
satisfaction . . . ultra modern in design... 


buy Collier-Keyworth! 








COLLIER-KEYWORTH CO. 
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which many businessmen are counting may actually 
be a mirage representing only lack of purchasing power 
was sounded by Neil Petree, president of Barker 
Brothers, Los Angeles home furnishing firm. Discount- 
ing the existence of a buyers’ strike, Petree said: 
“There is never a lack of desire to buy—even in the 
depths of a depression. What can be lacking is a level 


_of prices that makes purchasing power active. To 
| serve the public properly, and to broaden our market 


in 1947 and 1948, medium-priced merchandise must 
return in volume.” 

Petree, who formerly headed James McCreery & 
Company, New York, further declared that while the 


| field of selling reached “an all-time low” during the 


war because of the sellers’ market, the public, for the 
third time in his 26 years’ experience, had again swung 


| from a mass psychology of spending to one of post- 


poning purchases. 

He added, however, that the trend toward prosperity 
has been subjected to “readjustments” growing out of 
such conditions as the difficult international situation 
and the troubled domestic labor situation. 

Creation of a committee “to formulate ways and 
means for concerted action to dispel the gloomy fear 
of a depression and maintain our present prosperity” 
was advocated by J. H. Moore, general sales manager 
of the Silex Company. 

Gene Flack, advertising director of the Sunshine 
Biscuit Company, New York, was elected president of 
the federation, succeeding A. T. Danielson, vice-presi- 
dent of Barker Brothers, Los Angeles. Also elected were 
Alfred Schindler of ‘St. Louis, former Under Secretary 
of Commerce, first vice-president; Arthur H. Motley, 
New York publisher, second vice-president, and John 
W. Evans of Cincinnati, treasurer.—BJ 


° ——-_ 9 ——— 


NEW YORK OFFICE MACHINE DEALERS MEET 

The regular monthly meeting of the Office Machine 
Dealers Association of New York, Inc., was held on 
Tuesday evening,, June 3, in the Panel Room of the 
Hotel New Yorker, New York City, with an attendance 
of about 40. 

Vice-president Paul Kramer, Brownsville Typewriter 
Exchange, Brooklyn, N. Y., presided in place of Presi- 
dent Reuben Jaskow, Batlin & Horowitz, Bronx, N. Y., 
who was unable to attend because of illness at home. 

Executive Secretary Bob Brown read a letter from 
Jessie I. Taylor, Globe Typewriter & Adding Machine 
Co., Inc., New York, N. Y., thanking the association and 
expressing her appreciation for the beautiful wrist 
watch presented to her on May 13 at the association’s 
annual dinner party. 

James T. Lafferty, Underwood Corporation, who had 
been away sone time due to illness, took the oppor- 
tunity to thank members of the association and his 
many friends for their get-well expressions sent him 
during his illness. 

Expressing the hope that the New York association 
would have a large delegation at the NOMDA conven- 
tion to be held July 27-30 at the Senator Hotel, Sacra- 
mento, Calif., Mr. Lafferty urged those planning to go 
to make train reservations at once. 

The following members were proposed for election 
to the board of directors of NOMDA: 

Jessie I. Taylor, Globe Typewriter & Adding Machine 
Company, Inc., New York, N. Y.; Ralph Neumayer, 


| National Typewriter Company, Inc., Hartford, Conn.; 
| Samuel Hutter, Checkwriter Co., Inc., New York, N. Y.; 


Paul I. Gross, Mailers Service & Equipment Company, 
New York, N. Y.; I. Meizner, Mercury Business Ma- 
chines Company, New York, N. Y. 

When introduced, E. C. Sherry, assistant convention 
manager, New York Convention and Visitors Bureau, 
Inc., spoke briefly, telling of the advantages of holding 
the NOMDA Convention in New York City. The pro- 
posal was favorably and enthusiastically received, and 
Jessie I. Taylor was appointed chairman of a com- 
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Miss Jones is the best qualified person 
to write in tribute to the new Steel-Age 
Tabulating File. The girl who has used one knows 


what it can do! 


Just think: a capacity of 78,000 cards in each 
Steel-Age Tabulating File to give all the space 
you require. What’s more, its great capacity .. . 
sturdy construction . . . effortless operation and 
attractive appearance are all incorporated into one 


modern file that’s priced to fit your budget. 


9 OUTSTANDING FEATURES 
OF THE STEEL-AGE TABULATING FILE 


& COMPRESSOR... Positive Bottom Channel @f% QUICK VISION...Efficient Quick Vision Label 
Compressor. Holders. 


@ SUSPENSION... Smooth Action Ball Bear- O& OPTIONAL LOCKS... Optional file locks that 
ing Extension Suspension. can be easily installed in the field. 


uo SHELF CONSTRUCTION ... Concealed Hor- “A HARDWARE... Attractive White Hardware. 
izontal Shelf Construction. 


Src eatin CORRY-JAMESTOWN 


@ PORTABLE TRAYS...Easy access trays that 


cannot be accidentally removed. Tray M A N ll | A [ T ll Hl N F C () A P. 


bottoms are slotted full depth to facil- 
itate removal of cards. 


O FULL PROTECTION...High tray sides assure 
full record protection and permit stack- 
ing trays. 


CORRY « PENNSYLVANIA 
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MODEL 





® Visible Adding 
Dials 

® Electric Automatic 
Clear Signal 


® Electric Automatic 
Total 


® Electric Automatic 
Sub-Total 


© Electric Automatic 
Keyboard Clear Key 


BI9E 


Barrett 10-KEY ELECTRIC PRINTING CALCULATOR 


“Precisioned by Monotype” 
9-COLUMN ADDING AND LISTING CAPACITY 


Electric Automatic Shift and Multiply Key 


Anexclusive BARRETT feature—nothing else like it 
on any other adding and listing machine. Simple 


in operation and extremely fast. A printed proof} 
is furnished, and multiplying of large decimals is} 


possible as the capacity is increased beyond nine 
columns when using this key. 


ALL BARRETT MODELS ARE SOLD THRU THE OFFICE SUPPLY DEALER 


Barrett Adding Machine Division 


LANSTON MONOTYPE MACHINE COMPANY, 24th at Locust Street, PHILADELPHIA 3, PENNA. 
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mittee to propose to NOMDA that their annual con- 
yention be held in New York City next year. 

Counsel Charles F. Krause explained the working 
procedure of the NOMDA convention and other perti- 
nent subjects of interest to members. 

The balance of the meeting was devoted to open 
discussion of problems of importance to members of 
the association and the industry. 


aa 


STATIONERS’ GUILD OF CANADA CONVENES 

The 1947 annual meeting of the Stationers’ Guild of 
Canada, Inc., broke all Guild records for attendance 
when it was held May 19-21 at Hotel Vancouver, 
Vancouver, B. C. Stationers attended from Halifax to 
Victoria and several were registered from the United 
States. 

On Monday morning, May 19, the members of the 
executive council met for breakfast and a final dis- 
cussion of meeting plans. The general business session 
was presided over by Karl Warwick. William Berlase, 
president of the Winnipeg Stationers Association, 
spearheaded the Monday luncheon. Harold Diggon of 
Victoria welcomed the delegates to the West Coast. In 
the afternoon, the delegates enjoyed a bus tour of 
the city and saw Vancouver at its best, weather con- 
ditions being ideal. The annual banquet with Mr. 
Warwick as chairman was attended by 250 in the 
evening. 

A special guest of the Tuesday luncheon meeting 
was Al Osborne of Tacoma, Wash., representing the 
Northwest Pacific group of stationers. 

On Wednesday morning, a combined meeting was 
held with reports from the divisional sessions. Dis- 
cussion covered back orders and excise tax. It was 
decided to plead with the proper authorities for re- 
moval of the tax and a committee on the subject was 


named consisting of A. S. Patrick, Ottawa; W. Ed | 


Dawson, Montreal; and P. F. Grand and Alf Daley, 
Toronto. 

It was decided to hold next year’s meeting in Quebec 
City. The dates will probably be May 17-19. 

The following are Guild District chairmen: 

Nova Scotia—R. W. Wright, Halifax, N. S. 

New Brunswick—A. L. Colpitts, Moncton, N. B. 

Quebec—Robert Kirouac, Quebec City. 

Ontario—L. W. Jones, Hamilton, Ont. 

Prairies—Charles Hazen, Saskatoon. 

British Columbia—Karl Warwick, Vancouver. 


H. L. Willson of Winnipeg is honorary life district 


chairman for the Prairie Provinces. 
9 ——e 


CREDIT EXECUTIVES HOLD 18TH CONFERENCE 

With registration of more than 50 and a banquet at- 
tendance substantially higher, the eighteenth annual 
conference of the Credit Executives Associated With 
Manufacturers of Stationery, Office, School and Kin- 
dred Supplies was held in the Congress Hotel, Chicago, 
on June 18, 19 and 20. Through the efforts of S. E. Gre- 
gory, the Heyer Corporation, national chairman; R. M. 





Kramer, Wilson Jones Company, western division 
chairman; J. P. Templeton, Joseph Dixon Crucible 
Company, eastern division chairman; and members of | 
the conference committees, the assembly was one of 
the most successful on record. 

At the afternoon session before the banquet on Fri- 
day evening, Guy Echols, The American Crayon Com- | 
pany, was chosen national chairman for the coming | 
year. Division chairman selected to assist him were 
William Rossway, Eberhard Faber Pencil Company, 
eastern division, and P. S. Phillips, Sanford Ink Com- 
pany, western division. The invitation to hold the 
1948 conference in Sandusky, Ohio, was accepted. 
Wednesday morning, June 18, was given over to reg- 
istration and committee meetings. The afternoon pro- 
gram, with William Rossway presiding, consisted of an 
address of welcome by M. L. Weirick, Parker Pen Com- 
pany, honorary chairman; opening remarks by West- 
ern Division Chairman R. M. Kramer and Eastern Divi- 
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DEALERS:— 


Increase Sales! 
IMMEDIATE DELIVERY 
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HANDI-CLIP 
IT STAPLES AND PINS 





ROBOT 
IT STAPLES, PINS AND TACKS 





TACKMASTER 
ONE-HANDED LEVER TACKER 


° 


Our Office Fasteners and Office Staples are sold 
ONLY by Dealers to Consumers at minimum 
Fair Trade Prices 


. 


Please Write Us for Information 


MARKWELL MFG. CO. 


Dealer Division 


200 HUDSON ST., NEW YORK 13, N. Y. 
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sion Chairman J. P. Templeton, and two feature talks. 
Walter S. Lennartson, editor of OFFICE APPLIANCEs, 
discussed “What We Can Expect from Stationers Gen- 
erally in a Business Way.” Howard Kroll, Dun & Brad- 
street, Inc., gave some interesting answers to the query, 
“Are Inventories Too Heavy?” 

F. E. Kebler, The Globe-Wernicke Co., functioned 
as chairman of the Thursday morning session, which 
was addressed by O. A. Jackson, Continental Illinois 
National Book & Trust Company, on the subject “For- 
eign Collections and Credits.” The remainder of the 
time was taken up by a quiz in the form of a playlet 
under the direction of Art Mueller, Associated Sta- 
tioners Supply Company. Several members partici- 
pated, including Howard Sanders, executive secretary 
of the Stationers & Publishers Board of Trade. 

On Thursday afternoon, with Paul F. Miller, Oxford 
Filing Supply Company, presiding, the following ad- 
dresses were heard: “Salesmanship in Credit Work,” 
by James P. Ward, Shipman-Ward Manufacturing 
Company; “Today’s Credit Problems,” by G. E. Oster- 
house, Browne-Morse Company; and “A Refresher 
Course in Legal Aspects of Credit Work,” by A. L. 
Popper, attorney for members of the Stationers & 
Publishers Board of Trade. 

Mrs. L. S. Wolf, Domore Chair Company, was the 
only speaker on Friday morning. Her subject was “Aids 
in Collection.” The hour before luncheon was devoted 
to a general discussion on credit problems, led by 
Art Mueller. 

The final session of the conference on Friday after- 
noon was chairmanned by P. S. Phillips, Sanford 
Ink Company. The speakers were Guy Echols, whose 
subject was, “What’s Up?—Export Credit’; and R. L. 
Unser, General Pencil Company, who spoke on “Re- 
adjusting Our Credit Thinking.” 

Following each address of the convention were in- 
formative question and answer periods. Speakers were 
queried in ways indicating that registrants were men- 
tally alert and eager for pertinent information. 

The banquet Friday evening was a pleasant affair. 
S. E. Gregory was master of ceremonies and some of 
the delegates exhibited amazing skill as entertainers. 
After some prizes were awarded, dancing was enjoyed 
for several hours. 

SEE diem cot EEE 
CELEBRATE FORTY-SEVENTH YEAR OF CESCO 

The C. E. Sheppard Company celebrated its forty- 
seventh year of business with an anniversary party on 
May 23 at the executive offices in Long Island City, 
N. Y. The date coincided with C. E. Sheppard’s birth- 
day. 

The party was attended by more than 200 officers, 
employees, branch house representatives, and a num- 
ber of invited local guests. 

Service pins, service bonuses and other awards were 





SALES DEPARTMENT GROUP AT CESCO’S 47TH 
ANNIVERSARY PARTY, LONG ISLAND CITY, N. Y. 
distributed to members of the Sheppard “Service Honor 
Roll,” comprising all employees and officers who have 
served the company continuously for five years or 

more, including time in military service. 
Holding the record for length of service are C. E. 
Sheppard, president of the company since its begin- 
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97 YEARS OF QUALITY BUILDING 


In presenting the Standard Diaries for 1948, & 
Wilson Jones Co. offers the most complete line of ¥ 
Diaries, Daily and Weekly Reminders, Date Books, 
Address and Appointment Books. 


\ Sy The selection includes books for business, pro- 
DIARY BPE A Oe fessional and social use, in desk, pocket and ladies’ 
TNO CASH eek purse sizes. 


ACCOUNT 
The Standard Diary Company has been publish- 
ing Diaries for 97 years. During this time it has 
developed skills and methods for the production of 
the least expensive to the finest of bindings, in 
ANDAR colors, grains and finishes of exquisite beauty and 
S"OALY richness. 


REMINE 


"Lest we FORGET 


Ask for Diary Catalog 
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WILSON JONES Co. 


GENERAL SALES OFFICES 


NEW YORK BOSTON CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
122 E. 23rd Street 137 Federal Street 3300 Franklin Bivd. 816 Locust Street 500 Howard Street 


Main Plants at CHICAGO and ELIZABETH, N. J 
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A new convenience in office copying with 
the new Viseco Reproducer and Drier. 


Exact size copies of any opaque or transparent 
original without previous experience, darkroom 
or special preparation. These new modern units 
duplicate art work, plans, reports, magazine arti- 
cles, layouts, contracts, forms, etc.—legal copies 
for study, or discussion without endangering valu- 
able originals. 


Show your customers how easy it is to make 
the copies they need the handy Viseco way. 
Profitable and easy to sell, for Viseco's complete 
outfits include all necessary initial supplies and a 
brand-new visibly indexed instruction book de- 
signed for use in dim light—a real contribution 
to photocopying in its clarity of expression and 
instant reference. 


Write Today for Literature on this New Profit-Maker 





Photo Reproducing 
Equipment and Supplies 


CONSUMER APPROVED PRODUCTS SOLD ONLY THROUGH DEALERS 





Viseco Photo Reproducer— Produces _ better 
copies because of better light diffusion, accurate 
timer, positive contact between original and copy 


paper. 


Viseco Drier—Works quickly, eliminates all the 
bother in drying negatives and prints. 


Viseco Papers—Noted for their uniformity and 
consistently good results. Fast, sharp, can be har 
dled in normal office light. Can be used on any 
good photo-copy equipment. 


Viseco Chemicals—Simple to mix, uniform good 
results, attractively packaged, convenient t 
store and sell. 


Repeat profits from sales of Viseco supplies cat 
pay you handsomely for introducing Viseco Photo 
Copying to your customers. Victor helps you 
get started. 








THE VICTOR SAFE & EQUIPMENT CO,, ING. 
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NORTH TONAWANDA, NEW YORK 
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ning, and Miss Ella Shear, Mr. Sheppard's origina] sec- 
retary. Miss Shear, with two others who have had 40 


and 41 years of service respectively, William I. Kloper, | 


and Albert Payton, received special recognition. Pres- 
ent also were four who had seen 30-40 years of service, 
eight with 20-30 years, 13 with 10-20, and 22 with 5-10 
years. 

Dancing, group singing, and refreshments all helped 
to make the celebration a splendid success under the 


cheery direction of John Sheppard, master of ceremo- | 


nies, who set a merry pace of enjoyment. 


C. E. Sheppard, who continues to be one of the hard- | 
est workers in the whole organization, waspointed to | 
as an evidence that the loose leaf business, as an occu- | 
pation, is conducive to good health and life-time hap- | 


piness. 


The company operates profit-sharing and pension | 
plans for employees who have given four and one-half | 


years of continuous service to the company, and group 
insurance with life and sick benefits for those em- 
ployed three months or more. All employees are eli- 


gible for hospitalization benefits. 
——4— 





STEIN NAMED PRESIDENT OF LUGGAGE GROUP 


At the annual convention of the Luggage and 
Leather Goods Manufacturers of America, Inc., held 
early in June at French Lick Springs, Ind., Leo Stein, 
head of Stein Bros. Manufacturing Co., Chicago, III., 
was elected president of the organization. 

Mr. Stein, who has served as president of the Chi- 


cago Luggage and Leather Goods Manufacturers Asso- | 


ciation for the past seven years, established the Stein 
Brothers organization, manufacturers of Stebco lug- 
gage and leather goods, back in 1918. Four years ago 

















LEO STEIN 


he bought out Frank Mashek & Company, where he 


began work as an errand boy at the age of 13. He 
has invented and patented several of the oustanding 
features in use on brief cases and portfolios today, 
including the disappearing handle, multiple pocket 
zipper case and self-centering handle. The Stein | 
Brothers organization was one of the first to enter | 
War work after Pearl Harbor and received the Army- | 
Navy “E” award. 

One of Mr. Stein’s first official acts as president | 
of the luggage and leather goods group will be a hear- 
ing before the House Ways and Means Committee in 
Washington, D. C., in an effort to eliminate the 20 
per cent excise tax on luggage, brief cases and leather 
goods. Among the activities of the association for 
1947 are a national publicity and public relations pro- 
gram, the sponsoring of National Luggage and Leather 
Goods Week, June 16-21, and the staging of the first 
post-war Luggage and Leather Goods Exposition at 
the Hotel New Yorker, New York City, August 11-15. 

—— So 
GREAT LAKES TRAVELERS CLUB NOTES 

At the regular monthly business meeting of GLTC, 
held on Friday 23, instead of the last Friday, which 
Was Memorial Day, Joe Redmond of Just & Son was 
the only dealer guest. Absence of officers eliminated 


| 
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(Dealers: attach this coupon to your letterhead} 

AMERICAN HAIR & FELT COMPANY 

Dept. 9B-7, Merchandise Mart, Chicago $4, III. 

( ) Send 3 doz. KIL-KLATTER Tygewrices Pads individually boxed 
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Lombard functional design 
ina LUXURIOUS NEW 
ALUMINUM SWIVEL CHAIR 


@ Production plans on the recently 
introduced line of Lombard Fine-Rest 
Chairs included, from the start, the dis- 
tinguished swivel model pictured. Imme- 
diate, coast-to-coast acceptance for Fine- 
Rest straight chairs, with and without 
arms, was combined with a deluge of 
requests for prompt delivery on the com- 
panion piece swivels. Sharp advancement 
in production schedules was forced .. . 
and Lombard’s bid to the desk pilots who 
want the ultimate in seating comfort, 
durability and attractiveness now is avail- 
able. Fine-Rest Aluminum Swivel Chairs 
are adjustable both in height and tension 
of back. Modern simulated leather up- 
holstering, in complete color range, is 
deeply cushioned with foam rubber, the 
seats having spring construction. Ball- 
bearing casters with rubber wheels com- 
plete the functional features of this natural 
aluminum beauty. Write for literature, 
indicating interest in Fine-Rest Standard 
models or institutional line. 


LOMBARD INDUSTRIES 
Dept. 23, Empire Building 
Youngstown, Ohio 


DEALERS: Ask about 
available territories. 


LOMBARD _ 





ALUMINUM CHAIRS 
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the reading of reports and no one had any new busi- 
ness to present. One new member was accepted, 
Robert L. Auld of The Carter’s Ink Company. 

President Tom Gillice, Rockwell-Barnes Company, 
made an announcement about the combined meeting 
of the 6th District of NSA and the Illinois Booksellers 
& Stationers Association, scheduled for Peoria May 26 
and 27. Ed Manning, Stein Brothers Manufacturing 
Company, reported as chairman of the NSA Chicago 
convention committee. 

Approval was sought and received to change the 
name of the Wis-Ill Club Cup to the GLTC Cup. It 
is offered each year at the NSA Golf Tournament to 
the player turning in the lowest gross score. 


* * aK 


A pre-tournament attendance of more than 40 mem- 
bers and guests at the June 6 meeting of GLTC made 
dining in shifts a necessity. Dealers present were Fred 
Gamrod, All Types Office Equipment Company and 
Dick Guerin, Adroit Office Equipment Company. After 
the late-comers had been served, Secretary Brown 
Hardison, Modern Stationer, read the minutes of the 
last meeting, which were unanimously approved. Chair- 
man Harry Balch, Quality Park Envelope Company, re- 
ported on the preparations for the golf tournament to 
be held at Rolling Green Country Club on June 10, and 
Chairman Ray Eichenlaub, Service Steel Products Cor- 
poration, followed with a resumé of the House of Friend- 
ship activities at the Peoria NSA meeting. It was also 
announced that a tournament sponsored by Maynard 
Westring, Mid City Stationers, would be held at Forest 
Hills Country Club, Rockford, on July 10. 

A report on ailing members revealed that Bill Durch- 
slag, Stevens, Maloney and Company, and Dick Ging- 
lang, Esterbrook Pen Company, were both in Michael] 
Reese hospital, Chicago, recovering from heart attacks. 
Traveler friends of Claud Fleet, Eberhard Faber Pencil 
Company, were also requested to drop him a line or call 
on him at Asbury Hospital, Minneapolis. 

Membership applications of J. Herbert Johnson, Wil- 
son Jones Co.; Howard C. Chase, Joseph Dixon Crucible 
Company, and Clarence W. Clemens, G. J. Aigner Com- 
pany, were read and unanimowsly approved, the total 
membership of the club, including these new members, 
now numbering 203. 

2 


NSA MANUFACTURERS GROUP MEETS IN CHICAGO 


Twenty-four manufacturers, their ‘agents and mem- 
bers of the trade press were present at a luncheon 
meeting of the NSA manufacturers’ division at the 
Palmer House on Monday, June 9. Purpose of the 
meeting was to discuss current and impending asso- 
ciation problems, particularly those connected with 
the exhibit to be held in connection with the annual 
NSA convention in Chicago. 

George Holt, W. A. Sheaffer Pen Company, vice- 
president of the manufacturers’ division of NSA, ex- 
perienced plenty of difficulty in getting to the meeting. 
Because of flood waters in Iowa, he was unable to 
get a Chicago-bound train at Fort Madison vor Bur- 
lington, so drove to Burlington, chartered a plane 
and was flown to the Chicago airport. He opened the 
meeting by introducing NSA President Less Crowl, 
Blade Printing & Paper Company, Toledo, Ohio, who 
announced that 12 of the 14 scheduled regional meets 
had been completed, and that dealer membership 
had increased by 20 per cent since General Manager 
Burbank took office. Anent the matter of setting the 
hours for the Exhibit Hall, it was voted by the group 
to request the executive committee to establish Sunday 
hours from 1 p.m. to 9 P.m., and to eliminate the 
Thursday showing of merchandise, with Monday, Tues-_ 
day and Wednesday hours to remain as in 1946. 7 

It was also announced that all interested members” 
were invited to attend the sessions of the Annual) 
Conference of Credit Executives to be held at thé 
Congress Hotel, June 18-20. Other reports were made 
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A low-cost, portable dictating and transcribing machine with unlimited applications, 
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- product of the leader in the field of magnetic recording—the Brush Development Co. 
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the small office. Demonstrates most convincingly. Write today for further information. 








Western Distributors 


HUNTING-ROBERTS COMPANY 


2223 EAST THIRTY-SEVENTH STREET ~ LOS ANGELES 11+ CALIFORNIA 
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BEST SELLERS IN ARTISTS’ S UPPLIES 


Here They Are! 


GENUINE 
CANVAS 
PANELS 


Not an imitation ...not a sub- 
stitute but real canvas mounted 
on board. 





The genuine pre-war canvas panels your customers have been 
Medium grained canvas, sturdy backing board, 


requesting. 
turned over edges—made right and priced right. 
List Price 
No. Size Per Dozen 
1250-1 - 8x 10 $3.00 
1250-2 , a2 ta 3.60 
1250-3 10 x 14 4.20 
1250-4 12 x 16 5.40 
1250-5 14 x 18 6.60 
1250-6 16 x 20 8.40 
1250-7 18 x 24 10.80 
Packing: 12 panets of a size to package. 
New! 


X-ACTO #76 
LINOLEUM 
CUTTING 
TOOLS 





Five assorted linoleum gouges, handle, extra knife blade in 





decorative self-selling box. Famous X-Acto high quality at low 
price. List Price 


$2.00 per set 


DRAWING BOARDS—at last! 





Regulation school drawing boards, 34 in. thick with cleated 
ends. These standard drawing boards are of a good grade 
Northern Pine—made right and priced right. 


No. Size List Price Each 
8550-1 12 x 17” $1.60 
8550-2 16 x 22” 2.00 
°8550-3 18 x 24” 2.50 
8550-4 20 x 26” 3.00 
8550-5 ax 31” 4.00 


Packing: 12 boards of a size to the carton. 


Famous DAZOR 
Floating LAMPS 


UNIVERSAL MODEL (Illustrated) * 
The fluorescent lamp that literally 
floats into any position and stays, 
without holding, adjusting or lock- 
ing. 

Clamps or screws to any surface—horizontal, 
sloping or vertical. 

No. List Price Ea. 
8646—Taokes 2-15 wt. fluorescent tubes $19.50 
8646-1—Same as above, but 95% 

Power Factor Corrected......... 22.25 
8646-2—Takes 1-15 wt. fluorescent tube 15.75 
8646-3—Same as above but 95% 

Power Factor Corrected......... 18.50 
FLOOR MODEL 


Portable floor type with heavy weighted base. 
No. List Price Ea. 













8645—Takes 2-15 wt. fluorescent tubes....$26.00 
8645-1—Same as above but 95% Power 
Factor Corrected . C6 a Ce 


Note: Pelecs are less tubes. 


WRITE FOR DEALERS DISCOUNT 


{) 





G) seri roe ek) ART MATERIALS 





Arrtruur BROWN & BRO... INC. 





67 West 44th Street, New York 18, New York 
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by Jim Lynch, Browne-Morse Company, for the enter- 
tainment committee, and by Gordon Kickels, C. L. 
Barkley & Company, for the hotel committee, who 
stated that all of the 990 rooms reserved by the Stevens 
Hotel for the convention had now been exhausted, but 
that there were still a limited number of rooms avail- 
able at the Palmer House. 

Present at the meeting were: 

Al Aigner, G. J. Aigner Co. 

Glenn W. Chambers, The Weis Mfg. Co. 

George Cormack, Wilson Jones Co. 

L. S. Crowl, The Blade Printing & Paper Co. 

C. Lee Downey, The C. L. Downey Co. 

Ray J. Eichenlaub, Service Steel Products Corp. 
Folger Fellowes, Bankers Box Co. 

H. L. Fellowes, Bankers Box Co. | § performs BETTER 
J. A. Gilbert, OrricE APPLIANCES. e 

G. C. Holt, W. A. Sheaffer Pen Co. . in Every Way 
Gordon J. Kickels, C. L. Barkley & Co. | § 

Hy Linden, Ace Fastener Corp. 

James B. Lynch, Browne-Morse Co. 


Ralph Maish, Dennison Mfg. Co. | — Now you can obtain berter direct image offset duplication 
F. A. McNichols, Amberg File & Index Co. at /ess cost by using the new Remington Rand plastic plate. 
Arthur Nattenberg, Art Specialty Co. | Here are a few of the many advantages this patented plate 
Robert Nattenberg, Art Specialty Co. gives you: 


C. Scott Parnham, Wells Office Furniture Co. 


W. M. Small, Johnson Chair Co. 1 Consistently better corrections that hold up for the lengt 


W. E. Smith, Ace Fastener Corp. of run. 
John Smythe, Geyer’s Topics. 2 A quality run under average conditions at least equal to any 
O. R. Snapp, OFFrIcE APPLIANCES. plate you've ever used. 


D. B. Sterrett, Louis Melind Co. 3 No oxidation or “curl up’’—you file these plates easily. 
Herb Walsh, Ace Fastener Corp. 


<<a 


KRUMWIEDE AGENT FOR ZEPHYR AMERICAN 
Zephyr American Corporation announces the crea- | 


| 
4 Top illustrating qualities—translucent plate surface resem- 
| 

tion of a permanent midwestern exhibit of its com- | | 
} 
| 
| 


bles drawing paper, ideal for free hand or traced illustrating. 


To prove this new plate’s superiority, we will send you 3 
FREE direct image plates. 


plete line of products. Located in the display room 
of Elmer Krumwiede & Associates, 336 South Jefferson | 
St., Chicago 6, Ill., this display is set up to simulate | 
a store front and offers an extra convenience to its | 
midwestern customers to examine its entire line in | 
most attractive surroundings. An open invitation is | 
extended to the entire stationery industry to visit this | 
display and partake of coffee, cake, ice cream and 


Why PLASTIC is BETTER 








other delicacies in the modernistic snack bar which | © This cross section of the newly-developed Remington Rand 
is well known to the many hundreds of visitors who | § plastic plate shows: (1) a non-detectable correction that does 
have already seen it. | not penetrate the (2) water- and grease-receptive plastic coat- 

janine 4 ing. (3), The sturdy plastic-impregnated basestock prevents 


any stretching or “curl up” because it is impervious to water. 


OPEN ACRO OFFICE EQUIPMENT AT CHICAGO | i 


“saad er cee a. sais eee oe ee Plastic Photographic Plates Too—Photographic offset 
equipment and supplies at 1653 W. 47th St., Chicago 9, » plastic plates eliminate the regraining and other nuisances of 
Ill. The announcement was made by Sally Luif and | | metal plates. Cut your costs and forget humidity problems! 
Margaret Talcott. : Get your free direct image plates now, or obtain free in- 
oh pea = sR es formation on how photographic plates can help you. Just 

— | phone your nearest Remington Rand office, or fill in and 





send us the coupon below. 
THAT OFFICE SUPPLY MAN WAS HERE!! 
Cheaper than metal, more dependable than paper 


eee cue oe BETTER than BOTH! _— 


Remixclon win 8 


Duplicater Supplies Division, 2 Main St., Bridgepe 
Send me without charge 3 direct image plastic plates. | use a. 
typewriter, and a ribbon of [] cloth fabric) carbon paper 
My offset machine is a Mode 
C) Send me information on photographic plates. ‘ 





ee 





<0“ EEHANSELL € BRO. 


131-133 CARONDELET STREET 


NEW ORLEANS 12, LA. 





A. J. WARNER MAGNOLIA 3636 




















A “DIFFERENT” BUSINESS CARD.—Designed and used by 

A. J. Warner of F. F. Hansell & Bro., New Orleans, La., the 

above unique card answers all the questions usually asked 

by the receptionist, states your business, your name, busi- 

ness location and telephone number. Placed on the desk of : ss 

the executive who is out, or in conference, it is self- SEND COUPON TODAY FOR YOUR FREE PLATES! 
explanatory and creates a minimum of disturbance. 


Firm Name 
: 
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Orly REX-0-Graph 


CATOR 


FLUID TYPE DUPLI 
Can show you this 
Speed and Simplicity 
in handling © ‘Masters” 








Reverse the handle—drop in your master copy—and 
you're ready to go—with the REX-O-graph QUICK- 
CHANGE MASTER GUIDE. (On Model FM) 


The exclusive REX-O-graph QUICK-CHANGE MASTER 
GUIDE is saving valuable time and effort on every 
duplicating job for thousands of enthusiastic REX-O- 
graph owners. You drop your Master copy in at the 
top, too . . . no need to dive into the depths of the 
machine cabinet to change Masters. It’s faster .. . 
cleaner . . . more convenient . . . and guarantees a 
better job of duplicating in less time, with less effort. 

There’s a REX-O-graph Fluid Type Duplicator for 
every possible kind of work—in simple duplicating or 
high-production systems work—for schools, churches, 
institutions, restaurants, hotels, and every type of 
business. And every REX-O-graph is rich in exclusive 
features that assure better work at lower costs—and 
long years of satisfaction. 

Ask your REX-O-graph Dealer for details on the 
models that will best serve your needs . . . or write for 
literature. 











Dealers! Only a few exclusive 
territories are still available. 
Write for details. 








REX-0-G2<r4, Ine. 


3729 N. Palmer St., Milwaukee 12, Wisconsin 


FLUID DUPLICATORS AND SUPPLIES FOR SUPERIOR RESULTS 
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IN OTHER LANDS 
(Continued from page 66) 


good “do,” and all are looking forward to April 19, 1948, 
when the next Ladies’ Night is due to take place. They 
would be delighted to see some of their American 
friends there! 

x * * 

Secretary Clifford C. Edwards, of the Typewriter 
(And Allied) Trades’ Federation of Great Britain and 
Ireland, was married to Miss Gwendoline Field, of 
Leicester on Tuesday, February 22, 1947. 

: Sceatniene 

UN PALESTINE GROUP ORDERS TYPEWRITERS 

The Palestine Orient Company, Ltd., Tel-Aviv, Pal- 
estine, recently received an order from the United 
Nations Palestine Committee of Enquiry for 62 ma- 
chines, to be used during the group’s work in Pal- 
estine. These machines will have an English keyboard 
with pica type. 

eo eee 


MEXICAN FIRM OBSERVES TWENTIETH YEAR 

The firm of Vilar Hnos. & Mejia, Apartado 1118, 
V. Carranza 65, Mexico, D. F., one of the leading 
manufacturers of stationery products in Mexico and 
the only one of its kind in Latin America, this year 
commemorated the twentieth anniversary of its found- 


| ing. 


It has been with considerable satisfaction that those 


| who organized Vilar Hnos. & Mejia have watched its 
| growth on the original principles until today the staff 


BANQUET MARKS MEXICO CITY FIRM’S TWENTIETH 
BIRTHDAY.—Highlights of the celebration marking the at- 
tainment of the twentieth milestone for Vilar Hnos. & Mejia 
included a speech by President José M. Vilar (upper left), 
the presentation of a gold and silver plaque to the company 
by representatives of the personnel (upper right) and a ban- 
quet at the Club France, Mexico City, attended by the entire 
company staff of 224 persons. 


is composed of 224 persons. Sr. Don Jose M. Vilar, 
Juan B. Vilar and Don Rafael Mejia are leading figures 
in the establishment’s management. 

A twentieth anniversary banquet held at the Club 
France on April 19 was a highlight of the celebration. 

This firm has many connections in the United States, 
the firms represented including Albany Felt Company, 
American Writing Paper Corporation, Binney & Smith 
Company, Charles T. Bainbridge’s Sons, Consolidated 
Stamp Manufacturing Company, Handi-Blott Com- 
pany, Interchemical Corporation, Lanston Monotype 
Machine Company, Louis Dejonge & Company, Na- 
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Order Your New Victor TODAY 


Today, you can order what experts call the world’s finest 
adding machine—The Victor Electric Portable—fast, quiet, 


easy to use, durable—proved by business, large and small. 


Add, subtract, multiply or divide—that’s what Victor, the 
all-purpose machine, does for business. Wherever fast figur- 


ing is required, Victor gets the vote, for Victor is versatile. 


Call, write, wire collect your Victor Man for Victor 60 Second 


Proving Test TODAY! See Victor First, See the Finest! 
: ° 


Also available 
in 10 key keyboard 
models — hand and electric 


Add These Victor Features! 


1 Feather-touch keyboards 3 Natural reading angles 
with ‘‘live’’ ¢ushioned 
keys, give speed, accuracy, 


ease of operation. 


eye-ease color reduce op 


erator fatigue, eye strain 


One-hand, fingertip opera- Fully guaranteed and the 
2 tion leaves the other hand 4 


free to turn pages, checks, 


best in adding machine 
service facilities make Vic 


make notes, etc. tor your best buy! 


Due to the flood of orders for Victor Electric Portables, we are not always able 


to make immediate delivery. So place your Victor order now 


—~. Seon you will wanta 


Victor in your home 


VICTOR ADDING MACHINE CO., Chicago 18, Illinois 
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No. 1618 


UTILITY 
STAND 


its NEW! 
it's SET-UP! 


You Open the Carton 
and It's Ready to Use! 


All These Top Quality Features 

@ Piano Hinges 

@ Welded Construction 
@ Steel Braces 


@ Masonite Top 
@ 15s” Wheels 
@ All Steel Tubing 


The Newest, Latest in Utility Stands 


The new, Champion 1618, set-up, offers you these long 
wanted advantages; ends the time and labor of assembly; 
gives you a fitted, leveled, tested and inspected table ready 
for delivery. The hard tempered Masonite top is rivetted 
to the welded all steel underconstruction by a special pat- 
ented process. 

You are able to offer your customers a top quality utility 
stand with every sales appeal; beautiful, snagproof, clatter- 
proof, with extra leg room, easier portability; and meticu- 
lously built of quality materials for lifetime service and 
added worker comfort. Start this new beauty working 
for you. 


ORDER YOUR SUPPLY TODAY! 





% 
; \\ another swift mover joins 
te. the Maso quality line 





No. 1618 
Note Curved Legs 






SPECIFICATIONS 


(All Maso tables and stands are built and tested 
to hold 3 times the required weight.) 


TOP: 2” thick, hard tempered Masonite 
LEGS: 1” tube steel 


DROP LEAF ARMS: Patented coil spring safety 
catch 


DROP LEAVES: 9” x 16” 

BRACES: Steel rods 

HINGES: Continuous piano hinges 

FINISH: Baked enamel walnut finish 

CASTERS: Free, wide, easy rolling, 158” wheels 


UNDERSTRUCTURE: Welded, all steel, inspected 
and tested 


SIZE: 16” x 18” x 27” high 
Overall — 36” x 16” 


SHIPP. WGT. to carton 40 Ibs. 
PACKED: Set-up, two to carton 
PRICES: F.0.B. Chicago 


MASO STEEL PROD U CT S Dept. £) 500-32 S. Throop St. 


MASO MAKES THE BETTER ONE 


CHICAGO 7, ILLINOIS 
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tional Blank Book Company, Robert Wilson Paper 
Corporation, Speed Products Company, Melior Prod- 
ucts Company, Inc., Stauffer Chemical Company, Wal- 
lace Pencil Company, and Philadelphia Felt Company. 
Carbon papers, typewriter ribbons, paper goods and 
inks are among the varied office products manufac- 
tured. 
—————__—=— > —_ 


PRESIDENT OF NORWAY FIRM REACHES 80 

M. Nissen-Lie, senior president of M. Nissen-Lie A/S, 
Akeragaten 15, Oslo, Norway, observed the eightieth 
anniversary of his birth, May 26. Mr. Nissen-Lie has 
now transferred the everyday work to his son, Georg, 
who recently visited OFFICE APPLIANCES while in Amer- 
ica, but is still at his desk each day and remains in 
charge of the company. 

This veteran of the industry engaged in business 
for many years in France, England and Germany 
after graduating from school in Oslo. In the year 
1895 he returned to Norway and started his own com- 
pany. In 1908, Mr. Nissen-Lie had the agency for 
Royal Typewriter Company, Inc., New York, which re- 
mains a main connection together with representation 
for Felt & Tarrant Manufacturing Company, handling 
Comptometers. 





—__»—~—— 


AMSTERDAM FIRM WINS OVER DIFFICULTIES 

Despite the trials of the war years and the diffi- 
culties in obtaining repair parts, the office machine 
service provided by Kantoorinrichtingen F. Verschoor, 
managed by F. Verschoor at Singel 480-482, Amster- 
dam-C. Holland, has made steady progress in business 
and expansion of personnel. 

Established in 1935 with two office clerks and four 
mechanics the firm now consists of 14 mechanics, 
12 experienced salesmen and ten office and warehouse 
clerks. At the start, Mr. Verschoor aimed at the re- 





F. VERSCHOOR HEADQUARTERS IN AMSTERDAM.—Above: 
the office machine salesroom. The poster at left was widely 
used by the firm for outdoor advertising. Below: a section of 
office machine repair department, staffed by 14 mechanics. 


pairing and rebuilding of office machines and sale of 
hew machines. Winning the confidence of his cus- 
tomers, he was able to increase the staff of mechanics 
to seven. 

Then came the war, narrowing activity to a small 
business in second-hand machines. Mr. Verschoor was 
forced to look for other sources of revenue. He engaged 
four salesmen and started to sell office appliances and 
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THE MOSLER INSULATED RECORD 
CONTAINER, with many important in-built 
features, combining certified fire protection 
at Point Of Use with a modern, efficient filing 
system, is a fast-moving dealer item, with but 
slight sales resistance. Made in 3 and 4-drawer 
Letter and Cap File sizes. Mosler green, grey, 
grained walnut or mahogany finishes. Inter- 
changeable insert units for specific interior 
arrangements. A “must” for the alert dealer. 


This is but one of the many modern pro- 
tective products offered by MOSLER under 
an EXCLUSIVE DEALERS’ FRANCHISE 
for territories which may still be unassigned. 
There is also a complete line of Fire-Resistive 


Safes and Burglary-Resistive Chests. 


A MOSLER FRANCHISE SAFEGUARDS 
DEALER PROFITS 





THE MOSLER SAFE CO. 


The Largest Builders of Safes and Vaults in the World 
FACTORIES: HAMILTON, OHIO 





Mosler has meant Safes and Safety for nearly a century 


Member National Stationers Association 


*Approved for 1-Hour fire 
resistance, including 30-foot 
drop or impact and explosion 
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NTe) | tui alae COVER EQUIPPED 








IMMEDIATE 
DELIVERY 






NO. 31 HANG-A-FILE WITH COVER 


@ All Metal file, finished in olive green enamel. Caster equipped. 
Width 13'/4", depth 18", height 27". 


@ Furnished complete with 25-Hang-A-File folders A-Z Inserts. 
Folders | to 31 or Blank Inserts optional. 


@ Hang-A-File COVERS are engineered for easy attachment. 


| 
@ Shipping weight 38 Ibs. Packed 2 to carton. Shipped K.D., easily | 
assembled. 


NO. 30 HANG-A-FILE Without Cover also Available 
FOR IMMEDIATE DELIVERY 


Louis H. Farber 


OFFICE AND SCHOOL FURNITURE 
31 E. Congress St., WEB. 3217, Chicago 5, Illinois 
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furniture. New machines were scarce and the repair 
business was increasing daily. Original parts, espe- 
cially for American-built machines, could not be im- 
ported and it was necessary to create them in the 
firm’s own workshop. 

Today, the Amsterdam concern’s main activities are 
the import and sale of office machines, import, sale 
and export of office appliances and furniture, and 
repairing of office machines. The territory covered 
embraces all of Holland. 


—n 


REM-RAND EXECUTIVES VISIT ELMIRA PLANT 

Twenty-one foreign branch managers and 11 United 
States executives of Remington Rand were in Elmira 
recently for an inspection of the local plant and 
to attend meetings in connection with an international 
executives’ conference. 

The officials arrived early in the morning and 
were conducted on a tour of typewriter and adding 
machine departments. The program opened with a 
breakfast at the Mark Twain Hotel with Glenn E. 
Bauder, local plant manager, as host. A discussion of 
plant products closed this meeting. After a luncheon 
at the Mark Twain, the delegation returned for the 
completion of the factory inspection, which included 
explanations of fabrication operations. 

In the evening, the party were guests of John A. 
Zellers, vice-president, at a dinner attended by local 
supervisory personnel. 

On the second day, the program included a visit to 
the company’s maintenance school and a luncheon at 
the country club, given by the directors of the Asso- 
ciation of Commerce.—GET 

sn nig lial ve 


CARL WILLIAMSON OPENS OFFICE AT HOME 

Carl Williamson, who was for 13 years a partner in 
the Central Book Store at Malone, N. Y., has opened 
an office at his home, 38 Washington St., Malone, and 
for the time being will conduct a direct selling busi- 
ness under the name of Central Office Supply & Equip- 
ment Company. He will handle such items as filing 
cabinets and supplies, office chairs, blank books, 
standard and special forms, sectional bookcases, car- 
bon paper, ribbons, rubber stamps and staplers. Some 
of the companies he will represent are Wilson Jones 


| Company, Taylor Chair Company, All-Steel Equip- 


ment Company, Markwell Manufacturing Company, 
Oxford Filing Supply Company, and Old Town Ribbon 
and Carbon Company, Inc. 





NEW WATERMAN DISPLAY AVAILABLE.—This colorful 
display, featuring “The Crusader,” Waterman's new $5. 
Taperite fountain pen, is the latest sales promotion 
piece of the L. E. Waterman Co., New York. N. Y. Suit- 
able for counter or window display use, it stands 24 
inches high and is 17!/2 inches wide. Reproduced from 
original oil painting. it is lithographed in six colors. 
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g's world’s fastest | add mg machine 


ary 


On the Clary, false hand motion is eliminated. 
One basic hand position is used for all opera- 
tions. Chances for human error are greatly re- 
duced. With the exclusive thumb add-bar, large 
motorized control bars, feather-touch keys and 
functional key grouping—mistakes go down 
while speed goes up. A Clary dealership repre- 
sents an excellent chance to profit by the re- 
markable sales volume already established by 
this new machine. We will be pleased to receive 


inquiries of established office-machine dealers. 


CLARY MULTIPLIER CORPORATION 


1524 NORTH MAIN ST., LOS ANGELES 12, CALIF. 


A Clary 


8 Ee eat 








THE WORLD’S 


FASTEST ADDING MACHINE 





is also the eastest to SELL 





é 





STAPLES STAPLERS 
.e Your Star Attraction! 


ALL-STAR CAST...stock Swingline staplers and 
staples and turn customers into fans for your store. 
Swingline’s the perfect office team for eye-appeal, 
quality-appeal, efficiency-appeal. 


BIG BOX-OFFICE...Swingline staplers and staples 
have them standing in the aisles with the largest 
consumer advertising campaign in the field. 


SMART PRESS AGENTS...complete Swingline pro- 
motion helps you get across with smart sales-build- 
ing ideas—you get displays, mats, electros, leaflets, 
ideas galore to help you sell more than ever. 


FAN APPEAL...only Swingline gives your custom- 
ers all the features they want...Swingline Staplers 
with the famous open-channel for easier, faster 
loading, smoother operation...Swingline Staples, 
the only 100% round-wire staples for greater, easier 
penetration, less buckling. 


NOW SHOWING...stock Swingline, promote 
Swingline... the pay-off of Swingline superiority 
means extra profits in your pocket! 


THE ONLY 100% I /fje THE ONLY 
ROUND-WIRE STAPLES ? “OPEN-CHANNEL" STAPLER 


SPEED PRODUCTS COMPANY, INC. LONG ISLAND CITY 1, N. Y. 
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NEW NATIONAL BLANK BOOK APPOINTMENTS 


The National Blank Book Company, Holyoke, Mass., 
recently announced the appointment of Al Gibney as 
sales promotion manager, and Donald D. Greiner as 
western division plant manager in Chicago. 

From 1939 to 1946, Mr. Gibney was assistant sales 
promotion manager of the Strathmore Paper Company, 
and in 1946 he became manager of sales promotion 
and public relations. He graduated from Dartmouth 








* a 


DONALD D. GREINER 














ALBERT GIBNEY 


College in 1936, and from Harvard Business School 
in 1938, where he majored in sales management and 
advertising. He served three and a half years in the 
Navy as skipper of a subchaser and first lieutenant 
of a DE. He is married and has two small daughters. 


Greiner Directs Manufacturing 


“Don” Greiner, personnel manager since 1944, will 
be executive director of manufacturing effort, includ- 
ing the planning of scheduling and production on 
post binders, flexible and stiff cover ring books, 
school covers and Tumbler steno notebooks. Prior to 
joining the firm in 1944, Mr. Greiner was affiliated 
with the Worthington Pump & Machinery Corporation 
as safety and equipment engineer and personnel statis- 
tician. He has also held various supervisory positions 
in sales, merchandising and production in the athletic 
shoe division of Endicott-Johnson. 


——9— 9 ———___. 


“PLASTICS NEWS” RECOGNIZES MOLDMASTER 
PLASTIC TRAYS FOR OFFICE DESKS 

The utilitarian properties and decorative appeal of 
plastics, as evidenced in the manufacture of Mold- 
master plastic trays for Art Steel Sales Corporation, 
New York, N. Y., is given recognition in a recent issue 
of Durez Plastics News, published by Durez Plastics & 
Chemicals, Inc., North Tonawanda, N. Y. 

These trays are molded of Durez plastic material by 
Accurate Molding Corporation for Art Steel Sales 
Corporation. 

“The molded designs have no sharp corners or edges 
... they are light in weight. The finish will not chip 
or peel away. Cleaning is easy, for there are no 
crevices in which dust can lodge,” says the article. 
The plastics material is used in making a desk drawer 
tray measuring 19 x 74% x 112 inches and a currency 
tray 1414 x 10 x 2 inches in size. 

Joseph Burger, president of Art Steel Sales Corpora- 
tion, is quoted as saying that he believes that greater 
use of plastics in business equipment is required to 
meet modernization trends. 


9-9 


HOLLY PEN COMPANY TO NEW LOCATION 
Holly Pen Company, manufacturers of ball-pens, is 
moving from 5011 N. Kedzie Ave., Chicago, IIl., to 3612 
N. Kilbourne Ave., where considerably larger manu- 
facturing space is available. Installation in the new 
quarters was scheduled for shortly after July 4. 
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IMMEDIATE DELIVERY. 
QUALITY ALUMINUM 
ACCESSORIES 


CREATED TO HARMONIZE WITH METAL 
OFFICE FURNITURE ENSEMBLES 


» 


ASH STANDS 


No. 223 


29" high . . . Base 10" 
diameter heavily weight- 
od... ee. pets 25 
8" amber glass tray. 


ee 





No. 224 
27/2" high... Base 10" 
diameter heavily weight- 
ed... IY past... 
8"' amber glass tray. 


LIST $17.00 


SHIPPING WEIGHT 
; 12 LBS. 





No. 224 


SAND URN 


19/2" high . . . Base 10" diameter, Top 11" 
. 2!" tube. 


SHIPPING WEIGHT 10 LBS. 


LIST $15.00 


diameter . . 






COSTUMERS 


Made of 1!/," aluminum 
tube. Height 72", Base 
12" diameter with heavy 
iron loader under spun 


aluminum base. 


SHIPPING WEIGHT 
22 LBS. 


No. 220 LIST $21.00 


No. 229 


All are highly polished and buffed . . . permanent finish. 
Packed set up...one to a carton... shipped F.O.B. Factory. 


USUAL DEALERS DISCOUNT 


Order samples and send for illustrations of costumers, ash 
stands, sand urn and iamps in aluminum. 


GLARO MACHINE Propucts ComPANY 
MANUFACTURERS 
3711 EDGEMERE AVE. FAR ROCKAWAY, N. Y. 

















Te eR ASHORE Tatra Rye 





EXCEPTIONAL 
OPPORTUNITY 


Dealers ~- 
Distributors ~ 


Speedliner 





DUPLICATING SUPPLIES 


PRICE— 869.50 List, for fast, 
effortless sales. 


APPEARANCE—Modern, Compact, 
efficient. 


AVAILABILITY—Immediate Deliv- 
erg. 


A Liquid Process Duplicator engi- 
neered for simple, economical pro- 
duction of copies. 


DUPLICATOR 
AND 





SOME 
CHOICE TERRITORIES 
STILL AVAILABLE 





SPEEDLINER 
CORPORATION 





Write for Details 


36 SOUTH STATE STREET 
CHICAGO 3, ILL. 
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REQUISITES IN THE REPERTORY OF THE 
DUPLICATING MACHINE DISTRIBUTOR 


(Continued from page 25) 
after the equipment is installed. He must have a suffi- 
cient amount of mechanical experience in the opera- 
tion of the equipment he sells and demonstrates. 

Direct mail and local newspaper advertising are nec- 
essary to any specialized business. Direct mail should 
be followed up at regular intervals in order to secure 
its fullest benefit. Your local newspapers have adver- 
tising specialists, much the same as you have dupli- 
cator specialists. Leave the job of setting up your ad- 
vertising copy in their hands. 

Now let us consider the dealer who wishes to add 
duplicators to an already well-established line, such as 
typewriters, adding machines, office supplies and the 
services applying to them. Unless he is well established 
to take on the complex problems referred to above, it 
would be advisable for him to concentrate on one or 
more of the diversified lines in the small hand-operated 
machines. There is a great field for these smaller ma- 
chines where the expense of heavier equipment would 
be foolhardy or impracticable. 

In addition, he should carry a limited amount of sup- 
plies and material. It is advisable to buy in relatively 
small quantities stencils and fluid master units which 
deteriorate with age, thus maintaining a fresh stock 
which will produce the best and most consistent du- 
plicated copy for the customer. 

The mechanical department does not require much 
additional knowledge to service the smaller units, and 
the sales force need not be as extensively schooled. 


“MINING YOUR CLAIM TODAY” 


(Continued from page 27) 
important and idea-laden addresses, followed by a 
brief meeting of the new board. Then comes the 
climax in the banquet and grand ball (informal), 
which will bring the twenty-second annual meeting 
to a close. 

Built around the theme of “Mining Your Claim 
Today” attention will be given phases such as: new 
products, additional lines, modernizing, increasing 
sales, our changing economy, prices, selling, future of 
small business, typewriter rebuilding service, diversify- 
ing, advertising, window display, advantages of asso- 
ciation, future prospects, the Government’s side, and 
the supplier’s viewpoint. 

Among the speakers will be Edward Wimmer, Mrs. 
Ruth Mathebat, Clarence Bush, J. W. Stallings, Jim 
Ward, Elmer Anderson, Pat Clark, Joe Pritchard, C. T. 
Bills, Rocky Jones, H. D. Bendheim, W. G. Turquand, 
W. H. Beckwith, James Hackney, Maurice Newmark, 
Bob Randazzo, Ralph Archinal, Henry Greene and 
other outstanding persons whose names will soon be 
released. 

Exhibits of familiar and new products will be found. 
Ample opportunity will be provided to see them and to 
meet and talk with exhibitors. A partial list of ex- 
hibitors and advertisers includes Royal, Remington- 
Rand, Wells Office Furniture, Cramer Posture Chair, 
Clary Multiplier Corp., Marr Duplicator, Mittag & 
Volger, Maso Steel Products, Federal Cash Register, 
Brush Development (Mail-A-Voice), Llorens Adding 
Machine, Niagara Duplicator, Lightning Adding Ma- 
chine, Tiffany Stand, Codo, I. A. Dehn, L. C. Smith & 
Corona, International Office Appliance Co., Ames Sup- 
ply, Shipman-Ward Mfg. Co., Underwood and Inter- 
national Typewriter Exchange. 
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«| sets new pace in business figuring 


s0- Operators appreciate its simplicity —enthuse over 
ind Business and operators alike its “Velvet Touch” and the incomparable Monroe 
Irs. recognize the advantages of ease of operation that lets fingers speed through all 
: s ss 1 ; acke wi > ee 2eCHTracv 7PYY way 
im combining simplicity, small figuring tasks with effortless accuracy. In every way 
T. . . . s this latest Monroe triumph emphasizes why “Opera- 
nd, size, silence and speed in this 
rk, new and different fully auto- 

— Get the complete story on the new MONRO. 


be matic calculator. MATIC — the 








tors Who Know Prefer Monroe.” 





calculator sensation that reflects 











oil Monroe’s thirty-five-year leadership. See and com- 


|W The MONRO-MATIC is years ahead because of 3 2 ; é 
eX- ; ; ; ; : branch or write to Monroe Calculating Machine 
we: its unique and radically new features . . . its speed 


air, and flexibility bring startling economies to business 


pare—then decide. Call the nearby Monroe owned 


Company, [nc., Orange, New Jersey. 


ONROE 


MACHINE S F BUSINESS 


& figuring. 
‘er, T rr ‘ . 
ing A gem of modern design, the MONRO-MATIC fits 


fa- the space occupied by a letterhead. It’s light beyond 
1 & belief . . . easily carried by a girl from desk to desk 


whe and so quiet it can be used alongside a telephone. CALCULATING @ ADDING @ ACCOUNTING MACHINES 
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SALES VALUE IS ALWAYS BASED ON TRUE VALUE 


HE consistently fine craftsmanship of 
Ny 
a 


National Furniture has continued to 
prove cur maxim that “sales value is 
always based on true value.” The de- 
mand for office furniture has stimulat- 
ed our desire to put into the Dealer's 
hands, furniture adaptable for office 
or den that has all the styling and 

fashionable functionalism inherent 

in the furniture your customers 
want to buy. 


NATIONAL FURNITURE --—~ 
VAN IU 7-Vel 0), |N(e mere) (Net 


EVANSVILLE, INDIANA EVANSVILLE 


SPACE 1045 AMERICAN FURNITURE MART 
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CREST CLUB AIDS THE McBEE COMPANY 

Management-employee committees aren’t so new 
after all. A number of concerns have sales organiza- 
tions which periodically report to management. Field 
developments and recommendations as to sales policy 
and new products are made. 

One of the oldest .is the Crest Club of The McBee 
Company. Its board of governors recently held its 
semi-annual meeting of the main plant in Athens, 





CREST CLUB BOARD OF GOVERNORS 


Ohio. Membership in the Crest Club is gained by meet- 
ing pre-determined quotas. 

At this meeting a committee was appointed to dis- 
cuss with management problems for mutual considera- 
tion. Plans were also made for the annual three-day 
meeting of the entire membership to be held some time 
in September. Selection of the city where the meeting 
will be held has not yet been announced. 

Members of the board of governors pictured here, 
are left to right: A. R. Wood, New York; F. E. Betz, 
Columbus, Ohio; A. G. Van Loozen, Detroit; H. F. 
Augustine, Green Bay, Wis.; Fred Hocker, Harrisburg, 
Pa.; F. W. Patterson, Greensboro, N. C., and E. H. 
Edling, New York. 

San dite _cceett 


APPOINT FOUR ON NOMA COMMITTEE 

Four members of the New York chapter of the Na- 
tional Office Management Association are on a special 
committee appointed by Dr. John Robert Gregg, presi- 
dent of the Gregg Publishing Company and head of 
the International Society of Business Education in the 
United States, to reactivate his group and to bring 
the Society’s international congress to the United 
States in 1949. 

The war interrupted the Society’s work in the United 
States but the committee will work toward rejoining 
groups in other countries whose objective it is to 
promote business education. 

Members of NOMA on the committee are Dr. Herbert 
A. Tonne, New York University, chairman; Dr. Ham- 
den L. Forkner, Columbia University; Lewis A. Rice, 
president of Packard School; and E. H. (Connie) 
Conarroe, chairman of NOMA’s board of directors. 

Other committee members are R. C. Goodfellow, 
Newark, N. J.; Leroy Lewis, American Bankers Asso- 
ciation; Dr. Paul S. Lomax, New York University, and 
John A. Zellers, vice-president of Remington Rand, 
Inc. 

I 


TOLEDO FIRM UNDERGOES MODERNIZATION 

Franklin Printing and Engraving Company, 226 
Huron St., Toledo, is undergoing a $30,000 moderniza- 
tion program, including $10,000 worth of building 
alterations, to its downtown quarters. L. J. Sears, 
president, said the company will halve the first and 
second floor space of the building it currently occupies, 
but will expand into a new structure at the rear of 
228 Huron St. 

The Franklin store will have a new entrance, mod- 
ernized floor plan, new lighting fixtures and showcases, 
and a revamped second floor. Third and fourth floors 
will be retained for the print shop bindery, engraving 
and picture framing departments. Bellman, Gillett 
and Richards, Toledo, are architects for the remodel- 
ing project. Franklin’s quarters are expected to be 
done before July 1.—AK. 
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Remember the sensation C-Thru created with the intro- 
duction of the first all plastic T-Square? Here’s another — 
not just an ordinary T-Square, but a QUALITY plastic 
T-Square. .n item that would be a good buy at a much 
higher price, it can be sold at lower prices because 
of unique C-Thru manufacturing methods. 


These features spell QUALITY 


@ Precision made with edges of absolute ac- 
curacy. Perfectly flat surfaces allow snug fit 

on sides and top of drawing board. 

© Completely transparent for unhampered 
view of subject matter at all times. 

@ Light for ease in handling. 

@ Arm is not just glued to flat surface of fixed 
head, but is fitted into specially cut-recess to 
insure even greater rigidity and accuracy. 

@ 15, 18, 24, 30, 36, 42, and 48 inch sizes. 
Other sizes on special order. 
© Order now for speedy delivery. 


Write for Complete C-Thru Catalog. 
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REPORT WALNUT VENEER PRODUCTION 

Shipments of walnut veneer were paralleling the’ 
all-time high in sales of furniture, chalked up in the™ 
spring of 1947, Burdette Green, manager of the Ameri- 7 
can Walnut Manufacturers Association, told associa- 
tion members at their recent annual spring meeting? 
About 80 were present for the meeting and golf tour-— 
nament. 

“Walnut veneer production has been 39 per cent’ 
greater in the spring of 1947 than in the same period © 
of 1946,” Mr. Green said. “This parallels the furniture 
case goods field where they are enjoying 35 per cent. 
better business than a year ago. Walnut may run still 
further ahead of the general furniture field because © 
it is faced not only with its own natural market, but 
is being used frequently to replace mahogany, which” 
has become less available because of restrictions on ~ 
importation imposed by Britain and Mexico. 

“A year ago all were concerned with what would © 
happen if price controls were removed from American — 
walnut, and it is gratifying to note that there has” 
been little change since the first moderate adjustment 
after the OPA lid was lifted,” Green said. “The modest | 
increases contrast with other species where the costs 
are practically twice as high as pre-war on Certain 
grades. . 

“Despite the remarkable increase in sales some 
stockpiles of walnut veneers are being built up, because | 
every walnut tree yields a rich variety of wood figure, 7 
and some have moved out more rapidly than others,” | 
Green said. “Thus there will be additional veneers and 
greater selections as the year goes on. 

“Greatest furniture manufacturer and dealer in- 
terest is in wood finishes,” he continued. “They want 

In your community Reyburn's more durable protection than ever, and tints lighter 
gummed labels serve in hundreds than pre-war tones, but darker than bleached finish. 
of ways every day. Business people Use of proper sealers in combination with rose or gray 
use them for labeling boxes, sam- filler have given some of the most appealing finishes, 
while avoiding the nuisance of bleaching. More new 
designs and more new finishes than any time since™ 
Pearl Harbor are predicted for the forthcoming 
summer market.” 
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ples, files, bins, jars, bottles, 
shelves, and for price marking 
merchandise. Students and teach- 
ers use them for labeling books, 
specimens, boxes, etc. Frequently 
purchased for home use too. KANSAS CITY BANK USES NEW SYSTEM 
Strongly gummed and with ex- The First National Bank of Kansas City, Mo., has 
cellent writing surface, Reyburn's been using deposit books for the last 61 years, but this 
IN SCHOOLS system disappeared recently when this institution 
pemaeed: tabels ore available in started using its new automatic tellers’ machine sys-_ 
many sizes conveniently packaged tem. When a deposit slip is presented, the teller inserts 
in small attractive boxes. Bulk a printed form into the electric tabulating machine, 
packaging and perforated sheets which records and identifies each deposit and at the 


——.— 





in book form also for large users. same time imprints a duplicate registered receipt 
ae ae eed tatel for the depositor. 
4 a This machine permits faster window service, and for ¢ 
= steady profit builders. that reason several of the larger banks have ordered 


the system in Kansas City —GMH. 
° oe 
IBM ADDS TO KANSAS CITY FACILITIES 
The International Business Machines Corporation, 
nd : : ‘ Kansas City, Mo., will spend $36,000 in remodeling its 
index tabs, reinforcements, etc. Prominent display on freight elevator service at Kansas City, Mo., where the’ 
your shelves, counters and in store windows will bring organization owns its own building at 1022 Baltimore 
steady, profitable sales. Ave. 
A company official said that the step is part of @ 
“Buy Reyburni—and you buy the best” general remodeling plan contemplated for the quar-) 
ters. He also stated that the company plans to en= 
tirely remodel! the front of the structure and to make: 


lisi- REYBURN MFG. 3 INC. adjustments on the interior —GMH. 
PHILADELPHIA 32, PA. 2-2 


Equally in daily demand and ready to serve are 
Reyburn's shipping tags, mending tapes, parcel labels, 

































R. V. TOSSELL HEADS HOSPITAL FUND 
BRANCH FACTORY AND WAREHOUSE R. V. Tossell, of the Blade Printing and Paper Com- 
2030 N. NATCHEZ AVE., CHICAGO 35, ILL. pany, Toledo, has been named chairman of the adver- 
tising committee of the $1,500,000 building fund cam- 
SALES OFFICES WY ALL PRINCIPAL Enme paign for a new seven-story St. Vincent’s Hospital if 





that city —AK. 
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Hunting-Roberts Co. 
2223 E. 37th St., Los Angeles || 


Sherman Manson Corp. : 


Celina Road, St. Mary's, Ohio 


Please send latest catalog and price list. 


Please send latest catalog and price list. 
for new catalog 


Name and price list. Name 

Address On West Coast ea 
City use coupon at 
right. City 











Cate Seman 
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nobody really wants Tabby 





You know Tabby... You’ve 
seen her in a thousand alleys. 
Tabby loves everybody; everybody 
and anybody. Her charms are 
distributed without reservation 

or restriction. 


But nobody really wants Tabby. 
She gets petted because there just 
doesn’t happen to be another cat 
around at the time or because 
somebody wants to publicly 
prove that he is an animal lover. 


This tender situation applies 
very aptly to merchandising as 
well. There are no alley cats 
in the Justrite line. Justrite 
products are sold through 
stationery and school supply dealers, 
and rubber stamp manufacturers 
only. You will never see them 
sandwiched in between 
the hair nets and the “‘jool’ry.” 


The Justrite line is your line, Mr. 
Office Supply Dealer. Protect 
yourself with a line that protects you. 


COMPANY 
CHICAGO 10, JILL. 
LOS ANGELES * SAN FRANCISCO 
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NATIONAL GUARD UNIT AIDED BY ALLEN 


Highlighting the current gecruiting drive for more 
enlistments in the Michigan National Guard, Regi- 
mental Headquarters Company of the 126th Infantry 
Regiment recently received a check for $100 from R. C. 
Allen, president of R. C. Allen Business Machines, 
Inc., Grand Rapids, Mich. The check, which was 
received for the Headquarters Company by Capt. 





R. C. ALLEN PRESENTS $100 TO GUARD UNIT 


Thomas E. Lane, commanding officer, is to be used 
as the nucleus for the company enlisted men’s fund. 

The manufacturer is the first in Grand Rapids to 
sponsor a guard unit, Capt. Lane states. The money 
in the company fund eventually will be used for 
purchase of sports equipment, day room facilities, 
and other non-issue items. 

Shown with Capt. Lane (right) receiving the money 
from Mr. Allen (seated) are (left to right) Sgt. 
Wallace J. Blair, communication sergeant for the 
headquarters company; Major Adolph H. Phillips, 
regular army regimental instructor working with the 
126th Regiment in Grand Rapids; and Col. Claude L. 
Barkley, 126th Infantry regimental commander. 

——— 2 


“GANG BUSTERS” PROGRAM RATES HIGHER 


“Gang Busters,” the Saturday night radio program 
sponsored by the L. E. Waterman Company, hit an all- 
time high rating of 14.6 in mid-April to jump to 
twenty-first place among all nationally broadcast 
shows on the air. 

Latest Hooperatings showed that the popular dram- 
atization based on true cases taken from police files 
and put on the air as a public service through the 
co-operation of Federal, state and local police, topped 
such favorites as Burns and Allen, Abbott and Costello, 
Bob Hawk, Eddie Cantor, the Hit Parade and Take It 
or Leave It. In taking over the leadership as the top- 
ranking radio show sponsored by a fountain pen man- 
ufacturer, “Gang Busters” missed making radio’s select 
top 20 by a mere fraction of a point. 

Recently, the Neilson Report, another radio-measur- 
ing device ranked “Gang Busters” eighth among all 
national broadcasts in the Metropolitan New York 
area, outranked only by Walter Winchell, The Shadow, 
Charlie McCarthy, Lux Radio Theatre, the Fitch Band- 
Wagon, Jack Benny and Fred Allen, in that order. 

—_————- oe 
OFFICE APPLIANCES RECEIVES AFRICAN JOURNAL 


An interesting booklet entitled, “African Wild Life,” 
the official journal of The Wild Life Protection Society 
of South Africa, sent by Arthur Tunley, Johannesburg, 
S. A., has been received by OFFrIcE APPLIANCES 

The journal is replete with candid illustrations show- 
ing the wild beasts of Africa in their natural habitats. 

The purpose of the society, as told in the booklet, 
is to “awaken the public conscience to the value of our 
wild life and to the importance of preserving and pro- 
tecting our indigenous trees, plants and flowers.” 
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SHALLCROSS 


DLE 


Pee COERT wu: 
PURPOSE and PURSE 


FINEST QUALITY... 


e 7118 and Colors . . . A Water Soluble ink 
especially adapted for two sided duplicating on 





light weight papers. 


e 2118 and Colors . . . Finest Quality for best 
results when most of the work is on mimeograph 


or straight sulphite bond paper. 


e 2918 Recommended for finest quality of dupli- 


cating where wide variety of paper stock is used. 


e 2718 A Superior Ink especially compounded 
for high-speed operation. 


STANDARD QUALITY... 


e 908 Fast Drying Black, recommended where a 
wide variety of paper stocks such as card, rag, 


etc. are used. 


e 808 Standard Black. A good number for the 


average user who is economy minded. 


e 708 An excellent ink for the volume producer 


who operates at top speed. 


e 608 A good low priced ink for the larger user 


where price is a factor. 


AND 


—SHALLCROSS PRODUCTS are as nearly perfect as it is 
humanly possible to make them. They will stand investigation 
and will stand up in application. They are supported by a 
guarantee that means something because SHALLCROSS is 
behind that guarantee.—And the responsibility behind the 
House of SHALLCROSS is of more primary concern, 








ALWAYS, than the immediate sale. 


The SHALLCROSS COMPANY 


Mancfacturers of 


Inks-Ribbons-Stencils-Papers 
FORTY EIGHTH and GRAVS FERQYV ROAD 
PHILADELPHIA 43, PENNA 
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Some Stamp Pads 





But not a "Speed-Mo." There is no annoying lint or dust 
to wear off on a Speed-Mo SPONGE RUBBER Stamp Pad. 
The sturdy, resilient SPONGE RUBBER is specially pro- 
cessed against deterioration, and stands up under constant 
use. The deep, porous body of the pad gives rich, uniform 
inking at the slightest touch. Satisfied customers from 
coast to coast choose Speed-Mo SPONGE RUBBER Stamp 
Pads in preference to any other. “Why not plan now to 
realize larger stamp pad sales and greater customer satis- 
faction by stocking Speed-Mo. Write today for Catalog 
No. 1043, showing the complete Speed-Mo line. 




















RIVET- i) MANUFACTURING CO. 


701 MAIN STREET ° ORANGE, MASSACHUSETTS 
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CANADIAN NEWS NOTES 





Ss. J. Luddington, Correspondent 





H. B. Halliday of the T. Eaton Company, the largest 
departmental store in the British Empire, was recently 
elected president of the Toronto chapter of the Na- 
tional Office Management Association to succeed the 
retiring president, Robert Wilkinson, 

Other officers elected were: vice-president, F. E, 
Armstrong; corresponding secretary, C. E. Winters; 
recording secretary, R. A. Hicks; treasurer, G. E. Plum- 
mer; and directors, C. K. Broughton, R. Cary and 
P. G. J. Kerr. 

This month, the chapter in Toronto enters its fourth 


year of existence with over 175 paid-up members. 
nd * * 


Barber-Ellis of Canada, Ldt., Marlboro St., Brant- 
ford, Ont., is planning to have a new addition erected 
at its stationery manufacturing plant. 

oa * * 


The E. B. Eddy Company, Ltd., Bridge St., Hull, Que., 
is having a small addition erected to “D” mill and 
storage structure. Cost of the extension to bleachery 
facilities, fully equipped, is estimated at $700,000. 

* * * 


The Prince Edward Cellulose Company, Ltd., Prince 
Edward, B. C., a subsidiary of the-American Celanese 
Corporation, New York, N. Y., is having plans pre- 
pared for a proposed 25J-ton pulp mill. The mill is 
to be erected at Prince Edward, about eight miles from 
Prince Rupert, B. C. Cost of the plant is estimated at 
from $15,000,000 to $18,000,000. 

* cs * 


A major program of general improvement and mod- 
ernization of the mills of Howard Smith Paper Mills, 
Montreal, Que., must be carried out now, E. Howard 
Smith, president, told the annual meeting of the 
shareholders held recently. To this end an engineer- 
ing survey has been prepared by the management 
which, after careful study, has received the approval 
of directors. The program which has just got under 
way will extend over a period of two or more years. 
While definite cost figures are not yet obtainable it 
has been estimated that capital expenditures may 
run to at least $10,000,000. 

a” 


* * 


Herbert G. Webster, retail and wholesale stationer, 
Woodstock, Ont., was named as chairman of the 
archaeology and conchology section of the Woodstock 
Naturalist Society at the annual meeting held recently. 

oK * * 

The Parker Pen Company, Ltd., 154 University Ave., 
Toronto, recently awarded a contract for interior 
alterations to the existing building at the same address. 
Work includes enlarging main floor office space and 
application of acoustic ceiling and air conditioning. 

* * + 

The University of Toronto, Toronto, recently ac- 
cepted the offer of six $1,000 fellowships by the Spruce 
Falls Power and Paper Company, Ltd., Kapuskasing, 
Ont., to start in the 1947-1948 school year and to 
last for a period of four years. Their object is to en- 
courage research in the faculties of applied science, 
engineering and forestry. 


* ” + 
Net earnings of $1,063,147 are reported by the Great 
Lakes Paper Company, Ltd., for the year 1946, com- 
pared with $321,312 in 1945. 
om” 


+ a 

Ofrex (Canada) Ltd., recently rented a building at 
738 Lakeshore Rd., New Toronto, Ont., for the packag- 
ing of office supplies and equipment. 

+ * * 

Canadian Staples, Ltd., 1 Notre Dame St. W., Mon- 
treal and 103 Bathurst St., Toronto, has been appointed 
exclusive Canadian distributors for the American 
Numbering Machine Company, Brooklyn, N. Y. 


‘* a * 


With an initial objective of $10,000, the Stationers 
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**Autopoint” PENCILS 


Famous for their “Grip-Tite” tips that won't let 
leads wobble, turn or fall out. Busiest pencils are 

‘‘Autopoint” because they are trouble-free, write 
better. Many models. Wide price range. Standard 
or “Real Thin” leads. Sure profit makers, 


There are so many ‘‘Autopoint” products 
you can handle with profit—items like you 
see illustrated on this page—and many 
more featured in our catalog. 


ral 


Nationally advertised in leading national 
magazines reaching more than 15,000,000 





people regularly throughout 1947—the big- 
“Autopoint” INDEX gest advertising campaign in “Autopoint” 


id Popular seller for offices, homes, gifts, bridge r " 
prince. Press key and index flips back to alpha- history will send customers to your store 
a page ge ga — yy * —- i ; ce 
bers, data x 5” index cards can be withdrawn ; , ° 
and ‘replaced easily. 100 extra loose leaf sheets pre-sold to walk out with an Autopoint 
in base. Black or walnut. Retails at $4.00. Get 
a supply—watch them move. product. 





Sparked by the popularity of famous 
“Autopoint”’ pencils, the “Autopoint’’ line 


offers you maximum profits with minimum 
at 
i= 


selling effort. Send for catalog. 


at e 


g- 





“Autopoint”’ MEMO CASES 
| desk for office and home. Morente? Seng 
n= A practical desk accessory for o 
od In 2 sizes filled with 200 writing sheets 4” x 6’, BETTER PENCILS 
or 3" x 5". Molded of plastic in black or walnut. 


= Retail prices 75¢ and $1.25. Show them, and and Precision-Built Index and Memo Cases 


you'll sell them. 
Autopoint Company, Dept.0A7,1801 Foster Avenue, Chicago 40, Illinois 


“Autopoint” and “Real Thin’ are trademarks of Autopoint Company 
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TAN Quality ... 


In the field of 
Duplicating Machines 
and supplies 
MARR enjoys a prestige 
well earned by long 
and faithful service to 
American industry. 
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As pioneers in this 
field, we have produced 
many of the outstanding 

improvements ... 

and are constantly de- 
veloping new refine- 
ments in both machines 

and supplies .. . 


HAND AND ELECTRIC MACHINES 30 DAYS DELIVERY 





—— 
— 
a 






‘MARR-STYLE Hand Model 








MARR Electric Model "E" 


MARR DUPLICATOR CO., Inc. 


93 Park Place, New York City, 7 
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Guild of Canada recently launched a “Food for 
British Stationers Fund.” Aim of the campaign is to 

help alleviate the extreme food shortage now being bthiyp ve 
faced by fellow members in the trade in England. The ; 

Guild has secured the co-operation of H. W. Holt, f% 
secretary of the Stationers Association of Great Britain 

and Ireland. He has agreed to furnish names of sta- 
tioners and their employees to whom packages will be 
forwarded. 

J. J. Evans of S. J. R. Saunders & Company, Ltd., 
Toronto, was the speaker at a recent meeting of the 
Ottawa Stationers Association held in Ottawa, Ont. 
Mr. Evans, who was in the stationery trade in Shang- 
hai prior to the war, was interned in the interior of 
China during three years of the Japanese occupation. 
His address dealt in a most interesting way with his 
experiences in the trade in the Far East and the ordeal 
suffered during the occupation. 

Before the address, a film, produced by the Bates 
Manufacturing Company, was shown. It dealt with im- 


provement of sales approach by specialty salesmen. 
* * * 


The April meeting of the Stationers Guild Club of 
Toronto was featured by a fine address by H. P. 
Nichols, Hamilton, who discussed “Guild Principles’’. 
Harold Norman, Warwick Bros. & Rutter, manufactur- 
ing stationers, Toronto, acted as chairman. Sound mo- 


tion pictures (in color) of scenes in the Canadian AS . 
Rockies were shown. MICROFINE LEAD 


* * * 








; makes these the smoothest 
Charles P. Templeton, formerly sales mamager in 


Canada for Eversharp, Inc., has been appointed gen- writing pencils, easiest on the 
eral manager of Industrial and Speciality Sales, 


Toronto. fingers, uniform forever and 


, a amazingly economical. 
Jack Bagshaw, Haileybury, Ont., has purchased the 3 
store in New Liskeard, Ont., conducted for the past 


12 years by A. W. Sanderson, stationer. Mr. Bagshaw Ready-sharpened, in 5 popu- 


served with the Royal Canadian Navy as a lieutenant aS a oo ; pee 

during the tant Gatid war. lar grades . . . a marvel of 
det its writing efficiency, preferred 

The Wendell Holmes stationery store, 393 Talbot St., simeas : asti 
St. Thomas, Ont., is having an addition, one and one- by business and scholastic 
half stories high, erected to the rear of its store at the folk . . . because they con- 
/ same address. Cost of the extension is estimated at : : 

$8,500. sistently give more for the 

+ * * 


y! MORE, that is. . 
Water damage estimated at $10,000 was done recently mone} 


when fire in the Hay Stationery Company’s building 
in downtown London, Ont., burned an area only five 


feet by three feet. The fire set off a sprinkler system Also try the famous 


which poured copious quantities of water on valuable 
stocks. 

The Abitibi Power & Paper Company, Ltd., 480 Uni- QO. hello 
versity Ave., Toronto, recently awarded the general : 
contract for the erection of an office building at Indelible Water Color Pencils 
Smooth Rock Falls, Ont. Cost of the work is estimated Indelible Copying Pencils 
at $70,000. eae Drawing Pencils 


. Autographic Register Systems, Ltd., 767 St. Remi St., eee 
Montreal, is considering the building of an extension e _— 
to its factory at the same address. 


* oe ad 
H. L. Morbey and W. G. Scott, Pirie Appleton & Com- 
pany, Essex, England, well-known paper converters, 
were recent visitors to Toronto, Montreal and a number 
of United States cities. 


—— <9 —___ 


U. S. ENVELOPE TO IMPROVE PLANT 
The United States Envelope Company, Springfield, 


Mass., was granted permission by the Office of the ( ) : 
Housing Expediter recently to spend $135,000 in altera- han S encil Cy LHC. 
tions to its present plant to make over its warehouse 4 


and manufacturing section into general office space 3 ne ee ap ro say Y »( ’ 
controlling 13 manufacturing divisions. eas 1-2 <o 4th Ay C., New Y ork ( ALY 3 


L Hexagon . . » Green with striped : 
_ edges characteristic of OTHELLO . 
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NEWS NOTES FROM THE MARITIME PROVINCES 





William J. McNulty, Correspondent 





Six men were involved in thefts of six typewriters 
from an air force station at Eastern Passage, N. S. 
Five of the machines were sold to Harry Levick of Hali- 
fax, N. S., a buyer and seller of used items. The sixth 
was given as security for a loan. The price averaged 
about $36. 


* * * 


In recent years, A. T. Snodgrass of Fairville, N. B., 
has been doubling up in his business activities. Oper- 
ating the Office Specialty Company, with an office in 
Saint John, N. B., he has been selling office supplies. 
Several years ago he became manager of one of the 
leading baking firms of the Saint John zone. 

a * * 

E. S. Bergh, manager of the National Cash Register 
Company branch in Saint John, N. B., does not allow 
the warm weather and balmy breezes to interrupt 
his evangelistic work in behalf of his beloved skiing. 
As president and reorganizer of the Saint John Ski 
Club, he has continued active in promoting a mem- 
bership increase in that winter sports unit. He prac- 
tices what he preaches, for his three sons as well 
| as himself are ardent skiers. He learned the sport in 
| his native Scandinavia. 

ca * * 


| John Cunningham, 49, who died recently at suburban 
| Boston, was a veteran road salesman for office 
| supplies. He covered New England and the eastern 
| provinces for many years. His wife was Miss 
| Florence Nickerson, of Clark’s Harbor, N. S., where the 
couple spent some time each summer. Surviving are 
| the widow, one daughter and a sister. 
| * x * 
W. A. Russell of Halifax, N. S., who was defeated 
in a bid for an aldermanic seat in recent civic elec- 
| tions in Halifax, was inspector of mechanical equip- 
ment for Burroughs Adding Machine Company at the 
Halifax branch. He had studied at the Nova Scotia 
| Technical College, Halifax, for five years, and had 
| been a teacher at that school for three years. He is 
| director of Intercontinental Sales Representatives, Ltd. 
His diversified activities include operation of a res- 
| taurant. He has long been active in civic improve- 


| ment. 


* * * 


William C. Cross, 80, who died recently in Saint 
| John, N. B., after being ill a month, was the father of 
P. B. Cross of the veterans’ affairs department, Ottawa, 
Ont. The son, an officer in the Canadian navy during 
World War II, was previously a dealer in office ap- 
pliances of Saint John and Halifax, N. S., and a 
founder of the firm of Seaman-Cross, Ltd., Halifax. 
x x * 
| A general office appliance repairing and recondition- 
| ing service established recently in Saint John, N. B., 
by W. C. Stirling, is one of the few affiliated with an 
electrical supply and wiring business. Although Mr. 
Stirling is located in an electrical supply store owned 
by his brother, the two services are not connected 
| otherwise. Incidentally, the office machine service is 
the only business of that type in the north end of 

Saint John. 





| 
| 
| 


* x * 


Owners of stores featuring used machines and tools 
appear to be manifesting increased interest in buying 
typewriters, adding machines, duplicators, cash regis- 

| ters and addressers. More of these than ever before 
| have been appearing at the second hand shops. 

| + a * 

| J. Harold Travis of Sydney, N. S., died several hours 
after being stricken in the early morning at his home. 
|For many years, he was a partner of his father, the 
| late C. B. Travis, in a business at Sydney, involving 
| office supplies and stationery. He was married twice 
| and is survived by his widow, two daughters, and a 
| brother. 


OFFICE APPLIANCES, July, 1947 





0! 





| el i ne.) 


ov “9 


~~“ — | [_ —. 


oon ~w OD 


1m anaetwoit 








N i; % a READY FOR DISTRIBUTION SOON... 


The Best Performing Desk Pen Set in Years! 


Soon ...we’ll be able to show you a revelation in writing... the new 
Esterbrook Elevator Desk Pen Set. This is the set that Esterbrook 
has been developing for years! Watch for the announcement in 
next month’s issue of this magazine. The Esterbrook Pen Company, 
Camden, New Jersey. In Canada: The Brown Brothers, Ltd., Toronto. 


Esterbrook 
ELEVATOR 


LieTs THE INK UP! 
DESK PEN SET 


WITH THE RIGHT POINT FOR THE WAY YOU WRITE 
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Once it's sold—it stays sold—because the simplicity 
of construction and operation have practically elim- 
inated call backs for adjustments and service. 

That's the kind of duplicator you want to sell for 
profits that stick. Write us now for the full story. 











Eliminates 
STENCILS 
GELATIN 
RIBBON 
TYPE 


























DUPLICATOR & SUPPLY CO.'23co312"2." 


A NAME RECOGNIZED BY LEADING DEALERS EVERYWHERE. 
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EMPORIA MEN HAILED AS “OLD TIMERS” 
“Eckdall and McCarty, like ham and eggs, have be- 
come a familiar phrase to Emporians in the near half- 
century the two have been associated in their book 
store at 611 Commercial,” declares the Emporia Daily 
Gazette, Emporia, Kans., in a recent article, one of a 
series on “Commercial Street’s Old-Timers.” 


The ac- 





PARTNERS FOR 42 YEARS.—Well known among the old- 
timers of Commercial Street in Emporia, Kans., are Mason 
McCarthy and Jonas Eckdall, owners of the McCarthy-Eckdall 
bookstore since 1905. They have established an enviable 
record of good will with three generations of customers. 


companying photograph of Mason McCarty and Jonas 
Eckdall was used in telling about two men who have 
“sold all the books from “Sister Carrie” to “Forever 
Amber” and supplied three generations of Emporia 
students with their texts.” 

The two began life in the aftermath of the Civil 
War, one the son of a Confederate captain, the other 
born into a family that supplied staunch Illinois lead- 
ers to the Union cause. 

Writing this journal the two men said, “Through 
the years we have distributed several million dollars 
worth of merchandise and books. We have been great- 
ly aided in the success of our business by the informa- 
tion supplied by OFFICE APPLIANCES.” 





oe 


i 3° 
USE NEW DISPLAY FOR BALL REVERE PEN 
The Ball Revere pens, manufactured by Plasticraft 
Specialties, Chicago, are now available on new colored 
display cards. Each of the new cards, with easel at- 
tached, holds one dozen of the ball-point pens. The 


ncondinanally Gueranteed 





NEW “BALL REVERE” DISPLAY CARD 


counter card for aid of dealers is shipped with each 
dozen pens. In addition, the Ball Revere pen is avail- 
able with a colored display card which does not hold 
the pens. These are for dealers who prefer to show 
the pen in display cases. 
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For 0 PEED selling... 


Patent No. 


2248355 and D izerie nis is the age of speed—getting 


things done quickly seems to be the 
tempo of the times. Findit Filing 
System was created to fill a very 
definite business need. It also pro- 
vides a fast, foolproof method of 
buying and selling an efficient filing 
system. Each package contains all 
the necessary filing accessories* 
needed to launch and maintain 
modern business records. 


FINDIT FILING 
SYSTEM 


*Consists of the following material for one 
or two drawer file installation. 
1 Set-—915-25-8 Barkley Tab Guides 
1 Set—955-25 Miscellaneous Folders 
100—1860 Duratex Folders 
1—913-8 Individual Name Guide 
100—Colored Border Folder Labels 


1—ZJ nstruction Sheet 





BARKLEY TAB 


= 
Findit Filing System is boxed for 


maximum shelf and counter display 
value. Put them on display and 
watch them sell. 


DURATEX VERTICAL 
FILE FOLDERS 








Established 1921 


C. L. BARBLEY & CU. 


Manufacturers of Filing Supplice 


1220 W. Van Buren St. Chicago 7, Ill 
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IN TODAY’S 
COMPETITIVE 
MARKET 


Counto! 


THE DAY IS OVER when customers will buy most 
anything available in Office Chairs. The de- 
mand is for QUALITY combined with features 
of design and service that will increase the 
working efficiency of office personnel. Office 
chairs with SENG ‘Comfort Action’’ Controls 
provide the four outstanding comfort and per- 
formance features necessary to interest and 
sell quality-minded buyers: 











SENG Style V Chair 
Control 
with low fulcrum for plain 
or upholstered heavy swivel 
chairs. Permits natural and 
comfortable shifting of body 
weight. 





CHAIRS with  through- 
and-through QUALITY are 
SENG Contro! equipped. 
look for this feature — 
first and foremost. 


SENG Chair Action Controls 
provide these ‘‘Plus Values’’ that assure true 
comfort and lasting chair satisfaction: 

@ BALANCED TILTING — with a low fulcrum 
that prevents danger of upsetting. 

@ INSTANT RESPONSE — to every movement 
of the body. 

@ FATIGUE FREE ACTION — resulting from 
scientific SENG Design. 

@ SQUEAK-PROOF — Oilless bearings assure 
silence. 


allt 
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1450 N. DAYTON STREET 
CHICAGO 22, ILLINOIS 





R. E. STEWART APPOINTED BY UNDERWOOD 

R. E. Stewart was recently appointed manager of the 
newly-organized sales research and planning division 
of Underwood Corporation, according to an announce- 








R. E. STEWART 


ment made by W. F. Arnold, vice-president and gen- 
eral sales manager. 

Mr. Stewart joined the Sundstrand division of Un- 
derwood in 1925. He has served in a number of sales 
department capacities, including the post of sales edu- 
cational director, and immediately prior to this pro- 
motion. as manager of the school sales division. 

ee 


OFFICE EQUIPMENT INTERESTS SET FOR 
MANAGEMENT MEETING IN STOCKHOLM 

Almost 100 prominent industrial, agricultural, labor 
and government figures sailed for Stockholm on June 
20 to represent the United States at the Eighth Inter- 
national Management Congress, holding its first post- 
war sessions in the Swedish capital on July 3 to 8. 

A well-known member in the office equipment field 
who sailed aboard the Swedish-American liner 
“Drottningholm” to attend the international gather- 
ing, which last met in Washington in 1938, is John M. 
Thompson, Jr., director, international division, Under- 
wood Corporation. 

The U. S. delegation is headed by William L. Batt, 
president of SKF Industries, Inc., and chairman of the 
international committee for scientific management, 
which is sponsoring the Congress. Sessions will be 
held in the Stockholm concert hall under the royal 
patronage of Crown Prince Bertil of Sweden, with 
approximately 2,000 delegates and interested observers 
from 13 countries in attendance. 

“The American delegation will, in a very real sense, 
act as ‘industrial missionaries’ for our industrial dem- 
ocratic system in a positive drive to show business 
men of Europe that the competitive system of free 
enterprise is still the most efficient devised by man,” 
Mr. Batt declared. 

Mr. Batt will open the Congress on the morning of 
July 3, and subsequent sessions will feature the ex- 
change of economic and technical information be- 
tween the respective delegations who have adopted 
as their keynote: “More goods for more people at 
lower cost.” 

aetna ase . 
NEW SYSTEMS AND PROCEDURES CHAPTER 

H. Kenneth Marks, national president of the Systems 
and Procedures Association of America, announced 
that the Buffalo chapter has been chartered. 

Mr. Marks stated that plans were now being form- 
ulated which would expedite the chartering of many 
additional chapters now being organized throughout 
the country. He pointed out, however, that while as 
few as six persons in any community may form a 
chapter, the total membership of any one chapter 
is limited to 60 because it is felt that groups must 
be kept small in order that the maximum benefit be 
secured from the interchange of ideas at regular 
monthly meetings. 
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Oxford FILES 


oe 7 1930 ~ over a million piles in of fflicse avery where 


Oxford fiberboard files are again being produced in pre-war quantities. We offer prompt 
shipment of letter size files, in both Standard and Steel Clad models. Most other sizes are 
coming through with only a short delay. 





These sturdy, long-lasting fiberboard files are adequate for any storage or transfer duty. 
They can be purchased at a price that anyone can afford. 


Sturdy Oxford Fiberboard files are most efficient and economical for correspondence, 
invoices, checks or vouchers, cards, documents, deposit slips, or office forms of any nature, 
and in whatever quantity—one drawer or hundreds. 


STANDARD FILES STEEL CLAY FILES 








For simple storage of records, Standard Files save money. For the transfer filing of frequently consulted records in all 
They cost no more than top closing boxes, require no expensive common sizes from 3 x 7 to 10 x 15. Here is sturdiest metal.- 
shelving, and keep every record instantly accessible. No tire- reinforced construction. Most attractive are the low prices, 
some, dirty handling of boxes, to get at the record you want. which guarantee economical as well as efficient transfer filing 
Pull open the drawer, and there it is. with Oxford Steel Clad Files. 

STANDARD FILES STEEL CLAD FILES 
Packed flat, 10 files to the carton Packed flat, 6 files to the carton 
Stock Drawer measure inside Stock Drawer measure inside 
No. For records such as Height Width Depth No. For records such as Height Width Depth 
Do Letters nen nnneennsen te 12 24 71E Letters ....... 10% 124% 24 
s e 9 ~ ~ ~ jf “vs 

2 wb egal or Cap Size Form: rs 15 24 72E Legal or Cap Size Forms 10Y 15% 24 

3 *Invoices or 2 rows 8x5 Cards 8 10%, 24 je él My 

4 Checks or Vouchers 33, 9 24 75E Checks or Vouchers 4 A 9 4 24 

5 Checks or Vouchers......... 11, 9 24 77 Tabulating Cards 334 1% 24 

6 Checks or Vouchers......... 4% 10% 24 78E 5x8 Cards or Forms 544 834 24 

7 ¢ i ‘ ; 23 9 is 2 bt. 

Tabulating Cards -.... 3% ™% 24 79E *4x6 Cards or Forms (2 rows) 4% 12% 24 

8 5x8 Cards or Forms 5% 8, 24 T13E 5x8 6x9 F : 91 - 

9 *4x6 Cards or Forms (2 rows). 4% 12% 24 a O”2 . am 
10 *3x5 Cards or Forms (2 rows) 3% 10% 24 *These files furnished with divider strip for 2 row filing. Double width forms 
12 Deposit Slips aes : an ; 4, 8l4 24 may be filed merely by discarding the divider or placing it at the side to 
3 5) 5x81, or 6x9 ey 6 9 94 take up any excess width. 





DIVIDER STRIPS—Place in center of drawer, to divide drawer for two-row filing. 





Style A, for files #1, 2, 3 Style H, for files #71E, 72E, 713E 
Style B, for files #4, 5, 6, 7, 8, 9, 10, 12, 13 Style L, for files #75E, 77E, 78E, 79E 
FOLLOWER BLOCKS—2159—5, 7, 9, 10, 12, 75E, 77E, 79E 2160—4, 6, 8, 13, 78E, 713E 2161—1, 2, 3, 71E, 72E 





BACK LOCKS—For use with both styles of Oxford Files to lock files together in the back. No. 19 Backlock. 





NOTE TO DEALERS: Send for reprints of this page, with price information included, for your use and for distribution 
to your customers. Ask for Form 47.7A. 





OXFORD FILING SUPPLY COMPANY, INC. 


340 MORGAN AVE., BROOKLYN 6, N. Y. - 125 SO. 8th ST., ST. LOUIS 2, MO. 
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WE’LL BE AT THE NAT’L STATIONERS CONVENTION 
Stevens Hotel, Chicago, Sept. 28th to Oct. 2d, BOOTH 8. 


e 


.» THE SPOTLIGHT 
IS ON AMERICA’S FINEST 
| OFFICE FURNITURE! 





Turn the spotlight on D. & G. office furnitufe, 
you'll quickly find that profitable sales will follow! 
Here is furniture that deserves superlatives... distifiguished in 
appearance, modern in style, designed 


i to give true comfort and stand yg@rs of hard wear. 
| Chrome is triplé plated, mirror finished—fr@mes are 


selected hardwood, especially | nforced—upholstering 
is extra heavy. Available coverings in¢lude Naugahyde (made by 
U.S. Rubber Co.) as well asffop grain genuine 
leather. Colors: ed, blue, eggshell, 
green, tdn, brown. 
















5500-2 

Double Lounge 
Coil and Web, 
Seat and Back. 











5500-3 | 
Triple Lounge 

Coil and Web, 
Seat and Back. 









5500-1 

Lounge Chair 
Coil and Web, 
Seat and Back. 

















aT. 


A Teh D & G MANUFACTURING CO. 


| 
Uf 480 BROADWAY, ST. PAUL 1, MINN. 


—> 
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GAFFANEY & SHIPLEY HOLDS GRAND OPENING 

Gaffaney & Shipley, Bismarck, N. Dak., timed the 
grand opening of their new store at 314 Main St., to 
coincide with that city’s celebration of its diamond 
jubilee on June 19, 20 and 21. 

The store boasts of many innovations, including an 
inward-sloping glass front to enable customers to 
see into the store without the usual objectionable 
glare, and a window display unit mounted on casters 
to roll on tracks, making it easier to trim the window. 

All the shelves in the store are steel and recessed 
flush with the wall surface. To add to this, indirect, 
cold cathode lighting gives a soft, yet clear, illumina- 
tion of all articles of merchandise. 


Furniture Suites Displayed on Balcony 
In the balcony portion, A. F. Shipley, secretary-treas- 


urer and general manager, borrowed an idea from his 
wife, who felt home furnishing displays would be suit- 


able for the display of office furniture suites. Five | 


separate displays, without partitions, are laid out, 
each with different colored floors and walls, thus 
enabling the purchaser to visualize an office suite 
as a unit. 

A special feature of the grand opening was a better 
office methods clinic to which the public was invited. 
The clinic was conducted by 11 representatives of 
office supply manufacturers of the lines sold by the 
firm. Talks were made by the men and moving pic- 
tures were shown. 


a 


FERTIG APPOINTED BRANCH MANAGER 
George Halling, general manager of The J. K. Gill 
Company, Portland, Ore., announced the appointment 
of Leslie Fertig as manager of the Gill branch in 














LESLIE FERTIG 


Seattle, effective June 1. Mr. Fertig is well known in 
the Northwest, having attended schools in Spokane 
and graduated from Washington State College. Before 
coming to The J. K. Gill Company, he was active in 


school and educational circles, acting as publishers’ | 


representative throughout the Northwest. 
eG 


JOHN PARLIN APPOINTED BY STEIN BROS. 


Stein Bros. Mfg. Co., Chicago has just announced 


the appointment of John J. Parlin as sales manager 
of the company. Mr. Parlin was connected with Mar- 
shall Field & Company, Chicago, for the past 14 years, 
buying, selling and merchandising luggage, brief cases 
and leather goods. He is well known throughout the 
industry for his outstanding accomplishments in pro- 
moting and selling these products. 

“Mr. Parlin is a welcome addition to our organiza- 
tion and shall prove of great benefit and help to the 
fetail trade in promoting our products,” says Leo 
Stein, president of Stein Bros. Mfg. Co. 

S. Mace Cole, who was with the Stebco firm for 14 
years and for the past several years served in the 
Capacity of sales manager, has severed connections 
With the organization. 
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UEShos 





NATIONAL EXECUTIVE DESK 
No. 6612S 66” x 36” 


To every executive office this National 
Desk lends an air of distinction, of dig- 
nity and of assurance—the subtle ex- 
pressions of refinement and good taste. 
It is a thoroughbred through and 
through. 


This desk is an outstanding example of 
the craftsmanship which has made 
"National Desks" a name symbolic 


with everything fine in office furniture. 


NATIONAL DESH COMPANY 


HERKIMER, NEW YORK 








169 





eibrarnamaet canny secs tere 


ne a 


eabbinbiioe an <a 


eae 


eg array 


Gunaeatoonc eee 


LS 














It Was Worth Waiting For 


96 here Now! 


THE BREWSTER WOVEN PLASTIC COVERED 
FOAM RUBBER 
OFFICE CUSHION 


No. 27 KL 
EXECUTIVE 
2” Thick 


$7.50 


LIST 

















This is the modern, colorful office cushion you have been 
waiting for, covered with woven plastic fabric that is dust 
proof, vermin proof—non-fading—non-combustible, practi- 
cally everlasting . . . the last word in luxurious comfort. 


YES—THAT’S REALLY 
INK! 


Yes, that's really spilled ink 
you're looking at. No need 
to worry. This miracle fabric 
is impervious to stain or ink 
spots. Dust and grime disap- 
pear with a wipe of a damp 
cloth. Certainly a contribu- 
tion of science to a new and 
better comfort. 






MILLIONS OF BUBBLES 
Filled with long-life resillient 
foam rubber having millions 
of tiny air cells, it virtually 
seems to breathe, and never 
sags out of shape. 


Write for descriptive circu- 
lar showing entire line of 
Brewster office cushions. 


Browstor 


MANUFACTURING COMPANY 


1274 FLATBUSH AVE. BROOKLYN 26, N. Y. 
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PENN-MAR-VA TRAVELERS CLUB NOTES 

Nominated as officers of the Baltimore Stationers 
Association were William Fink, Price Company, presi- 
dent; Julius M. Stark, Julius M. Stark & Company, 
vice-president; Joseph Saffron, Baltimore Stationery, 
secretary; Jesse Kaufman, Lucas Brothers, treasurer, 

* * * 

J. Neil McCardel, president and owner of the Mary- 
land Office Supply Company, was recently elected 
comptroller of the city of Baltimore by a large 
majority. 

* ~ * ’ 

Ned Baynon, past president of the club, recently 
returned to Philadelphia, Pa., from Dallas, Tex., where 
he sold his gift shop. Ned now chooses to represent 
Cook’s, Inc., Camden, N. J., in Philadelphia, Baltimore, 
Md., and Washington, D. C., including eastern Penn- 
sylvania and south New Jersey. 

* * * 

Congressman Richard B. Vail, industry member from 
Chicago, recently addressed the capital city stationers 
and was elected as an honorary member of the Wash- 
ington Stationers Association Headquarters Group. 
John Smith of the Southwest Stationery and Bank 
Supply Company, Ponca City, Okla., whose untimely 
death is chronicled in this issue, and Rep. Ross Rizley 
of Oklahoma were guests at the meeting. 

* * * 

These items are gleaned from the last issue of the 

club bulletin, which is discontinued for the summer. 
—————=-o-—__—_ 


STANDARD DUPLICATING APPOINTS WALLACE 

Standard Duplicating Machines Corporation, Everett, 
Mass., through Deane L. Bassett, advertising manager, 
recently announced the appointment of Benton O. 
Wallace as new agent in the Houston, Tex., area for 
Standard duplicating machines, envelope sealers and 
duplicating supplies. Operating under the name of 











BENTON O. WALLACE 


Wallace Duplicator Company, he replaces the former 
representative, Allen O’Hara. The address is 102 San 
Jacinto St., Houston, Tex. 

Mr. Wallace has acquired an extensive background 
for the agency, having been in the duplicator business 
in and around Houston for more than 12 years. He 
will be assisted by a salesman, D. R. “Eddie” Canter, 
who has been in the office equipment business approxi- 
mately 15 years. 


a 
BUTTERFIELD AND WITTGEN GET CIVIC POSTS 

Sidney Butterfield, of Smith & Butterfield, dealers in 
office supplies at 305 Main St., Evansville, Ind., was 
named chairman of the Evansville College Student 
Union campaign: that started on June 3 for the purpose 
of raising funds for the erection of a new building at 
the college. 

Leo H. Wittgen, an official of the Smith and Butter- 
field firm, has been reappointed to the Vanderburgh 
County Welfare Board for a term of three years by 
Judge Nat H. Youngblood, of the Vanderburgh Circuit 
Court. Mr. Wittgen has served on the board with great 
credit for a number of years.—WBC. 
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THE RIGHT COMBINATION FOR 


EFFICIENCY AND SMARTNESS 


IN YOUR OFFICE Leopo f by 


The right combination of Leopuld creations helps employees 
and executives get work done easier and more efficiently. 


The smart, stimulating appearance in the office of the First 
Bank and Trust Company, South Bend, is due to the proper 
use of variety in patterns. Installed by Business Systems, 
rmer . Incorporated, of that city, this office is styled for busy, pro- 
Bags: ductive hours. 


— Today, you find the “Spirit of Gracious Living Moves Down- 
He town.” More and more of the most efficient, eye-appealing 
inter, offices are Leopold installations. In your Leopold furnished 
roxl- office of tomorrow you'll find many more advantages, such as 
rounded, protective corners; clear, mirror-grained finishes, 
OSTS special mar-proof tops, adjustable height (from 29” to 3014"); 
<a easy to clean under and keep clean. 
ident 


maa Consult your Leopold dealer for assistance in planning your 
a at office installations. He is qualified to help re-plan your entire 
office arrangement for great beauty, efficiency and comfort. 
itter- 
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HIGH POINT 





HIGH POINT 


BENDING & CHAIR CO. 


SILER CITY, N. C. 

















by 


As the supply of office chairs catches 
up with demand and buyers become 
more and more discriminating, the all 
round value of HIGH POINTS Chairs 
will continue to command more and 
more attention. For built right into 
every HIGH POINT Chair is the stam- 
ina that insures years of sitting comfort. 
HIGH POINT Chairs maintain their 
record as outstanding examples of styl- 
ing, comfort and structural strength. 
They are a credit to the judgment of 
buyer and dealer alike. 

The HIGH POINT Chair Line, with this 
enviable record, is a good line for 
every dealer to tie to. 
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FUTURE OF THE LEATHER GOODS INDUSTRY 
(Continued from page 14) 


expansion program. All these things will bring full 
employment and prosperity to our land and our in- 
dustry, but all industries are striving to get as much 
of the consumers’ dollar as they can. How much of 
an effort will we make to get our share? 


All Branches of Industry Must Co-operate 


Present at this meeting are retailers, manufacturers, 
salesmen of our products, tanners, and other suppliers 
of our raw materials. They are all integral parts of 
our industry. Our future depends upon the full co- 
operation and participation of all these branches 
united into one strong group to protect our interests 
and promote the sale of our products. Let us take a 
part of our profit and invest it in the future by build- 
ing public prestige and confidence. We can reach this 
goal if we have the will and the desire coupled with 
co-operative action of the entire industry. 

An effective program cannot be put into function 
without funds. During a year most all of us in busi- 
ness spend $200 to $2,000 in entertainment or for vaca- 
tions. Certainly we can invest an equal amount in our 
future and raise the necessary money to promote and 
sell our products to the public. 

The world is a great mirror which reflects all our 
acts and deeds. Let none of us criticize each other, for 


that is a reflection on ourselves; let none of us criticize | 
our industry, for that reveals our lack of interest and | 


support. Let none of us complain about the lack of 
business if we do not promote our industry and make 
the public more luggage, personal leather goods and 
brief case conscious. Let none of us complain about 
the lack of profits if we do not correct the abuses and 
protect our interests from within as well as from 
without. United we can accomplish most anything 
we set out to do. 
age to move forward and take our rightful place 
among the prosperous industries of our nation. 
ee 


Let us have the foresight and cour- | 


FIRM OFFERS BULLETIN SERVICE TO DEALERS | 


The E. L. Freeman Company, Central Falls, R. I., 
publishing a bulletin which proved successful in pro- 


motion of its own business, is now offering to share | 


this basic idea with outstanding stationers, exclu- | 
Some necessary changes will | 


Sively, in a few cities. 
be made to personalize the publication for these stores, 


such as adding their own title and changing the heads | 


On various pages. 

The items in the bulletin were carefully selected 
for their utility value and are nationally distributed 
by stationers. 

Under the joint arrangement a price of 1,000 copies 
each issue for $50 and $25 for each additional 1,000 
is offered. 

———~7—=-—_____- 
FIFTIETH ANNIVERSARY FOR THE DRUCQUERS 

John and Florence Drucquer celebrated their golden 
wedding anniversary at their home, 1812 Hopkins 


Street, Berkeley, Calif., on June 8. Mr. Drucquer for 


many years was an office appliance man, having been 
salesman and manager for Burroughs Adding Machine 
Company in England before coming to the United 
States. He also was connected briefly in Canada. 
Upon retiring from the office appliance industry he 
established himself as a tobacconist in Berkeley as 
dealer and manufacturer. Around the walls .of- his 
store are numerous prints of steel engravings taken 
from the works of Dickens, Mr. Drucquer finding 
much pleasure in reading and rereading Dickens’ 
works. He still is interested in office appliance de- 
velopments, particularly those concerning adding, cal- 
culating, and bookkeeping machines. 
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Freed STar taboen! 





| There’s a new bright star in office filing 


equipment! 


It’s Rock-Elite Desk Tray— the 


4 tray that combines the rich appearance of 
modern styling with the utmost in engineer- 
€ ing skill to provide new beauty, new util- 


ity and new convenience. 


It has been 


a carefully designed to include outstanding 
features long hoped for but never before 
4 found in a desk tray. 
s Yes, Rock-Elite Desk Tray, in sturdy 
and attractive plastic, is head and shoulders 
g above ordinary desk trays because of its 
many unique features. 








QUONIOUEUONNYUNELACOSAIEOAAOAUAENEA TEAL 


_ Check these fe daaheveie 


TENT UUATEUIIENTUE EAT 
@ Anahi cupadhy for file folders, 
Bhsmcwane: > mined 
HUNUNUUCULULEUEAUUUENANEDSOE 
e Coren’, ni out opening for 
easier access. 


UUAUUEUIEOULUCONN PERNA CEAU EDU ESA CANE 


e Made of scratch-proof, chip- 
proof plastic. 


@ Sloping tray surface automati- 
cally aligns contents. 


Available in grained walnut finish to harmonize 


with any office furniture. 








TULA THUUAEEANU EA UR LEME TEED TEED IEUUIOORTVUHATEUUO EDEL OOOO EATEN ETAT EN 


@ Ribbed tray per eliminates 
ee 
MMM 
G Greater onseui than ordi- 
a weys, yet tiers lower. 
I ML 
as Side- position tier posts reduce 
Pecan asi 
init ML 
© Fluted, non-slip aluminum tier 
posts. 
i MI 
» Rubber- cushion feet anes” 
high-polish surfaces. 
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Quality of materials, workmanship and 
. thinking, fortified by breadth and depth of 
factory experience, produces a line ex- 
emplary in chaste beauty and general de- 
pendability. As actual emissaries of good- 


will, these chairs belong in your selling plan. 


IMMEDIATE DELIVERY! 


We are now in position to give you 
immediate delivery on all our stock 
numbers ... and we offer quick service 


on specials. 


MiLo 


LEATHER CHAIR CO., INC. 


ORchard 4-6644 GRamercy 5-5528 


WESTERN REPRESENTATIVE 

C. J. Schubert, Jr., 333 E. Third St. 
Los Angeles 13, California 
Telephone MADISON 1536 


203-5 WOOSTER ST., NEW YORK 12, N. Y. 
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LIGHTNING OFFERS NEW DISPLAY PLATFORMS 

A set of six colorful display platforms has been made 
available to dealers for the display of Lightning port- 
able adding machines made by the Lightning Adding 
Machine Company, Inc., 543 S. Spring St., Los Angeles 
13, Calif. These platforms come in six different colors 





By 
ve RE 
Se {> 
Aree 
NEW LIGHTNING ADDING MACHINE DISPLAY PLATFORM 


to the set, with each one displaying a descriptive ad- 
jective—speedy, simple, automatic, portable, durable, 
versatile. Each display piece utilizes the machine’s in- 
dividual box as a base, according to E. E. Thornton, 
president of the company. 

Display cards have been prepared to supplement 
these display platforms so that a dealer can trim a 
complete and effective window as well as brighten up 
his counters and show cases. 

The displays are free to a dealer writing direct to 


the company. 
Sn: dicen 


PARKER PRICE POLICY OUTLINED 

In a letter sent to dealers June 2, Kenneth Parker, 
president of the Parker Pen Company, Janesville, Wis., 
outlined the company’s price policy. 

He pointed out that the Parker “51,” introduced in 
this country in 1941 at $12.50, was still selling at $12.50 
although production costs have climbed 33 per cent. 

Mr. Parker said that despite the opportunity to in- 
crease prices, they let them stand, distributors being 
limited to selected retailers. 

Mr. Parker assured dealers of “continuation of a 
policy with salability and a product with salability, and 


undiminished profit.” 


ROCHESTER FIRM TO HANDLE BROWN PAPERS 

Paper Service, Inc., Rochester, N. Y., has been ap- 
pointed a distributor of the entire line of L. L. Brown 
ledgers, linens, bonds and index bristols, products of 
the L. L. Brown Paper Company, Adams, Mass. 


w~ £€OD.84 © 2S 

G. Gordon Dotzour, who is a traveling salesman for 
the W. A. Sheaffer Pen Company, in Wichita, Kans., 
was married June 1 to Miss Betty Jo Cotton, daughter 
of Mr. and Mrs. Fred Cotton of Macksville, Kans. The 
wedding took place in the Macksville Christian church, 
the Rev. Preston Taylor officiating. 

The bridegroom is a graduate of Leland Stanford 
University, and served two years in the Army. His 
bride is a graduate of Macksville high school. Recently 
she has been assistant in the Macksville post office. 

The newlyweds are at home in Wichita—GMH 

Louis T. Altschul, director Budlew Products Com- 
pany, Chicago, recently announced his marriage to 
Miss Norma J. Lavner of Rochester, N. Y. The couple 
will reside in Chicago. 
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ACME VISIBLE RECORDS, ins 


Copyright 1947 acme Visible Records, inc 
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V& calls for coordination 

plus the right equipment to 

- reach the desired goal in the 
shortest time. Acme Visible 

' Record systems will save you 
time in using as well as keep- 

ing your records. Let an Acme 
system man tell you how. 


ae 04 @ Lttte Sitti tng rome Visuihe Pacotdl jst 


122 SOUTH MICHIGAN AVENUE + CHICAGO 3, ILLINOIS 


Representatives in Principal Cities 


Reprint of Our Message in National Magazines 
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“sealing the tustness wow” 


Is the Business of Jasper Chair Co! 

















JASPER, INDIANA 


REPRESENTATIVES: James S. Fowls, (Southern) » gm og Flame 
« e . 
Geo. A. Litchfield, Sales Mgr. i Saaeken, See Seattle, Wash. 










Fred Deutsch (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
3525 Southwestern Blvd. 6708 Glenwood Ave., Chicago 26 383 Madison Ave. 
Dallas 5, Texas (Phone ROgers Park 3644) New York, N. Y. 
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NSA REPRESENTED IN EXCISE TAX PARLEY 

Edward J. Toussaint of the Central Duplicator & 
Typewriter Company, Camden, N. J., represented the 
National Stationers Association before the House Ways 
and Means committee in a recent hearing concerning 
the removal of excise tax from business machines. 

The brief filed with the committee was prepared by 
E. Russell Ashley, Ashley-McCormick Company, Bridge- 
ton, N. J., but Mr. Ashley was unable to appear in 
Washington. 

The brief stated in part: 

“Today, with the increased cost of materials and 
labor which has made office machine prices much 
higher than pre-war prices, it is becoming extremely 
difficult to sell office machinery, due to the fact that 
the investment has been made quite high for the 
purchaser. 

“The excise tax, added not only on the sale but 
added on the increased price of the commodity as 
well, has proved a great detriment to the sale of office 
machinery. It is our understanding that this excise 
tax was not entirely for revenue but to discourage 
the purchase of office machinery at a time when 
materials were very scarce. This reason no longer 
exists. 

“An office machine is not a luxury item but it is a 
necessary machine.” 

In addition to presenting the brief, Mr. Toussaint 
made judicious extemporaneous remarks on the sub- 
ject. 

Another NSA member, Leo Stein, president of the 
Luggage & Leather Goods Manufacturers of America, 
Inc., appeared recently before the committee on behalf 
of the removal of excise tax from luggage and leather 
goods. He was accompanied by Secretary Levitan of 
the organization. 





p i: st 


MONTREAL FIRM EXHIBITS AT N.O.M.A. SHOW.—This at- 
tractive booth of National Typewriter, Inc., Montreal, was one 
of the outstanding displays at the N.O.M.A. show held at the 
Mount Royal Hotel, Montreal, May 5, 6, 7 and 8. Joe Rubin 


is president of the firm. 
a 


PEN BURGLAR STAGES REPEAT PERFORMANCE 

The burglar who early on June 7 broke into the 
National Blank Book and Supply Company, 36 N. Main 
St., Akron, Ohio, took $306 worth of pens and pencils. 
Reporting the burglary, John Costigan, treasurer, said 
the front door was forced by a crowbar. He recalled 
that a year earlier, almost to the day, the same kind 
of burglary occurred, with pens and pencils being the 
only loot taken in that robbery, too—AK. 








oi‘ Ci6. -§ 7 5 oe 


A son, weighing 74% pounds, was born June 9 to 
Mr. and Mrs. Howard W. Gunlocke, Wayland, N. Y. 
His name is William Howard Gunlocke, the same as 
his grandfather’s, and the proud parents hope that 
some day there will again be a W .H. Gunlocke in the 
W. H. Gunlocke Chair Company. 
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tx Designed for Stationery “Jrade 
Sy Customer Suggestion - - 


GENUINE STEEL-DIE ENGRAVED 


THIRTEEN DESIGNS FOR HOLIDAY AND GENERAL USE 





Justrite Currency Gift Envelopes are “just right’ for every 
occasion where gifts of money are given. Designed for the 
Stationery Trade, these quality currency envelopes have 
been proven sellers. A “must” for the greeting card counter, 
they also are used by banks, by business firms for cash 
bonuses, etc. 


Genuine steel-die engraved in two colors, they are 
sparkling, attractive and have real customer appeal. 
Available in eight Holiday designs for the Christ- 
mas Season and five general desiqns for Weddings, 
Birthdays. Congratulatory, etc. Currency Gift en- 
velopes are also offered in four outstanding litho- 
graphed designs. 


The currency envelope has cut-out window as illustrated 
above for the enclosed bill to show thru. Set includes en- 
graved currency envelope and plain outside envelope with 
gummed flap for presentation. 


Boxed in sets of fifty for convenience, they are a splendid 
over-the-counter sale item—a necessity in your Greeting 
Card Line. They are priced to Retail at 5c to 10c per set. 


Write today for samples and pricing informa- 
tion. Prompt delivery. Order General De- 
signs for immediate use—Holiday numbers 
for delivery when you need them. 


ether Sl les 


ENVELOPE COMPANY 
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CHICAGO SAINT PAUL 


177 














KUHLMANN OFFICE SUPPLY IN NEW LOCATION 

The Kuhlmann Office Supply Company iecently 

moved to a new location at 635 Main St., Baton Rouge, 

La., occupying quarters with an area of 3,240 square 

feet of floor space for the operation of one of the most 

Mw UUMNCSLS, modern office supply and furniture stores in the city. 

The visitor is first impressed by the tall, wide-open 

show windows with modern glass doors that form the 

for OFFICE and HOME 


will make more protits for YOU. 













The B-M line includes: 
Triple Letter Tray... 
Double Letter Tray... 
Single Letter Tray ... 

= | Guarded Spindle File 

= og Memo Sheet Holder . . 
Notebook Holder .. . 
Bookends 





AY A complete line of lightweight. hand- 
pz buffed. polished ALUMINUM desk 
1p) accessories . . . distinctively ztyled 
im ... for office and home. This new. 
popular “B-M” line is making a sen- 
sational HIT with dealers every- 

| where. Nine beautiful items listing LOUISIANA FIRM ESTABLISHES NEW HOME.—Two views 
= from $1.00 to $10.00 that will bring of the Kuhlmann Office Supply Co., 635 Main St., Baton 
to you EXTRA profits and EXTRA Rouge, which took over its present quarters late in May. 
cusiomer satisfaction. Above: the sweeping glass front makes a show window of 

the entire store. Below: the major portion of the sales floor 

am Here is just the right touch of is devoted to office furniture, with well-arranged greeting 
SMARTNESS in desk accessories card and office supply departments utilizing the store’s three 

walls. Offices are located on the store’s rear balcony. 


















3 . exquisitely designed . . . sturdily 
\| A = f 
we ors ae be OS ae cer front of the building. Such window treatment makes 
' always attractive. Write for illus- the entire store a show room. Floors are asphalt tile 
Aime trated folder and prices today. in a light brown and the walls are of white plaster. 






Lighting is of modern fluorescent strip type, hanging 
lusivelae fixtures being done away with. 
ex Clusy © On the balcony are the offices of the bookkeeper, 
BUSHMAN-MOORE INC. salesmen and store manager while underneath are 
located the stockroom and rubber stamp manufactur- 
ing department. 

The firm was organized in August of 1938 and has 
experienced a steady growth since that time, the ex- 
pansion necessitating new quarters. 


——_—_9-—- 

FLAMES CONSUME PAPER AND OFFICE SUPPLIES 

Approximately 11 tons of writing paper and office 
supplies were destroyed by fire near Bellevue, Ohio, 
on June 11, when the gasoline tank on a truck oper- 
ated by E. L. Crowthers, Norwood, Ohio, exploded on 
Route 4, two miles south of Bellevue. Nine bales, each 
holding 2,600 pounds of paper, were ruined. The driver 
was unhurt.—AK. 


JOPLIN OFFICE SUPPLY FIRM INCORPORATED 

Joe Harding, Inc., 830 Joplin, Joplin, Mo., has been 
incorporated with $50,000 authorized capital by Joe F. 
Harding, Nellie Lee Hardin and Ray E. Watson. The 
firm will deal in office supplies, fixtures and equip- 
ment.—WAF 






Designed and manufactured 









2034 EAST 71 STREET + CLEVELAND 3 + OHIO 









Territories still open for 
sales representatives. 





Write Dept. B 
Bushman-Moore, Incorporated 
2034 East 71 Street Cleveland 3, Ohio 


Please send the Special B-M Profit Package 
(Double letter tray, memo sheet holder, guard- 
ed spindle file and stenographic notebook 
holder) on a ten-day trial order. 


Name 
Dealer 
Street 
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\ Triple Protit Makers! 


... TEAMED FOR GREATER SALES AND 





DESIGNED WITH “Sure-firre” SALES FEATURES 


@ Modern, smartly-styled Welch Air-Flight 
Circulators assure high customer attraction 
—the greatest selling feature ever! 


Designed for greater sales appeal and 
performance, the entire line has sure-fire 
features that mean more rapid turn-over — 
quicker profits. 


You can get back of Air-Flight Circu- 
lators because Welch backs you with a 
protective dealer policy, powerful mer- 
chandising and sales aids. Aggressive 
advertising in Good Housekeeping, For- 
tune and other national magazines keeps 
Air-Flight Circulators way out front. 


Investigate Air-Flight profit possibilities. 
A limited number of franchises are still 
available in certain territories. Write for 
details — today! 








THREE POPULAR PRICED 
MODELS READY FOR 
PROMPT DELIVERY 


@ Smartly styled 
in lustrous plastic, 
black surfaces 
contrast with 
translucent _lou- 
ver-rings. 3 speed 
switch. Guaran- 
teed. 





@Two-tone grey 
baked-enamel finish. 
Steel guard rings 
completely enclose 
fan blades. 3 speed 
switch. 14!/." high. 
Guaranteed. 


NY 4 


“ 
\ 


* 

* - 
‘? 

a= 
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@Same as steel 
model pictured 
above with table- 
top convenient for 
telephone, books 
and magazines. 
231," high. Guar- 
anteed. 








W.W. WELCH COMPANY diechiiti "tart 
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CARPE NTER PAPER COMPANY 








Oklahoma City Fort Worth Houston 


TO THE TRADE: 


Ten years ago we wanted you to have the finest service, the 
greatest quality, the largest selections, the most profits 
and closer sources of supply for your commercial stationery 
business. 


To fill this need we have, during these years, assembled 
the greatest brand names of merchandise the market knows. 
We have established three large conveniently located ware- 
houses for faster service and closer contacts. We have 
developed a fine organization of specialists in the sta- 


tionery field to help serve you -- salesmen, merchandise 
men, stock clerks, office personnel, product research men 
and others -- each an expert in his own field. 


Today with your help, we have made progress in this under- 
taking, although we will never stop our endless effort to 
serve you better. 


We have never published a truer, more accurate statement 

than this: Out of the commercial stationery sold in the 
Southwest by dealers, by far the greater part of it comes 
from Carpenter Paper Company. There is not to our knowl- 
edge a single source of supply that surpasses Carpenter 

Paper Company for service, intrinsic worth and value. 


Your interests are our interests. We fully appreciate the 
confidence you have shown in the Carpenter Paper Company. 


Sincerely yours 


CARPENTER PAPER COMPANY 














WHOLESALE a: THE TRADE EXCLUSIV@ LY 
_ 
—S 
OMAHA LOS ANGELES DENVER KANSAS CITY SALT LAKE CITY OKLAHOMA CITY SAN ANTONIO DALLAS 
SAN FRANCISCO LINCOLN PUEBLO TOPEKA OGDEN POCATELLO FORT WORTH AUSTIN 
DES MOINES GRAND ISLAND ALBUQUERQUE SIOUX CITY BILLINGS GREAT FALLS HARLINGEN LUBBOCK 
SAINT PAUL HOUSTON BUTTE MISSOULA CHICAGO MINNEAPOLIS 
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NEWS NOTES FROM THE MARITIME PROVINCES 





William McNulty, Correspondent 





The Royal Typewriter Company has named Baldwin- 
Marshall, Ltd., Halifax, N.S., as exclusive representative 
on sales and service for the provinces of Nova Scotia 
and Prince Edward Island. Salesmen from the Halifax 
branch will completely cover the two provinces. The 
Baldwin-Marshall office at Saint John, N. B., has been 
representing Royal in the province of New Brunswick 
for several years. 

* * * 

Playing active roles in the Peanut Day of the Saint 
John, N. B., Kinsmen Club were Clifford Macey, 
Remington Rand branch executive, and Gordon Rob- 
ertson, secretary of. Barnes-Hopkins. Elaborate cos- 
tumes were worn on the streets in the drive, which 
was mainly to finance charitable objectives of the club. 

* * * 

Nobody is too old or too incapacitated to perfect 
himself or herself in a new groove, according to 
Alexander H. MacIntosh of Pleasant Bay, N. S., who 
died recently at the age of 80. Mr. MacIntosh had 
headed a general mercantile business at Pleasant Bay 
for over 30 years. When he was 71 he was stricken with 
blindness, which became total in later years. Rather 
than submit to idleness in the finale of his life, Mr. 
MacIntosh studied Braille and became proficient at 
reading the language of the blind. Not content with 
this, he went at something harder—the operation of 
a typewriter. He plugged at it and in about a year 
could handle a machine in excellent style for speed 
and accuracy. He would spend much of each week day 
writing business and social letters, and said this 
activity helped him greatly to bear up under his great 
handicap. Surviving him are his widow and two sons. 

* * * 

Although he had been ill for several weeks, the death 
of Frank A. Hersey of Saint John, N. B., was sudden. 
His condition had been reported as improving. For 
about 41 years he had been steadily on the staff of 
J. & A. McMillan, Ltd., Saint John. Surviving are the 
widow and two sons. Mr. Hersey had been an active 
member of St. Luke’s Anglican Church and was one 
of the oldest employes of the McMillan firm. 


* * * 


An epidemic of safe robberies has been prevailing 
through the martime provinces. The sums of cash 
stolen in these thefts have ranged from $25 to $5,500. 
In some instances the safes have been taken away in 
cars and trucks to be broken open. In several cases 
the thieves have been unable to smash the safes and, 
in one instance at Saint John, N. B., they missed $700 


in cash and about $400 in negotiable bonds which | 


were inside the safe. Affected by the safe thefts have 
been theatres, department stores, liquor stores, restau- 
rants, drug, grocery and hardware stores. In some of 
the thefts, the operators have evidently been novices; 
in others, however, the work has been of professional 
type, particularly those where the safes have been 
opened on the premises, without attracting attention. 
& * * 

Timed with record run of safe thieving in Saint 
John, N. B. and surrounding area, Baldwin-Marshall, 
Ltd., Saint John, office appliance dealers, launched a 
Sales campaign in behalf of Protectall safes. The safes 
were shown in a number of sizes. 


* * * 


W. C. Stirling, Saint John, N. B., who recently went 


into business for himself after many years on the staff | 
of the Soulis Typewriter Company, Saint John, has | 


become installed in a store in the north end, near 
the junction with the city proper. There are two 
show windows, and in addition to the store space, there 
is storage at the rear. Mr. Stirling is offering general 
repairing and service on office appliances of all kinds, 
and is also buying, reconditioning and selling such 
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LATEX FOAM RUBBER UNIT 


EXECUTIVE 18x17 STENO 15x14 


No. 22—I"—List $5.20 No. 20—I"—List $4.50 
32—I!/." 6.00 30—I'/," .. 5.00 
42—2" .. 6.80 40—2" See SS 


50% SHREDDED LATEX FOAM RUBBER, 50% WHITE COTTON 


| No. 76—I""—List $3.40 No. 56—Ii"—List $2.90 
THawty”: 4.00 Sat” 3.40 


CASING—In brown or green corduroy. 
In brown or green sail cloth. 
In brown or maroon leatherette. 


Fibre matting backs. Leatherette welted all around and vented. 











BUILT LIKE FINE UPHOLSTERED FURNITURE. 
OUR SPRING UNIT, WHITE COTTON FILLER. 
CASING—In brown or maroon leatherette. 


Fibre matting backs. 
Leatherette welted all around and vented. 


No. 17—18x16x2—List $4.90 
No. 18—19x17x2 5.30 


All cushions carried IN STOCK. Liberal dealer discounts and terms. 
May we have the pleasure of a trial order. 


CUSHIONS 











| MFG. CO., 


Inc. 


92 Montgomery St. Jersey City 2, N. J. 
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THE USER'S CHOICE 


When supply has caught up 
with demand, the especial 
merits and values of the 


NEW INDIANA CHAIR CO. 


fhce (Zz ars 


will prove their sales quality! 


DETERMINATION to produce better chairs always, 
for American business offices is our guiding principle. 
In the searcities of postwar adjustment, sometimes the 
demands of users are so insistent that the dealer has 
difficulty in keeping on display for comparison, office 
chairs of different quality. But that condition will 
change, and distinctions of quality will come sharply 
into focus. 


Good design for appearance and comfort, medium 
weight easily moved on large casters, durable, per- 
manent finish preserving the chair extending its serv- 
ice and enhancing the eye appeal—these mark the 
especial value of N.I.C. Co. office chairs. 


Soon to go into production is the 1400 series, one 
number of which is shown here. We shall have more 


news of it for you before long. 








NEW INDIANA CHAIR COMPANY 





MANUFACTURERS OF OFFICE AND SCHOOL CHAIRS 





os | 
Member WOOD Office w 


a Indiana 


Furniture Institute 
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equipment. He is also selling office accessories, in- 
cluding ribbons, brushes, erasers, stationery, clips, sta- 
ples, files and office furniture. When he started out, 
he took space in an electrical supply store operated 
by his brother in a store two doors away from his 
present location. 


D.L.WARD COMPANY OU reas 


BROAD STREET PRILADELPHIA 





WARD DISPLAY AT PHILADELPHIA SHOW.—The attractive 

booth of the D. L. Ward Co., Philadelphia, at interesting show 

of the Office Equipment Association of Philadelphia, held re- 

cently at the Bellevue-Stratford Hotel in the Quaker City. 
a 

ANNOUNCE CHANGE IN BOARD OF DIRECTORS 

The Systems and Procedures Association of America 
has announced several changes in its national board 
of directors. The board now consists of H. Kenneth 
Marks, J. K. Lasser & Company, New York, N. Y., presi- 
dent; Frank Hoffman, Standard Oil Company (N. J.), 
New York, first vice-president; Vincent S. Shirar, SKF 
Industries, Inc., Philadelphia, Pa.; second vice-presi- 
dent; H. John Ross, Continental Can Company, New 
York, N. Y., treasurer; Raymond B. Crean, Baldwin 
Locomotive Works, Chester, Pa.; secretary; Eugene 
Walters, Publicker Industries, Inc., chairman of publi- 
cations committee; Joseph S. Covell, Joseph S. Covell 
& Associates, Philadelphia, Pa.; managing director. 

Mr. Marks, national president, pointed out that the 
formal establishment of the publications committee 
and the appointment of Mr. Walters as chairman 
would enable the association to disseminate vital in- 
formation resulting from chapter studies, contact 
diverse sources of information and collect other items 
which are of interest to systems men. 

The association also plans to undertake an exten- 
sive compilation of articles and books on system mate- 
rial so as to co-ordinate the literature in this field 
and make it available to its members. 


Oe 
WATERMAN AGAIN SPONSORS “GANG BUSTERS” 

“Gang Busters,” regular Saturday night thriller on 
the ABC network, will continue on the air for a third 
year under the sponsorship of the L. E. Waterman 
Company, it was recently announced by Frank D. 
Waterman, Jr., president. 

Presented as a public service, material for the weekly 
show is gathered through the co-operation of Federal 
state and local police. The program hit an all-time 
high rating of 14.6 early this year, placing it among 
radio’s top 25 programs. 

dunsicalaishibaiiliibiiciay ie 
GEORGE HERRMANN IS “ON VACATION” 

George Herrmann, who recently resigned from The 
Heyer Corporation and sold his interest in the busi- 
ness to members of the Heyer family, is enjoying 
an extended vacation. He has no plans made for the 
future but may again become active in the field of 
office equipment and supply later in the year. Until 
summer is over, or until convention time, his main 
concern probably will be traveling and fishing. 
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A Line of 
Filing Equipment 
with Outstanding 

Sales Features 


Available in 2, 3 and 4 drawer 
models, with or without the exclu- 
sive Invincible Concealed Safe Unit. 
(See below.) 


A selection of four beautiful eye- 
olive green, 
grained walnut, grained mahogany 
and the new Modernaire gray. 


appealing finishes: 


Filing of letters is faster, neater and 
more efficient with INVINCIBLE’S 
new Positive Locking Compressor. 
Positions easily, locks firmly, releases 
with a finger touch, slides smoothly. 


All three heights come in standard 
letter and legal sizes. All fittings 
are metal. Cradle-type drawer sus- 
pension has super strength for max- 
imum drawer load. 


EXCLUSIVE! INVINCIBLE’S Concealed 
Safe Unit Combination Lock 
equipped . . . asbestos fire protec- 
tion . . . armor plate door .. . full 
height hinge . . . three point lock. 


Concealed Safe Unit is a patented fea- 
ture available only to Invincible Deal- 
ers because only the Invincible line of 
metal filing cabinets has them! It's a 
sales wedge for home as well as office 
use. IT'S A PLUS FEATURE that brings 
you extra profits. 


For full details on INVINCIBLE, write File Headquarters... Invincible Metal Furniture Co., Manitowoc, Wis 
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Truly an Asset to Any Office 


SENSATIONAL NEW 
COMBINATION 


LIQUOR CABINET & BAR 


With Built-In “‘Iceless” Refrigeration Unit for Offices 
CUSTOM MADE 





















Comes Complete as shown 
with glasses 


Refrigerator, 8 cubic feet capacity. Has 2 
single ice-cube trays and 1 large ice-cube 
tray 105g by 7% by 12 inches deep. Over 
all cabinet dimensions: 42 inches wide by 
26 inches deep by 36 inches high. Unit 
unconditionally guaranteed for one year. 
No oiling required. 


TOP SECTION LINED WITH 
STAINLESS STEEL. 
Plenty of room for cold meats, other edibles, 


and refreshments. Can also be had without 
refrigeration unit, if desired. 











View of cabinet closed. 


List Price $800 to $1000 desictoiscouns 


50% Down—Balance on Completion. 





View with top ovened forming a 
beverage bar by resting or opened 
doors 





Exteriors made of beautiful Genuine Walnut and Walnut Veneer, 
Oak and Oak Veneer, or Genuine Mahogany and Mahogany Veneer. 
If preferred, you can have them in the following finishes: JUST PLUG IN AND IT IS READY FOR USE. 


Walnut over Walnut—Blond over Birch — —< = os a ; 
We are the first first to make this additions can nhede piece ‘of 0 Office Furni- 


Bleached Mahogany over Birch 
Maple over Birch—Platinum over Birch or Light or Dark Oak. —. Will —_ it to match the purchaser’s other equipment 
Ebony over Birch-—Cinnamon and Light Gold over Birch. a nominal additional charge. 
ice Modernistic and Period Furniture . TT 
2631 Lehmann Court Chicago 14, IIl. 





We also make Directors’ Tables, Desks and Other Fine Office Furniture to order. . 
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TEXAS TRAVELERS CLUB NOTES 





Virginia Leonard, Correspondent 





If one Corpus Christi store manager wasn’t so 
modest you could learn all about the splendid job he 
did as chairman of the program committee as well as 
chairman of the “Miss Texas” contest for Buccaneer 
Days, June 12, 13 and 14. Imagine a man not bragging 
about being a judge for a bathing beauty contest! 

* * * 

That personable new bookkeeper at G. & S. Office 
Supply, Laredo, is Mrs. Agnes Cameron. She joined the 
organization in March. 


* * * 


It was an early hour to arise but it was worth it to | 


see Alex Hargrove of Hargrove’s Book & Stationery 
Company, Brownsville, Tex., in full Charro regalia, 
start off with the Charro Days boosters for the Buc- 





~ 


DRESSED FOR THE OCCASION.—Alex Hargrove, Hargrove’s 
Book & Staty. Co., Brownsville, Tex., garbed in a bright blue 
Chinaqua costume with tight-fitting pantaloons, the ensemble 
being heavily embellished with braid and buttons. Mr. Har- 
grove is one of the originators of Charro Days and the Brush 
Court and a former Grand Brush of the Order of the Brush. | 


caneer celebration in Corpus Christi, June 12-14. Alex | 


always plays a prominent part in Charro Days festi- | 


vals which is held each year in Brownsville the week- 
end prior to Lent. For 1948 they will be held February 
5-8. 
oe cs a 
“Andy” Anderson, Port Office Supply Company, 
Corpus Christi, spent a couple of weeks in June 
visiting factories in the East. 


* * * 


The grapevine has it that Art Pfister of Smead 


Manufacturing Company is planning to headquarter 
in Texas. 
a ok * 

A quarterly meeting of Texas Travelers Club was 
called for July 8 at the Ben Milam Hotel in Houston 
with Dick Gage, president, in charge. 

* * * 


Dick Lowe was seen calling on the San Antonio trade 
accompanied by his father, Lee Lowe, sales manager 


for Browne-Morse, who was spending a few days of | 


his vacation in these parts. 
* * * 

Al Eisemann, 
Litho Company, San Antonio, says he just intends to 
hibernate when he joins his family for a vacation at 


vice-president of Maverick-Clarke | 


their cabin at Alzafar Shrine Camp up in the hills, | 


40 miles north of San Antonio on the Guadalupe River. 
+” * * 

Clarence F. Escher and Leo E. Lotz have left Dam- 

tron-Pierson Company, New Orleans, La., to become 

affiliated with Baudean Company of the same city. 
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WRITE up Sales and 
Profits with WRITE 


Write Carbon Papers and Typewriter 
Ribbons give satisfaction in service. 
Customers who buy Write products at 
your store will return—again and again 
—for these quality items that turn out 
clear, clean copies .. . give longer wear. 
Stock and display Write Carbon Papers 
and Typewriter Ribbons. Get your 
share of profits from these fast-selling 


items. 


Immediate Deliveries 


Write for samples and discounts 


W R I T 2 420 Lexington Ave., 
| 





New York 17, N. Y. 











MARKING DEVICES 


DOMESTIC & EXPORT TRADE 


» 











Line Daters and Numberers, Die 

Plate Daters, Self-Inking Stamps, 

Time Stamps, Stamp Pads and Inks, 

Notary Seals, Stamp Racks, Stencils, 

Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated 
Box Dies, Badges, etc. 


PLACE YOUR NAME ON OUR MAILING 
LIST FOR LATEST CATALOGUES. 


CONSOLIDATED STAMP Mec. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 
15 DEY STREET, NEW YORK 7, N. Y. 
FACTORIES IN 
SPRING VALLEY, N.Y. . NORWOOD,NJ. . CHICAGO, ILL. 
PHILADELPHIA, PA. . NEW YORK, N. Y. 
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Mr. Escher was connected with Dameron-Pierson for 
14 years, serving as manager of furniture and filing 
supply departments, and Mr. Lotz was assistant man- 
ager of stationery and office supply, having been with 
Dameron-Pierson for 20 years. They will each have 
complete charge of their respective departments and 
are looking for the Texas and Southern Travelers to 
call on them when in New Orleans. 
* co * 

Houston Printing & Stationery Company has com- 
pletely modernized its retail store at 1208 Texas Ave., 
it was announced by Irvin Waldman, general manager 
of the company’s two Houston stores. The improve- 
ment program, costing approximately $30,000, includes 
such features as cold cathode lighting in the store 
and show windows, air conditioning, mirrored pillars 
and the installation of World System music. The firm 
also operates a retail store and an air-conditioned 
printing plant at 3930 S. Main, with Jack D. Golden 
in charge as store manager. It is planned to open a 
third store in the Harrisburg area this fall. The 
store, located at 1405 Main, was sold by the company 
early this year to Norman L. Marks, Inc. Houston 
Printing & Stationery Company is owned and con- 
trolled by National Stationers Corporation, a Texas 
corporation with headquarters in Houston and owned 
by Houstonians. 

* * co 

Edgar Hunt, veteran pen repairman at Szafirs, Beau- 
mont, died recently. Mr. Hunt was a world traveler and 
soldier of fortune before joining Szafir & Son. 

ok cg 


Carl J. Nicoulin, Oklahoma representative for the 
Parker Pen Company, has been discharged from the 
Veterans Hospital at Temple, Tex., where he recuper- 
ated from an old ailment. 

oe ok * 

Surely would have liked to take Mrs. Perry Vonder- 
smith, The Vondersmith Company, Beaumont, Tex.,, 
up on that invitation to drive out to Manitou, Colo. 
with her July 1, in that new Packard. 

* * * 

Bart Fulton, manufacturer’s representative, and Mrs. 
Fulton spent the month of June getting reacquainted 
with their ranch in the deep South. 

a * oS 


Present plans call for Frank Jones, Jones & Jones, 
McAllen, Tex., to spend the month of August in Colo- 
rado catching up on his golfing and fishing. 

OK * * 


Sincere sympathy is extended to Southwestern Sta- 
tionery & Bank Supply, Ponca City, Okla., in the loss 


| of John Smith, whose sudden death occurred June 7. 


* * * 


Mrs. Jeffie Fulton and Miss Sue Harding of Fulton 
Company, Houston, were off to Chicago June 15 for 
a couple of weeks’ visit with their many friends there. 

* * * 

Ned Sondock of Delta Office Supply, Harlingen, Tex., 
says his only vacation this year will be the NSA in 
Chicago. He was hinting at a trip to California to get 
away from the Valley weather for a while. 

oo * * 

We enjoyed meeting W. C. Gott, new advertising 

manager for the entire Clarke & Courts organization, 


| while in Harlingen. Mr. Gott, a Navy veteran, joined 


the firm in May and is headquartering in Houston. 
One of his initial projects is the writing of weekly 
reminder letters, in a humorous trend, to the entire 
sales force. It’s surprising how many items salesmen 


| forget are in stock just waiting to be sold. 


* * * 


H. R. Miller and K. I. Dunn have purchased Pampa 


Office Supply Company, Pampa, Tex., from L. N. 


Atchison. The business will be continued under its 
established name and with the same personnel and 


policies. 
~ * ok 


Kiplinger Office Supply Company has been opened 
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= STEEL DRAWER FRONTS 
= are back again! 


LEGAL SIZE 
No. 1510L 
$4.75 














a For the first time in five years, you can now buy PRONTO 
— FILES with the beautiful, practical, long lasting all steel 
sta- drawer front in letter and legal sizes. They are the same 
7 PRONTO FILES which proved so popular before the war. 
ton Remember your customers like PRONTO FILES because: 
Bes (1) drawers operate easily; (2) sturdy and durable construc- 
'eX,, tion; (3) space saving, safe, stacking feature; (4) low cost and 
a (5) fine appearance. 
Your all steel drawer front PRONTO FILES are waiting for 
al you. Order today. 
ined 
er 
e 
- PRONTO FILE CORPORATION 
ia 349 BROADWAY NEW YORK 13, N. Y. 
_N 
> its 
a e 
ned —— 











1947 OFFICE APPLIANCES, July, 1947 187 











A LARGE MARGIN of EXTRA SAFETY... By TEST! 
x 


GIBRALT 


% 


PROTECTALL 
GIVES YOU... 


A generous margin of 
EXTRA SAFETY over and 
beyond the Underwriters 
“C” label requirements. 
In every Protectall Safe 
carrying the “C” label, 
the heat curve by actual 
Test proves the extra 
measure of safety and 
protection that you get 
at no extra cost. Protect- 
all’s hinges are internally 
mounted. They are built 
from within the body to 
give you the greatest at- 
tack resistance. 


mr 


WITH 
FULL 


Protectall offers you a FULL PROFIT on a streamlined, fast selling line 
of safes from the Gibraltar pictured above to the Little Giant SAFE priced 
Protectall Engineers have developed the line to 
combine weights light enough to save you freight, yet heavy enough to 


to retail at $14.98. 


give you the famous Protectall Safety Margin. . . . Specifications tested illegal entry. Still further force will 
to give more protection than required by standard label requirements. Full result in actuating the relocking 
advertising and merchandising support offered. You'll find it MORE i device, which slides an extra bolt 


PROFITABLE to sell the line with the Stream lines! Ready NOW for 
Delivery. Write today for literature or representutive. 


PROTECTALL MFG. CORP. 
922-948 S. Salina St., Syracuse, N. Y. 
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DEALER MARK UP 
And Strong Merchandising Support 


PROTECTALL 








BIG in SIZE and 


SAFETY 


The Gibraltar carries the Under- 
writers’ Approved “C” fabel and 
approved Relocking Device. Has 
8384 cu. inches of inside space, 
stands 3612” high. Weighs about 
700 Ibs. 6 movable bolts, 2 way 
action, and heavy duty, finest pre- 
cision made combination lock 
capable of making one million 
changes. Interior equipped with 
removable drawer compartment 
with key-lock, adjustable shelf 
together with regular dividing 
spaces. Pearl Grey, Black and 
Office Green. 





DO YOU KNOW? 








Every Protectall Handle is made 
with a breakaway point. When ex- 
cessive force is applied, the handle 
breaks off, foiling any attempt at 


into place, and locks the bolt action. 


No. 1 in a series of 
PROTECTALL FACTS 
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in Lake Charles, La., under the direction of Lester 
Kiplinger. 
« + a 

Mr. and Mrs. Al Aigner, G. J. Aigner Company, Chi- 
cago, were seen in Houston in June calling on the 
trade. They were on their way home from a vacation 
spent in Mexico. 

* * * 

More than 400 members of Maverick-Clarke em- 
ployees’ Booster Club, San Antonio, attended their an- 
nual picnic May 25, held at New Braunfels. With so 
many good looking girls in the organization, it was a 
lively contest for bathing beauty queen. Miss Erna 
Seipp of the commercial stationery division emerged 
winner. About 20 guests were present from the Corpus 
Christi branch. 

a a Oo” 

Dick Gingland, district manager of Esterbrook Pen 

Company, is recovering nicely from his recent illness. 
* * * 


Rush Fielden, Rush Fielden Company, San Antonio, 
was able to leave Nix Hospital on June 21, well on his 
way to recovery from a recent operation. 

* * * 

Marvin E. Murray of Carpenter Paper Company, San 
Antonio, is being transferred to Austin as merchandise 
manager. 

cs * * 

That drooling expression which consumes Tom Mc- 
Clure, G-F representative, every time he passes a steak 
house will be overcome as soon as the new molars 
arrive. 

* * * 

On July 10, J. Andrew Smith Company, San Antonio, 
moved across the street to their new sales and show 
room at 422-24 Main Ave., where they will have 2,000 
square feet of floor space. Their new warehouse and 
shop, with 6,700 square feet of floor space, is at 451-55 
North Flores. 

* * cs 

Jack Mathews, American Lead Pencil Company, 
spent his vacation driving his wife and son, Jackie, up 
to Cape Cod and getting them settled for the summer. 


* * * 


Art Carrow of Speed Products has secured Russell R. 
Kynoch as a junior salesman to work Tennessee, Mis- 
Sissippi, Arkansas and northern Louisiana. 


* * * 


‘Central Mississippi Office Supply Company has 
opened a store in Kosciusko, Miss. 
* * % 


Miss Carmen Filidei of Clarke & Courts, Galveston, 
became the bride of James Kimling on May 10. Best 
wishes to this fine couple. 


* * 2% 


E. Szafir & Son Company, Beaumont, celebrated its 
fiftieth year in the stationery and office equipment 
business on June 19. Jake Szafir and his brother, Alex, 
organized the business back in 1897 when Beaumont 
was a town of 2,000, and their store has continued to 
thrive along with this rapidly expanding city. 

* * ca 

William Russell Wood, 8'2 pounds, arrived May 12 
at the Charles Wood household in Ft. Worth. Proud 
father is with Stationers Distributing Company and 
Mrs. Wood, nee Charlotte Ranson, was for a number 
of years a secretary at E. R. Conner Company in Ft. 
Worth. 


eee ee eee ee 
N. Y. FIRM ADDS NEW DEPARTMENT 

The Mason Typewriter Exchange, Almond, N. Y., has 
recently added a new department for the sales and 
Service of adding machines, calculators, McCaskey cash 
machines and checkwriters. Evan Thomas, Elmira, 
N. Y., who was for many years in charge of service 
for the Burroughs Adding Machine Company and who 
is experienced on all the above mentioned machines, 
will be the new department manager. 
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Bieckett . 


RESPIRATOR 
Chair Cushions | 





| 
| 
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U.S. Patent 
No. 2,025,712 


A bit of very old advice | 
| is | 
investigate the bottom 
of things. | 

| 
| | 


It is the bottom of a Respirator Cush- 
ion we want you to investigate, for then | 
you will discover why the name RES- | 
PIRATOR is so appropriate. 


| 
| 
| There is incorporated in Respirator 
Cushions a ventilating system that pro- 
| vides comfort and a degree of seating 
| SATisfaction no other seat cushion can 
| provide. 

| 

| 


A Respirator Cushion is in reality A 
Scientific Seating Device. Eliminates un- 
comfortable conditions and increases 


efficiency. 


Crude Rubber is now plentiful there- 
fore all restrictions regarding manufac- 
ture have been removed. 

We repeat the statement — YOUR 
CUSTOMERS WILL APPRECIATE | 


YOUR CALLING RESPIRATOR CUSH- 
IONS TO THEIR ATTENTION. 


} 
| Stock Chart-Price List and Discount 
| Schedule on request. | 

| 











and Arrow 


How was the first Indian bow invented? 
Was it like so many more recent develop- 
ments, an accident? Did some brave find 
a branch with a vine attached and discover 
that it would propel a spear much farther 
than he could throw it? 


Of much vaster importance to you are 
business discoveries and business problems 
occurring every day. “Andy units of steel’ 
are no accident. They are engineered and 
sold to meet definite requirements. They 
perform their task well. 


Progressive techniques adopted and added 
to the run of daily routine mean the saving 
of your time and money. There is a better 
way of doing everything. The better way 
in the production of first-class steel equip- 
ment has made our files tops in dealer 
acceptance. Steel still is scarce but the 
rate of output is increasing slowly but 
surely. 





Sole Distributors for Anderson-Hickey Co. 


5631 W. Madison Street ” 
Chicago 44, Illinois 


ny io 
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PACIFIC NORTHWEST NOTES 





C. M. Litteljohn, Correspondent 





The Royal Typewriter Company recently announced 
in Tacoma, Wash., new local headquarters, the E. R. 
Carlson Company, 510 S. 11th St., to serve Tacoma 
offices, firms and citizens with finer facilities for dis- 
play and service. The Carlson organization has Royal 
portables as well as regular office machines and Roy- 
type typewriter supplies. They feature rentals and de- 
liveries as well. 

3 * a 

A large number of stationery items, as well as the 
toy lines of Toy Town of Seattle, Wash., were recently 
purchased by A. E. Rosenthal, a businessman who has 
spent a major portion of his business life in the 
Pacific Northwest. The stationery setup and wholesale 
toy business is located at 123 Bell St., Seattle. Jane 
King was the seller. 

* * * 

The Gibb Office Supply Company is introducing at 
its prominent Third Avenue stationery store in Seattle, 
Wash., a new office gadget, the “Phoneze.” It is a 
handy office or home appliance, which, placed on the 
telephone and held over the shoulder, frees both hands 
and both arms while one is listening to a telephone 
conversation. It is a target for window shoppers at- 
tracted by this little device with its slogan, “Look, 
No Hands.” 

aS oo * 

Mrs. Thomas Minor Pelley, wife of Thomas M. Pelley, 
president of the Lowman & Hanford Company of 
Seattle, who has been elected president of the active 
English Speaking Union unit in Seattle, Wash., is also 
a board member of that body, working heartily for 
closer cultural ties and co-operation between the two 
great English-speaking countries. Both Mr. and Mrs. 
Pelley are deeply interested in this great work they 
are carrying forward in Seattle. 

oo ok co 

R. F. Montgomery and his son, Bob, are father and 
son co-owners and co-operators of the Bremerton Office 
Machine Company, 802 Pacific ave., Bremerton, Wash. 
They have arranged for extensive rental service on all 
manner of business machines in offices, as well as 
skilled repair service on typewriters, adding machines 
and other special business machines. Moreover, they 
are stocking a complete line of special articles for 
such machines. 


——— 
PINELLAS OFFICE SUPPLY CO. REMODELED 

Pinellas Office Supply Company, formerly Wood 
Typewriter Exchange, 27-29 N. Ft. Harrison Ave., Clear- 
water, Fla., has enlarged its present quarters and is 
remodelling throughout, Jack Carlson, owner, recently 
announced. 

Remodeling will include new flooring, fixtures and 
lighting. The store henceforth will carry a wider 
variety of merchandise, including such office equip- 
ment as desks, chairs, cabinets and safes. 

The firm is agent for Underwood typewriters in 
upper Pinellas and also represents manufacturers of 
nationally known office equipment. 

Associated with Mr. Carlson are his wife, Marian 


Carlson, Larry Morgan and Bill Davis.—JL 
8 


COPY-RIGHT ANNOUNCES MERGER 

The Copy-Right Manufacturing Corporation an- 
nounced that the business of its affiliated corporation, 
Modern Office Appliances, Inc., New York, N. Y., was 
merged with Copy-Right Manufacturing Corporation 
as of May 1, 1947. No important change in personnel 
was involved. 

For 17 years, Modern Office Appliances, Inc., has 
acted as wholesale and retail sales agency for new 
and rebuilt office equipment, including Copy-Right 
products. The major product of Copy-Right Manufac- 
turing Corporation is the Copy-Right copyholder. 
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rELDCO 


PRESENTS AN "ALL STAR” LINE UP 






Zippered Ring Binder 


Ys This is the line which has won for Feldco its reputa- 
tion and leadership. Available in either black or 


LINE brown beaver-grain imitation leather with booster 
v 


metal and end sheets. Immediate delivery. 


PACKED 36 PER CARTON 


New Canvas Binder 


The new sensation in the canvas binder field, featur- 
ing beauty, utility and individuality. Calf-grain Vinyl- 
Tex back, gold stamped with school or company name 
in lots of 96 or more. Available in either blue or 
green with booster metal and end sheets. 


PACKED 48 PER CARTON 


Standard Blue Slate 


Canvas 


Sales-proved the Nation over. Bound in extra heavy 


LIN L board for greater value to consumer. All sizes. 








PACKED 48 PER CARTON 





Levant Grain Ring 


Black Levant grain leatherette on e 
extra heavy board. A real value B d. 
in its price class. All sizes. in er 


PACKED 48 PER CARTON 










Also Post Binders, Newspaper Files and Looseleaf Specialties of all 
types. Order from Your Jobber er Write direct today. 


FELDCO Loose Leaf CORP. rwicxs3 so vine 


NEW YORK + 25 CENTRAL PARK WEST +» PHONE CO-5-0282 « PACIFIC COAST + 788 MISSION ST.. SAN FRANCISCO - PHONE DOUGLAS 285 
406 SO. MAIN ST., LOS ANGELES » PHONE MICHIGAN 2646 
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A JACKSON DESK--- 


as personal as your 


EYE GLASSES! 














There are some possessions that a person 
gladly shares—there are others so very 
personal they are owned and used exclu- 
sively by one individual. A man just natur- 
ally feels this way about his eye glasses and 


the same feeling carries over to his business 


desk. His desk is his own private business 


—JASPER OFFILE FURNITURE LO. 


JASPER, INDIANA 










world where privacy is assured. That's why 


executives give much thought to the 
selection of their personal desks. Naturally 
they favor the ultimate in beauty and utility 
and they find those qualities in JACKSON 
DESKS. 


REPRESENTATIVES 
James H. Davison, Route 1, Box 120, Los Gatos, Cal. 
Marion V. Follin, 220 Fairbanks Road, Riverside, Ill. 
George B. Wray, 130 W. 42nd St., Room 819, New York 
Howard Maley, 115 Tarbell Ave., Bedford, Ohio aul 
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L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Charles L. Pettibone, Bedford, Ohio 
Ralph A. Bender, 813 Bona Allen Bidg., Ationta, Ga. 
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NEW ENGLAND TRAVELERS CLUB NOTES 

Congratulations are in order for New England Trav- 
elers Club secretary, Fred T. Bowes, and Mrs. Bowes 
upon the birth of a son, their first child. 

a cs * 

An impressive oil painting of the founder, Samuel 
Ward, who died in 1917, has been placed at Ward’s 
Stationers, Boston, Mass. The beautiful work of art 
is the creation of Arthur Oakman, Boston artist. 

* * * 

Dave Cooper has returned to the industry after 
spending several years on a Vermont farm. He and 
his son will operate the Norfolk Stationers at 62 
Sumner St., Boston, Mass. 

* * * 

The store of Conklin School & Office Supply Com- 
pany, 362 Worthington st., Springfield, Mass., was re- 
cently renovated while Mr. and Mrs. Charles Conklin 
vacationed in Florida. 

* * * 


Richard Sturgis Conner, Framingham, Mass., has | 
associated himself with the Eagle Pencil Company to | 


travel New England. 





ae # * 


Court J. Worth, Esterbrook Company, and his wife, | 
Blanche, recently observed their twenty-fifth wedding 
anniversary. 

* * oa 

Roland W. Butters recently completed 31 years with 
Amberg File & Index Company, 40 Court St., Boston, 
Mass. 

* oo a 

Sam Challis has established a Boston office and 
showroom of the Bell Stationery Company at 93 Fed- 
eral St., for the convenience of his New England cus- 
tomers. 

aK ca * 

Rose Cushman of the National Stationers Associa- 
tion was made an honorary member of the Connecticut 
Valley Association at the meeting held recently at the 
1711 Inn in Meriden. Arthur Frye of The Globe- 
Wernicke Co., spoke on filing supplies. A golf meeting 
was planned for June 26. 

* * * 

These notes were taken from the May issue of the 
NET CLUB bulletin, edited by William O. Needham, 66 
Franklin St., Boston, Mass. 

3 palieeiiie y 


EVERSHARP SCORES WITH NEW PRICE PLAN 

First results of a new manufacturer-retailer ap- 
proach to the problem of lower prices which indicate 
that sales may reach $2,000,000 in the initial week, 
were recently hailed by officials of Eversharp, Inc., as 
evidence that the public is readily responsive to ag- 
gressive merchandising and advertising campaigns 
geared to today’s market. 

Under the new plan Eversharp joined with its 
30,000 retailers in setting in motion a new low schedule 
of prices on the CA sphere-point pen. Savings to the 
public ranged from 20 to 60 per cent, the company 
claims. 

Spot checks throughout the country indicate, ac- 
cording to Larry Robbins, executive vice-president of 
the company, that a week’s normal volume may be 
multiplied four to five times. 

“We believe,” he declared, “that the chief responsi- 
bility for reducing prices lies with manufacturers who 
have the flexibility to meet changing market condi- 
tions by. cutting costs and passing on the benefits to 
the consuming public without impairing either quality 
or corporate earnings.”’ 

————0_ = 2 —_—_— 
BOSTON FIRM OPENS NEW OFFICE, SALESROOM 

The H. L. Stearns Desk Company at Boston, Mass., 
recently announced the opening of a new office and 
salesroom at Suite 445-446, 665 Atlantic Ave., Boston 11, 
Mass. The phone number is Liberty 2405. 
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New aicut HAND 
MARGIN JUSTIFIER 


Designed for Any Standard Typewriter 


Nothing Else Like It! Hundreds 
Sold in Recent Months! Dealers 
Report Big Profits! One 5'/, 
Write-Up Produced Over 200 


Inquiries! 


2022 GLENDALE BLVD . 





Here is something really revolutionary -- a 
simple accessory for any standard typewriter 
which produces typewritten material with justi- 
fied (perfectly aligned) right hand margins — 
automatically} It's the only typewriter access- 
ory ever offered which will either extend or 
condense a line of typewriting. 


Your customers can use it to prepare better 
looking catalogs, sales or service manuals, 
mail advertising, sales promotion pieces, parts 
lists, house organs, or other duplicate matter — 
by any of the major duplicating processes that 
use typewritten text -- stencil, offset and 
hektograph, 


They need the EDISON MARGIN JUSTIFIER if, in 
the preparation of typewritten material for 
reproduction, they have been dissatisfied with 
ragged, uneven appearance of the right margins, 
or if they have tried to correct this condition 
by making half back-spaces or skip spaces, 


Quickly and easily installed by any competent 
typewriter service man, without special tools — 
and used by a capable typist after only a few 
minutes instruction and practice -- the EDISON 
MARGIN JUSTIFIER opens an entire new field in 
the preparation of inexpensive typewritten 
material for reproduction, 


WRITE for literature, prices and details of 
an exclusive sales agency. 


* Models available for Electromatic, Remington, Royal, 
L. C. Smith, Underwood, Vari-Typer and Woodstock. 


JUSTIFIER SALES CO. 


LOS ANGELES 26,-CALIFORNIA 





193 





WARNING 
Fire Loss Going Up 











Are You Getting 
Your Share of Profits 
from These 3 Home Units 


List 
$12.50 





MEILINK HOME DEPOSIT BOX 


Inside dimensions—4¥%q x 4'/4 x 10!/4—!/2 hour test S.M.N.A. label 
—equipped with paracentric type pick proof key lock. Thermo-Cel 
insulation—felt flox lined. 


MEILINK 
HOME 
SECURITY 

CHEST 


Proven fire-resistive pro- 
tection—thousands in use 
—One Hour test S.M.N.A. 
label — inside dimension 
13 x WW. x 53%4—felt flox 
lined — Thermo-Cel insula- 
tion — Model FCé6. 






List Price $25.50 


Equipped with 3 Tumbler Com- 
bination Lock. 


Always convenient — eas- 
ily concealed—One hour 
test S.M.N.A. label—felt 
flox lined. Thermo-Cel in- 
sulation—3 tumbler com- 
bination lock. Easily in- 
stalled in wall. 








WS911A—Inside 9¥2x11x43¢__......._ List $33.50 
WS911B—lInside 912x11x8%............ List 36.50 


Dealer Helps—circulars, newspaper mats, 
etc.—available. Quick deliveries on these 
3 numbers—order your samples now. 


MEILINK STEEL SAFE CO. 


TOLEDO 6, OHIO 


NEW YORK CHICAGO 
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POTLATCHING WITH OREGON TRAIL TRAVELERS 





F. C. (Chet) Williams, Correspondent 





At the annual election of officers of the Oregon Trail 
Travelers, held April 5 in Spokane, Wash., the following 
were elected: President, Robert C. McCullouch, Joseph 
Dixon Crucible Co.; first vice-president, Bob Davis, Ox- 
ford Filing Supply Co.; second vice-president, Charles 
Evans, Sanford Ink Company; treasurer, George Sim- 
mons, Eberhard Faber Pencil Company; secretary, F. C. 
(Chet) Williams, Yawman and Erbe Manufacturing 
Company. 

* ae a 

Les Crowl arrived in Spokane a couple of days ahead 
of the convention to get in some fishing for cut-throat 
trout on Priest’s Lake. He was so successful that he 
threw a trout breakfast for the Troupe and local offi- 
cials. Later he talked to the Oregon Trail Travelers 





NEW OFFICERS AND A CANADIAN GUEST.—Vice- 
president Humphrey Griggs, Griggs, Bellingham, Wash., 
(left), and President Harper Jamison (right), McMinn- 
ville, Ore., newly-elected officers of Pacific Northwest 
Stationers Association, pose with L. H. Murphy, L. H. 
Murphy Co., Vancouver, B. C. By virtue of his office, 
Mr. Jamison also is governor of District No. 11, NSA. 


and told them how fortunate they were to be able to 
travel and make a living in such beautiful country. In 
fact, some of the flattering things Mr. Crowl said about 
our West better not get back to the Toledo Chamber 
of Commerce. 
* oa ak 
The 38th convention of the Pacific Northwest Sta- 
tioners Association was the best attended of any ever 
held in NSA’s 11th region. 
* * x 
The convention pace was so strenuous that it wore 
out two secretaries. Don Stewart came over from Seattle 





ea 


THREE SALESMEN CORNER A DEALER.—Snapped at 
one of the entrances of the Davenport Hotel, Spokane, 
Wash., during the recent regional convention were 
Wilson Turner and H. G. (Bud) Konnersman, Eagle 
Pencil Co.; Charlie Davis, manufacturers’ agent, and 
Larry Balmer, Commercial Book Store, Salem, Ore. 


Thursday night for the Friday sessions while Charlie 
Miller warmed up on the side lines in Portland. Friday 
night Don folded and retired to the quiet of his $3,000 
kitchen in Seattle. Promptly Saturday morning came 
Charlie to throw himself into the resolutions battle 
and carry on through Saturday night. 
* x * 

It may be necessary for Paul Burbank to take out 
special insurance before addressing any more Traveler 
groups. We understand that when he tried to talk to 
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DOMORE CHAIR COMPANY, INC., 501 FRANKLIN ST., ELKHART, INDIANA 
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There’s an 
Army of Desk Workers 
behind each 


Commercial Air Flight! 


There's romance in the flight of giant commer- 
cial planes across the sky. The wonder of it stirs 
the emotions of America's youth . . . yes, and 
sparks the imagination of all who look into the 
sky. There's more to this business than meets 
the eye... there's the BUSINESS of flying 
about which we'd like to comment. The vast 
majority of airline employees function at office 


desks and without their coordinated efforts, 
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these companies could not operate business- 
wise. Every company maintains large clerical 
staffs and these desk workers are an integral 
part of the organization. As desk manufactur- 
ers, we're proud of the role played by desks in 
the nation's airborne transportation system. It 
goes without saying that IMPERIAL DESKS are 
appreciated by those airline companies whose 


desk requirements are discriminating. 


ah 
= 5°R aR 





EVANSVILLE 7, INDIANA 


member WOOD office furniture institute 
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the Northwest Travelers, Y&E’s Stan Griebel chal- 
lenged his right to even be in the room without a paid- 
up membership card. In Spokane, Paul came up to 
talk to the Oregon Trail Travelers for a few moments. 
He was stopped at the door to the meeting room by a 
slightly inebriated, self-elected outside guard, with 
this greeting, “Who the hell are you and where do 
you think you are going?” 

The Rocky Mountain Traveler’s Club is working on 
a new roster which will be mailed to all stationers in 
the region. G. G. Barclay, secretary of the club, is do- 
ing the groundwork. 

J. S. Ball, President of Kilham Stationery and Print- 
ing Company, Portland, Ore., is proudly displaying a 
family group picture taken many years ago. The pic- 
ture includes Jim’s father and mother and NINE chil- 
dren. 


The National Blank Book Company has an an- 
nouncement in the mail to the effect that the San 
Francisco office has been moved to 785 Market Street. 
When asked if it was a good location, Pacific Coast 
District Manager Herb Morgan said, “It’s within walk- 
ing distance of the “Top of the Mark.’”’ 

: a * 

It seems Norm Lincoln of Eaton Paper Corporation 
had to make a call at Wilbur, Wash., (Population 200), 
on the way back from the Spokane convention. Into 
the drug store he took~his sales manager, “Risky” 
Morris. Into the same drug store and up to the soda 
fountain slipped Helen Lincoln and Paul Burbank, the 
latter two intent on heckling the high-powered sales 
talk they were about to hear. In the face of all this 
talent, the owner of the store popped out from behind 
the prescription counter in undershirt and pants. He 
hurriedly explained that he was going to a wedding 
and for Norm to go ahead and make up an order for 
him, thus leaving this galaxy of talent adanglin’. 

* * oa 

A group of the ladies were sitting in a corner of the 
beautiful Davenport Lobby. We listened in on the con- 
versation for a-while. The discussion revolved around 
the merits of a red hat and this bit of philosophy was 
vouchsafed, “Any woman who buys a red hat is over 


forty or looking for love!” Moments later, as Auto- | 
matic Pencil Sharpener’s “Buck” Buckley hurried | 


across the lobby, one of the girls said, “Here comes 
cutey pie now.” Wonder if there is any connection be- 
tween that remark and “Buck’s” shaving off his 
mustache? 


“Out where the Hand Clasp’s a Little Stronger” 
~<a + 


LORAIN WAR VET TO MANAGE NEW FIRM 
Harold S. Bobel, a wounded veteran of World War 


II, has recently opened a new store, the Lorain Sta- | 


tionery & Office Equipment Company, at 637 Broad- 
way, Lorain, Ohio. 

The store will specialize in office equipment and 
commercial stationery and will be a self-serve sta- 
tionery store, all merchandise possible being placed 
on accessible display. 

A modern glass-and-metal front with a large street- 
level window will attract passers-by. 

—- 


MAVERICK-CLARKE OPENS “BRIDE’S ROOM” 

A “bride’s room,” believed to be the only one of its 
kind in the country, was recently opened by the 
Maverick-Clarke Company in San Antonio, Tex., for 
the convenience of brides-to-be. Done entirely in 
white, and with an attractive shadow box opposite the 
door containing a bride doll surrounded by lilies of the 
valley, this room is equipped with a table, chairs and 
a complete stock of wedding invitation forms and 
bridal accessories carried by the firm—JHR 
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DARNELL © 


NO UALL 


FLOOR 
PROTECTION 
Specify 
DARNELL 


DARNELL CORP LTD 
LONG BEACH 4 CALIFORNIA 
60 WALKER ST NEW YORK I3 NY 
36 N CLINTON CHICAGO 6 ILL 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


A good attendance from the Los Angeles area at 
the National Office Machine Dealers’ Association con- 
vention in Sacramento, July 28-30, seems assured. 
Several indicated intention of going when talking to 
this correspondent. 

In spite of all talk to the contrary that one may 
hear, here and there a number have given very opti- 
mistic reports this month. The proprietor of one office 
machine company, for example, reported that April 
and May showed the largest volume of business of 
any two months since 1943. 

A report from a manufacturer who started building 
adding machines in April, 1946, shows that remarkable 





strides have been made, sales having already reached 
handsome figures. 
It seems clear that there still is plenty of demand 


| was asked to give a short talk on Independ- 
ence Day at a luncheon and was checking over 
the program with a friend. “Listen,” | said, 


“this is how I’m starting my talk... 


Mi 


“In the eyes of the wor'd, we are still a 
young nation. And we are envied not only 
for our youth — but for our strength, for 
the progress we have made, the things we 
have done, the things we can do. These 
things are the results of our form of gov- 
ernment — made possible by the signers of 
the Declaration of Independence 171 years 
ago. These things stemming from Indepen- 
dence and Freedom are the birthright of 
every American. It is our responsibility, as 


and that there still is plenty of money. Continuous 
optimism seems to be the thing most needed through- 
out the country. 

a a * 

W. C. Button, president and manager of the Chipron 
Stamp and Stationery Company, 224 W. First St., Los 
Angeles, completed 50 years in the stationery business 
on June 15, a record of tenure equalled by few, if any, 
in this line of business in southern California. 

Mr. Button began work on June 15, 1897, with the 
Baptist Publishing Society at St. Louis as a boy draw- 
ing down $3.00 per week. At the end of one year he went 


individuals, and as a nation, to keep it so. 
Today, there are .. .” 
“Phooey,” he interrupted, “that’s a lot of bilge 
water. Freedom and independence — why, 
your firm can’t make all the envelopes folks 
want; I’m restricted in my business; I’m poor 
from paying taxes; I’m tied up . . .” 
“Phooey, yourself,” | said. Sure there are 
some shortages yet — but what country is 
better off? Maybe we can’t make all the 
envelopes we need yet — but things are 
improving. 





“As for your business,” | continued, “| don’t 
know much about it. But | do know you are 
driving a big new car; you just finished deco- 
rating your home; you had a winter vacation; 
you're planning a three-week trip into the north 
woods; your children are getting a swell educa- 
tion. Now let’s get back to the opening of my 
talk—where do you think it should be changed?” 





WALLACE C. BUTTON 


to work for the E. T. Jett Company, a retail stationery 
store in the same city, where he remained for one year. 
He then joined the staff of the old John L. Boland 
He thought a minute, and smiled. “I Company, at that time wholesale stationers in St. 
wouldn't change a word,” he said. “But Louis. It might be mentioned that this well-known 
can’t you put a little more emphasis on old firm dated from Civil War days and figured in the 
those lines, ‘These things stemming from wholesale business in St. Louis in a large way until 
independence and Freedom are the birth- absorbed by the Blackwell-Wielandy Company in 1906. 
right of every American. tt is our respon- This latter company is still in business and going 
sibility as individuals and as a nation to strong 
— In 1905 Mr. Button moved to Phoenix, Ariz. He made 
the move not only for his health but also for the sake 
of a change. In Phoenix he was president of the Berry- 
hill Company until 1931, a period of 25 years. Phoenix 
was a small western town when he arrived there. The 
population did not exceed 6,000. There were no paved 
= highways in the state of Arizona at that time, and 
oe 2) Indians were a common sight. Mr. Button then spent 
two years at Tucson, Ariz., arriving in Los Angeles in 
% General Office and Factory, Quality Park, St. Paul 4, Minnesota 1934. 
The company which he heads has been in business 
for 60 years and he has been president and manager 
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*% Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Ill. 
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BUSINESSMEN AND THEIR SECRETARIES \ , 





















ACE |, 


STAPLING EQUIPMENT 





If you were to stroll through the well equipped offices of our nation’s finest 
companies—banks or institutions—what kind of stapling equipment would 
you find the executives and their secretaries 





A 
using? Your check-up would show that Ace iam pega 
or ne s f. 
FOR BEST RESULTS ¥ predominates by a wide margin. That is not Staples, pins, tacks and hand 
fastens 


at all surprising when you consider that Ace 
has built, since its inception, the ‘““World’s 
Finest” Stapling Equipment . . machines and 
staples that are precision engineered, from 





the best materials, by skilled workmen. It is 


ACE PILOT 


these sterling qualities that give lifetime satis- 
. é Precision built by skilled 
faction to Ace Stapling Equipment. wislineis:teuiaadiabiiel 


ALL-ROUND wire 


os teanncees Dealers realize that to establish a permanent, 


profitable business they must depend on satis- 


-eUne wire fied customers and the repeat business they 


treated by Ace V \ooxrxxnny bring into the store. And, the only way to 
process. << ae 





get this following is to feature and recom- 


Compressed edges give ee ACE CLIPPER 


Staples higher tensile, pene- mend quality merchandise, such as Ace has : 
trating strength. q : y Light weight, easy action. 
always built. Built to last a lifetime. 








L \ 
9 
WORLDS 


RINEST. 


~ams- 


ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE + CHICAGO 13 
IN CANADA @ ACE FASTENER (CANADA) LTD 504 ST LAWRENCE BLVD.. MONTREAL 
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INTRODUCING 


A new ALUMINUM desk tray precision made by expert craftsmen. There is 
no reason anymore to lose sales on letter trays because here is a tray that 
your customers will buy on sight. 


It is streamlined to perfection, smooth as velvet and exceptionally strong. 
The baked enamel finish and graceful designing will appeal to the buyer im- 
mediately. The trend today is leaning more and more to quality merchan- 
dise. Here is your opportunity to increase sales and satisfy your customers 
with a fine product. 


THE CHAMP 





TWO OPENINGS FOR 
USE ON SINGLE OR 
DOUBLE DESK 








2%" DEPTH AFFORDS 
MAXIMUM CAPACITY 





DISTINCTIVE 4%” RADIUS 
STREAMLINED CORNERS 








SATIN SMOOTH 
CORNERS FOR 
GUARANTEED SAFETY 
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CUT OUT TO GIVE 
EASY ACCESS AND AVOID 
FUMBLING FOR PAPERS 
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EXCLUSIVE DOME FEATURE 
PREVENTS SCRATCHING 
DESK OR TABLE 



























STURDY ALUMINUM POSTS 
FOR STACKING INTO 
TIERS 


FIVE FINISHES 
MAHOGANY-—WALNUT-— GREEN 
GRAY-—SATIN FINISHED ALUMINUM 






WRITE TODAY FOR 
COMPLETE INFORMATION 
AND LITERATURE ON 
THIS NEW ALUMINUM 
DESK TRAY. 


NU-CRAFT PRODUCTS CO. 


95 Atlantic Avenue, Brooklyn 2, N. Y. 
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since 1942. The period between 1934 and 1942 he spent 
with the Los Angeles Stamp and Stationery Company. 
Mrs. Button, who was her husband’s secretary back 
in 1920, is still active in the office. 
Mr. Button believes he has a longevity record in 
the stationery business which is pretty hard to beat. 


* * * 


The Sted-I-Leg Company, 1257 S. La Brea Ave., Los 
Angeles, has been changed to the Gonco Manufactur- 
ing Company. The name of the item manufactured by 
this company has also been changed. The former name 
was Sted-I-Leg and the new name is Jac-A-Desk. The 
product has been redesigned and improved, both in 
appearance and in design. The leg has been extended 
two and one-half inches in length, but when collapsed 
it still is only 164% inches, a length considered the most 
convenient. When extended it is now 30 inches instead 
of 27% inches. 

The manufacturers say that the new model can now 
be used as a support for the leaf of any desk, in 
addition to being utilized as a support for the platform 
of any side pedestal typewriter desk. The makers also 
state that better plating is also now possible. 

* a ok 

Earle P. Hambly of Earle P. Hambly and Associates, 
1343 Fourth St., Santa Monica, reports the marriage 
of his daughter, Earlene Marie, to Kenneth E. Barn- 
hill, Jr. The bride has been an employee of the 
telephone company in Santa Monica for about three 
years and has been attending night school at City 
College. The groom has also been a student. The 
couple plan soon to go to Salida, where the groom’s 
father is engaged in the furniture business. 

Mr. Hambly reports that business is showing a steady 
increase in his store from month to month. Inciden- 
tally, after a “heated campaign” he was elected “tail 
twister” for the Lion’s Club at Santa Monica, a feat 
which brought him a sizable amount of publicity in 
the local newspapers. Luncheon club activity is but 
one of his hobbies. He is also a collector of rare books, 
particularly those dealing with Oscar Wilde. At one 
time he was superintendent of a detective’s agency in 
the Middle West, a background that has given him an 
interest much above that of the average person in 
mystery tales on the radio. 

* * * 

Mr. and Mrs. R. C. Anderson of the Business Appli- 
ance Company, 509 S. Spring Street, are among those 
who at this writing are making plans to attend the 
National Office Machine Dealers’ Association at Sacra- 
mento, Calif., July 28-30. 


* * * 


Dick Iahn, who until recently was manager of the 
Burbank branch of the Ogden Office Machine Com- 
pany, 711 S. Victory Blvd., has been transferred 
to .the Los Angeles office at 2551 W. Pico in the 
capacity of service superintendent. 

J. A. Ogden, the proprietor, states that business has 
been very good and that the months of April and May 
were the best months in volume since 1943. 

Sales on Longhorn carbon paper and ribbons, manu- 
factured by the American Carbon Paper Manufactur- 
ing Company, Ennis, Tex., and of the Silent Sentry 
typewriter base, manufactured by Business Machine 
Products, New York City, distributed exclusively in 
southern California by the Ogden Office Machine Com- 
pany of Los Angeles and Burbank, have been increas- 
ing very rapidly. 

7” * ak 

R. A. Thomas, manager of Grimes-Stassforth Sta- 
tionery Company, 737 S. Spring Street, spent three 
weeks during June visiting factories in the East and 
Midwest. 

* * * 

R. C. Allen Business Machines, Inc., factory branch, 
which was openéd at 3516 W. 3rd St., Los Angeles, last 
September, now has a personnel of eight servicing the 
southern California territory. Ted Allen is manager 
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. U. S. PAT, OFFICE 


CONVERTO-BINDER. 


THE ONLY ZIPPER CASE IN THE WORLD 






WITH THE /adended REMOVABLE RING METAL 
Actually TWO Portfolics in ONE! 








Shows the CONVERTO-BINDER 
with the ring metal 


IN 





To remove the ring metal, simply 


loosen two permanent screws, and 


LIFT OUT 





Shows the CONVERTO-BINDER 
with the ring metal 


OUT 





WRITE FOR FOLDER ON NEW 


$5°° School Promotion 


GENUINE LEATHERS 


REUBEN CO. 


557 W. JACKSON BLVD., CHICAGO 6, ILL. 
Manufacturers Since 1920 
OF QUALITY LEATHER-ZIPPER-RING BINDERS & PORTFOLIOS 
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Styled for Sales... 


BUILT 
gm to take it! 





Bandes SUPER-TEX” 
Floor Mats 


HEN we say “built to take it,” we mean just | 

that! For Bandes “Super-Tex” Floor Mats | 
carry a perpetual guarantee against defects, wear, 
discoloration, etc. Compare this with the usual 1 to 
3 year guarantee of ordinary floor mats and you can 
see that this “Super-Tex” selling point is hard to 
beat. 

When placing your next Floor Mat order, remem- 
ber that for 43 years Bandes has been meeting com- 
petition with quality, service and dependability. 
Price may at first seem all important; but of even 
greater significance is the firm behind the product. 
The industry wide acceptance of Bandes “Office 
Accessories of Quality” is your cue when buying 
Floor Mats. So on your next Floor Mat order con- 
sider all the facts . . . weigh all the Bandes “plus” 
factors that mean /omg-range increased sales volume 
and profit to you. 


Bandes “Super-Tex” Floor Mats are available in 
large quantities for immediate shipment in three 
colors to match walnut, mahogany and green. Sizes: 
36 x 48”, 48 x 48”, 48 x 54”. 


JULIUS BANDES & CO., INC. 


126 W. 22nd. Street 


New York 
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of the Los Angeles branch. 
a 


* * 


Von’s Office Machines moved April 25 to 2625 S. 
Figueroa Street. The new quarters have been remod- 
eled to include a separate cleaning room and new 
cleaning vat. The company was at 326 W. 9th St. for 
three years. 

Ernest Von Rhine, the proprietor, accompanied by 
Mrs. Von Rhine, spent the Memorial Day week end 
in the high Sierras. 

* * * 

John A. Janclaes and Lowell G. Matilla joined the 
Fridén Calculating Machine Company’s service depart- 
ment force May 5, according to J. R. James, the man- 
ager. 

* * » 

Howard Swinhart, formerly in the duplicator depart- 
ment of Schwabacher-Frey Company, installed a dupli- 
cator department of his own in the Angelus Type- 
writer Company’s store a few months ago. Leonard 
J. King is Mr. Swinhart’s assistant. 

* * * 

Jack Haskin was appointed manager of the Angelus 
Typewriter Company the first of the year. Mr. Haskin 
is the son-in-law of Fred Rothman, the proprietor. 

* * x 

L. C. Wolter, one of the proprietors of the Office 
Appliance Company, 5820 Hollywood Blvd., spent one 
week, June 13 to 20, fishing for swordfish at Quaymas, 
Mexico. 

* * * 

M. R. Hoffenblum, proprietor of the Hall of Fame 
Stationers, 8809 Wilshire Boulevard, Beverly Hills, 
opened a second store at 606 S. Western Ave., Los 
Angeles, February 15. Mr. Hoffenblum, whose home 
prior to his four years’ war service was in San Fran- 
cisco, opened his first store in January, 1946. 

* * x 

H. C. Van Zee is now the sole proprietor of the Acco 
Office Supply Company, 8478 State St., Southgate. The 
company was started July 15, 1946, by Mr. Van Zee 


| and E. S. Dearing. 


Mr. Van Zee, who is only 26 years old, believes that 
he is one of the youngest business men in Southgate. 
He began working in a filling station when only 15 
years of age. He spent one and one-half years in the 
Army Air Forces and prior to that time was with the 
Air Reduction Sales Company, 2423 E. 58th St., Los 


| Angeles. 


* * * 


Progress of the Clary Multiplier Corporation, which 
started production of its adding machines April, 1946, 


| was revealed in the annual report of Hugh L. Clary, 


president of the corporation, at a stockholders meet- 
ing held May 14. Quarterly sales of the company, 
which reached an all-time high in March, 1947, were 
$1,278,000 the executive stated, resulting in a net 
income of $143,000 for the first quarter of the year as 
compared with $100,000 for the full year of 1946. Gross 


| sales for 1946 were $1,994,000. J. (Joe) Stallings is the 


general sales manager. 
oo a oo 
Monroe Calculating Machine Company, Inc., 404 W. 
9th St., recently introduced a new calculating machine, 
the Monro-Matic. This is a desk size, very quiet, one- 


| hand-operated machine and is fully automatic. 


H. B. Cage, the local manager, has been associated 
with the company since 1929, starting in San Antonio. 


| He also worked in the Atlanta, Nashville, Fort Worth 


and Fresno offices. Mr. Cage was branch manager at 


| Fresno for five years, being transferred to Los Angeles 


in 1946. 
* a * 

H. L. Pettit, general manager of the California Type- 
writer Exchange, 543 S. Spring St., reports that during 
the month of May the Lightning Adding Machine 
Company, Inc., enjoyed one of the largest month’s 
business it has ever had. This was due partly to im- 
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You 
can 
sell 
more 


desk pads 


Yes, we have our fine quality AICO Desk Pads 
available now in varied sizes and styles for immedi- 
ate shipment. And, we have ideas that will prove 
helpful in getting rid of your present stock of pads, 


and increasing future sales. 


AICO Desk Pads are as distinctive as they are 
sturdy. They are always in demand. These popular 
pads are preferred by customers everywhere. Pro- 


mote them to increase store traffic. 


Every AICO Desk Pad has a picture label on the 
outside package showing exact contents. A similar 
descriptive card gives complete information when 


displayed on the pad. 


We are proud of the fact that all during the war 
we operated at increased Desk Pad production. We 


are now equipped to do even a better job. 


Send for Desk Pad Catalog . . . Complete infor- 


mation and prices. Also write for suggestion, “How 


to Sell More Desk Pads.” 
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i CELLULOSE SPECIALTIES 
A Loner PROTECTIVE HOLDERS 
S03 S. JEFFERSON ‘ST., CHICAGO 7, ILLINOIS 


WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 
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desk pads... 
available now! 


desk pad 
demonstrator 





We have a limited number of these attractive 
Desk Pad Demonstrators available. Their 


rich design and finish make an outstanding 
display that has proved to be a shopper stop- 
per. Let an AICO Desk Pad Demonstrator 
speed your sales and profits. If you don’t 


have one—write today. 
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The STRENGTH and EFFICIENCY of STEEL 


with the Beauty 











WO 





ORNAMETL PLYWOOD* 
EXTERIOR 


The above picture illustrates a new Macey line now in 
the making, combining the efficiency and strength of 
steel with the beauty, design and warmth of wood. Ex- 
terior is ornametl Plywood*—will not rust—veneer 


cannot blister, warp or come loose. 
SHIPMENTS NOW BEING MADE on the M 1060 (60 
x 34) desk. Your order received NOW will place you 


in line for shipment at an early date. 


*Ornametl Plywood is a combination of genuine wood veneer elec- 


trically welded to a zinc coated sheet of steel. 


MICHIGAN DESK 


and Warmth of 


()) 


These Additional Matching 
Items Will Be Offered Soon 


66 x 36—4 Drawer Desk 

60 x 34——3 Drawer Desk 

60 x 34— Pedestal Typewriter 
52 x 34—-3 Drawer Desk 
Two Drawer desk-height File 


Four Drawer cradle-suspension File 


COMPANY 


BOX 392. GRAND RAPIDS I, MICHIGAN, U. S. A. 


ORNAMETL STEEL OFFICE EQUIPMENT—STEEL DESKS—STEEL 
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FILES—SECTIONAL BOOK CASES 
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provements made in the machine and to the tremen- 
dous increase in demand. 
* + a 

E. H. Hunting and E. C. Roberts, partners in the 
Hunting-Roberts Company, 2223 E. 37th Street, Los 
Angeles, on a recent business trip east were involved 
in train wreck near Santa Fe, N. Mex. They were de- 
layed over night and then took a plane to Chicago. 
They visited the Metal Office Furniture plant at Grand 
Rapids, Mich., and the Mosler Safe Company at Ham- 
ilton, Ohio. Returning after three weeks, they report 
that they find the demand greater than the supply. 


en 
WENTWORTH APPOINTED SALES MANAGER 

The Allied Carbon and Ribbon Manufacturing Cor- 
poration recently announced the appointment of Wal- 
ter A. Wentworth as general sales manager, effective 
June 2. 

Mr. Wentworth is well known in the carbon and 
ribbon industry and has had extensive experience in 








WALTER A. WENTWORTH 


dealer merchandising. Previous to his association with 
Allied, he was with the F. S. Webster Company for 15 
years, starting as a territory salesman in 1931. In 1936, 
he was appointed eastern sales manager. He was 
commissioned a lieutenant in the Navy in 1941 and 
was on active duty until 1946 when he returned to the 
Webster staff, resigning on June 1 to accept the posi- 
tion with Allied. 


CANANDAIGUA FIRM SOLD TO R. WITHERSPOON 

Robert E. Witherspoon on June 1 took possession of 
The Corner Book Store, Canandaigua, N. Y., upon 
completion of a purchase agreement with the estate 
of Earle F. Hutton. 

The new owner, 33 years old, worked at Abraham 
and Straus, Brooklyn, N. Y.; the Hecht Company, 
Washington, D. C., and the William Hengerer Com- 
pany, Buffalo, N. Y., where he was buyer of stationery. 
He was also manager of priorities for the Carborun- 
dum Company, Niagara Falls, N. Y. For the past two 
and one-half years he has been vice-president and 
merchandise manager of Scranton’s Book ard Sta- 
tionery Company, Inc., Rochester, N. Y. 

Oe 
HOELSCHER’S AD COPY SELLS GRADUATION GIFTS 

Hoelscher’s, Inc., Buffalo, N. Y., attracted graduation 
gift business with a newspaper ad that pictured the 
store’s pen and pencil department. Said ad copy: “Hoel- 
scher’s have the answer to your gift-for-the-graduate 
problem—a fine selection of fountain pens and pencils 
obtainable in a wide range of styles, colors and prices. 
You'll find many other suitable gifts there, too, includ- 
ing desk sets, stationery and diaries. Visit Hoelscher’s 
and select a gift of lasting value for this year’s gradu- 
ate.”—GET. 

oi 

WEILER & HAEGER, INC., CHANGE ADDRESS 

Weiler & Haeger, Inc., stationers located at 1012 
Milwaukee Ave., Chicago 22, Ill., recently announced 
that they will be located at 815 Milwaukee Ave., after 
July 1. 
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"AT YOUR SERVICE" is a phrase we've 
heard far too seldom during the past years. 
Because we realize that the industry ap- 
preciates all that the words imply, we're 
trying to give them more meaning with 
each passing month. Although manpower 
and material shortages may continue to in- 
terfere with our plans, Vail will remain 
"SERVICE- CONSCIOUS." Rest assured 
that the Vail standard of quality will re- 
main constant . . . we feel keenly our obli- 
gation to provide our trade with the max- 
imum supply possible, under present condi- 
tions, of the highest quality paper fasten- 
ing devices on the market. 


VAIL 
MANUFACTURING 


COMPANY 


900 East 95th Street Chicago 139, Illinois 
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ore School 
Equipment 
Sales! 


Get your share of the nation's vast school expansion business by 
Increasing enrollments . . . long- 
. the public's willingness to provide 
. . have created the market and 


featuring Rowles products. 
delayed expansion programs. . 
money for the tools of education . 
the sales opportunity you have long been waiting for. 


Depend on Rowles quality, prompt shipments, and service. As the 
on-the-spot supplier of Rowles school equipment . .. so well and 
favorably known to school buyers for half a century .. . 
slice of this big market can be yours. Enjoy the advantages of 
Rowles product leadership . . . satisfied customers . . . easily-made, 
. . dealer distribution. 


a large 


profitable sales . 


If you are not familiar with the Rowles line write today for catalog 
No. 252 and latest confidential price list No. 252A. 








NEWS NOTES FROM NSA DISTRICT NO. 5 





Bill Wintrich, Correspondent 








Robt. E. Kochheiser, son of Mr. and Mrs. Earl 
| Kochheiser, The Charles Ritter Company, Mansfield, 
| Ohio, will be married on June 21 to Miss Francis Gross 
of Mansfield. They plan a motor trip to the New 


England states. 
* * * 


Mr. and Mrs. Al Gorman, Office Equipment Com- 
pany, Louisville, Ky., made a three-weeks’ trip to 


| 
alge 
Mexico in May. 


* * * 


| Reported to have opened for business about June 10 
_is the Lorain Office Equipment and Supply Company, 
Lorain, Ohio. Harold Boble is the owner. 
* * a 
| To escape the heavy rainy season, Mr. and Mrs, 
| Ralph Bishop of the Office Supply and Printing Com- 
pany, Cleveland, Ohio, traveled to Glen Lake, Mich., 


in June. 
+ a oF 


| Ata meeting of the Stationers Club of Indianapolis 
| held on Tuesday, May 20, the following officers were 
| elected: Harry Shockley, The Bramwood Press, presi- 
| dent; John I. Kautz, Kautz Staty. Company, vice- 
| president; Frank Burst, Sentinel Printing Company, 
secretary; Geo. P. Davis, Bank and Office Stationery 


Company, treasurer. 
ob * a 


On June 2, the Detroit chapter of the Fifth District 
Travelers Club held their monthly meeting and lunch- 
eon at the Wardell-Sheraton Hotel. Twenty-seven 
members were present. Chet Harper was elected direc- 
tor of the Detroit chapter. Those reporting from 
Cleveland were Dixie Carrol, R. F. Douglas, Billy Kane, 
C. W. Clark, A. C.- Burton and K. C. Ackland. Harry 
Nichols of Columbus, Ohio, was also present. A general 

| discussion followed the luncheon concerning the in- 
creasing need of educating the dealers’ sales forces to 
compete with direct-selling organizations. 
sd a * 

Received word from Henry C. Walden, Wilson Jones 

Co., that plans are being made for monthly meetings 
| of Fifth District Travelers to be held in Indianapolis. 
Those co-operating at the present time are Merritt 


| Ober, governor of the Fifth District; Leroy Plumley, 


W. A. Sheaffer Pen Company; W. R. Ritchey, Parker 
Pen Company; R. Baker, Dennison Manufacturing 
Company. We await with interest names of other 
members and bulletin announcing the time and place 


of your first meeting. 
* * * 


The Fifth District Travelers golf tournament was 


| held June 12 at the Wyandotte Country Club, Colum- 


bus, Ohio. The outing was attended by 19 travelers 
and 21 dealers. Low scorer and receiver of a golf 


| trophy was Nash Kelley of Nash Kelley Co., Columbus, 


Ohio. Twenty-two other prizes were distributed. 
- = >-e-__- 
NATCHEZ FIRM HOLDS OPEN HOUSE 

McDonald’s, printers, publishers and stationers, 23 
Fourth St., Natchez, Miss., formerly The Natchez Press, 
held open house on May 22. 

The firm is housed in a new, up-to-date building, 
and will handle a full line of stationery and a com- 
plete line of all types of commercial printing. M. L. 
McDonald is the owner.—EEG 


one ae 

WATROUS AND CENTER JOIN PARKER PEN 

David G. Watrous, formerly associated with Dancer- 
Fitzgerald and Sample and with J. Walter Thompson, 
has joined the Parker Pen Company in Janesville, 
Wis., as assistant general advertising manager. 

The company also announced that Allen H. Center, 
formerly export advertising manager of the American 
Chicle Company, has been named director of public 


relations. 
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¥ Check These Features 
. INSET BACK 
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3. ¥8"" PANELS ALL AROUND 
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RECESSED PULLS 


ROLLER SUSPENSION 
DEEP DRAWER 
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Another fine Jasper Desk makes its bow this month. 
It's our Executive MODERN with island base. It's de- 
signed for those business men who like to be surrounded 
by streamlined, functional furniture with accent on 
beauty. There's PRE-WAR QUALITY in this new Jasper 
Desk with added features for increased user satisfac- 
tion. No effort has been spared to make this product 
exemplify the highest standard of wood craftsmanship. 
Outstanding features are inset back construction, re- 
cessed pulls on drawers, 5/'' panels all around and 
roller suspension on the deep drawer. Create new 


prestige for your store by offering the new Jasper 


Desk Executive MODERN Desk. 


myA——THE JASPER DESK COMPANY 


JASPER, INDIANA 
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TYPEWRITER ' 





WOODSTOCK TYPEWRITER COMPANY 
WOODSTOCK ILLINOIS 














208 OFFICE APPLIANCES, July, 1947 

















Calendar of 
Industry Activities 











July 27-30. National Office Machine Dealers Asso- 
ciation Twenty-first Annual Convention, Senator Hotel, 
Sacramento, Calif. Richard H. Koch, Executive Sec- 
retary, 818 Winters Bank Building, Dayton 2, Ohio. 

Sept. 28-Oct. 2. National Stationers Association 
Forty-first Annual Convention and Eleventh Merchan- 
dise Exhibit, Hotel Stevens, Chicago. Paul E. Burbank, 
General Manager, National NSA Headquarters, 1740 
Investment Building, Washington, D. C. 

Sept. 29-Oct. 4. National Business Show, Thirty- 
ninth Annual Exposition, Grand Central Palace, New 
York, N. Y. Frank E. Tupper, President, National Busi- 
ness Show Company, 30 Vesey St., New York 7, N. Y. 

Oct. 27-28. Office Equipment Dealers Dinner Club 
Second Annual National Office Furniture Convention, 
Waldorf-Astoria Galleries, New York, N. Y. B. H. 
Nemlich, The Westcort Co., 60 E. 42nd St., New York, 
N. Y : ; 

TEC ANNOUNCES NEW PACKAGING PLAN 
The Tec Pencil Company, Culver City, Calif., recent- 


ly announced a new packaging of Tec eraser refills 


for the company’s erasers, single or double end. 
For consumer convenience, the two and one-half 
inch refills are available in three selections. Packed 





ERASER 
REFILLS 
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TEC ERASER REFILLS IN NEW PACKAGE 


in clear weather-sealed tubes, the ER-1 contains four 
pencil erasers, ER-2 two pencil and two ink erasers, 
and ER-3 four ink erasers. The eraser refills are $.30 
a tube. 

The use of weather-sealed tube is declared to pro- 
tect the contents from aging or soiling. Expressly 
for dealers, TEC eraser refills are packed six tubes to 
a handy folding box. 

2 
SUPERCHROME INK SALES HIT HIGH POINT 

The Parker Pen Company, Janesville, Wis., recently 
announced that sales of the new Superchrome Ink, 
launched May 28 with a $352,000 advertising campaign, 
indicate that the writing fluid has established a new 
record for ink sales. 

James N. Black, vice-president in charge of domestic 
Sales, states that 1,035,000 bottles were sold during the 
two-week introductory period. He added that the com- 
pany’s ink plant at Menomonie, Wis., was strained to 
Capacity production of 30,000 bottles daily in an effort 
to accommodate the flood of reorders. 

ee ee a 


NEBRASKA FIRM OPENS NEW OFFICE 
The Business Services and Equipment Company, 
Omaha, Neb., has opened its new office and sales room 
at 1903 Farnham St. The company has been appointed | 
distributor for R. C. Allen Business Machines. 
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We sell our products only to regular office 
equipment dealers who display, stock and sell 
office furniture. All sales are made only at 
our regular published prices and terms. This 
is a long established policy and we have made 
no change in discounts or terms. 

This policy is based on our firm belief that the 
office equipment dealer is the logical sales out- 
let for STURGIS POSTURE CHAIRS. 

We pledge our best efforts to manufacture high 
quality steel office chairs and sell them only 
to dealers at an honest fair price. 


i oe 
MUG 


POSTURE 
CHA/IRS 


FOR ALL-DAY LONG COMFORT 


THE STURGIS POSTURE CHAIR CO. 


Sturgis, Michigan 
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“Ponfact.” 


FOAM OR SPONGE RUBBER 
CHAIR CUSHIONS 


for 


IMMEDIATE DELIVERY 





De Luxe EXECUTIVE STYLE 


A thick pile VELOUR covered executive cushion filled with 
long-life resilient foam-rubber . . . 2" or I'/2" Boxed edges. 
. . . Durable and Luxurious. 


CONVERTIBLE STYLE 


One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move. 

Colors: Brown, Green. Sizes: 
17" x 18"—15" x 17"—14'/)" 
x 15'/,"". 


THE Sofsead STOOL CUSHION 


Transforms Hard Stools Into 
Soft Seats 





‘ 
Elastic grip holds 
on stool firmly. Cush- 
ion is instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly. Made 
of resilient one- 
piece sponge rub- 
ber and covered 
with sturdy mate- 
rial. Available in 
13-14-15 inch diame- 
ters 





WRITE FOR NEW ILLUSTRATED FOLDER 
GIVING COMPLETE INFORMATION 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


1412 UNITY STREET, PHILADELPHIA 24, PA. 
XE RL 
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SOUTHERN TRAVELERS CLUB NEWS 





Jack Autry, Correspondent 





One of the largest attendances ever at the Savannah 
NSA meeting—71 travelers present. Twenty-five new 
members were welcomed into club, thanks to a won- 
derful job done by Ralph Bender. The following offi- 
cers were elected for coming year: Dick Clay, General 
Fireproofing Company, president; Harold Wolfe, W. H. 
Gunlocke Chair Company, first vice-president; Jack 
Autry, Wilson Jones Co., second vice-president; Charles 
Hucke, manufacturers’ agent, secretary-treasurer. 

* * * 

Also thanks for a nice job done by Governor Zac 

Smith, et al. Here’s to a bigger and better meeting 


next year, Zac. 
* * * 


Sorry to hear of illness of Mrs. Charles Hucke, now 
recovering from serious operation in Baptist Hospital. 
Here’s wishing you a quick recovery, Alma. 

* * * 

James Dement is to make his home in Mobile to 
assist in operation of the fast-growing Alabama Sta- 
tionery Company there. This is a branch of Dement 
Printing Company, Meridian. John Burnett is taking 
over Jim’s job as buyer for Dement in Meridian. 

* * sd 

President Dick Clay met with the following Travelers 
at luncheon at Piedmont Hctel recently — Charles 
Hucke, Jess Harralson, Ralph Bender and Jack Autry— 


‘to discuss plans for coming year. Biggest discussion 


reached: Jess Harralson hereby nominated for per- 
manent bartender of Club and hereafter to be ad- 
dressed as “Thimble” Jess Harralson. 

* * * 

Art Taylor of A. R. Taylor Company, Memphis, is 
off for a month’s vacation to the woolly west. Watch 
those Powder River gals, Art! 

* * * 

Ralph Bender and family will spend the hot months 

at his summer home in New York state (all gin rummy 


players welcome). 
* * * 


Bill and Mrs. Barron of E. H. Clark and Brother, 
Memphis, will spend a few days of his vacation seeing 
Chicago. 

* * * 

THINGS WE NEVER EXPECTED TO SEE ’TIL 
NOW: 

Jarrett Taylor of S. C. Toof Company, Memphis, too 
busy even to talk fishing. 

Ben McGinnty of Y and E becoming a garden “bug.” 

Pelham Durant, Sr., of Bidgood Stationery Company, 
Mobile, giving up fishing for a spell. 

Charlie McIntosh of Printers & Supplies Company, 
Meridian, trying to eat grapefruit which new colored 
cook had cut the long way. 

- m * 

Ran into the following peddlers: Ward Silliman and 
Jim Wilson, manufacturers’ agents; E. C. Clifton; Art 
Young, Whiting Paper Company; Art Carron and 
Russell Kinoch of Speed Products. All report a pocket- 
ful of back orders. 


* * * 


Mr. and Mrs. Jim Flotte, Mr. and Mrs. B. Vanderford 
and Mr. and Mrs. Arnie Skagseth spent several days 
with Mr. and Mrs. Jim Cooper at the Cooper mountain 
home after the Savannah convention. 


* * * 
Are there any Travelers who remember when Jack- 
son, Miss., had only two stationery dealers . . . when 


South Carolina was “dry” . when Atlanta had 
three stationery jobbers .. . when two bits low on a 
bid lost a $500 order .. . when a stationery peddler 
could park his car on the street over an hour... 
when the stationery dealer sold most of the engraved 
social stationery . . . when the stationer sold only 
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MERCURY 
PRODUCTS 





These products, made by the 
largest plant specializing in roll- 
ers and blankets, today offer 
you sensational new advan- 
tages. Their coating has greater- 
than-ever resistance to abrasion, 
and greatly increased durabil- 
ity, as a result of important re- 
search discoveries. Moreover, 
Mercury-Lith Blankets provide 
CONTROLLED STRETCH, a spe- 
cial new feature which enables 
the blankets to stretch evenly, 
just enough — but no more than 
enough — so that they fit snug, 
and offer a good taut surface. 


RAPID ROLLER CO. 


Federal at 26th D. M. Rapport 


Chicago, Illinois a a: 
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North, South, East or West, 


Federbush Binders are the Best! 





METAL HINGE RING BINDER 
WITH LABEL HOLDER 


e 
6 
e 
7 
* 
e 
. 
w 
Style RJM. Binding: Full Black 
Levant Grain Imitation Leather, blind ° 
tooled; stiff covers; metal parts highly 4 
nickel plated with triggers. * 

e 

e 

« 

s 


SECTIONAL POST BINDER 
Toplock — Style FR. Binding: 


Finest Grade Blue Slate Canvas, Red 
Leather Corners; medium weight binder 
board with rounded corners; end caps 
of highly nickel plated steel. 





91 SEVENTH AVENUE 





ees 
e 
+ 
e 
os 
. a 
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o e 
a * 
co 
FABRIC HINGE RING BINDER . 
es 
Style RJ. Binding: Black Imitation ° 
Leather, blind tooled; stiff covers; metal 4 
parts highly nickel plated with triggers. 8 
* 
es 
a 
* 





NEW YORK 


SECTIONAL POST BINDER 
Slotiock — Style SB. Binding: 


Blue Slate Canvas, Black Imitation 
Leather Corners; medium weight binder 
board with rounded corners; canvas 
hinge; slotted locks, 


ie 


When It Comes to Binders — Come to Binder Headquarters ... or Write for Our Complete Catalog. 
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first-grade loose leaf sheets ... when stationers stayed 
open six days a week ... when you “made” New 
Orleans and there were at least 20 other Travelers 
in town? 





oe 


LETTER WRITING WEEK POSTERS DISTRIBUTED 

The various manufacturers sponsoring the tenth 
annual National Letter Writing Week, which will be 
observed October 12-18 this year, are currently dis- 
tributing 100,000 official posters to jobbers and re- 
tailers. 

The poster was executed by a younger war veteran, 
Joseph H. Phair, Plainfield, N. J., one of the ten con- 
testants to submit winning entries in a poster com- 
petition which was conducted among the students of 





NATIONAL LETTER WRITING WEEK POSTER 


Pratt Institute in Brooklyn early this year. The con- 
test was sponsored by the Paper Stationery and Tablet 
Manufacturers Association, which made cash awards 
both to the Institute and.to the successful artists. The 
poster is lithographed in four colors. The background 
is blue, the chain of letters and the theme “Letters 
Are:Links to Friendship” is white, the stamps on the 
letters are magenta, and the printing at the bottom 
of the poster is in black. 

The principal use which retailers will make of the 
poster will be to display it on their counters and in 
windows in connection with a display contest to be 
held during National Letter Writing Week. A fund of 
$660.00 is available for cash awards for the best dis- 


plays of correspondence paper. Full details of this | 


competition will be announced later. 
Se 4 

GOFF OPERATES ASHLEY-McCORMICK STORE 

The branch store of Ashley-McCormick Company, 
Bridgeton, N. J., in Atlantic City, N. J., was recently 
taken over by William S. Goff under the name of 
W. S. Goff Company. This branch had been operated 
for two and one-half years by the Bridgeton store of 
the company. 

Mr. Goff, who is a brother-in-law of E. Russeil Ash- 
ley, has been managing the Atlantic City store for the 
past year and a half and has now assumed ful! owner- 
ship. No change of location has been made. 
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and good separately too! 





The Exclusive MERCURY feature of “Removable Head” 
eliminates jamming. Channel completely open from front 

to rear for removal of defective staples or foreign sub- 
stances. Instantly converted to tacker by flip of fingers. 
Three way anvil for stapling, pinning and temporary 
stapling. Heavy duty construction for longevity. Loads 

full strip of 210 MERCURY or similar standard staples. 

For best results recommend high quality, high luster, pre- 
cision made and carefully inspected MERCURY Staples. 
Packed 5,000 per box, 210 staples per strip. 


CONSOLIDATED WIRE PRODUCTS CO. 


145 SPRING STREET . NEW YORK 12, N. Y. 
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BUCKEYE 


RIBBONS 
for 


e All Typewriters 
Billing Machines 
e Adding Machines 





carbon papers and typewriter ribbons are 


easy to sell and quickly establish customer e Hectographs 
acceptance....This means more profits ae 
..and quicker repeat business. Write e Multiliths 


e Photostats 
e Time Clocks 
e Blue Prints 


) A 
CL Lae & CARBON CO. 


7209 ST. CLAIR AVENUE e CLEVELAND 3, OHIO 










ORIGINATORS OF 


Homogenized. Inks 


CANODE TAKES 5 . 
ANOTHER STEP 
FORWARD 
® 
NO OIL 
SEPARATION 
HIGHEST QUALITY 


FOR 45 YEARS THE 
LEADERS IN THE 

MANUFACTURE = 
OF DUPLICATING tg EMIUM 
= ) aT Ack 

TRY THIS NEWLY “> . 
PROCESSED : 

CANODE 

HOMOGENIZED 

DUPLICATING INK 


“The best ink is the cheapest ink” 


INK SPECIALTIES C0., INC. 


519 N. HALSTED ST., CHICAGO 22, ILL. 
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CANADIAN NEWS NOTES 





S. J. Luddington, Correspondent 





Further survey is to be made this summer in con- 
nection with the proposed construction of a large pulp 
mill at Blind River, Ont., by the Huron Forest Products 
Company, Ltd., Blind River, Ont., the manager of 
which is C. E. Smith. Cost is estimated at $10,000,000. 
If the construction situation is favorable, work may 
preceed in the spring of 1948 on the project. Con- 
sulting engineers for the project are H. K. Ferguson & 
Co., 25 West 43rd St., New York City. 

ak ok x 


Standard Paper Box, Ltd., Montreal, Que., is pre- 
paring to erect an addition to its plant at 6240 Park 
Ave., that city, to provide a shipping dock. The addi- 
tion will be one story high and will cost about $7.000. 

* * * 


The Dennison Manufacturing Company of Canada, 
Ltd., St. George St., Drummondville, Que., is having a 
yne-story addition erected to its plant at an estimated 
ost of $80,000. The addition, which will contain offices 
and shipping room, is to be 144 x 90 feet. 

* * * 

E. Campbell Budge, president Budge Carbon Paper 
Manufacturing Company, was recently elected presi- 
dent of the Rotary Club of Montreal and will take 
office on July 1. He has been a valued member of the 
club since 1931 and is at present vice-president. 

& * * 

Bill Stainton, Stainton & Evis, Ltd., wholesale and 
retail stationers, Adelaide St. W., Toronto, Ont., re- 
2ently celebrated his seventieth birthday. He has been 
in the stationery trede for the past 54 years. 

+ ok * 

J. P. Church, secretary of the C. F. Dawson Company, 
Montreal, sailed recently for England for a six-weeks’ 
visit in Great Britain. 


hie 


J. Jeffrey Agnew, Toronto, was recently appointed 
vice-president and general manager of the J. E. Poole 
Company, Toronto. For the past 16 years Mr. Agnew 
has been associated with Canadian Industries, Ltd., in 
Montreal, where he held the position of division pur- 
chasing agent. 

* * * 

Officials of the L. E. Waterman Co., St. Lambert, 
Que., recently played host to members of the Sta- 
tioners’ Club of Montreal, and took them on a tour of 
the Waterman plant. Each visitor received a pen 
inscribed as a souvenir of the trip. 

cs * * 

The Canadian International Paper Company, with 
head office in the Sun Life Bldg., Montreal, Que., has 
awarded the contract for one unit in connection with 
the construction of a paper.mill at Temiskaming, Que. 
Cost of the work is estimated at $100,000. 

* * * 


General alterations are being made to the offices 
of the Federal Paper Company, Ltd., 404 McGill St., 
Montreal, Que. 


bo * * 


The Madge Radio & Electric, 96 Robinson St., Simcoe, 
Ont., has added a typewriter and adding machine re- 
pair and supply service to its business. 

* Ok * 

The Hillier Paper Company, 722 Langside St., Win- 
nipeg, Man., recently awarded the contract for the 
erection of a one-story warehouse at the southeast 
corner of Bannatyne and Dagmar Sts., Winnireg. 

* * * 

Montreal Blue Print, Inc., 1226 University Ave., 
Montreal, Que., was recently granted a charter by the 
Quebec government. Capitalization totals $40,000. 

* * * 


Elastic bands made of natural rubber were recently 


placed again on the Canadian market after an absence 
of a number of years. The Viceroy Rubber Company, 
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The BROWNE-MORSE 
Glider File 


a smooth performer 


\\ 


outstanding features 
greater durability 
increased F. Q. 


What's the F. Q. (filing quotient) of your filing 
operation? It can be measured by the efficiency, 
accuracy and capacity of your filing clerks. It’s an 
important part of your business and a measurable 
cost of your business operation. 

Browne-Morse Glider Files help to increase the 
F. Q. of your filing department. Only a 5% ounce 
pull is required to open the drawer of a Browne- 
Morse Glider File. This factor alone greatly reduces the fatigue factor in 
filing . . . permits your filing clerks to file more accurately . . . increases 
their capacity. This plus the many other outstanding features of a 
Browne-Morse Glider File cuts this measurable cost of your business 
operation. The smooth performance, durability and dependability of 
Browne-Morse Glider Files make them the best designed, best engi- 
neered and biggest value on the market today. Check the features below: 


The extension arms on Browne-Morse files carry a fully loaded drawer swiftly, silently 
and easily on six case-hardened steel balls strategically fitted into the extension arms 


Key to BROWNE-MORSE with engineered ball running ratios. No lubrication required. 
° ye ° Bearing Type Raceways. The contour of the balls exactly fits the contour of the 
glidi ng action raceways of the extension arm. This scientific bearing feature eliminates the possibility 
of excessive wear... prevents the drawer from sticking or jamming. 


Just a slight movement 
of the handle up or 
down releases the 
drawer catch. No push 
buttons or levers, no 
jo) beled st belo BaD eCoMmmol (Col fel =r 
catching projections 
The new hardware is 
beautifully designed 
with aluminum satin 
finish. 


The extension arm supports the 
drawer every inch of the way 
whether the drawer is fully 
opened or at any point during 
its inward or outward travel 
Drawer is supported at the bot 
tom corner, the point of greatest 
rigidity on the entire drawer 


ae See 
Patented channels and%extension 
slides permit the installation of 
inserts in all openings by any- 
one without the use of tools. 
Automatic locks may also be in- 
stalled in the field. 


Architects of Efficiency for America’s Office Write for the com- 
plete new bulletin 


on the Browne-Morse 
Glider File. Learn 
ow you can in- 


MUSKEGON F; rowne- Mo [SQ MICHIGAN —crodse"ibe sling que, 


your filing operation. 


| te 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT AND FILING SUPPLIES FOR OVER 38 YEARS 
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Codo- MANUFACTURING CORP 


529 South Franklin St., Chicago 7 270 Lafayette St., New York 12 
Factory: Coraopolis, Pa. a 
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Toronto, recently made initial shipments of these new 

bands and announced that they will replace the syn- 

thetic rubber bands which served during the war years. 
* * + 

The Minnesota and Ontario Paper Company, Fort 
Frances, Ont., plans to spend an additional $750,000 on 
modernization and improvement of its mill in Fort 
Frances. The main part of the program centers around 
the modernization of No. 6 paper machine, converting 
it from production of newsprint to manufacture of 
high-grade groundwood papers. Construction will also 
begin in the near future on Rainy River pollution 
elimination facilities to recover and dispose of bark 
fibres and other refuse from wood-room operations. 
Two boilers of 26,000 pounds an hour capacity at Fort 
Frances mill will be removed and replaced with a 
new automatically-controlled single unit of 85,000- 
pound steam capacity per hour. Program by the Paul 
A. Lawrence Company, Church and Central Sts., Fort 
Frances and Minneapolis, general contractors, calls for 
mill and logging stores building, new refrigerating 
unit, more barking drum facilities, new paper steam 
cutter, extension to No. 3 groundwood mill and a 
one-story extension to present office building. 

* * * 

The Interlake Tissue Mills Company, Ltd., Merriton, 
Ont., has decided to erect a one-story warehouse con- 
taining 10,000 square feet of floor space and an ex- 
tension between two of its present buildings in Merri- 
ton. The latter building is to be four stories high. 

* * * 


The Rolland Paper Company, Ltd., St. Jerome, Que., 
recently awarded the contract for the erection of a 
refrigerator warehouse building at its plant in St. 
Jerome. Cost of the new building is estimated at 
$25,000. 

* * * 

The Office Specialty Manufacturing Company, Ltd., 
Newmarket, Ont., recently signed an agreement made 
by company officials and union leaders of Local 20 of 
the National Union of Furniture Workers, C. C. of L. 
The agreement provides for a seven per cent increase 
in all wages, over and above the four cents an hour 
received a month ago when the National Labor Board, 
Ottawa, Ont., refused to deal with the agreement and 
it was turned back to the union to accept the com- 
pany’s offer at that time. 

The new agreement sets the minimum wage for men 
over 21 years of age at 60 cents an hour, except in the 
case of physically handicapped men, and the minimum 
wage for class B employees (women, and boys under 
21) of 38 cents an hour. It also provides that an em- 
ployee shall be eligible for a one-week holiday with 
two weeks’ pay a year after five years’ completed serv- 
ice, and for a one-week holiday with one week’s pay 
after one year’s completed service. 

* * *x 

Members of the Ottawa Stationers’ Association, Ot- 
tawa, Ont., recently held a most interesting discussion 
on the practice of some stationers in giving a two per 
cent discount on accounts paid within ten days. Mem- 
bers decided that the matter of continuing the dis- 
count up to two per cent should be left to the indi- 
vidual firms. 

A National Film Society film on paper manufactur- 
ing at the Howard Smith Paper Mills, Cornwall, Ont., 
was shown during the meeting. Vice-president An- 
drew Patrick was in the chair in the absence of Arnold 
Powis, president. 

* ok 1 

Walter Dickinson & Company, Toronto, recently ap- 
pointed Robert Neil as their representative for British 
Columbia and Alberta, with headquarters in Van- 
couver. 

* oy % 

A record year in every branch of the business was 
predicted by R. O. Pennington, president of the Parker 
Pen Company, University Ave., Toronto, at the com- 
pany’s very successful annual sales convention held 
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THE DEMAND 1S FOR QUALITY 





4200 

Series 

mipco 

desk 

lamp. 
MIDCO’s acknowledged superiority in lighting efficiency, trou- 
ble-free operation and choice of beautiful finishes have made it 
the fastest selling portable desk lamp in the quality field. 


Tubes furnished with lamps when requested. 


Descriptive literature on request. 


MIDWEST NATURLITE COMPANY 


228 West Kinzie St. Chicago 10, Illinois 














RITE-LINE 


Reg. U. S. Pot. Off 


COPYHOLDER 


The Rite-Line All Metal Copyholder is portable, 
compact, efficient and attractive. Dealers $75 
and stationers find it a ready seller at 15 


Price includes 10" eye guide. Tax extra. 


Extra for 15” extension eye guide 1.10 
Extra for 20” extension eye guide 1.25 
Write for Full Particulars 


RITE-LINE SALES COMPANY, iNC. 


15 Maiden Lane, New York 7, N. Y. « 407 So. Dearborn St., Chicago S&S, Hi. 
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ed TYPEWRITER PAPERS 






Are Recognized 
Standard for 





over 30 years 


Consistently high quality 
...Up-to-the-minute packag- 
ing...a profit-and-prestige 
line you'll sell with pride. 
Inquire about our Franchise 
Sales Plan—the short cut 


to bigger and better sales. 


WANSCO 


PAPER PRODUCTS CO., 
409-411-413 PEARL ST., NEW ia ‘ 











wooD 
FOLDING 
CHAIRS 


Embody all the wanted 
features—sturdiness, com- 
fort and beauty. Dealers 
push Clarin chairs be- 
cause there are no “come 
backs” — except to order 


more. 


@ RECEPTION ROOMS 
DIRECTORS’ MEETINGS 
SALES CONFERENCES 
SHOP MEETINGS 
RECREATION ROOMS 


SIDE CHAIRS IN 
CROWDED OFFICES 


EXTRA HELP 





Write for our liberal 
dealer arangement. 


Write 


CLARIN MFG. CO. 


No. 4317-W 
Plywood Seat 





The Chair with the 
AUTOMATIC 
POSITIVE LOCK 














4654 W. Harrison Street, CHICAGO 44, ILL. 
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recently in Toronto. Greatly increased production 
facilities have been provided, he reported, for the mak- 
ing of the firm’s pens and Quink. 

During the convention, members of the national 
sales staff visited the new Parker branch plant at 
London, Ont., over 120 miles from Toronto, where 
Quink and some parts of the Parker “51” pen will be 


manufactured. 
————= > —___ 


AURORA COMPANY APPOINTS SALES MANAGER 

The Western Manufacturing Company of Aurora, 
Ill., manufacturers of Wesco steel filing equipment, has 
announced the appointment of Alvin Napack as their 














ALVIN NAPACK 


eastern sales manager, with offices at 50 Church St., 
New York City. 

Mr. Napack attended New York University and has 
been actively engaged in the sale of office equipment 
since 1941. He is well acquainted with many of the 
dealers along the eastern seaboard. 

Mr. Napack is also export manager for this company 


and has made many friends in world markets. 
=o 


HUNTING-ROBERTS COMPANY ADDS LINES 

The Hunting-Roberts Company, 2223 E. 37th St., Los 
Angeles, Calif., has recently taken on two new lines— 
the new professional Mail-A-Voice introduced by the 
Brush Development Company, Cleveland, Ohio, and 
the products of Sherman-Manson Corporation, St. 
Mary’s, Ohio, The latter is one of the oldest producers 
of office machine stands in the industry. 

Appointed western distributor for Mail-A-Voice, the 
Los Angeles firm is handling a machine designed for 
office and professional dictation, an adaptation of the 
magnetic wire principle, recording being done mag- 
netically on a coated paper instead of a wire. The 
Model No. BK-503 is for office use and the Model No. 
BK-501 is a simplified machine for use by salesmen, 


engineers and other field workers. 
——— = 2 


OPEN TYPEWRITER SALES OFFICE IN MICHIGAN 

Authorized dealer for the McCaskey Cash Register 
Company and the Royal Typewriter Company in Dick- 
inson, Iron and Marquette counties, Pete Vicenzi, who 
has been in the typewriter business since 1934, has 
opened new offices at 604 Carpenter, Iron Mountain, 
Mich. 

Mr. Vicenzi’s shop and offices were formerly situated 
at his residence. He will continue to service typewriters 
and adding machines and will carry in stock a com- 
plete line of these machines and office supplies. 

0 

ALMAC PLASTICS WINS AWARD FOR SAFETY 

Almac Plastics, Inc., New York, N. Y., recently re- 
ceived an imposing trophy ‘representing first-place 
award in the composition and plastic goods industry. 
This trophy was presented by the State Insurance 
Fund of New York at an annual banquet in <ecogni- 
tion of safe operation of the plant in 1947 during the 
accident reduction contest. The company also received 
an award in 1946. 
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Everyone admires self-assurance and con- 


fidence wherever and whenever it appears. 
Building INDIANA DESKS isn't quite as 
spectacular as accomplishing acrobatic 
feats but there's a quality that's common 


to both. That's CONFIDENCE. In the case 


of the circus performers, it's confidence in 


unciana desk co.— 


JASPER, INDIANA 
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their ability to thrill the audience. In the 
case of Indiana Desks, it's the dealer who 
manifests confidence in the ability of these 
office desks to perform. The Indiana Desk 
Co. policy of always giving maximum value 
continues to pay real dividends for both 
the company and its dealers. 
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See That 
CORNER 
Molded plastic 
Corner (Patented) 
binds tray together 
with vise-like grip. 


Distinctive, 
amazingly durable; these 
handsome trays are made 
of a beautifully grained 
plastic material that com- 
bines extreme lightness 
with exceptional strength. 
Material actually improves 
with use. 

No. 915—Legal Size 


(10% x 15” x 23%”, inside) 
$2.25 Ea. List 


No. 912—Letter Size 
(10%x 12%" x 234", inside) 
$1.95 Ea. List 


WeoDALL [NDUSTRIES [NC. 











2035 So. Calumet Ave. ° Chicago 16, Ill. 
The 


Ideal Typewriter 
Support 











Sharp eyes, nimble fiugers and 
clear brains are essential to con- 
stant speed and accuracy in business 
service. KARLO, the Ideal typewriter 
support, is unique in this service. No 
other Stand is so rigid, so free from 
wobble and vibration—no other so easily 
moved or adjusted—no other so nearly 
indestructible. “Proven high- 
ly satisfactory,” says one user, 
“Most indispensible piece of 
furniture in the office,” says 
another. “Most practical stand 
on the market,” etc. Typists 
prefer it because they can do 
more work with less fatigue 
by having their typewriters at just the right height. Their 
increased output and greater accuracy soon pay the cost. 


@ MODEL No. 1 
METAL 
WITH WOOD 
TOP 
> ADJUSTABLE 
FROM 
26 TO 38 
INCHES 





Patent 
“D90848” 





DEALERS: Every business furniture display should include 
this business producer. Write for information and prices. 








MANUFACTURING 


au COMPANY 
32 lonia Ave., SW., GRAND RAPIDS, MICH 
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practical, 


HOUSEHOLD NECESSITY FOR VALUABLE PAPERS 





tt © 
| i 
1. Lock with Two Keys. 
7 REASONS 2. Recessed Handle. 
. Two Complete Steel 
way ee . Walls. a e 
4. Size Suitable for All 


PROTECTO | ‘22°82 
Papers. Fits in Bu- 


Fire-Resistant , reau or Dresser 
Drawer. 


S E C U R ! T Y B Oo xX 5. Extra Protective Lip 
offers more and better protection for Under Hinge. 

your valuable papers 6. —— — on 

BE SAFE RATHER THAN SORRY sign, 2° egy ss 


7. No. Metal Contact 
$@Q00 SLIGHTLY HIGHER between Outside 
List IN WEST 


and Inside Walls. 


Inside Dimensions 812 x 122 x 314. Weight 1014 Ibs. 
Colors—Office Green, Office Gray and Maroon. 





SEND A TRIAL ORDER TODAY 


BISON DISTRIBUTING CO. 


1202 HERTEL AVE. BUFFALO 16, N. Y. 














BERNARD 





teat Licket Punch 
Users. say — 


No. 2600—5” 








“Beautifully balanced” 
“‘Never tires the hand” 
“Cuts clean and neat” 
“So little effort required” 


And the trade knows that it’s 
BERNARD quality through 
and through—the kind of depend- 
able merchandise they like to sell. 


For complete catalogue 
of BERNARD stationery tools address 


a ae 





WM. SCHOLLHORN COMPANY 
3507 CHAPEL ST., NEW HAVEN 9, CONN. 
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CHARLES A. KIRK 

Charles A. Kirk, 43, executive vice-president of In- 
ternational Business Machines Corporation, died sud- 
denly of natural causes in Lyons, France, on June 16. 
Mr. Kirk, together with Mrs. Kirk, had sailed from New 
York on May 24 with a party of IBM officials, to attend 
the Congress of the International Chamber of Com- 
merce at Montreux, Switzerland, June 2-7, and later to 
visit the IBM European organizations. He had attended 
a dinner of the IBM French organization in Lyons on 
the evening of his death, later complained of feel- 
ing ill, and after retiring fell into a coma. 

He is survived by his widow, Mrs. Mildred Pearl Steen- 
rod Kirk; two daughters, Shirley Ann and Sally Kay 
Kirk; his mother, Mrs. Albert Kirk, of Cleveland; and 
two brothers, Mr. George H. Kirk, of Cleveland, and Mr. 
H. E. Kirk, of Snyder, N. Y. 

During his connection with IBM, which began in 1927 
after his attendance at Western Reserve University, 
Mr. Kirk rose from the position of systems service man 
to be executive vice-president of the company. At the 
time of his death he was a director of International 
Business Machines Corporation, a member of its execu- 
tive and finance committee, a director of International 
Business Machines Co., Ltd., of Canada, International 
Business Machines Corporation of Delaware and the 
First National Bank of Binghamton, N. Y. 
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JAMES C. WHITELAW 

Well known to the stationery trade of the entire 
Pacific Northwest, James C. Whitelaw, 54-year-old 
vice-president and general manager of Blake, Moffitt 
& Towne Paper Company of Seattle, died last month 
at the Virginia Mason Hospital of Seattle. Born in 
Montreal, Canada, he early came to the United States. 
He graduated from the University of Illinois in 1915, 
where he was prominent in collegiate activities and 
was a member of the Kappa Sigma fraternity. He 
came to Seattle following his graduation, and has long 
been prominent in the paper and stationery trade of 
the Puget Sound district. During World War I, he 
was in the U. S. Army, and served in the Air Corps 
as a first lieutenant. Besides his activities in the paper 
field and business life of Seattle, as a member of the 
Seattle Chamber of Commerce, he was also a member 
of the College Club, the Rotary Club, and the exclusive 
Rainier Club, all of Seattle. Besides the widow at the 
family home, 417 Harvard Ave. N., Seattle, Mrs. Anne 
Whitelaw, he leaves two brothers, Gordon Whitelaw 
of Seattle, and Hugh Whitelaw of Birmingham, Mich.— 
CML 
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HAMILTON MUNRO KENDRICK 

Hamilton M. Kendrick, for many years manager of 
the Chicago office of the American Lead Pencil Com- 
pany, died in Evanston, Ill., June 23. Burial was at 
Acacia Cemetery, west of the North Side of Chicago. 
For 45 years Mr. Kendrick had served the American 
Lead Pencil Company, starting as an office boy in New 
York, serving briefly as a bookkeeper, and then as 
salesman. For 35 years or more he made his head- 
quarters in Chicago. He was a member of the Medinah 
Shrine, the Oriental Consistory, the Elks, and the Great 
Lakes and Northwest travelers clubs. He is survived 
by his widow, Louise C. Kendrick; two sons, Walter 
Q. and Frank M., and two grandchildren. 
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HOWARD B. VANNOTE 
Howard B. Vannote, 46, vice-president and general 
manager of the H. M. Storms Company, manufacturers 
of carbon paper and typewriter ribbons, 561 Grand 
Ave., Brooklyn, N. Y., died June 12 at his home in Port 
Washington. 
Mr. Vannote, a native of the Bronx, was a graduate 
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BIG VALUE | 
SALE LEADERS 


Profit makers for every stationery counter 


1—PRESTO Stapler 


World's Fastest Selling Desk 
Stapler Complete with 500 
Staples 


2—PRESTO Staples 


Build steady repeat business. 


[fr 3—Amazing PRESTO 
; “=I Staple Remover 

Quickly, easily removes 
staples from checks, docu- 


ments, and other impor- 
tant papers. 











4—PRESTO 
Personal Paper Punch 
Makes instant ring-binder pages 


of all papers. Punches standard 
Vi," hole. 





Write for prices on these “‘sell on sight’ values. 


Metal Specialties Mfg. Co. 


3200 Carroll Ave. Chicago 24, Ill. 

















200 FIFTH AV. 
FACTORY AT 
ELIZABETH 1. NJ. 


quick-drying . « « 
smudge-proof 


. you'll ANYHOW get sharp, 
" ‘clean impressions with this 
famous wood block Pad and 
remarkable ink! No lint, no 
goo. 100% fast-drying clarity << 
despite muggiest weather! - 
















FULTON 


SPECIALTY CO. 


- 10, N.Y. $e 
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Glamorously modern — just what you would expect from 
California stylists. Made of new war-developed alumi- 
num alloys—light and strong. Size 14" high, 13" long, 
834" wide. In hammertone metallic grey, metallic brown 
and standard olive green with satin aluminum trim. 
DISTRIBUTORSHIPS AVAILABLE 


HUNTING-ROBERTS COMPANY 
2223 E. 37th St. e tLos Angeles il! 











Selling from COAST to COAST 
to STATIONERS ONLY 


Available IMMEDIATELY! 


e MANIFOLD—White—Colored—Printed 
Copy 

e BLOTTING—4x9!2 Banded & Desk sizes 

e ENVELOPES—Printed Payroll—Clasp Docu- 
ment—Red Rope Expanding—Filing 
Jackets 

e FOLDERS—INDEX CARDS—REPORT 
COVERS 

e WHITE BOND PADS—All sizes—White & 
Manila letter—Legal Ruled Pads 








— NEW REDUCED PRICES — 
440 M 5x8-45 White 
SERVICE WRITING TABLETS 
Good tablet stock — Takes pen & ink 





63 M 5x8-100 BBB PADS 
Good tablet stock — Takes pen & ink 





450 M 5x8-72 lb. White Ruled 
INDEX CARDS — BOXED — BANDED 100's 





Samples on Request 








L. HYMAN & SONS, Paper Merchants 


48th Year of Dependable Service 


102 Prince Street New York 12, N. Y. 
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DRAWING 
MATERIALS 


WRITE FOR 
CATALOG 


CARDINELL CORPORATION 
MONTCLAIR, NEW JERSEY 





NEVER TARNISH pm? 
Made of stainless spring steel, highly : 
polished. Will not discolor paper. 
Easy to attach, relocate or remove, 
but always stay put. Very thin, add 
4 practically no bulk. Used as classi- 


fiers and reminders in files, indexes, 
No. 2 ledgers, etc. 12 colors and a type for 
Normal Tab every modern system. 


Medium Window and oe ee 
OTHER PROFITABLE 
SPECIALTIES 








No. 2¥V—The New 


Low Tab Signal 





“Bull Dog” CLIPS ==> 


Tough spring steel clips for 
holding bunches of paper. 
cloth, samples, etc. Nickel 
plated. Five sizes. 





(Above) 

“Burro” INDEX TABS q—"Burro” PAPER CLIPS 
Detachable tabs for cards and Fasteners for letters, enclosures, 
ledgers Patent tongue insures etc. Of thin spring steel heavily 
tirm grip. Supplied with alpha- nickeled. Four sizes: 3 with 
bets, names of months and num- non-slip tongue, one without. 


(Circulars and prices on all above 


bers 1-31; also with blank in- 
items on request.) 


serts. 


THE H.C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 
“ONE HUNDRED PERCENT DEALER PROTECTION’ 
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of the Cornell school of mechanical engineering. 
Surviving are the widow, Mrs. Priscilla M. Vannote; 
a son, Peter; a daughter, Cornelia; his mother, Mrs. 
Florence Vannote, and two brothers, Robert L. and 
Allen G. Vannote. 
- + + 


JOHN A. SMITH 

John A. Smith, 45, part owner of the Southwestern 
Stationery and Bank Supply Company, Lawton, Okla., 
and Ponca City, Okla., representative of the firm, died 
June 7 at his home in Ponca City. Mr. Smith suffered 
a heart attack shortly before his death. 

Mr. Smith was once a partner of Ted Warkentin, 
R. P. Scott and Winfield White in the Southwestern 
Stationery and Bank Supply. 

Mr. Smith came to Ponca City from Enid, Okla., 
in 1938 and was connected with the Southwestern 
firm at that time. In addition to the Ponca City 
store, he owned interest in the Southwestern stores 
at Amarillo, Tex.; Joplin, Mo.; Wichita, Kan:, and 
Oklahoma City. He was a director at the First National 
Bank of Ponca City. 

Surviving are the widow; sons, Jere and Larry; the 
mother, Mrs. Addie Smith; a sister, Mrs. Harry 
Stewart; and a brother, Richard Smith. 
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THOMAS G. WRIGHT 

Thomas G. Wright, 78, a partner in Greg G. Wright 
& Sons, rubber stamp and die manufacturers of Cin- 
cinnati, Ohio, died on June 12 after a six weeks’ illness. 
Before he retired from active participation in manage- 
ment of the firm several years ago, he had been asso- 
ciated with the business for the greater part of his 
life. His father, the late Greg G. Wright, founded the 
firm 80 years ago. It is now operated by Thomas 
G. Wright’s son, Greg G. Wright II, and a brother, 
Frank Wright. 

In addition to the son, Greg, surviving are the widow 


and another son, Jackson Wright. The decedent was | 


the father-in-law of Brig. Frank D. Merrill, leader of 
the famed Merrill’s Marauders in Burma during World 
War II.—PJP. 

+; - |; 


HARRY H. WHITE 
Harry H. White, 70, associated with the National 
Cash Register Company for 45 years, died May 29 in 
a Boston, Mass., hospital. His residence was in Newton 
Center, Mass. 


| 


Prior to his retirement in 1939, Mr. White served | 


for eight years as sales agent for the company in the 
Boston area. He was a member of the Boston Rotary 
Club, Macedonia Lodge, A.F. & A.M., and Dorchester 
Royal Arch Chapter. 

Surviving are his widow, a daughter, Miss Dorothy 
V. White of Newton, and two sons, Stafford H., of 
Newton, and Philip C. White of Needham, Mass.—BJ 
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C. ROY JOHNSON 
C. Roy Johnson, 50, a salesman for 25 years in the 
Philadelphia offices of the Shaw-Walker Company, 
manufacturers of office furniture, died June 13 in a 
Philadelphia hospital. 


A resident of Villanova, Pa., Mr. Johnson entered the | 


employ of Shaw-Walker after his graduation from the 
Wharton School of the University of Pennsylvania in 
1922. He was active in the Zelosophic Society while 
attending the university. He was a Mason. 

Surviving are his wife, a son, Richard, and a daugh- 
ter, Carol Johnson.—BJ 


ft it i 
ROLLA M. KENDRICK 


Rolla M. Kendrick, an employee of the Buxton & 
Skinner Stationery Company for 40 years, died on 


May 21’at the age of 79 at the Missouri Baptist Hos- | 
pital in St. Louis, Mo., following an emergency opera- | 


tion. 
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CUSTOMERS ©; 


ask by name tor 


FATON’S;: fi 


| Fine Letter Papers | 
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BERKSHIRE 


Typewriter Papers 


¢ aATON Re 


TYPEWRITER™ 
PAPERS * 


* 

















IMMEDIATE DELIVERY 
STEEL OFFICE 
EQUIPMENT 










42" x 36" x 18" 
Double Door 
Counter High 

CABINET 


LEGAL & LETTER 
Steel Transfer 
FILES 





30!/,"" x 24" x 19" 
Desk High 
CABIN 


42" x 26" x 18" 
Counter High 
Single Door 

CABINET 





WRITE FOR PRICES & DEALER 
DISCOUNTS. 


Manufactured By 


Single—Drawer Transfer Files 
Easily Built Up to a Four 
Drawer Unit. 


Four moter, earings. Sturdily PARKER STEEL PRODUCTS INC. 


eM 54-60 COLUMBIA STREET 
i eye i BROOKLYN 31, N. Y. 
FAL FEO 
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new ALL PURPOSE 


UTILITY TABLE 


“IMMEDIATE DELIVERY” 


Guard rail in match- 
ing colors to fit top 
or either shelf. 


Every office can use 
one or more of these 
all metal sturdy utility 
tables. Guard rail in 
matching colors offers 
a plus sales feature. 
Finished in Office 
Grey, Green or Wal- 
nut—all baked enamel 
finishes. 

Standard table, all 
welded, set up, equip- 
ped with non-skid rub- 
ber caps. Casters 
available at an addi- 
tional charge. 

Here is a _ multi-use 
office table—in stock 
for Immediate De- 
livery. Don't miss this 
opportunity for extra 
sales. Write - Wire - 
Phone TODAY. 


PARAMOUNT FABRICATING CO. 


1644 WEST LAFAYETTE BOULEVARD 
DETROIT 16 MICHIGAN 


B: 











Plastic 
EMO Fo tlncent 


TYPEWRITER_ 






*ADDING MACHINE 
*DUPLICATOR 


COVERS 


WATER-PROOF 
e TOUGH & 
DURABLE 


e WILL NOT 
CRACK 
OR PEEL 














PALM SIZE WHEN FOLDED 






































. “BELLE-VUE” 

These attractive 
looking durable IMPRINTING "a 
pres ohh beet |] YOUMAYNOWHAVE || cafidince — ust | 

See aad YOUR NAME AND Portable $ .75 | 
6 apn ADDRESS IMPRINTED || !1-inch $1.00 
have proven to - : 12-inch $1.10 | 
be SUPERIOR. ON "BELLE-VUE" COV- 14-inch $1.20 
Each comes pack- ERS IN LARGE, BOLD, 18-inch $1.40 
aged individually DISTINCTIVE, WHITE 20-inch $1.50 
in a sealed trans- LETTERS. 26-inch $1.80 
parent bag. ‘ iscount 

*ADDING MACHINE & DUPLICATOR COVER PRICES ON REQUEST. 


MANUFACTURED AND DISTRIBUTED BY 


BUDLEW PRODUCTS CO. 2.2 


Chicago 4, Illinois 
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critic for the St. Louis Globe-Democrat. He is sur- 
vived by his widow and a daughter.—PJP 
+! + |] 
JOSEPH SKILES BLAIR 
Joseph Skiles Blair, 66, Kent, Ohio, died on June 5. 
His widow, Elizabeth, and two sons, Richard W. and 


| Joseph S., Jr., survive. Mrs. Blair helped him to oper- 


ate their business, the Kent Office Supply. He was 
long active in labor circles, served as a teacher in 
Crawford County for 27 years, and was identified with 
youth work, serving as superintendent of the Trumbull 


| County Area Boy Scout camp at Windham, Ohio, from 


1935 to 1937. He had been a resident of Kent since 
1940, was a charter member of the Lions Club, and 
had been its vice-president. He helped to organize 
the first Parent-Teacher Council in Portage County.— 


AK. 
+ - + 
MRS. TILLIE GARBELL 
Mrs.’ Tillie Garbell, 47, wife of Myer Garbell, for 
the past 24 years in charge of the office machine 
repair shop for the Union Pacific railroad in Los 


| Angeles, Calif., died suddenly on Sunday, June 15, at 





the American Hospital in Chicago. She had been 
spending a brief vacation with relatives when stricken. 

Besides her husband, who has been associated with 
the office appliance field since 1907, she is survived by 
two sons, Jerry and Burton, the latter flying home from 
his naval base in Japan for the funeral services at 
Los Angeles on June 19. 

+ - 
MARTIN L. BADHORN 

Martin L. Badhorn, 66, secretary-treasurer of the 
Automatic Voting Machine Corporation, Jamestown, 
N. Y., died suddenly at his home recently. He entered 
the voting machine manufacturing business in 1899 
with Yawman and Erbe Manufacturing Company in 
Rochester, N. Y. He came to Jamestown and was asso- 
ciated with the U. S. Standard Voting Machine Com- 
pany, the Automatic Registering Machine Corporation 
and finally the Automatic Voting Machine Corporation 


—GET 
+ - & 
HARRY F. AYRES 

Harry F. Ayres, 1817 Bonita Ave., Burbank, Cailif., 
passed away suddenly on June 11. Mr. Ayres was the 
first employee of the Speed-O-Print Company. His 
sales territory was originally the entire country. 

He has lived in retirement the past few years in 
Los Angeles. He is survived by his widow, Anna and 
a daughter, Madeline. Burial, on June 14, was in 
Forest Lawn Cemetery, Los Angeles, Calif. 

+ - - 
LE GRAND CADWALDER BUSH 

LeGrand Cadwalder Bush, 78, former secretary of 
the old International Time Recording Division, Endi- 
cott, N. Y., died recently in Reading, Penn. He was 
associated with the company in Endicott from 1914 to 
1923. He retired in 1937. Two sons survive.—-GET 


winasnidngy lined 
NEW FIRM OPENED AT DYERSBURG, TENN. 
The Don Edwards Company was opened on June 10 

in the Hotel Cordell Hull at Dyersburg, Tenn., carrying 





| a complete stock of office supplies and standard office 
| machines. 


A service department is maintained. The 
company is operated entirely by war veterans. Mr. 
Edwards has operated an office supply house in Blythe- 


| ville for the past 16 years.—PJP. 
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APPLE TYPEWRITER CO. ADDS DIVISION 

The Apple Typewriter Company, New York City, 
typewriter dealers, has recently added a wholesale 
division. 

A substantial stock of standard and portable type- 
writers of all makes is to be carried and offered to 
established dealers throughout the country at regular 
trade discounts. 
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Calculator 
Equipment Corp. 


ORANGE, NEW JERSEY, U.S. A. 


ADDING MACHINES 


* 
CALCULATING MACHINES 
¢ 
BOOKKEEPING MACHINES 
2 


Select Rough and Rebuilt 




















TYPEWRITERS ATTACHED 
THE QUIET BASE WAY 


Permits Quiet Operation and Provides Security 


FITS ALL OFFICE 
TYPEWRITERS 


PATENTED 





The new ‘QUIET TYPEWRITER BASE’ reduces nvise by isolating machine vibra 
tiuns eliminates need for drilling holes in desk permits a new and easier 
method fur attaching any make typewriter permits easier and smuvther finger 
key action permits easy removal for cleaning, servicing or use elsewhere in 
the office is adjustable for typing position 


GR QUIET Ase 
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CARDS - 
GUIDES 
FULDERS 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS 
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Prompt Deliveries 
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Tusu.ar Cov Wrappers 
Stationers! It's your Line—Exclusively! 


"Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pizate your 
customers and cash in on your missionary 
work, 


Write for liberal discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller’s Moisteners 
Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 


Coin Wrappers 
Bill Straps 
Coin Bags 
Currency Bags 
Draw String Bags 
Metal Clasp Bags 
Night Depository Bags Sorting Trays 
Linen Shipping Tags Coin Storage Trays 
Downey Change Trays 








HANNIBAL, MO. 


THE C. L. DOWNEY CO. 
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governmen t 
Si urplus 


SUBJECT dt PRIOR SALE 


BD BRAND NEW 
|. REMINGTON 
LINE-A-TIME 


UNITS 
IN ORIGINAL CARTONS 


12" SIZE SECRETARIAL MODEL—ORIGINAL PRICE $27.50 
OUR PRICE $14.00 EACH LIST 

12" SIZE—Original Price $27.550—OUR PRICE $14.00 EACH LIST 

16" SIZE—Original Price $30.00—OUR PRICE $19.50 EACH LIST 

30" SIZE—Original Price $39.60—OUR PRICE $25.00 EACH LIST 






GENEROUS DEALER DISCOUNTS—QUANTITY PRICES AVAILABLE 


INTERNATIONAL OFFICE APPLIANCES Inc. 


326-330 Broadway WOrth 2-5337 New York 7, N. Y. 








STEEL WASTE BASKETS 


USUAL DEALER DISCOUNTS 


e Improved 
top bead. 


e 26 quart 
capacity. 


e Varnish finish 


e Green-Walnut- 
Mahogany Steel 
Baskets. 





LIST $74.50 
PRICE 


OHIO Distubuting (o. 


319 WATER STREET e¢ AKRON 8, OHIO 


e 28 gauge steel. 
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Hist quality, fair price, fast delivery and 
enduring service—insured to an outstanding 
degree when you specify CESCO products. 
All standard items in our extensive lines are 
now available in a wide range of styles and 
sizes. Save time, save money, save doubts, 
by consulting us first when you need: 


Post Binders ° Prong Binders 
Visible Record Equipment 
Ring Books ° Transfer Binders 


Catalog and Advertising Covers 
Loose Leaf Business Forms 


Send for catalogs, free on request. 


THE C. E. SHEPPARD CO. 
44-07—21st St., Long Island City 1, N. Y. 
Telephone STillwell 4-6000 


vescos ADD-A-FILE 


IN LETTER 
_ AND LEGAL 
WIDTHS 



























THE 


FILING CABINET ca atin 
WHICH EXPANDS e STRENGTH 
WITH FILING 

REQUIREMENTS e QUALITY 


WESTERN MANUFACTURING COMPANY 
=A AMRORA, ILLINOIS @& 


EASTERN AND EXPORT OFFICE: 50 CHURCH ST., NEW YORK 7 
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PERSONNEL ADMINISTRATION 
IN MODERN BUSINESS 


By Robley D. Stevens 


Baltimore Labor Relations Consultant 


(Editor’s Note—This is another in the series of ar- 
ticles prepared by Mr. Stevens and we feel that gen- 
eral subject is one to which the office appliance in- 
dustry ought to give a great deal of attention. Any 
views expressed herein, and/or in previous articles are 
those of the author and do not reflect any opinions 
of this publication—either in a professional or an 
employer capacity. However, these problems facing 
“free enterprise” are inextricably interwoven as to 
future developments. Therefore, the best policies and 
programs respecting personnel administration within 
management operation should be chiefly concerned 
with the economic and governmental edicts in shaping 
the industrial relation of this industry.) 


O MAN has yet solved the mystery of life, but all | 
who live are puzzled by this greatest of all mys- | 


teries. The answer to the question, “Why are we here?”’, 
is just as undefinable today as it was in the dawn of 
time when the first amoeba began its cumbersome 
wrigglings. Certain it is that all who live must be 
dependent upon their own efforts in the struggle for 
existence, or must have their share assumed by some- 
one else. 

Some are more shrewd than others, and maneuver 
to get others to do their share of the physical labor. 
Others, brilliant, contribute a fair productive share 
through mental effort. In the latter group are man- 
agement engineers, industrial consultants and per- 
sonnel specialists, and those who assist in wresting 
from human nature her secrets to the end that all of 
us shall fare better. 

Learning the secret of atomic power is perhaps 
the greatest of man’s discoveries and promises to 
further augment the power which today makes our 
productive efforts greater than those of any other na- 
tion. With the promise of the good effects of the atom, 
it is conceivable that few of us will have to work, and 
that life could become one grand round of vacation 
with little or nothing to do. so to speak. 

However, it will be essential for industry and man- 
agement in the office appliance business, as well as in 
other industries, to have to depend on human man- 
power regardless of how cheap atomic power may 
become, because human energy in some degree will 
always be needed. 


Human Production Is Needed 


For this and many other reasons for which space 
cannot be taken, it is essential that we understand 
that we only gain from human production. Without 
human beings to do the job, there can be no jobs. 
Shortcuts may be numerous and varied, but neverthe- 
less human beings will still be required. It is only 
with the increasing reception given in the office ap- 
pliance industry that specialization is more and more 
necessary to thus serve other industries effectively. 

However, a competently trained and experienced 
Management man will perform a smoother, better 
job of labor relations, in much less time, if he knows 
what to look for and, having found the majority of 
weaknesses, knows how to remedy them. To give the 
Management man in this industry credit, he should 
have greater specialization—whether on Government 
regulations, taxation, personnel problems or account- 
ing—that he can perfect his job to the greatest degree. 
If, on the other hand, he scatters his energies and 
takes in too much territory, he misses many of the 
technical details and cannot achieve his ultimate 
purpose. 


The most important problem facing management | 


OFFICE APPLIANCES, July, 1947 


PROFITS WITH 


SIGNALS and MAPTACKS 


GEORGE B. GRAFF CO 
CAMBRIDGE 40, MASS 










Part No. 1005 
immediate Delivery 
Shipped Knocked Down 
individual Cartons 
Shipping Weight 14 Lbs. 
Work Area 34x 15” 
Height 264“ 


ALL METAL 


OFFICE 






@ MODERN DESIGN 





@ UNUSUAL 
STRENGTH 


@ CHANNEL LEGS 
@ RIGID BRACING 
@ ROUNDED EDGES 


@ SELF LOCKING 
WINGS 


Nothing was spared in the construction of this stream- 
line table. New production tools and methods make 
this table more compact, stronger and lighter. The 
wings have a new type bracket that eliminates the 
danger of accidental falling when in use. GUILD crafts- 
manship assures safety, comfort and beauty of style. 


Ioledo Cuild Producilo Guc. 


TOLEDO 4 . OHIO 


515 MADISON AVENUE . 
American Furniture Mart, Chicago 11, Lil 
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Were never in greater demand than now. Sales presen- 
tations, market analysis. general statistics, make them of 
great importance. Offer 


CLEARTYPE MAPS 


BLACK AND WHITE 
PRINTING AND 
COLOR PRINT MAPS 


MAPS MAPS 


OF ALL FOR EVERY USE 
DESCRIPTIONS AND EVERYWHERE 


WRITE FOR CATALOG and DISCOUNT SCHEDULE 


AMERICAN MAP CO., INC. 


16 EAST 42nd ST., N. Y. 17, N. Y. © MU 2-7581 


MOUNTING 














Ce . 5 


SELLS ON SIGHT 


You'll find your customers just ‘can't leave it alone! 
That’s why we're so often told that the Lightning ‘‘sells 
itself,” This Desk Model Portable adds and subtracts as 
easily as dialing a telephone. No training is necessary 
to use it or demonstrate it. Built to take constant use, 
it’s every inch a man’s machine . . . and fully guaran- 
teed for one year. Write for details including a life 
size color photo of the Lightning Adding Machine. 
IMMEDIATE DELIVERY — Write for Price List ae “= 
Lightning Adding Machine Co., Dept. 407 - 
543 S. Spring St., Los Angeles 13, Calif. . 
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today is the development of satisfactory labor rela- 
tions. The solution depends in part on having avail- 
able at all times a backlog of expert opinion to guide 
policy-making and administration. The services of 
skilled staff-technicians with actual experience should 
be made available on matters pertaining to industrial 
relations, such as collective bargaining, contract ne- 
gotiations, contract administration, wage and hour 
regulations, employee morale, foremen and _ super- 
visory relations and others. 

A top-ranking executive may in one case be the 
man who applies common sense to the improvement 
of a simple activity under his jurisdiction, or he may 
be the highly-trained personnel man or labor relations 


| advisor who has studied and used every tool in the 

| book towards simplifying the task. In labor relations, 
| it is essential that the expert be a salesman. Much 
| of the installation success will depend upon his ability 


to put his ideas across to those who must approve the 


| installation—whether a revision of wage and hour 


administration, union relations or employee personnel 
problems. Beyond his ability to sell himself and his 
ideas, the specialist must be possessed of three most 
important qualifications—analytical ability, judgment 
and memory. He should first of all have the inherent 
ability to see activity in its fundamental factors as 
it affects human workers. His judgment must be 
developed to a high degree in order that he may 
retain or discard useless activities quickly and ac- 
curately. He must have a good memory to be able 
to bring order out of chaos as he proceeds with the 
analysis and synthesis of the operation under study. 

The expert on Government regulations where finan- 
cial liability may occur has much greater potentials 
for cost reductions than has other type of personnel 
or administrative talent. 


Is It a Man’s World? 


Medicine, dentistry, enginéering and a host of other 
professions are felt to be exclusively in a man’s world. 
Women are rarely attracted to these professions, and 
more rarely do they achieve remarkable success in 
them. Madame Curie, or a Dr. Lise Meitner will ap- 
pear to stand out as exceptional. In spite of all of 
women’s emancipation, the rarity of outstanding 
women who make good in personnel and the industrial 
world seems to indicate that their place is still in the 
home. 

The efforts of women in personnel administration 
have held our interest for some time because there 
are many phases in the profession which seems ideally 
suited to their temperament and qualifications. Un- 
fortunately, my observations have not taught me con- 
clusively that women can make good in a big way in 
competition with men, unless given an opportunity. 
A study of department store personnel will reveal, 
however, that many women do have ability and have 
made good, inasmuch as their judgment and analytical 
minds qualifies them to do so with considerable success. 

Considering that the records prove that women show 
the primary qualifications and qualities that make for 
success in other fields through persistence, analytical 
ability, a good sense of economy which is vitally im- 
portant, patience above all, and salesmanship, we 
should hear more of them in the field of labor rela- 
tions. 

Perhaps one of the factors against the ladies is 
logic. Yet also, I know my wife, and perhaps yours 
also, demonstrates plenty of logic in other affairs, 
which sometimes man is not capable of showing. 
Therefore the qualifications of women should be 
considered impartially. It may be logical that women 
have a more difficult time when their job involves 
manual work. Yet there is no reason why women can- 
not do the same good job as men in the realm of 
personnel administration. 


Some Do Amazing Work 


On the other hand, I have seen amazing work done 
by women in law, engineering and personnel with 
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BRIEF CASES 


For Every Purpose 








A complete line 
to meet every need 


A wide choice 
of luxury leathers 


Ingenious Design 
Sturdy Construction 
Superior Craftsmanship 


Write for Catalog 


NATIONAL BRIEF CASE MFG. CO. 


512 S. Peoria Street, Chicago 7, III. 








ANOTHER GOOD NUMBER 





LEADER AMONG 
POPULAR-PRICED 
NUMBERING 
MACHINES 


Over a million in use in all parts 
of the world! Accurate, reliable, 
easy to handle. 3 movements: 
consecutive, duplicate, and repeat. 
Triplicate and quadruplicate may 
be substituted for duplicate at no 
extra charge. Choice of 4 styles 
of figures. Unconditionally guar- 
anteed. Roberts No. 49 is THE 
number to feature as a popular 
machine at a popular price! 


IMMEDIATE DELIVERIES 


Western ASSOCIATED STATIONERS SUPPLY CO. 
Distributor 229 S. Jefferson St., Chicago 6, Ill. 


ROBERTSSNUMBERING MACHINE CO. 


706 JAMAICA AVENUE BROOKLYN 8, NEW YORK 





CELU-DEX 


SHIELD TABS 








Easy 
to apply 


10 TABS 


IN ENVELOPE 





MADE INU S.A. 
USED IN 
CARD FILES 
LETTER '' 
ALBUMS 


USED IN 
T COLORS POST BINDERS 
EIGH L 
R 
CLEAR GREEN LEDGERS 
ORANGE AMBER SCRAP BOOKS 


PINK NOTE BOOKS 


LEMON 
RING BOOKS oes foe 


CEL-U-DEX CORPORATION 


1 MAIN STREET BROOKLYN 1, N. Y. 
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COLORS 
From Coast to Coast SUPERDEX colored 
e roll labels are preferred for efficient filing 
BUFF and finding. 
GREEN Reliably made by WARSHAW on fully 
PINK automatic machinery, uniform perforations 
CANARY and smooth, even gumming are assured. 
te Th demand f 
WHITE ey are in constant demand for use on 
file folders, guides, mailing lists, etc. 


READY SELLERS 
GOOD PROFITS 


THE WARSHAW MFG. CO., INC. 
1 MAIN STREET, BROOKLYN 1, N. Y. 
GUIDES INDEX CARDS FOLDERS 
PROTEX STICKONS MENDING TAPE GUMMED INDEX TABS 
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Office Workers 
Love the Original 





Plastic Type 
Cleaner 


Because it's the mod— 
ern, efficient, completely 

thorough type cleaner! 

@Easily applied...just a gentle tap 
on the keys and presto...it's clean! 

@Clean...does not stick to hands... 
odorless...will not soil clothing 
(no liquid to splash) 

@Inexpensive to use...longer lasting! 

@Sold by stationers throughout the 
country...used by business firms 
throughout the world! 

@Ask your stationer...or write 


NORTA DISTRIBUTING CO. 








KEY 
PANELS 


Designed for 
Filing in Letter 
File Drawers 





Panels are made from 20 gauge steel and each panel has 23 
reinforced, stamped key hooks. Hooks are made to take four 
keys. Panels are filed in the drawer like correspondence folders, 
take up '/.'' of drawer space and may be placed in any make of 
filing cabinet. 

ror small key systems, one or more key panels may be filed in 
the drawer with reguiar correspondence folders. For large key 
systems, as many as 45 key panels may be placed in one drawer 
providing storage for more than 1000 keys per drawer. 

Keys are always in order and can be located immediately. 
Label cards are included and furnished with printed consecutive 
numbers, or blank. 

Size of panels 1134'' wide x 10"' high. Finish-baked on olive 
green or gray enamel. 


IMMEDIATE DELIVERY ¢ WRITE FOR CATALOG, 
PRICE LIST AND DEALER PROPOSITION. 


LUND EQUIPMENT CO. 


P.O. BOX 127 BRECKSVILLE, OHIO 














ACCOPRESS BINDERS 


attractively printed for 
MANUALS e CATALOGS e BULLETINS 
REPORTS e PRICE LISTS 
INSTRUCTIONS 


ACCO PRODUCTS, Ine. 
OGDENSBURG, N. Y. 


In Canada: Acco Canadian Co. Ltd., Toronto 
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painstaking care and excellent results. While weigh- 


ing the pros and cons of the factor of alertness and | 


adaptation of women in personnel and labor rela- 
tions, the discussion ends up that—well, we have 
never looked at it from that angle. 

To some extent, America has an elemental social 


system which is founded on a science of human | 
nature, and that system is reflected in the Constitu- | 


tion of the United States. Leaving aside technically 
important legal qualifications, the American system 
of free enterprise is being subjected to violent mod- 
ification. Above and beyond this still remains the 
human equation with which industry and management 
must deal. The cardinal lesson is that perhaps women 
can help do a better job along with men in dealing 
with human relations problems, because of their char- 
acteristic qualities. 

The growing number of regulations is rapidly chang- 
ing commercial relationships between employer and 


employee. To top management, the study of human be- | 


havior, singly and in groups, in relations to company 
policies is of vital importance. Perhaps, then, since 
we have many school teachers the utilization of their 
talents might prove feasible, after proper and reason- 
able training and experience in labor relations. 
Today, the office appliance industry is faced with 


a scene of national egocentricity, emotional unbalance, | 


and demand for worker security, just as in other 
industries. Such are the neurotic symptoms of which 
Americans are possessed as workers. Two main steps 
in eradicating this maladjustment are to discover the 
source of the trouble so that individuals who work in 
your industry will face the facts with management 
and, to mobilize with management for a well-adjusted 
living supported by the office appliance industry. 


A Frontier for Exploration 
The managers of enterprise in this industry, not the 


jurists and economists, must take the lead. Beyond | 


the unexplored frontier of industrial human relations 
lie opportunities greater, perhaps, than any of us can 
imagine. 

I do not have the answers to this problem. But I 
am sure that workable solutions can be found if you 
will only bring to it the same insistent objectivity 
and willingness to experiment which you and others 
like you throughout your industry have given to it. 
Perhaps what is needed today is industrial personnel 
statemenship from both labor and management in- 
stead of the traditional personal antagonism. 

There is no reason, for example, why a grievance 
case on overtime pay or seniority should not be han- 
dled with the same dispatch as a claim for insurance 
benefits. There is no reason why a personnel problem 
which relates to unemployment compensation, job 
classification, or even a union contract could not be 
agreed upon with the same efficiency and good temper 
that marks the negotiations of a commercial contract 
between two companies. Consider also the possibilities 
for improvement in personnel evaluation or the re- 
placement of male personnel executives by females. 
As a matter of fact, only recently has industry begun 
to develop and use modern techniques which enables 
personnel executives to fit people to jobs and jobs to 
people with a considerable degree of success. 

The results of psychological tests show very clearly 
that labor relations problems between workers and 
employers can subside through understanding of hu- 
man beings. This may be due to the fact that in- 
formed workers are more productive than uninformed 
employees. In this way, management can work toward 
better human engineering in personnel administra- 
tion. 

Some Analytical Factors 


Management is always faced with the problem of 
paying a worker a fair and equitable wage compensa- 
tion commensurate with individual contribution made 
to the enterprise involved. Reduced to elementary 
terms, a personnel audit of the foregoing character- 
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Both handsome 

desk accessories, 

the Grippit Tube and 
Grippit brush-in-cap 
Jar offer a 

paper cement Value 
that brings you 
repeat sales with 
little effort 









Western States: 


R. L. SMITH 
604 Mission St., 
San Francisco 5 


Canada: 
McFARLANE SON 


& HODGSON (LTD) 
Montreal 


HARRIMAN-WELTS, INC., HAVERHILL, MASS. 
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BLACK « 
STYLE B 1/8" 


BROWN + GREEN 
STYLE C 3/16" 


PLAIN BACK GREY FELT BACK 


ten $B05 = EI | $100 


Special Sizes Solicited See Catalogue For Dealer Discount 


Geo. E. Fox & Company 


320 N. La Salle St. Chicago 10, II. 
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CLAR-0-TYPE CONTAINS 
The Right Combination 


Clarotype is a combination of active ingredients 
that clean typewriter type instantly, thoroughly, 
economically. It is non-inflammable. A national 
leader for 27 years. More than 4500 progressive 
dealers sell Clarotype profitably. Write for liberal 
discounts. Imprinted advertising supplied free. 
Order Clarotype from your jobber or direct from 











I Clarotype Company, Inc., 261 H Broadway, New York 7 
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EMPLOYEE APPRAISAL CHART 


Name Occupation 
Basis of compensation Department 
Hired Status 

Marital status Period surveyed 
Rate range 


Supervisor’s report 
Personnel office report 


POINT SCORE 
50% 25% 
Acceptable Poor 


100% 15% 
Excellent Good Fair 


Work quality Quantity of work 


Education Knowledge of job 
Adaptability Co-operation 
Initiative Skill 

Attendance Judgment 


Need of training Supervisory ability 


Recommendations: 


istics is required. Making the most of your manpower 
is a matter of teamwork and the initial step to a sound 
personnel utilization program. 

Progressive labor relations are no different in peace 
or war and apply equally to small, medium and large 
enterprises. In war, the Government sets the stand- 
dards, but in peacetime operation free enterprise 
resorts to bargaining exclusively. Elimination of the 
assembly line interview has a psychological effect upon 
workers. Often it is wise to ask a worker about his 
hobby, for information on his hobby may uncover a 
skill you sorely need. 

Office and sales workers should also be merit-rated. 
Trends in organization of manual workers, shorter 
hours, higher wages, better working conditions, vaca- 
tion and sick pay are causing office and sales workers 
to become more interested in group unions or bar- 
gaining. 

Labor legislation, such as the National Labor Rela- 
tions Act and the Fair Labor Standards Act, has pro- 
vided an atmosphere for outside unionism of such 
personnel. Even though the Federal wage-hour law 
has special significance to white collar groups by pro- 
viding the exemption-clause, many are not as yet 
covered and employees in the retailing field are look- 
ing for group action. 

Thus, collective bargaining in this field appears to 
be receiving impetus, because workers are interested 
basically in the same things other workers are in- 
terested in. Therefore this type of personnel might 
migrate into other fields that pay the best wages, 
even after getting valuable experience at your ex- 
pense. 


Must Appraise Personnel 


Granting that management-labor groups will con- 
tinue to negotiate in such matters, it has come to be 
recognized that a personnel appraisal audit is worth 
while in establishing a rate-range for a given job, 
comparable to other jobs in an area. However, in 
order that your monetary structure may rest upon a 
solid foundation and be defensible against unfounded 
allegations, good labor relations call for continued per- 
sonnel appraisals, because a wage and merit audit can 
help stop squabbles. 

In a recent issue of the Saturday Evening Post there 
appeared an article on “Multiple Management’— 
which told a story about the firm of McCormick & 
Company in Baltimore. A reading of it may offer you 
a tool to stimulate good personnel administration and 
sound labor relations. 

In other words, equal pay for equal work is one of 
the answers to your labor problems, and acts as a 
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Rest Room, Display Room, Conference Room. 
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cate-repeat movements, and 
large, clear numerals, A 
graduated gauge plate makes 


it easy to place numbers 
accurately. 





Cabinets—Wardrobes—Counter high cabinets 
—Combination Cabinets—Wardrobe and Stor- 
age Cabinets. 

Specialty items for office and industry. | 





Send for free catalog 
of the famous FORCE line of hand numbering 


Numbering problems be- 
come simple with the pop- 
ular priced, self-inking, fully 
automatic FORCE Model 
150. It has consecutive-dupli- 

machines for every purpose. 








vid 
ore 
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the mark of quality 
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It means the best in leather goods Sun Fan Dot Grain 
CHARLES DOPPELT & COMPANY Cowhvcle 
2024 S. Wabash Ave. Chicago 16, III. oo fe 


A full line of ring binders—in split cowhide 
and top grain cowhide. 


All size rings 
from one to two inches 














THE COUCH WITH THE ADJUSTABLE HEAD REST 


Adjustable to five positions each assuring complete relaxation 
and comfort... smart in appearance and modern in design... 
skillfully constructed and covered with the newest tearproof 
and waterproof plastic materials in a variety of colors. 










NEW 
LIST PRICE: 
$105—in 
DURAN 
PLASTIC 
$120— in 

‘ = BLANCHARD 
Sain hate ee VINYLITE 


tists, Institutions, Purchasing Agents, and Ex- 
ecutives. 














It will pay you to look into “Leisurest”. Write Today! 


IMPERIAL LEATHER FURNITURE CO. 


315 WEST 47th STREET 
NEW YORK 19, N. Y. 
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cornerstone to good employee relationships. This will 
enable salesmen to place a bigger volume of goods in 
consumers’ hands at prices which more and more 
people can afford to pay and will compensate him ac- 
cording to his ability to produce. Of course, a com- 
pensation plan must be developed which will conform 
to a group of governmental agencies in so far as basic 
requirements are concerned. 

Personnel administration demands 
wages and salaries be paid. 


that proper 


OCCUPATION DESCRIPTION CHART 
RETAIL SELLING FIELD 


Job Summary: 
Employee displays and sells stationery and related 
products; reveals information to customers regard- 
ing technical and manufacturing points. 


Work Performed: 
Ascertains type of merchandise desired by cus- 
tomers, with regards to make, type, size, pattern or 
design and quantity needed, and quotes prices to 
meet customers’ needs. 


Displays merchandise and assists customers in 
making proper selection through suggestion and 
explanation. Emphasizes chief selling points, in- 
volving quality, style, durability, utility, and popu- 
larity and attempts to sell customers larger orders. 


Executes various sales slips; receives cash pay- 
ments and gives wrapped merchandise to customers. 


If merchandise is sold on credit, secures official 


authorization prior to delivery of same. 


Salesperson may sell stationery or related articles 
such as desk sets, pens and pencils, calendars, car- 
bon paper, typewriter paper, artists’ supplies and 
office supplies. 


Equipment used in selling: 
Company catalogs or visual displays on counters. 


Specialized experience or qualifications required: 
Salesperson should be experienced in selling or 
work that involves public relations and a nice per- 
sonality, possess a good memory and a general 
knowledge of the various types of merchandise and 
prices. He should be at least a high school graduate 
with a minimum of one year retail selling where 
person-to-person contact work is required. 


Suggested rate range for this occupation: 
Minimum wage: $20.00 and 1 per cent. 
Maximum wage; $35.00 and 1 per cent. 


Personnel procurement should be handled by buyer or 
department head. 


A proper wage compensation plan requires thought. 
Naturally, one of the basic requisites of a sound 
labor relations program in any establishment involves 
proper wage differentials among the various jobs. 
Whether or not a so-called wage incentive is used, 
it is considered good industrial management to have 
all jobs properly described, classified and evaluated, 
and then assign a corresponding money value com- 
parable to other similar work in the same area for a 
like job. 

Inasmuch as the most important general factors 
involved in any job are skill, responsibility, experience, 
working conditions, and special requirements or ex- 
perience, once the jobs and rates are properly estab- 
lished the employee becomes valuable to the employer. 
If a worker starts at a low job he then can be advanced 
according to his experience and ability to do a 
Satisfactory job in the assignment given him. 


Let Labor Join in Plan 


Participation of labor in your wage compensation 
program tends to facilitate acceptance of your plan 
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we have 
been supplying some of the world's largest business machine 
manufacturers with our products. Certainly that is a con- 
vincing recommendation of ''U.S." quality! 

Since 1895 we have consistently offered inked ribbons and 
carbon papers at prices that result in larger profits for the 
dealer. 


Since 1895 . . . and that's a long time ago... 


Your inquiry will bring full details. 
FOR DOMESTIC AND EXPORT TRADE 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 


621-623 CHERRY STREET 
allo: ee 
Established 1895 


Kegalrite 


STENCILS 
CARBON PAPERS 
TYPEWRITER RIBBONS 
ADDING MACHINE RIBBONS 
BOOKKEEPING MACHINE RIBBONS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 





REVIVO PLATEN RESTORER AND TYPE CLEANER 


With the acceleration in new typewriter production 


trade-ins will become available in increasing num- 


bers. List your needs with us now. 


REGAL TYPEWRITER CO., INC. 


200 Hudson St., New York 13, N. Y. 
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For Immediate Delivery 


No. 2 METAL WASTE BASKETS, 
Green and Brown Finish 


IMITATION WALNUT LETTER TRAYS, 
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2”, 1¥%2" and 1”, metal rings, 11x82 
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FAULTLESS PENCIL CLIPS 

STEEL-GRIP, Jr. and Sr. Clips 
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ARCHES, ARCH BOARDS and CLIP BOARDS, 
all sizes 


UNLIMITED QUANTITIES ON ALL LISTED ITEMS 


Complete Line of Wholesale Commercial 
Stationery Items 


WESTERN WHOLESALE STATIONERS, LID. 


333 East Third Street 


Los Angeles 13, Calif. 
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Nev-R-Kurl plastic- 
backed carbon paper 
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as ever. Its plastic 
backing prevents slip- 
ping and sliding, curl- 
ing and wrinkling even 
in stickiest weather. 
Nev-R-Kurl lowers production costs, 
too. Friend of cost-minded office man- 
agers, it produces up to 50% more 
clean sharp copies per sheet. Use 
Nev-R-Kurl in all types of transcribing, 
including billing and bookkeeping 
machines. 
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and to increase its stability, because this procedure 
does not deprive either party of its legitimate bar- 
gaining rights and makes for better understanding. 

Some establishments may want to pay an hourly 
rate, others a weekly salary and still others straight 
commission with a drawing account. However, if the 
worker is necessary to “interstate commerce” and does 
not qualify for the exemption provided thereto, he 
should be paid time and one-half his regular rate of 
pay in excess of 40 hours weekly. The formula for 
testing this method has been described heretofore in 
other issues. 

In the case of supervisory personnel, more than 
any other group that represents management, such 
personnel need every possible encouragement and 
incentive because they have great responsibilities. 
Many firms have obtained excellent results through an 
incentive pay plan, either in a bonus or an annual 
increase that gives tangible recognition to good super- 
visory performance in the interest of management. 
From an accounting viewpoint, this gesture helps to 
furnish a control of supervisory time and expenses 
that can be calculated a year in advance. 

If successful management of an enterprise is a co- 
operative procedure, a fundamental good pay pro- 
gram can help in maintaining sound labor relations. 
When this is the case, it is usually possible to secure 
active labor collaboration in helping management 
work out the solution facing the office appliance in- 
dustry. It has been my experience that provides re- 
peated examples of active labor co-operation, espe- 
cially from supervisory personnel, that benefits man- 
agement. 

A Sound Foundation Needed 


Industry has felt a need for exact knowledge about 
the relationship between job requirements and job 
compensation in order that a workable wage and 
salary structure may rest on a solid foundation and 
be defensible. In other words, a sound system of job 
requirements and compensation is especially helpful 
during wage negotiations. If your job requirements 
and compensation plans are among those prevailing 
in your community, it helps to solve a big problem. 

In the Government, the U. S. Civil Service has de- 
veloped basic material for classifying, describing job 
contents and requiring certain education and ex- 
perience to fill the job properly, with a proper com- 
pensation for each job. Therefore the same theory is 
applicable to establishments in the office appliance 
industry. 

A proper description and classification of jobs and 
reasonable wage compensation plan for such jobs, 
undoubtedly, places your enterprise in a most favor- 
able position to bid and hold successfully for more 
skilled and experienced personnel, thus eliminating 
turnover periodically. However, as tools in the hands 
of a carpenter do not always make a Hepplewhite, nor 
a piano and ten fingers a Rachmaninoff, surveys 
and experience in selecting right personnel can 
help to produce a specialist in your business. On the 
other hand, there is the human factor, probably the 
hardest commodity to weigh and analyze. In the light 
of this psychological factor, management should al- 
ways be ready to promptly alter rates and standards 
as fast as labor devises quicker and better methods in 


| helping management accomplish its labor relations 


problems as a reward. 
Such problems are purely a local responsibility and 


| probably will always be a knotty one for the office 


appliance industry to handle. It would however, seem 
wise to explore the possibility of this suggestion in 
any event. If management fails in the job, experts 
claim that they should not complain about central 


_ control which has been exercised by the Government. 


We cannot do it by talking or writing. We must go 
into our offices, stores and factories in order to suc- 
ceed, because the ability to speak or write is a won- 


| derful asset but, an overindulgence in words can be 


as bad as overindulgence in food or drink. We can 
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The | 
WRIGHT: 

SPIRIT 
DUPLICATOR 


The only one with a Handy Fluid Drain and Paper 
Moistener enclosed within the fluid receptacle—a 





brand new idea that completely eliminates seepage 

and leakage, saves fluid and keeps machine ready for instant 
use. The WRIGHT is a sturdy, full-size Duplicator handling 
paper up to 9” x 15”. Ball bearing roller makes operation 


easy. SATISFACTION GUARANTEED. 





1330 Quincy St. N. E., Minneapolis 13, Minn. 





ONLY $49 5° List, PLUS TAX. 
F.0.B. MINNEAPOLIS 


Write today for additional information 
about the “Wright” liberal trade discounts. 


Is MANUFACTURING COMPANY: - DcR 





AMES SUPPLY COMPANY 
Oldest and Largest Typewriter Supply House in the Whrld 


For better impressions and legible carbon copies, have your Office Machine 


Dealer install an AMES ae Whark platen. This quality platen will 


give you longer wear and more satisfaction than other typewriter rolls. 


Your dealer can also furnish our j Wark line of typewriter ac- 
cessories that will enable you to keep your invaluable office machines in better 
working condition. 


ASK YOUR DEALER ABOUT THE AMES TRUE-MARK LINE OF PRODUCTS 


AMES SUPPLY COMPANY 


564 West Randolph Street 
Chicago 6, Illinois 


191 Cain St. 19131 Commerce St. 417 Wall St. 37 Murray St. 583 Market St. 
Atlanta 3, Ga. Dalias 1, Texas Los Angeles 13, Calif. New York 7, N. Y. San Francisco 5, Calif. 


Agents In The Principal Cities 
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dissipate our abilities by a surfeit of words. 

Please do not misconstrue my meaning. There is 
no condemnation made in this article of any person, 
system or method. This thesis throughout is a return 
i ae — to the place where work is being done and Since the 

aoe —— smaller business is the backbone of our economic life, 

islaseas > < Vie; SB ae it cannot afford to indulge into costly errors. The of- 
——— peng ; 2 uf. eS fice appliance industry, perhaps more than any other 
: ; : industry, needs more doers and fewer economic, labor 
and industrial experts. This galaxy of words indicates 
that words and systems alone are not sufficient. Action 
is better. The war has given this industry many highly- 
trained men and women whose experience could be 
properly utilized effectively, and converted readily to 
your interest. 

So management’s largest and greatest opportunities 








LOOK TO DACO — for these “a 1 for improvement lie in the realm of leadership itself. 
items—also for Machine Record =e 3 Over-all co-ordination and control will keep your en- 
Ledger Cards and forms. rem terprise constantly aware of how operations compare 
For over a quarter of a century — to expectations. May I emphasize here that I am not 
Daco has manufactured a com- =f . interested in defending restrictive practices, but in 


helping to promote better and practical programs. 
Many experts claim that management and labor 
have grown closer together on the so-called assembly 
line, but farther and farther apart as human beings 
who must work together in the development of a 
ness. builders. PO formula for labor relations peace and survival. You 
Write Dept.O for information ~ Sag m alone will have to answer that question. I do not 
af quetdiion. eS claim this to be any management classic. It is based 
eee ESOP on experience exclusively. Under a personal, intimate 
> and close personal co-operation between two sides— 
labor and management—it becomes practically impos- 
sible to have a serious problem because management 
is giving more serious attention to the proper evalua- 
tion of the human element than ever before. 


A Stake in Efficiency 
Regardless of how this idea is phrased, it resolves 
itself into fitting labor most efficiently into the in- 
dustrial organization in terms of the activities he 
needs to perform and pay to expect in return. The 
office appliance industry has a heavy stake in methods 
designed for greater productive efficiency of labor. 
” otk Good personnel administration has the responsibil- 
oF — ity of helping management keep operations in full ac- 
pli ig 


p\> cordance with the letter and spirit of the basic number 


plete line of filing supplies, 
forms, cards and guides for 
every office and industrial use. 
Competitive in price and quality, 
Daco supplies are regular busi- 








DACO CARD & INDEX. co. 


9 Federal Court Boston, Mass. 








SPENCER 
et NO 


of state and Federal labor laws and of the industrial 
relations policy of a given company. Its functions 
have become increasingly heavy. 

a oe 


ROCKWELL-BARNES NAMES SCOTT IN SOUTHEAST 

Rockwell-Barnes Company of Chicago, manufactur- 
ers of Rock-a-File filing equipment, announces the 
Bere Cw Soe Glee recent appointment of James E. Scott as representa- 
a RRS tes tive in nine southeastern states, with headquarters in 









Exclusive with Spencer, this “NO 





SPILL’ dispenser is welcomed by 








offices and users everywhere. In 
Y% |b and 1 Ib sizes, it cuts waste, 
it’s convenient, sturdy and easy to 
use. Looks well on any desk. 


Write for complete information. 


“WO SPILL" 









JAMES E. SCOTT 
PENIER RUBBER PRODUCTS COMPANY Atlanta, Ga. Mr. Scott enters the office equipment — 
after six years in commercial aviation, plus 32 months 
, i ffi in the Air T tc d. A 
<< S egigne nd i ial Kxubher B. ants of the Universtiy 42 see tort tha whe thee 
wie times Kentucky state backstroke champion. 
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The 


FAULTLESs 
SHEET LIFTER 


makes the 


S-O 


slide-opening 


THE PERFECT 
RING BINDER 


* 


STATIONERS 
LOOSE LEAF CO 


MILWAUKEE 1, 524 N. Broadway 
NEW YORK 3, 114-116 E. 13th St. 


. 
—— 





.. worth waiting for 








When You're Asked 


for 


[AN YOU GIVE THEM? 


Conditions are changing daily. Are YOU keeping pace with 
them? Timely information will help you plan sales, act de- 
cisively, push profitable items, keep your stock up to date. 

"The information your Service Bureau gave us was just 
what we needed and placed us in a position to secure addi- 
tional business that otherwise we could not have gotten.” A. 
R. Taylor Co., Memphis, Tenn. 

OFFICE APPLIANCES brings you the latest styles, news and 
trade gossip every month. The Service Bureau helps you 
gain information, lists and data gratis, almost impossible to 
gain elsewhere at any price. 

Ask for FREE copy of OFFICE APPLIANCES and subscription rates. 


OFFICE APPLIANCES, 600 w. Jackson Bivd., Chicago 








AOE NS TT 
“FAVORITE” DESK CLASSIFIER 





77 YEARS 


Outstanding Stationers throughout the country 
have endorsed the Cooke & Cobb line for all these 
years. The reason is fast selling profitable merchan- 
dise. In demand because they are up-to-the-minute 
in style and construction, quality and values. 


THE COOKE & COBB COMPANY 


Originators of Expa nding Spe talties 





4116 FIRST AVENUE BROOKLYN 32, N. Y. 
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2 OSAMA SEW 


STYLI TIPS ARE & 


CADMIUM-PLATED 
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RAINBOW STYLI 


@ A REMARKABLE 
NEW LINE of plastic 
handle styli in trans- 


parent containers. 


@ 29 DIFFERENT 
STYLI, including ball 
points, loop, wheel, 


and shading. 


@ FEATHER. 
WEIGHT, bright-hued, 
non-breakable, non- 
fading Lumarith. 


@ PLEASING TO THE 
EYES, smooth to the 
touch, easy to clean 


and keep clean. 


@ THE SOFT, NEU- 
TRAL TONE beige- 
mottled Lumarith at 
the leading end of the 


handle averts eye-fa- 


Tite a: £. | 


tigue. Knurling near 
the tip gives the index 


finger a firm grip. 
@ MADE IN U. S. A. 


@ DEALERS: Write 
us today for the four 
page broadside show- 
ing the styli in actual 


size and color. 


TECHNYGRAPH COMPANY 


TECHNY, ILL. 





VERSATILE 
OFFICE 
SHEARS 


FORGED STEEL—CHROME PLATED—SERRATED BLADES 
Save labor and time with a pair at each desk. Easily cuts cardboard, 
corrugated paper, cloth and wire. Use them as pry, cap lifter, 
screw driver and to turn stubborn bottle tops. 8'/,"' long. 


Reduced to $2.50 (old OPA price) 


Postpaid, if check accompanies order. Open account billing, plus 
mailing costs, on orders for 4 or more, if requested. Immediate ship- 
ment. Guaranteed satisfactory or money refunded. 


SUSAN RANNEY, bert. 0a 


507 FIFTH AVE., NEW YORK 17, N. Y. Phone: VAnderbilt 6-2550 














ROLLING STORE LADDERS 


"A" Type Ladders e Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 





vend for Folder 
and prices. 








Manufactured by 
4535 N. Ravenswood Ave 


I. D. COTTERMAN CHICAGO 40 
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420 N. Clark St., 








SOMETHING 
BRAND NEW! 
The ner 
os Ids 96 pictures atives 
Accordion-style page bin dinn, with 
padde d, ee awe 2 yemes cov ver and 
beautifully hand-tooled back rok 


mn amented. Sraringeing 
me ocket- containers accommodate 
N 





sance of having to mount rmx 


os 
pages. Extra trays available in_ lots 
of 1 dozen. Photo-File books sold in 
minimum lots of 1 dozen 


Handsome—Durable—Sells on Sight 


MODERN 
DESK PAD MFG. CO. 
Chicago 10, 





$5,000 IN SALES 


FROM ONE AD 


This dealer has learned that inasmuch as nobody wants to do 
without a phone—they also don't want to do without a device 
that gives added value to the phone. 


That’s the Hush-A-Phone 


1. Safeguards privacy. 

2. Prevents.phone talk annoyance. 

3. Improves phone hearing in noisy 
places. 

Above dealer's name on request; also 

copy “Who buys and Why" and cata- 

log; and Dealer proposition. 


Hush-A-Phone Corp., 43 W. 16th St., N.Y.C. 11 
































The “MITE” Postal Scale 


One Pound Capacity 
ACCURATE—DURABLE 


$9 50 
RETAIL 
$2.75 on West Coast 


Now Delivering 
Limited Quantities 
To Dealers and Jobbers 


B-T COMPANY INC. 


277 East Erie St. 
Milwaukee 2, Wisconsin 
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PR ECISION -MANUFACTURED 


TO ASSURE SATISFACTION 


Perfect for Home, School or Office 


TACKING —= HANDY 


MOUNTING LONG-LASTING 
the UNIVERSAL FASTENER 


REPAIRING STURDY . 
for Every Fastening Purpose 


SIMPLEST TO LOAD . EASY OPERATION 
Retails for $1.95 


iy LCA CORPORATION 


a om rel G Ra 
C39 Fourth Avenue-New York 


1 oe i ee 


. N. Y. 
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STENCILS 


are the best buy 
in Stencils. 
Let us prove it. 


CONTINENTAL INK CO. 
3142 S. Austin Bivd., Cicero 50, Ill. 
Products that make friends. 

















Changeable Letter 
Bulletin and 
Menu Board Signs 
for all purposes 


SPECIAL ™ 
Blue * pLATée 


TO DAY 


FRESH ROAST HAM 
RED CABBAGE 
SWEET POTATOE 
APPLE SAUCE 
BREAD °R ROLLS & BUTTER; 
DESSERT 
COFFEE TEA OR MILK 


35¢ 


Send for illustrated 
literature showing 
large variety of uses. 


ACME 


Bulletin Board Corp. 


37 East 12th St., 
New York 3, N. Y. 




















MART ENS 
TYPE CLEANER 


THE 
PERFECT FLUID 
. AND NEW 
DES PATENTED 
APPLICATOR 


° 
Request sample and 
full details on your 
letterhead 
@ 


THE MARTENS TYPE CLEANER CO. 
DIAMOND POINT 2, N. Y. 


























FOLDING CHAIRS 


MANY STYLES—ALSO 
NON-FOLDING CHAIRS 


TABLET ARMCHAIRS 
—FOLDING TABLES 










Immediate Shipment 
from N. Y. Stock or 
Factory 


Don’t Turn Down Chair 
Inquiries! 


All styles—for classrooms, cafeterias, 
sales meetings, etc. 


ADIRONDACK CHAIR COMPANY 


DEPT. 15-1 1140 BROADWAY 
AShland 4-1385 





Near 26th St. ae fe ee 
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POCKET SEAL 


Tie" OFFICIAL” 


THREE SIZES 
OF DIES 
J 15/,"-1%,"-2 


DIAMETERS sites eee 


FOR SALE BY LEADING STATIONERY AND 
MARKING DEVICE JOBBERS EVERYWHERE 


MEYER & WENTHE, INC. 


30 SOUTH JEFFERSON ST. + CHICAGO 6 


ea Record 

















Any Record Easy 
ty r Sales Quick 500 Cards $ 45 
Stock Flexible 
iS Y Credit Portable 6x4 inch 
Cost Saves Time Complete 
Use Handifax Cards only. Join together. 


File sheets of Cards on edge like paper in 
a correspondence folders. Visible Facts In- 
spire Profitable Acts. Use half-inch Visible 
x’ Margin for Indexing—Color Signaling— 
Visible Tabulation of vital information. 
oho Ten years national use. 500 Cards one side 
OS ate SRS ) Bioak, one side Ruled: 6x4 in., $3.45; 8x4 
in., $4.40; 10x4 in., $5.30. Order now. Send 

no money. Satisfaction guaranteed. 


2 R Gould Ce Catalog. 
Handifax °:::4°: St.Louis 


Sheets of Cards 


BANK PASSBOOKS 
POCKET CHECK CASES 
3-ON CHECK BINDERS 
‘CREDIT PAYMENT BOOKS 


TAB - CUT LEDGER CARDS 
MACHINE POSTING BOOKS 
THUMB - CUT PASSBOOK ENVELOPES 


for the TRADE ONLY 


ATIONAL PASSBOOK & SUPPLY CO. 


Cleveland 14 


+ + + + HH HF 


We make them all... 





112 Hamilton Avenue Ohio 
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Fount: ‘O:INK 


ARE BUSINESS BUILDERS a 


Full Color Catalog 
FREE TO DEALERS 


See us at the N.S.A. Convention this fall for 
old favorites and new numbers. 


GREGORY FOUNT-O-INK CO. 


LOS ANGELES 41, CALIF. 














ee, 


COMPLETE M! MAIL BAG UNE 





{0 


WRITE FOR FREE 
DESCRIPTIVE LITERATURE ON 


SECURITY 
BRAND 
LEATHER AND CANVAS 

MAIL BAGS 
x“ *« * 


A CANVAS PRODUCTS | 
«CORP. 


Cor. Marquette & 

McWilliams St. 

FOND DU LAC, 
wis. 

























fo assure 


Loving Care 


of packages 


EUREKA'S complete line of “Caution” labels. 

“GLASS” + FRAGILE" + “LIQUID + “HANDLE WITH 
CARE" + “PERISHABLE"’ » AND OTHERS. Small or large 
sizes, Book-Pak, pads or bulk (1000 per box). 


Lei us send you samples and price lists of 
our entire line. Available through your jobber. 


EV RE Kia) 


EUREKA SPECIALTY PRINTING CO, 
Stationery Division 


DEPT. O.A. SCRANTON, PENNA. 












the ACME 


MIDGET 


A light weight, handy 
“desk stapler with 
quiet, velvet smooth 
lever action! 


The ACME Midget, like every other member of the Acme Silverstreak 
line, is built to stand more than ordinary abuse—to last many years 
with minimum service requirement. ACME is favorite with large indus- 
trial concerns. In stapling, ACME does more and does it better. 
See our Silverstreak folder. 


ACME STAPLE COMPANY 


1648 Haddon Ave. Camden, N. J. 
ALSO MFR. ACME NO. ‘cde 2—SURESHOT—SIMPLEX 

















SUSPEND-O-FOLDERS 


PERSONAL DESK FILE 
PRESSBOARD 


‘des anno folders 











Write for Illustrated Price List 


obec PRODUCTS 


N OF AOVANCE SABES See a 


a D 
aDNAACo MANUFACTURERS 


148 WEST 24TH STREET. NEW YORK I! WY 


OF Suspend O-Folder AND FILING SUPPLIES 
elephone CHelsea 276 





SCRAPBOOKS 


for 
IMMEDIATE DELIVERY 
ae 
Bound in beautiful black Fabrikoid 


with black loose leaf sheets. 
& 


¢ 6 Popular Sizes 
e Extra fillers available 
* Loose leaf metal binding posts 


oe 
= rcular on request 
ire—write or phone 


CONSOLIDATED LOOSE LEAF INC. 
"For the trade only’ 
536 PEARL ST. y 





NEW YORK 7, N. Y. 
COrtlandt 7-9688 


———— 





Favorite! 


RITE-RITE MFG. CO. * DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 








——— 
a 
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A Snappy Salesman 


of fifty years ago looked like this. To- 
day he has doffed the checks, the high 
hat and the walrus mustache, but he 
still depends upon his 


Beach’s a;\ 
“Common Sense” 
Expense Book : 


to give him a quick, accurate record of 
his traveling expenses. 


BEACH PUBLISHING CO. 
7338 Woodward Ave., Detroit 2 


























fab wras 
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DAYTON STENCIL 
WORKS CO. *oric™ 





GENUINE 
ENGRAVED 


Letterheads 
$12.00 for 1,000 


(less discount) 


FREE DESIGNING 
FREE PROOF 
FREE DIE 


Letterhead Engraving Sample Book mailed for deposit of $1.00 which is 
refunded after receiving $10.00 net of engraving or return of sample book. 


NATIONAL ENGRAVING COMPANY 


BIRMINGHAM 5, ALABAMA 











Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; tag 
holders; bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need. 


Write us for details. 
Mfrs. 


Markile Company, 


3633 S. Racine Ave. Chicago 9, U.S.A. 


JS. STAC CL Gee. 
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TYPEWRITER & SUPPLY 
SALESMEN 


MAKE 


"EXTRA MONEY" 


Sell spring keys for typewriters; a 
reliable product’ of exceptional 
value. Add this product to your 
present line for extra profit. Easily sold from a sample key. 


MASTER SPEED KEYS 


Write for Full Information 


SPEED KEY CORPORATION 
343 Columbus Place Brooklyn 33, N. Y. 














== 


=2N ATIONALE® 


FIV T IO AAAs 
~ Y a. 
“EYE-EASE” 

be] 


Save Strain — Speed Work 
SEE YOUR STATIONER 





NATIONAL BLANK BOOK CO. 
HOLYOKE, MASS. 





RED FEATHER 
COPYCHIEF DUPLICATOR 


"A precision duplicator for precision work." 
Stencils, inks and a complete line of dupli- 
cating supplies and equipment. 


Write for descriptive folder! 


RED FEATHER PRODUCTS, LTD. 
Redwood City, Calif. 















roll and tax calcula- 

tions are involved. 

No levers—no machine ad- 
justments. You just tip a card uti 


Users say Meilicke ~—<< 9 tee 
Calculators are a =H 

With a Meilicke you < 

just tip a card and the 

answer you want is right in 

and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


necessity where pay- 
front of you—to the fraction. 
Meilicke Systems, Inc, pit Nort clr s. 
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New Capillary-Action Handi-Pen Desk Sets 
by Sengbusch 


with new inking principle — new writing ease — new beauty that 


pleases everyone — 3 big sales-building features all in one standard line. 


Here is a desk set with unsurpassed per- 
formance features, heretofore unknown in 
any inverted-bottle type unit. It has the style, 
efficiency, simplicity, economy, cleanliness, 
and safety from spillage that appeals to 
every one, 

Those who have used the new Handi-pen 
desk set call it the writing champion. They 
like the smooth, effortless, instantaneous writ- 
ing with fresh ink—and the wide variety of 
pen-points that permits selection for indi- 


vidual writing styles. These points are irid- 
ium-tipped, too — for long life. The set 
itself holds a long-lasting supply of fresh 
ink — there is no waste or deterioration. 


Put these outstanding performance fea- 
tures to work for you. Stock up with popular- 
priced Handi-pen desk sets, to take care of 
your regular customers and attract new 
buyers, Reap the rewards of fast turnover 
and large volume sales. 










F » 
“A / 
Y VE es 
OP Vj ha 
VI 

UY 

Ma 
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Illustrated here in this cross-section view 
is the latest scientific inking principle. 
Fresh ink travels by capillary action di- 
rectly to the pen-point. 


This eliminates the large shallow dip- 
compartment which, as commonly used 
to feed pen-points, causes deterioration 
and waste of ink. This new way, the 
last drop of ink in the container — as 
fresh as the first — is fed directly to 
the pen-point, and there is no waste. 








Senghusch Handi-pen desk sets are sup- 
plied in pleasing two-color combinations. 
Sets retail from $3.25 up. 


Sengbusch Self-Closing Inkstand Co. 
377 Sengbusch Bldg. © Milwauxce 3, Wisconsin 





ing or tabulating machines. 
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B-V precision-tailored forms designed for systems 
using typewriter, teletypewriter, bookkeeping, bill- 


REDUCE writing of records to a minimum with 
BONNAR-VAWTER SYSTEMS keeping errors to a 
minimum, Saves time and money. 

Most records can be made in ONE WRITING 
with BONNAR-VAWTER precision-tailored forms. 

Write for further information on how B-V can 
develop NEW ECONOMY in record making for any 
business. B-V systems analysis service for dealers and 
system men is available at no cost—no obligation! 





PRECISION 





FANFORMS e CARB-IN-FOLD FORMS e SNAP-A-PART 
UNIT SET AND CONTINUOUS FORMS e SUPER-FORMS e SUPER- 
FORMS INTERLEAVED  INTER-FORMS e¢ INTER-FORMS INTERLEAVED 






PRECISION 








NOISIOZuUd 


















FOR B-V DEALER PLAN 
Learn of the new dealer proposition on 
B-V precision-tailored forms and systems. 
BONNAR-VAWTER 
PM ee Oo ? Ore A E C 
1717 East 30th Street, Cleveland 14, Ohio 


rT 
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EXCLUSIVE _ JPEEDRITE FRANCHISED - 
DEALERS ARE 


MAKING MVONEY 


Skeptical dealers have been amazed at both the demand 
and the size of the market for Speedrite Checkwriters. 








Wherever dealers have aggressively demonstrated Speed- 
rite Checkwriters, they have been paid off in a substan- 
tial volume of sales and profits. 

Speedrite Checkwriters provide absolute protection 


against forgery. Every purchaser of a Speedrite receivesa 
- No Line-by-Line $10,000 forgery bond for the protection of checks issued. 
Think of the firms in your territory that need a Speed- 
COPYHOLDER 


Error-No aids oper- territory is open to an exclusive franchise, why not you? 


ators in transcribing 


rite Checkwriter. Someone is going to sell them. If your 


greater volume of 
work faster, more 
accurately and with 
less fatigue. Every 


Y 
. ao7.N 
office can use one. a 


compan: (ea 














BILLFORM Reepittan 


/ 


WV / 
PROCESSED BACK STORMS PROCESSED BACK CARBON PAPERS are 


free from curl, easy to handle, and durable. MAY NOW 


CARBON PAPERS BE OBTAINED WITH ATTRACTIVE IMPRINT DESIGN 


ON BACK AT NO ADDED COST. 


















IMMACULATE Another “Different” TYPEWRITER CARBON 


CLEAN TO HANDLE, CLEAN 
“SUPER CLEAN’ TO ERASE, FREEDOM FROM 


FEED ROLL OFFSET. 


CARBON PAPERS ; 
H. M. STORMS CoO. itrooxtw isn y. 












OFFICE APPLIANCES, July, 1947 245 





| 
| 
| 








Walden Ro ents Gy Wit 


FOUNDED 


They Correct Mistakes in Any Language 
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No. 399 TRI-PLY — for typists 


CENTER PLY — soft gray 

ink and type eraser 

OUTER PLIES — red rubber, 

for all general erasing 

No. 235 CORAL — Versatile coral pink 
soft ink eraser; bias beveled for erasing 
details; broad flat surfaces for cleaning. 


WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey 








/ 
\pee fe wh 


PLYMOUTH RUBBER COMPANY, INC. 
1896 The Largest Rubberizers of Cloth in the World cANTON, MASS. 
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All-Plastic Transparent Folders 


r for Ring Books in 8 sizes. Plain 
plastic envelope on the market, of doubly reinforced by an extra 
Thermo-Welded three edges to wide transparent flap that really 
eliminate all stitching and bind- '®cks in contents. 
Meier’s V.P.D. Transparent Plas- ing. Visibly Protects and Dis- 
Meier’s V.P.D. Magazine Covers tic Factory Sheet Holder. Keeps _ plays contents without bulking up 
and Book Covers arereal beauties. p{ueprints, instruction sheets, job the ring book. Available in all 
Made of heavy gauge transparent tickets safe from grease and sizes. Write for details. 
plastic with smart blue imitation mutilation. 
leather bindings reinforced with 
metal corners. They fit all usual 
sizes of magazines and books. 



















Sn eee 








o- 
en you PF 

to a st wh protective 

cts. 


Large Size 14x11 Meier's V.P.D. 
Multo-Ring Presentation Book. 
Takes photographs, advertise. 
ments up to Life and Esquire 
page size. Cover is gold embossed 
. simulated leather over heavy 
v2) padded boards. Of course, other 
books from 8x 5 up. 
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THE wEAL “HOT WEATHER?” riv« pap 
e Contains no glycerin... will not “sweat” in humid temperatures. 
e Remains moist in pad until all ink is used up. 
THREE 
SIZES 
FIVE 
COLORS 
Black 
Violet 
Red 
¢ Dries quickly by Blue 
penetration into Crows 
paper surfaces. 
SUPERIOR MARKING EQUIPMENT CO.) 23.) yicion St. San Francico 5, Cal. 
R. A. STEWART & COMPANY. INC. 80 Duane St., New York 7, New York 
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Parts, Platens & Supplies 


for Every Make of Typewriter 


Sold from Coast to Coast for 57 Years Past By 


SHIPMAN-WARD MFG. CO. 


325 NORTH WELLS STREET e CHICAGO 10, ILL. 


Satisfaction Guaranteed on Every Order 


When you next come to Chicago, visit our big plant and see for 
yourself how expertly we rebuild typewriters throughout. 


Send for Free Copies of Our Catalogs 
Every Office Machine Dealer Needs Them 














“SENTRY” QUALITY RAISED 


4 ut rp oO t price A number of improvements have been made in the constructicn 


of "Sentry" safes, but they are still selling at pre-war prices. 


Buyers quickly see the increased value, protection and improved 


Re a y) appearance. All welded construction provides greater resistance 
fl 5 to heat and tampering. 
J 


Gey 


All parts of the built-in combination lock are precision machined. 
Lock is controlled by a 3-wheel screw wedge combination with 
three lock bars of extra heavy steel. One-piece door is hung on 








recessed hinges for added strength and better appearance. 


Shelves, drawers and partitions are removable. New baked enamel 
finish in standard olive green. 


Efficient manufacturing methods plus these improvements enable 
"Sentry'’ to hold price line, to make it easier for dealers to sell 
and obtain quicker profits. 





DIMENSIONS 


gy mga entail | BRUSH-PUNNETT CO. 


SENTRY 545 West Avenue, Rochester 11, N.Y. 


SAFES 
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the records more legible, 
the office force happier. 


the typing will be neater, 





-- | if you use 
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MONOGRAM 


TYPEWRITER 


CARBON PAPER 


You can depend on MONOGRAM Carbon 
Paper for clean, legible carbons—even to the 
tenth impression! No smudge, no smear, no 
faint figures to decipher. MONOGRAM’S 
superior quality gives clean-cut, sharp copies 
the first time. Don’t worry with inferior brands 


—order MONOGRAM Carbon Paper today! 





Div. of Und ro in @ i 
NEIDICH PROCESS | 2..2(Urienoed corporation 











ALL STEEL 
34w X 18b X 72H 


ENAMEL FINISH 








ADJUSTABLE SHELVES 
THREE WAY LOCKING DEVICE 








STEEL SHELVING 
IN ALL SIZES 
SET UP OR KNOCKDOWN (OPEN OR CLOSE TYPE) 


| ALLOW STEEL EQUIPMENT Corp. 


948 Broadway @ New York 10,N. Y. © Algonquin 4-6446 











New plan 


broadens opportunity 


for regular 


Savings Bond buying 


The Treasury Department 
and the banks of America 
are making it possible for 
people not on the Payroll 
Savings Plan to purchase 
Bonds monthly on an “au- 
tomatic” arrangement with 
their banks. This program 
is intended for self-em- 
ployed people and others 
to whom the advantages of 
Payroll Savings are not 
available. 


Support this new cam- 
paign by devoting some of 
your advertising space to 
the “‘Buy Where You 
Bank” plan. 








that will do the most 
FOR YOUR STORE 


1. Feature a “sure-seller’—U. S. Savings Bonds. 


2. Give it a dramatic headline—This is easy, because Bonds are such 
a good buy. They pay $4 at maturity for every $3 invested! 


3. Tell all the facts clearly—Bonds pay a high cash profit. Bonds are 
as safe as U. S. currency. The purchase of Bonds builds security for 
the individual and for the nation. People can buy Bonds regularly ona 
convenient, “automatic” basis through the Pay roll Savi ings Plan where 
they work, or, if they’re self- -employ ed, thr ‘ough their banks. 


YOUR STORE BENEFITS every time you run an ad on Savings Bonds, 
because people respect the store that does a public service. No other 
type of ad can win your store more prestige and good will. 


You'll benefit your store, your community, and your country by devot- 
ing a generous portion of your advertising schedule to Savi ings Bonds. 
If you wish to run the official Savi ings Bonds ads that have been. prepared 
for retail stores, you can obtain mats by contacting your State Director 
of the Treasury Department’ s Savings Bonds Division. He can also help 
you build up your own Payroll Savings Plan—the plan that brings a 
feeling of extra security to your employ ees... enables them to be hap- 
pier, more efficient workers. 


The Treasury Department acknowledges with appreciation the publication of this message by 
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This is an official U.S. Treasury advertisement prepared under the auspices of the Treasury Department and The Advertising Council. 
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CLUB CHAIR 
CAN BE HAD 
TO MATCH SOFA 
No. 9200-CC . 


AY seman 


BRIGHT 


LEATHER 
FURNITURE 
No. 9200-S. Sofa 





BRIGHT creations give a wealth of charm and distinction 
to every business establishment. They enable an executive 
to express his own individuality in his daily surroundings. 
Rich, luxurious, comfortable and durable, all BRIGHT 
numbers are within the reach of the buyer’s purse. 
Though the material situation remains somewhat un- 
reliable, we are now able to resume some of the services 
you used to find so convenient and profitable in your 


operations. 


BRIGHT CHAIR CO., INC. 


No. 650 RC 127-33 BLEECKER ST. NEW YORK, N. Y. 





No. 650 AC 















LAY 7 


foes ¢ 





ae ace 
in trying our best to satisfy the heavy demand for our 


products. Every effort is being made to ship as rapidly as 
the maintenance of "PEERLESS" quality will permit. 


PEERLESS STEEL EQUIPMENT CO. 


UNRUH AND HASBROOK STS.. PHILADELPHIA 11, PA. 
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Dramatic Design 


-...THE ONE AND ONLY 


Not ordinary . . . extraordinary. Not just chrome . . . Royalchrome! 

There’s a big difference in what you buy. Examine Royalchrome. You’ll admire 
the smooth, clean lines—so free of protruding bolts and braces. Test the 
upholstery —so resilient and relaxing. It’s comforting to know, too, that nothing 
but the finest materials are used in the construction of Royalchrome . . . your 


assurance of long, faithful, maintenance-free wear. Choose the best. Buy 


THERE 1S ONLY ONE x cyalihiume 


ROYAL METAL MFG. CO. ... Chicago 1... New York 10... Preston, Ont. 
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Amazing price covers this fine duplicator and 
the following supplies as well: 4 Letter Size 
Stencils, 1 Superpad, 1/2 Ib. can of Black Ink, 
.1 Ink Brush, 1 Bottle of Correction Fivid, 1 
Stylus, 1 Signature Plate and Dustproof Cover. 


An ideal machine for use with colored ink because you apply 
the ink from the outside of the cylinder directly onto the 
Superpad. This inexpensive Superpad consists of an ink pad 
attached to a metal coated backing which is impervious to 
ink. No ink touches the cylinder and the unit can be changed 
in a moment to one inked in a different color without the 
bother of cleaning the cylinder. 

Compact, all-metal construction, perfect registration and 
low cost are just a few of the features you'll like about the 
Model 24 Lettergraph. Thousands of satisfied users attest to 
its years of excellent performance. Shipping weight 19 Ibs. 


Higher quality Since 1903 


THE HEYER* CORPORATION, 


CHICAGO, 


24 OR MORE COPIES 
per minute — ideal for 
short runs — ‘big 
machine” quality. 


OUTSIDE BRUSH- 
INKED makes Model 
24 ready for use in a 
flash—no muss or fuss. 


CHANGEABLE 
SUPERPAD 
is @ boon to users of 
colored inks. Easy to 
ink — eqsy to clean, 











THE GREATEST UNDERWOOD 
THAT ENGINEERING SCIENCE 
HAS YET PRODUCED! 





For more than fifty years Underwood has been known as Typewrite 
Leader of the World... 
The very first typewriter to give secretaries a front stroke visible 
writing machine, shift key locks, keyboard right-margin release key 


and many other operating conveniences. 


The only typewriter to give you easy-set front margin stops 





and a time-saving centering scale. 
The very last word in typing ease . .. with smooth, speedy and 
rhythmic key action, and other operating advantages to make your 
typing more pleasant . . . and to help you get finished on time. 


Underwood continues to lead the field... and brings you Rhythm eS 


Touch for typing thrill; an open door for new speed and accuracy. 










You'll find Rhythm Touch a wonderful help in your typing. 
Your fingers will ripple happily over the perfectly balanced 





keyboard, making it easy to increase your speed. 


Lucky the girl who has a new Underwood. Lucky you, when you get one, 
too. Why not talk to your boss about ordering a new Underwood 
with Rhythm Touch? Ask him... now! : 


Your nearby Underwood office will 
demonstrate this new Underwood with 


pleasure . . . and sell it with pride. 


Underwood Corporation 


Typewriters ... Adding Machines... Account- 
ing Machines . . . Carbon Paper . . . Ribbons 
and other Supplies. 

ONE PARK AVENUE NEW YORK 16, N. Y 
Underwood Limited, 135 Victoria St, 
Toronto 1, Canada 


Sales and Service Everywhere 





